



use 
not 


out 


nce 


on 





00 





ESTABLISHED 1873, 


PUBLISHED WEEKLY 
WHOLE NUMBER 2045 





A STURDY SOUTHEASTERNER. 


‘he young man of the present generation who is 
ambitious and has a laudable desire to accomplish 
something above the ordinary in the business or indus 


trial world, but who feels that the climb to the top of 


t ladder of success is long and arduous, beyond his 
ability or his power, can find no better examples of 


successful business men who have conquered almost 

surmountable obstacles and who have fought their 
way through years of toil and tribulation than among 
those engaged in the lumber industry. 
Of this fact the southeastern lumber 
trade affords notable exemplifications. 

In the realm of North Carolina pine 
no one stands out more prominently, 
nor possesses to a greater degree the 
respect and esteem of his fellow men 
and those engaged in the same line of 
industry, than does Theodore W. Tilgh- 
man, president of the Dennis Simmons 
Lumber Company, of Williamson, N. C., 
and financier of more than loeal repute. 

‘*Captain’’ Tilghman, as he is fa- 
niliarly and affectionately known by 
his friends and associates, is essen- 
tially a self-made man, one who has 
come up from the ranks through years 
of toil and adversity, and he is a 
shining example of the class of sturdy 
pioneer whose efforts have made an im 
press upon the history of America that 
can never be effaced, for the success 
that he has attained has come through 
years of arduous devotion to duty, 
close attention to business and a never 
wavering determination to grow out of 
and well beyond the limited environment 
in which his earlier years were spent. 

Like most successful men who have 
won their way through years of con 
stant endeavor, Captain Tilghman is 
essentially a modest man and not prone 
to discuss the experiences through 


which he has passed or the struggles 





that have aecoinpanied his progress as 
he has slowly but surely climbed the 
ladder of success. He is content to let 
the record of the years speak for itself, 
and only when surrounded by close 
friends or those within his immediate 
circle may he be induced to recount any 
of these experiences—just such as have 
fallen to the lot of the pioneer in every 
ountry and in every line of endeavor, 
but which are rich in varied ineidents of 
entrancing interest and suceessful en- 
counters with which have helped to make 
\merica the greatest nation on earth. 

Captain Tilghman first saw the light of day on a 
farm out in the country three miles from Salisbury, 
[d., on June 13, 1851. He remained on the farm 
util he had attained his majority. Though doing his 
ull share of the farm work from the time he became 
ld enough to take his place among the workers, early 
1 life he began to feel the quickening impulse of 
n ambition to do greater things and with a prescient 
ye to see that a wonderful future was connected with 
he development of the lumber industry, and when he 
vas 16 years of age his mother was induced to buy 
n interest in a neighborhood steam sawmill, and the 
ast five years of his life on the farm were divided 
etween the farm and the sawmill and lumber busi- 
ness. Then, with a laudable desire to -get. forward, 
ie decided to branch out into a larger field of en- 
leavor and he migrated to King» George County, Vir 
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yinia, where for five years he was engaged in farming 
and fishing, but at no time during that period aban 
doning the idea of making the lumber industry his 
life work. 

At the end of five years at that point he went to 
Whaleyville, Va., and secured employment with E. E. 
Jackson & Co, as shipper, and for five years had 
charge of the shipping department of that company, 
devoting his time not alone to the discharge of the 
duties incident to his position but to acquiring a gen- 


eral, practical knowledge of the business that would 





THEODORE W. TILGHMAN, OF WILSON, N. ©.: 
A Very Live Force in the North Carolina Pine Industry. 


fit him for larger duties and greater responsibilities. 

From Whaleyville, Va., he went to Bertie County, 
North Carolina, and took charge of a sawmill for 
Frank Hitch, this connection giving him an insight 
into the manufacturing end of the lumber business 
that he had not hitherto acquired during his experi- 
ence as a shipper. 

Having. through these years of varied experience 
acquired a thorough, practical knowledge of lumber 
operations, he later became interested with Dennis 
Simmons and D. D. Simmons and from the early part 
of 1888 until 1892 operated a lumber manufacturing 
business under the name of Simmons, Tilghman & Co. 
In 1892 the company was incorporated under the name 
the Dennis Simmons Lumber Companys ‘As such it is 
in successful operation today as one of the most 
important and influential concerns in North Carolina 
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and is a leading factor in the distribution of North 
Carolina pine. 

The Dennis Simmons Lumber Company was incor 
porated with a capital stock of $45,000 and with 
Capt. Theodore W. Tilghman now as its president and 
general manager is operating three manufacturing 
plants, each with a daily capacity of 50,000 feet, these 
mills being located at Astoria Landing, N,. ¢ Kenley, 
N. C., and Middlesex, N. C. All of these mills operate 
with modern equipment and the product is of the 
highest standard of excellence, finding immediate favor 
wherever it is introduced. The general 
offices of the company are located at 
Williamston, N. C., while President 
Tilghman maintains his headquarters 
at Wilson, N. C., 
ing a general supervision over the af- 


from that point hav- 


fairs of the company. 

The Dennis Simmons Lumber Com- 
pany owns a supply of North Carolina 
pine timber sufficient to keep its three 
plants in full operation for ten years. 
But though supplied with sufficient tim- 
ber for another decade Captain Tilgh- 
man and his associates in the company 
have not overlooked other opportunities 
and have fortified themselves against a 
possible exhaustion of their pine timber 
supply by acquiring holdings of gum 
timber aggregating from 75,000,000 to 
100,000,000 feet. 

Captain Tilghman is a believer in the 
value of organized effort and is a di- 
rector in the North Carolina Pine Asso- 
ciation, and takes an active interest in 
association affairs. While his voice is 
seldom heard on the forum or in public, 
his wise counsel is effective in the work 
of the association and in helping to 
build up the North Carolina pine indus- 
try to the enviable position it holds in 
the industrial world. The North Caro- 
lina Pine Association has taken an ad- 
vanced position in progressive associa- 
tion work for the general good of the 
industry and in the direction of its work 
along this line Captain Tilghman has long 
been prominent. 

As has been the case with many other 
leading lumbermen, Captain Tilghmar’s 
suecessful management of the lumber 
business under his direction has caused 
him to be sought in other lines, especially 
in the realm of finance, and he is a 
stockholder and director of the First 
National Bank of Wilson, N. C., and in 
the Wilson Savings Bank & Trust Com- 
pany, of Wilson. In this connection his 
advice is often_sought in matters affect- 
ing the public weal and he is prominent in civic work in 
his community, the results being invariably for the gen- 
eral good of the public. 

Captain Tilghman’s family consists of himself, wife 
and four children, two of whom are married, and his 
home in Wilson always gives out that air of genuine, 
whole-souled hospitality peculiar to the South. 

To know Captain Theodore W, Tilghman is a genuine 
pleasure and to record his success as a captain of in- 
dustry is to tell the story of another of the pioneers 
who have won their way from the most humble sur- 
roundings to places of honor and prestige in the busi- 
ness and industrial world. 

One of his greatest pleasures is in the congenial feeling 
and confident regard that exist between him and the 
other stockholders and directors of the company of 
which he is the executive head. 
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“CALIFORNIA” 


Made in all sizes. 1% and 1% in. thick. 


“Weed Quality” Doors 


are made with a two-fold purpose—to sell and to give satisfaction. 


“SHASTA” 


Made in all sizes. 15g and 1% in. thick. 


Both of these factors are important and absolutely indispensable 
That Weed 


doors do combine these essentials is what we want to prove to you. 


We Make Them in Their Entirety 


from the cutting of the tree, therefore have absolute supervision over all material 


to the greatest success in the sale of any product. 


that goes into them. When our final stamp of approval is placed on them they 
are really and truly ‘*‘Weed Quality’’ doors—uniform in quality and perfect in 
workmanship. The two designs shown above—made with 3-ply Rotary cut 


Laminated Veneered Yellow Pine Panels—have been unusually good sellers, 
Ask your jobber for quotation on WEED Sash 


and Doors and if he is unable to quote you, wire or 
write us and you will get the information promptly. 


Weed Lumber Co., catirorins 


SAN FRANCISCO OFFICE, Flood Building. 
KANSAS CITY, MO., 2925 Charlotte St. 


Telephone KEARNEY 2885. COLUMBUS, OHIO, 1612 Bryden Road. 
R. A. TOOMBS, Fort Worth, Tex. 


Visitors to the Pacific Coast are cordially invited to visit Weed and inspect the largest manufac- 
tory of White Pine Sash, Doors and Box Shooks on the Globe. 


Eastern Offices: 











One of Our Botary Veneer Cutters. 




























Let Us Help 


you build up a reputation in your community for 
high class trim and built-in cabinet work. We've 
the experience and thorough knowledge necessary to 
produce the first class, evenly matched and uniformly 
colored work that distinguishes the work of special- 
ists from that of day laborers. Try our regular 
Birch Trim and W. P. Mouldings, 
K. D. Door and Window Frames 
or send us your plans for special 
Trim and Fine Cabinet Work. 








Straight or mixed cars. 





John F. Wilcox Company 


Minneapolis, Minn. 
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Our lumber grades ““- DENSE SOUTHERN PINE” under 
the new SIX-RING rule appproved and recommended by the 
United States Government and adopted by the Georgia- 
Florida Saw Mill Association. 
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Genuine Tidewater Red Cypress 
Lumber and Shingles. 
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Millions Feet Dry Stock Always on Hand. 
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Salaried Sales Offices: 
PHILADELPHIA, JAS. I. M. WILSON 
JACKSONVILLE, - - C. F. FLYNN. 
BOSTON, - +* - - C. H. DARBY 


General Offices: 


Live Oak, Florida. 


H. W. TAYLOR, President. 
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Keeping a Gangsaw Busy — Does It 
Affect Your Grade Averages? 


‘? decided not to put in a gang because IT have 
learned that most sawyers have a curious constitutional 
objection to seeing a gangsaw idle even for a minute 
and will slaughter good logs to keep the gang 
We can’t 


so we put in a resaw.’’ 


going. 
afford to have our cutting handled that way, 

Such is a manufacturer's explanation of his’ selec- 
tion of equipment for a mill that will begin operation 
and that will 
tion of flooring and finish. The 


next fall produce a considerable propor- 
point raised is novel 
and one that may not have occurred to most millmen., 


What is your experience? 





Boosting Cement for Farm Use—Pure- 
ly on Merit, of Course! 


Society of 


through its committee on farm structures is endeavor 


The American Agricultural Engineers 


ine to devise standards of construction for farm build- 


ines. It is claimed that such structures, excluding 


from construction farm dwellings, show an entirely 


unnecessary and deplorable variation in investment per 
acre, Consequently the association is engaged in pre 
paring standard plans of stalls, mangers, alleys, tenta 


tive plans for eribs, sheds ete., general specifications 


for barn framing, and a resume of farmhouse essen- 


tials, 


Lumbermen will doubtless be interested in knowing 


that this committee is giving special consideration to 
the use of steel and concrete in farm structures, and 
it is significant that 
work states that the findines of the 


be available first to the 


an Official announcement of this 
committtee will 
f the 
courses of study at 
agricultural colleges and the columns of the 


members ¢ 


society and 
later will find their way into the 
farm and 
technical press, 

This is perhaps the latest but by no means the least 


dangerous of attacks upon wood construction. The 


findings of this committee of supposedly non-partisan 


character should prove decidedly interesting. 





A Car Shortage Is Coming and Con- 
sumers’ Stocks Are Low. 


Railroad men who a month ago ridiculed talk of an 


imminent car shortage have joined in the general ap- 
peal for shippers’ codperation in releasing equipment as 
rapidly as possible so that it may be made to render 
maximum service during the grain movement, 

The percentage of bad-order cars remains abnormally 
efforts to rush 


through sufficient repairs to keep the wheels turning. 


high on most lines in spite of frantic 

Non competitive mill points, of 
but there is little 
ot rolling stock will 


course, will be 
sewed up first, doubt that the searcity 
affect practically all mills before 
it is over. 

Meanwhile stocks in hands of dealers and consumers 
are abnormally light and every indication points to an 
expansion of demand with the coming of fall. 

The moral is obvious. 





Tolls on American Exports a Violation 
of Constitutional Prohibitions ? 


Russell L, Dunn, a San Francisco lawyer, is respon- 
sible for the injection of a new argument into the maze 
of controversy surrounding the Panama Canal tolls leg- 
islation recently forced through Congress by the admin- 
istration. Mr. 
violative of two provisions of the Federal constitution, 
Article 1, Section 8, 


imposts and 


Dunn says that the collection of tolls is 
which requires that all duties, 
excises shall be uniform throughout the 
United States, and Artiele 1, Section 9, which prohibits 
a tax or duty on articles exported from any State, and 
points: out that the toll, 
master of the vessel, is actually 


although levied against the 
collected from the 
owner of the merchandise exported, 

‘We find, 
chandise exported through the port of New York by the 


then,’’ he says, ‘‘that the owner of mer- 


canal to Acapuleo would have to pay a charge or tax 


of $1.20 a ton (net registered ship measurement) at 
the custom house at New York and that the owner of 
exported through the port of Seattle to 


nothing at the custom house of 


merchandise 
Acapulco would pay 
Seattle.’ 
Thus Mr. 
dise and as unlawful where collected upon merchandise 


Dunn views the toll as a tax upon merchan- 
exported through the canal. In support of his conten- 
tion he cites the decision of she Supreme Court of the 
United States (181 U.S 
agent of the Northern 


was convicted on the charge of issuing 


United States in Fairbanks v. 
283) wherein Fairbanks, an 
Pacifie Railway, 
an export bill of lading on wheat consigned to Liver- 
pool without affixing the 10-cent revenue stamp then 
required by the statute. His conviction was reversed by 
the Supreme Court, which held that a stamp on foreign 
bills of lading was in conflict with the constitutional 
prohibition against any tax or duty on exports. 

It is probable that the courts would hold, if this ques- 
tion were raised, that the toll is a transportation charge 
a tax. If it were to be regarded as a tax Mr, 
Dunn's position would seem to be well taken. 


and not 
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The Trade Barometer Shows a Mater- 
ially Upward Trend. 


Although as yet no material change in the financial 
the 
everywhere is evident a revival of faith and hope in the 
future, which is somewhat remarkable coming at the 
The main 


or commercial activities of nation is noticeable 


hight of the usually dull midsummer season. 
factor in this situation is the promise of bountiful crops 
in most of the States, although cotton (while a fair 
average), is not up to last year’s production. The South 
as a whole, however, has felt the effects of business de- 
pression less than other sections and is therefore in as 
good a condition for the future. 

The AMERICAN LUMBERMAN has already been at some 
pains to compile the probable transportation require- 
ments of crop movement, and its conclusion that they 
will make a very heavy draft upon available rolling 
stock, announced some time ago, is now receiving con- 
firmation from various sources. The General Managers’ 
Association of Western Railroads has sent out an appeal 
to shippers in all sections of the country asking them 
to help the railroads to make a good car mileage show- 
ing during This letter asks 
that as far as possible other commodities be moved 


the crop moving season. 


before the peak of the crop movement begins; that all 
cars be loaded and unloaded as quickly as possible and 
that as far as possible cars be loaded to capacity. This 
latter request has been ably indorsed by a circular letter 
sent out by the Lumbermen’s Association of Chicago 
requesting that all orders placed for lumber be for full 
carloads in order to make the least possible demand 
upon the country’s car supply. 

The statement of location of freight car equipment 
of July 22 shows a considerable movement of cars toward 
the southwestern grain fields, group 8 having an excess 
of 3,001 ears over the number of cars owned by the 
railroads in that group on July 1 as compared with a 
deficiency of 5,075 cars on June 1. The report, however, 
contains little to confirm the statement previously made 
that the railroads of the country were in June bending 
their energy to get shop cars repaired and ready for 
service. There were 223,778 cars in shops on July 1, 
as compared with 222,162 a month previously and 171,756 
on July 1, 1913. There were reductions in the number 
of shop cars in the central Southwest and Pacific coast 
territory, but increases in most of the groups east and 
south. Undoubtedly considerable effort was made in 
general to get bad equipment repaired, but it evidently 
was balanced by the number of poor-order cars that 
had been in service and went bad during the period. 
Of the total car supply of the United States and Canada 
9.21 percent were in the shops where 6 percent is per- 
haps normal. It would probably take all the car repair 
shops of the country until next spring to reduce this 
condition to normal grade, considering not merely the 
number of shop cars at the present time but also the 
known poor condition of many of those in service. This 
situation is well reflected in the fact that a large num- 
ber of men previously laid off have been put back on 
the pay-rolls by car companies. 

In the steel business there is continued slight improve- 
ment; two additional furnaces have been blown in and a 
third is to go in this week; the steel corporation now 
being up to about 70 percent production of ingots. An 
advance was effected July 20 of $1 a ton in wire products, 
bars, plates and shapes, making the price $1.15 instead 
of $1.10 per hundred. It is estimated that this advance 
has not been forced by an increase in orders, but it is 
largely due to the fact that the former price was no 
longer any particular incentive in influencing increased 
orders. 

The country has plenty of money with which to move 
its crops and transact business in all established lines. 
It has money in the banks, but it takes good collateral 
or credit to secure it, so it is not easily obtainable for 
Whatever growth 
come under such a situation must be of a slow and sub- 


purposes of trade expansion. may 
stantial sort. 

The chief cloud on the horizon hovers over the capital 
city of the nation, but there appears to be some increase 
of confidence in the eventual elimination of the unwise 
features of the proposed legislation before it shall be- 
‘ome a law. As is recollected, the currency legislation in 
its formative period contained some unwise and unde- 
sirable features, but the bill as finally passed is now 
generally admitted to be a good one. 

At the present time the fact appears to be that as a 
resultant of all the forces acting upon it the business 
of the nation is slowly moving forward and upward in- 
In this situation the retardant social 
forces, the sum of man’s wisdom and power, are being 


stead of backward. 


overborne by the forces of Nature as evidenced by the 
bountiful crops, product of sun and rain. This is 
because the social organization has become dissatisfied 
with some of its older habits and customs and is en- 
deavoring to reorganize itself upon a higher plane. Such 
a house-cleaning is always disturbing to the occupants 
even when most efficiently performed and when the final 
results prove to be beneficial. The lumber industry has 
suffered unduly, but even antong lumbermen it may not 
be considered too wild an optimism to hope that if the 
‘rushing of old evils shall create some vexing newer 
ones they will at least prove to be less firmly entrenched 
and to be more easily gotten rid of. 





Why Not Encourage Big Business as 
Was Done Six Decades Ago’? 


While a committee of Chicago civie investigators, now 
touring Europe for the purpose of studying the operation 
of utilities abroad, was visiting in Manchester, England, 
the lord mayor of that metropolis remarked the great 
benefit that would come to Manchester and other English 
cities through the completion of the Canal. 
Illustrating his point with a remark that when the canal 
is opened Pacific coast products of the United States 
would be 5,000 miles closer to the shore of England than 


Panama 


today, and that great preparation was being made to 
take advantage of this change, he said: 

‘*This is because the English Government encourages 
big business interests as the United States did sixty years 
ago.’’ 

The only comment needed on the lord mayor’s remark 
is that it is a national calamity that this country does 
not turn the pages of its economic history back, say, 
just sixty years, and make an entirely new start as re- 
Then just as likely 
as not the terms ‘‘business depression’? and ‘‘hard 


gards its treatment of big business. 


ce) 


times’’ would become obsolete, and this country would 
not have to suffer, as it 
periods when the business of the nation is practically at 
a standstill. 
our economic history be turned back sixty years and a 


does now every few years, 


It is quite true that should the pages of 


new start be made the demagog might be jobless, but his 
elimination would be a good national riddance. 





In What Spirit is the Latest Investiga- 
tion Undertaken? 


The announcement last week that the Department of 
Agriculture and the Department of Commerce had ar- 
ranged to conduct a joint investigation into questions of 
timber supply, unnecessary waste in lumbering operations 
ete. probably impressed many lumbermen as the forerun- 
ner of one more. meddlesome and needless Government 
investigation. Nearly everybody in the industry has been 
investigated and the secretaries of some lumber associa- 
tions have become so accustomed to having a corps of 
investigators on their hands that all of the novelty of 
the proceeding has been worn off. 

In the case of the proposed codperative inquiry to be 
conducted by the agriculture and commerce departments 
it seems, however, that the Government’s purpose is really 
to assist rather than hinder timber owners and lumber- 
men in the conduct of their business. 
therefore, that the announcement was made without the 


It is unfortunate, 


effecting of some preliminary arrangements whereby the 
two departments that are to do the work could have 
arranged for and been assured of the codperation of 
stumpage owners and manufacturers throughout the coun- 
try. Had the plan been presented in proper light there 
is little doubt that lumbermen generally would have been 
entirely willing to assist to the fullest possible extent. 
As the scheme was handled at Washington, however, it is 
doubtful whether the industry will see much reason to 
facilitate the conduct of such an inquiry unless the see- 
retaries of agriculture and commerce find it possible to 
take their 
reasonable degree. 


lumber manufacturers into confidence to a 


If it is their purpose merely to conduet another in 
vestigation paralleling that of the Bureau of Corpora 





MANUFACTURERS : 


Your audience is waiting for 


you! 


See page 69. 
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tions; if it is not their intent to avoid such misrepre- 
sentation of facts presented to the public as has marked 
previous Government investigations, the scheme is devoid 
of merit and entitled to no support from the trade. 








Book Helps That Lumbermen Can Not 
Afford to Ignore. 


The review columns of the AMERICAN LUMBERMA) «jf 
late have been exceptionally full of references to 
books of practical value to lumbermen. Unfortunat: |) 
many manufacturers and dealers hold the mistaken idea 
that such literature is intended for the novice only snd 
that for a business man to study the text books of jis 
trade is an admission of unfitness. The fact is that mary 
good dollars have been saved and many short cuts hay« 


been opened up to lumbermen who have been wise enough 
to see the need of study. The business man who find; 
time to read his trade journal and the other good litera- 
ture of his industry usually finds time, eventually, to tak: 
over the remains of his overworked competitor’s business 





The Bureau of Corporations Brings 


Out Some New Fiction. 
Part 4 of 
resulting 


the ‘‘ Report 
the 
Bureau of Corporations was made public this we 
the 
time between its publication and the press hour ot 
the AMERICAN LUMBERMAN it 
digest the tremendous mass of detail information en 
braced in it, but certain features stand out with su 


on the Lumber Industry’’ 
from investigations conducted by th 


in a document of 933 printed pages. In briet 


was impossible to 


prominence as to merit special comment. 

The first impression derived from a reading of thi 
preliminary statement is that the 
tion and the resulting report have been based upor 


Whole investiga 
gross ignorance not only of the lumber industry but 
of all industry, and that the whole investigation and 
report have been conducted far more alony the lines 
of a grand jury inquiry bent upon indicting the in 
dustry than with the fairness of mind and unbiased 
judgment that should be the basis of any industrial 
inquiry by the Federal Government. 

As was to be expected, certain parts of the report 
attracted the the daily press, notably 
that part having to do with the activities of the 
lumber industry at the time the Payne-Aldrich tariff 
bill was under consideration at Washington. At that 


time, as all impression 


attention of 


lumbermen know, the was 
prevalent in the trade that any material reduction of 
the import duties upon lumber and other forest prod 
ucts must inevitably result in 
lumber industry. lumbermen joined 
in what the Bureau is pleased to call a ‘‘lobby,’’ the 
sole purpose of which in fact was to acquaint Con 
gress with pertinent facts about the lumber industry, 
in order that what was then regarded as probably 
ruinous and unealled for legislation might be avoided. 
Everyone who has had 
matters 
dustrial activities is attended by more or less ‘‘lob 
bying’’ of this character, in which some 
times more prominent than capital, and moreover that 


great injury to the 


Consequently, 


experience with legislative 


knows that all legislation bearing upon in 
labor is 


when industries do not appear voluntarily to present 
their views they are frequently summoned to Wash 
ington to furnish such information. 

In this case, however, the Bureau of Corporations 
has managed 





apparently through some devious under 
ground channel—to uncover and give publicity to a 
mass of private correspondence in such way as to 
furnish just what seemingly was desired by the com 
missioner—sensational material for press comment. 
Some of the correspondence referred to appears to be 
pure fabrication and most. of it by innuendo is made 
to appear of a vicious character that it in facet did 
not possess in the slightest degree. 

In an extended discussiqn of price lists, price eur 


rents, market reports ete. it is clear that every effort 


of lumbermen to spread legitimate information about 
lumber values, however free it may have been from 


any element of combination or agreement, has been 
regarded as evidence of conspiracy to control prices. 
effort by 


tinued over-production 


Iivery manufacturers who saw in con 


nothing but bankruptey and 


financial oblivion to curtail production to «a point 
where the markets of the country would not be glut 
ted with 
of those manufacturers to violate the law. 

In fact, it is that the Bureau of 
porations regards any effort, individual or collective, 


of any lumbermar te get better than cost price for 


stock is reviewed as evidence of an intent 


apparent Cor 
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his product as evidence of willingness to contravene 
» Sherman Act though his ability to evade it sue 
ssfully be in doubt. 
\ glittering array of facts misrepresented, the 
hole report is clearly calculated to lead the unin- 
rmed reader to certain preformed and predigested 
uclusions. It is nothing more than a literary form 
the good old ‘‘forced ecard’? trick. 
This extraordinary document will be retailed by 
e Government printing office at $1.50 a copy. It 
s cost the Government a tremendous sum to pro- 
we. As a work of fiction it 


inor degree. 


is interesting to a 
Its actual value, however, to the Gov 
nment and to the people the Government represents 
: considerably léss than the retail price of one copy. 
‘he whole undertaking may be regarded as success 
il only from the standpoint of its probable effects 
pon the hope of political preferment, which, it is 
amored, attaches the present commissioner of cor 
rations so firmly to his job. 

It is time that lumbermen unite in a demand for 
i square deal. One kind of law for other industries 
nd a special brand for lumber can not endure always, 
though such poliey be regarded in Washington ‘as 
vood polities. 





Overproduction Is Troubling Other In- 
dustries, Too. 


The Federal Industrial Relations Commission now. in 
session in Chicago is bringing out some interesting infor 
mation about the causes of industrial unrest. Witnesses 
identified with capital and labor ends of the coal mine 
industry in Illinois have demonstrated that the coal in- 
dustry is ruinously over-productive at the present time 
and that overproduction and market de- 
pression leave an army of miners idle. ‘‘ Conditions 
are rapidly growing worse in the coal industry,’’ said 
Kdward T. Bent, member of the executive board of the 
Illinois Coal Operators’ Association. ‘‘ Destructive com- 
petition in the mining industry is in the interest of no 
one. I believe we should have something like the Ger- 
man system, under which a mine is not allowed to be 
opened unless there is a commercial need for it.’’ 

Apparently the coal business is suffering from one 
ailment to which lumbermen have become fairly well 
accustomed. It is not likely, however, that the country 
will always view the question of overproduction in its 
present light. Eventually something must be done to 
permit industries to control their output to a reasonable 
extent. Unnecessary depression with personal hardship 
to labor and tremendous loss to capital follows upon 
the present governmental attitude toward greatly needed 
combinations of such character. 


consequent 





Settlement of Mexican Troubles Prom- 
ises Big Business for Yellow Pine. 


Latest developments in Mexico as reported in news 
dispatches indicate reason to expect an early cessation 
of hostilities and restoration of conditions that will per- 
mit the rehabilitation of that stricken country. The 
first important work, of course, will be the restoration 
of the railway lines, and this alone is going to require 
an immense amount of material that will naturally be 
supplied by the yellow pine manufacturers of the South 
west. It is understood that the Mexican National has 
already begun to make tentative arrangements for plac- 
ing large orders for construction material with which to 
repair its lines, while other roads will also require much 
material for the purpose. The restoration of 
normal working conditions at the mines will call for a 
heavy consumption of lumber that will come from the 
yellow pine mills. A large southwestern operator who 
was in Chicago this week gave it as his opinion that the 
yellow pine mills, especially of Louisiana and Texas, 
will have to supply within the next few months a demand 
from Mexico that will tax their capacity and that will 
quickly restore the umber market of the Southwest to its 
former satisfactory condition, at the same time having 
a material effect on general market conditions through- 
out the lumber trade. Opportunity seems assuredly to 
he knocking at the doors of the lumber manufacturers of 
the Southwest. 


same 





Big Mill Running Days or Small Mill 
Running Day and Night ? 

‘*We hear a lot about the sins of running our mill 
nights,’’ said a yellow pine manufacturer recently, ‘‘ but 
we originally planned a mill just twice the size of the 
one we finally built. I persuaded my associates that it 
would he better to build a mill of half the capacity and 
keep it running twenty hours than to invest in a larger 
plant and have it idle half of the time.’’ 

This is a point on which manufacturers have always 
disagreed. But most yellow piners just now would admit 
‘hat the industry as a whole might be better off if all 
he operators had followed this same theory. Produc- 
‘ion thus might have been kept ene lap behind demand. 











Advertising Forest Products 


A Discussion of Possibilities of Publicity—by Wilson Durand. 





XXI—A BUREAU OF INFORMATION 
AND SERVICE. 

In connection with any general or special 
campaign designed to promote the use of all 
woods or of any particular wood or group of 
woods it is essential that provision be made, 
first, for: the compilation and suitable prepa- 
ration of good material that can be worked 
into satisfactory advertising copy; secondly, for 
the follow-up by all desirable sales promotion 
methods of the advertising undertaken, and fin- 
ally for the furnishing of dependable and un- 
biased information to all buyers and users of 
forest products. 

The use of superlatives in advertising copy 
is almost invariably an indication of weakness. 
Advertising the claim that wood is the best ma- 
terial for any or for all purposes will do more 
harm than good, but properly directed adver- 
tising that conclusively demonstrates the superi- 
ority of wood for some purpose, and that per- 
mits the reader to draw his own conclusion that 
wood is best, inevitably must produce favorable 
results. Such advertising itself must bear the 
stamp of quality and must not depend for its 
effect upon the reader’s willingness to take 
somebody’s word for claims that ought to be 
demonstrated conclusively. 

In order, therefore, to afford material for 
a really high class campaign of the sort under 
consideration it is necessary that there be unre- 
mitting investigation of all phases of the ques- 
tion of wood utilization. At the same time, too, 
close attention must be paid to the advertising 
and the selling claims of competitive materials 
in order that any inroads of such competitors, 
based upon misrepresentation, may be checked 
by presentation of facts. 

It is not sufficient that an advertising writer 
make a haphazard review of what the Forest 
Service or some other Government bureau has 
said about wood. Almost anything may be 
proved by use or distortion of printed matter 
that issues from the Government printing office 
at Washington. The fact that the Department 
of Agriculture has said this or that about wood 
is far from conclusive. But if it be shown as 
the result of scientific investigation that, as one 
manufacturer claims, a wood automobile frame 
has advantages in strength and lightness over 
a steel frame, such fact is good advertising ma- 
terial. If it be shown that wood silos ean be 
built in such a way as to be long lived and 
economical by comparison with silos built of 
other materials, good advertising copy can be 
based upon that fact. If it can be shown—as it 
can—that the properly treated wood shingle 
offers reasonable resistance to fire, wood shingles 
can be sold by advertising that fact. 

As to the follow-up phase of forest products 
advertising, it should be remembered that most 
people read advertising matter subconsciously 
and that in a large majority of cases statements 
contained in advertising copy arouse a measure 
of doubt or uncertainty in the reader’s mind 
that leads him to make inquiry about the adver- 
tised goods. If he can find no authoritative 
source of information upon the questions re- 
garding which he is uncertain in his own mind 
the advertising is apt to prove ineffectual. If, 
however, there is available information that 
bears the stamp of dependableness the desired 
effect is assured. 

Forest products advertising should be accom- 
panied by forest products publicity. Every dol- 
lar that is spent in the purchase of advertising 
space should be made to yield some revenue in 
the way of recognition by the press. Lumber- 
men know that their failure to advertise their 
business hitherto has had directly traceable con- 
nection with the attitude of the newspapers and 
magazines toward their industry. This being 
the case, a change in their policy resulting in 
the expenditure of considerable sums of money 
in progressive advertising should bring with it 
some change in the now adverse attitude of the 


press. But that change must be wrought 
through carefully laid plans and well directed 
effort that will bring the industry’s educational 
advertising to the attention of the men who 
make editorial policies. All this may be re- 
garded as part of the legitimate and necessary 
follow-up work that must be done to clinch the 
effects of a general campaign. 

In connection with research and investiga- 
tion that must be undertaken arrangements 
should be made for compiling and classifying 
and holding ready for the use of inquirers all 
obtainable information regarding wood and its 
uses. Strangely enough, the industry provides 
no official and authoritative source of informa- 
tion to which the consumer can turn when in 
doubt. The trade press constantly renders such 
service, it is true, but in so doing it is undertak- 
ing work that should be done by the manufac- 
turers of forest products. There should be open 
to all inquirers some channel of dependable in- 
formation and practical help the absence of 
which today accounts for the fact that many 
people are turning to other materials about 
which they can get such information as they 
require. 

The three classes of activity suggested repre- 
sent the work that should be undertaken by an 
advertising bureau—or perhaps it might better 
be termed a bureau of information and service— 
that should be maintained by the manufacturers 
of lumber who participate in the proposed ad- 
vertising campaign. Such a bureau should be 
the final authority upon all of these questions. 
It should quite properly be a department of the 
National Lumber Manufacturers’ Association, 
the only organization in the industry which is 
sufficiently comprehensive in character to under- 
take so large a work. 

This bureau should work in codperation with 
the Forest Service, the Forest Products Labora- 
tory, the Bureau of Standards, the research 
laboratories of State and other universities, vari- 
ous industrial research bureaus, and with engin- 
eers, chemists and other professional men who 
are engaged in investigative work the results of 
which have a bearing upon the utilization of 
wood. It should use its influence and the influ- 
ence of the industry back of it to bring order 
out of chaos in the Government’s investigations 
as conducted in the Madison laboratory and else- 
where by inducing Congress to grant sufficient 
appropriations to permit continuous and con- 
sistent work along needed lines. It should, if 
necessary, maintain its own facilities for inves- 
tigation of physical and chemical properties of 
wood, methods of manufacture, drying ete., al- 
though it is probable that most of the needed 
work along these lines can be handled without 
much difficulty by facilities that are already 
available but are not utilized. 

Such a bureau would be concerned with the 
dissemination of the truth about the industry 
with the preparation of adequate and suitable 
defenses to unwarranted attacks through the 
press or otherwise; with the business of keeping 
the facts about the industry before the public 
and with the elimination of misrepresentation 
and of adverse public sentiment created for 
political or other equally unjustifiable purposes. 
Since it would be engaged in placing a large 
volume of advertising that would represent a 
considerable revenue to the publishers of the 
country this bureau would have little difficulty 
in securing a hearing on almost any question 
that might arise. It could not, of course, be ex- 
pected to gloss over the misdoings of lumbermen 
nor to undertake anything more than the spread- 
ing of the actual truth. Lumbermen who have 
had experience in such matters know that to get 
the truth before the people is no easy task and 
that if the truth were known the industry would 
enjoy far better standing than it does today. 

Such a bureau would have on its hands a 
tremendous amount of work in the way of fol- 
low-up or actual promotion effort growing out 
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of the advertising handled by it. Every move 
on the part of the manufacturers of inferior 
substitutes would have to be met by well planned 
defense or counter attack. Every phase of sub- 
stitute advertising and publicity would have to 
be studied and offset by better and more effect- 
ive advertising and publicity on behalf of forest 


products. The keenest discrimination would be 
needed in the handling of the advertising fund 
and in the building up of desirable relations 
with the press. This bureau, it should be re- 
membered, would be the connecting link between 
the forest products industry and the news and 
magazine press of the country. Its work must 





be diplomatically done. It must be capable of 
answering any legitimate question about the jy). 
dustry. It must be prepared to furnish any jin- 
formation that is sought by proper inquiry. |), 
brief, it must stand before the press and peopl. 
of the country as the mouthpiece of the lumber 
industry. 


Next Week: How To Buy Advertising. 





REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


While the lumber business may still be called rather 
slow, it is undoubtedly headed in the right direction. 
Manufacturers are of the opinion that the tide has 
turned or is about to turn and that business men have 
the worst of their troubles. The first half of the 
year was certainly one of uncertainty, but the reports 
received for the last two weeks would indicate that 
there has been an increased inquiry for lumber since the 
beginning of assurances of large crops. This develop- 
ment has been especially observable in the Southwest in 
respect to yellow pine and more so throughout the mid- 
dle West. In the East also a more optimistic tone is 
noticeable in the letters received. While more sentiment 
is expressed in the reports than a notable increase in 
orders, tone denotes interest and confidence 
n a normal fall trade that will require additional yard 
and factory stocks. At present, however, factory con- 
and retail dealers in a large measure are still 
adhering to the policy of buying lumber for immediate 
wants. However, the inquiries they are sending out show 
an added interest in stocks and prices at the mills, which 
to the manufacturer is assurance that they expect a little 
later a lars for all kinds of lumber. This i 


seen 


the 


more 


sumers 


ge demand 
considered an encouraging feature. 


s 


The attitude of the administration toward large busi- 
ness is not such as generally to promote new enterprises, 
although money is plentiful for those who can give 
assurance of good security and of profitable returns. 
The banks still continue about seeurities and 
investors about going into commitments unless well as- 
sured as to the results, notwithstanding the added 
abundance of loanable tunds. This condition will un- 
doubtedly continue until there shall be such prosperity 
as to promote another period of speculation. 


cautious 


Two features in the general lumber trade should not 
be overlooked. The first is the stability of construction 
material; building in many of the larger cities is well 
maintained except in those cities where strikes are hold- 
ing up undertakings that otherwise would go forward. 
This building, however, is the backbone of the present 
lumber market. Demand is steady and insistent for all 
kinds of building material and stocks at the mills, espe- 
cially in the South, are reported as none too plentiful. 
The other feature of trade is the firmness with which 
prices are being held for all the leading kinds of lumber. 
It is apparent that prices are now considered at bed 
rock, notwithstanding the recent advances in the South 
and on the Pacific coast, and they should not be allowed 
to go lower unless the manufact 
duce lumber at a loss of stumpage value. After all, it 
is their stumpage that should maintain the prices of 
lumber against all efforts of buyers to beat them on a 
plea of poor demand. 


urers are willing to pro- 


- = * 


1 


Generally speaking, the railroad corporations are still 


backward about contracting for timber, ties and lumber. 
However, even this branch of the trade is showing some 
improvement. The railroads have been buying some 
material and there is a greatly increased inquiry, which 
may be taken to mean a heavier demand from this source 
shortly. The car companies are receiving inquiries and 
are doing a lot of repair work, which is using up con- 
siderable lumber, but what the future wants of these 
corporations will be is as yet merely largely guesswork. 
It is evident that the lumber trade between now and 
next fall will have to depend largely on the yard and 
factory requirement and these will not soon reach pro 
portions that will allow for buying and contracting for 
the future. An active demand from the railroads and 
the greater industries would place the lumber business 
on a sound basis, but all that the producers expect for 
the next two months is a fair request for yard stock, a 
heavier requirement for city construction, some orders 
from the railroads and ear builders and an amount of 
requirement from industries consuming wood that at 
present can not be estimated. One thing of which we are 
certain is that the fall trade will be better than it would 
have been if we were not assured of bumper crops of all 
the important cereals. 


* * * 


The yellow pine trade has not lost any of its recently 
acquired strength. There is a fair movement of lum 
ber, much of it in small and assorted lots, with instruc 
tions to forward as soon as possible, which would show 
that the lumber is needed on arrival. This is taken to 
mean that stocks in retail yards are in none too good 
assortment and that they will need heavy replenishments 
for the fall trade. Moreover, supplies at the mills are 
said to be not over large on eertain items, and as long 
as this condition continues there is every reason to 
believe that the mill operator will be inclined to hold 
prices with firmness. Reports from Louisiana state that 
there is an increasing demand for car material and that 
this has lent considerable encouragement to the southern 
pine manufacturer. Prices have advanced 
and in some cases higher, especially on dimension. 
shiplap is also very strong and No. 


in good request. 


generally $1 
No. 2 
center matched is 
The marked feature of the vellow pine 
market this week is the improvement of conditions in 


Mexico. Already it is said that lumber shipments into 
Mexico are increasing daily and a prediction is that the 
demand from that country, when the political atmos 
phere has been cleared, will be such that the drain on 


the yellow pine mills will be very heavy for the repair 
ing and building of property destroyed on the Mexican 


the 
Mississippi 


railroads. As an example of the improvement in 
yellow pine market, some of the mills in 
that closed down are again operating. Heavy joists and 
timbers are in good demand with the Mississippi mills 
and manufacturers are all looking for further improve 
ment. On the south Atlantic coast mills report sub- 
stantial improvement in every branch of the industry. 


The ear and railroad material demand is said to be { 
strongest feature. Export demand is a little better. 

On the Pacific coast the recent advances of 50 cents 
to $1 have been maintained and the fir market is grad 
ally improving. The volume has not been heavy during 
the last six days, but notwithstanding the mills have 
enough orders on hand to warrant a further ineress 
ot 50 cents and many of the manufacturers look for 
volume of business that will carry the prices still furt! 
forward. The log market is firming up. Red cedar logs 
are scarce. The general tone of the market is firme: 
than for many months. Some inquiries are being received 
from the railroads for construction material and car 
material and yard stock is moving in fairly large quan. 
tities. Red cedar shingles are holding steadily to the 
advanced prices—$1.60 to $1.65 for stars and $1.90 fo: 
clears. The redwood market continues in excellent 
condition, clears and merchantable being in’ especially 
demand. Redwood shingles are weaker. The 
sugar pine and white pine mills are running, but al 
though they are receiving excellent inquiries they are 
said to be figuring on making less lumber than Jast 
season. Conditions in the Flathead Valley show a steady 
growth. Retailers are stocking up. Mest of the 
have their order books well filled. 


good 


mills 


In the hardwood trade there is a strong contrast 1b 
tween the urgency of demand eighteen months ago and 
the condition at the present time. Factories that cor 
sume hardwoods, especially the vehicle and furnitur 
makers, are buying only such lumber as they need for 


1“ 
use. Business is 


immediate still done on a conserva 
tive basis. There is no reaching forward to buy stock 
for future use. Notwithstanding this spasmodie de 
mand hardwood manufacturers as a rule are holding 


firm in quoting prices, iin concessions to 


Now and ag: 
\ deals fon 


a 
move surplus stocks are heard of, but 
tunately are few. 


these 


The 


seasonable. 


and hemlock demand is” barely 
a moderate call for factory stock 


northern pine 
There is 


and building material. Prices are well held and as 
stocks are not excessive it is helieved that values will 
not go lower. 


No especial change has occurred in the 
or North Carolina trade. The 
is calling for a good deal of 
to the demand. 


eastern spruce 
building of the 
stock, but there is no 


season 


urgency 


The movement is increasing in volume, es 
pecially in mixed cars of yard stock. Selects and finish 
are in better call than for time. Lath continue 
to sell steadily, with the supply low. More shingles 
are being consumed than formerly. Prices are firm. 


cy press 


some 





MINIATURE SURVEY OF THE NEWS OF THE 


DOMESTIC. 








The letest addition to the fighting force of the United 
States Navy was added last Monday when the torpedo boat 
destroyer O’Brien was launched at Philadelphia, Pa. 

Ss. G. W. Benjamin, author, artist and diplomat, died sud- 
denly last Sunday at Burlington, Vt. 


Esperantists from all over the United States to the number 
of 150 attended the seventh national congress of the Esper- 
anto Association of North America in Chicago last Monday 
and Tuesday. 

white men were killed and several others severely in 
last Monday in the Culebra cut at the Panama Canal 
‘omature explosion of dynamite. 
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Wi $30,000 cash in his peckets Edgar Magness died sud- 
denly ‘Tuesd: while touring Yellowstone Park. He was 
banker of Nashville, Tenn. 


Official appraisal of the estate of the late Benjamin Alt- 
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man, New York merchant, when filed Tuesday placed its gross 
tuxable value beyond $11,000,000. 

Former Mayor Fred A. Busse, of Chicago, left an estate 
alued at $150,000, according to letters of administration 


approved in the court of Cook County, Illinois. 

Officials of the United States Steel Corporation and its 
underlying companies made application in the common pieas 
court at Pittsburgh last Monday for a charter for the pension 
fund established fourteen years ago, 

Florida's site at the Panama-Pacific ©xposition was dedi- 
cated at San Francisco last Wednesday by a commission rep- 
resenting that State. 

The preparation of a program for the celebration by border 
States and Provinces of one hundred years of peace between 
the United States and Great Britain was the principal object 


probate 


of a meeting Tuesday at Mackinac Island, Mich., of the 
American Peace Centenary Committee. 
Mrs. Harriette E. Jones, S7 years old, known all over the 


Northwest as “The Little Lady of the Lonesome Trail” and 
the first woman to come to Duluth from the Twin 
Cities, died at the home of her daughter in Minneapolis, 
Minn., last Wednesday. 

Kight hundred thousand dollars in gold bullion, the largest 
consignment received from the North this year, arrived at 
Seattle, Wash., last Wednesday. It came from Nome, 
Alaska, on the steamship Victoria, which also brought a ship- 
ment of $75,000 worth of furs. 





Washington. 


James T. McDermott, of Illinois, resigned 
of Representatiyes on last Tuesday as the 
exposure of his recent alleged connection with 
seandal. 


Representative 
from the House 
result of the 
the lobby 

Raw cotton exports reached a new 
the fiscal year of 
During th 
which 

The long « 


record for value during 
1914, according to a Federal Bureau report. 
vear $610,000,000 of cotton was shipped abroad, 
Was $25,000,000 more than the high record of 1911. 
mtinued effort to untangle the affairs of the 
New Haven Railroad without litigation came to an end last 
‘Tuesday when President Wilson directed Attorney General 
McReynolds to institute a suit to dissolve the system under 
provisions of the Sherman Antitrust Law. 

President Wilson resumed his usual round of work last 
Monday after having recovered from an attack of indigestion. 

A favorable report was authorized last Monday by the 
Senate committee on post offices and post roads on the Bourne 
plan fer a system of Federal highway improvements through 
cobperation between the Federal and State governments and 
which proposes a bond issue up to a limit of $500,000,000 to 
promote the plan. 

Col. Theodore Roosevelt in a letter to Chairman Stone, of 
the Senate foreign relations committee, last Wednesday asked 
for an opportunity to be heard in opposition to the pending 
treaty proposing to pay Colombia $25,000,000 for the parti 
tion of Panama. 








Heavy earthquake shocks within a radius of 
of Washington, D. C., were recorded by the seismograph at 
Georgetown University last Wednesday. The vibrations be 
gan at 5:51 p. m. and continued fifteen minutes. 

President Wilson may attend the national conference on 
the Federal reserve act. It will begin in Chicago September 
1. He has been invited by the Illinois Bankers’ Association. 
President Wilson has indicated that if he visits Chicago at 
that time he will deliver an address on the achievements of 
his administration. 

Rules and regulations for the operation and navigation of 
the Panama Canal are provided in an executive order issued 
last Tuesday. 

In a review of agricultural business conditions the Cham 
ber of Commerce of the United States of America emphasizes 
the bright prospects for bumper crops and reports a general 
feeling of optimism over what the future has in store for 
the country. 


18,000 miles 








WORLD FOR A WEEK. 


FOREIGN. 


Rear Admiral David Beatty, commander of the battle 
cruiser squadron, was created a Knight Commander of the 
Bath by King George on the occasion of the sovereign’s visit 
» fleet at Spithead last Sunday. Mrs. Beatty, who was 
Ethel Field, daughter of tiie late Marshall Field, -of 
Chicago, becomes Lady Beatty. 

Pulpwood valued at nearly a million dollars was destroyed 
by fire last Monday night at Cape Magdalene, near Three 
Rivers, Que., Canada, 

It is announced in England that Countess Zia of Torby is 
to wed Prince Alexander of Battenberg, brother of the Quecn 
of Spain. 

Some letters of a very 
late Queen Victoria to the 
en public sale in London 
has a date of 1842, 
two months old. 


intimate character written by the 

Duchess of Gordon were placed 
last Monday. One of the letters 
when the late King Edward was a baby 


The British home fleet, composed of more than 200 fighting 
ships and an equal number of auxiliaries, including subma 
rines, torpedo boat destroyers and sea planes, were led out 
to sea by King George last Monday morning. 

Abbot Huertebout, cure of Fontaine La Louvet, was placed 
under arrest last Monday on a charge of espionage, and con 
fessed, according to the French authorities, that he acted in 
the interest of Germany. 

Lieutenant Horvenin, of the Lancashire Fusiliers and of 
the Royal Flying Corps of England, was killed last Monday 
when a biplane in whieh he was flying made a sudden dive to 
carih near Portsmouth, England. 

Sultan Ahmed Mirza, the 16-year-old Shah of Persia, on 
attaining his official majority last Tuesday, took the consti 
tutional oath of office at Teheran. 

Madame Cayat de Castella was dashed a thousand feet to 
death last Tuesday at Brussels, Belgium, when a new para 
chute which she was testing from a biplane failed to work. 

President Poincare of France was welcomed on his arrival 
iast Monday off Kronstadt with full naval honors by the 
Czar of Rassia. The President was accompanied by Premier 
Vivianr. 

The North German Lloyd and Hamburg American lines 
decided last Wednesday to raise their rate for steer 
passengers from Germany to the United States by $2.50, 
thus bringing the rate to $37.50. 
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\side front a considerable degree of stimulus that 


has been given to trade, and expectations of better 


isiness conditions consequent on the bountiful out- 


turn of winter wheat, no radical change in commer- 


al and financial affairs has occurred during recent 
me, The security markets have failed to respond to 
ny assumed or really better financial conditions in 
urope or at home. The public up to the beginning of 
the week still remained indifferent to the stock mar- 
et, and continued to scan bond offerings critically. 
In the domestic realm of finance the brokers and the 
vould-be investing public continued to wait for the 
lecision in the 5 percent increase freight rate case, 
though the main features of the result had been well 
orecast. In some respects there has been a partial 
learance of the financial horizon. Money eonditions 
lave improved in France, thanks to the gold which 
that country has been able to secure from the United 
States. Money is easier in London, and Germany and 
Russia have been able to fortify their credit from the 
\merican source through the agency of French impor- 
tations. The success of the French loan, which was 
vastly oversubscribed, has had a strengthening effect 
on finance in that country, though late advices indi 
cate that the success of the loan itself was overesti- 
mated. A statement from Paris late last week was 
to that effect. This mistake in the result is said to have 
been caused by the misunderstanding of the magnitude 
of the list of applications for chances in the loan, many 
of which, as is usual, failed to materiaiize in actual 
subscriptions. It is stated that only three-quarters of 
the loan was applied for by real investors. Moreover, 
Mrance is still confronted with the necessary financing 
for the late Balkan war, to which undertaking France 
is pledged. The Londoners congratulate themselves 
that they were able to secure a considerable amount of 
sold in the late movement from this country, although 
the usual bank rate of 3 percent was maintained. Good 
authorities say that for the time being, at least, there 
will be no large exportation of our gold to Europe. 
That part of the world will need a large amount of our 
wheat and other cereals, which will give us a favor- 
able balanee with which to call back some of the gold 
sent abroad if we need it. 
* * * 

Estimates are offered that the shrinkage of dividend 
payments in this country in the last eighteen months 
has been $78,000,000. Of course this must have an 
effect on expenditures for living and luxury, which is 
felt in the general merchandise trade. The decline of 
surplus earnings from stocks and bonds also tends to 
limit reinvestments, a feature that is distinctly felt 
in the security market. Hence in all things financial 
there is restriction and a flowing back of funds into 
the banks, with less than the usual call for money by 
those who would use it for investment or business. The 
banks report plenty of money on hand, and that an 
easy condition prevails on this account. But this 
easiness does not mean much to those who are not able 
to put up the right kind of security. Depositors can 
feel a high degree of safety if their money is in good 
hanks, but the man without the right kind of collateral 
or eredit is debarred from borrowing and thereby is 
hampered in doing business. Money is easy in the 
banks but hard to get when attempt is made to mee 
conditions. But this statement applies more to \ew 
enterprises and expansions than to such matters as 
moving the crops and safe merchandising. Anything 
like new enterprises, involving a degree of hazard, is 
taboo at the well managed and safe banks, and will 
be thus until there shall be a full restoration of busi- 
ness, and credit based thereon, 


* % x 


Mainly, reports from the wheat sections indicate no 
recession from the favorable results heretofore indi- 
cated. In respect to winter wheat a bountiful yield, 
with little that detracted from the outcome, is now a 
positive fact. Reports about black rust in the North- 
west, partly exaggerated for bullish market purpose no 
doubt, nevertheless have some probable color of truth 
in them. Still a big outturning of northern wheat both 
in our own Northwest and in Canada, that will greatly 
swell the total of wheat in North America, is likely. 
The main question at the present time is that of the 
foreign market, which is to be depended on for the 
maintenance of profit yielding prices. Export demand 
has well cleaned out our surplus of old wheat, and con- 
tracts for the new supply are numerous. Yet producers 
in the lower Missouri Valley States complain of low 
prices of this year’s product, and it must be confessed 
that there is not much stimulus to new trade in wheat 
at around 60 cents a bushel. 

The marketing of the wheat crop Jas already de- 
manded a large amount of money and opinion varies 
as to whether there is any necessity for the Treasury 
at Washington to lend money to the banks in the 
grain shipping regions to finance the movement. The 
banks in the East and West lately have stiffened up 


rates, though they still proclaim that there is plenty 
of money to move the crops without Government aid. 
Doubtless the big metropolitan bankers think they 
should have some benefit from the crop movement in 
absence of any extraordinary demand from investors 
and general business, and hence try to screw up rates. 

No one as yet can safely prophesy the outcome of the 
corn crop, which is next in importance to wheat in 
the present view. Corn in sections is still promising, 
while spots and zones of drouth are menacing the yield 
in other parts of the country. Oats, that important 
feed crop for animals and resource for cereal food for 
humankind, has generally turned out an uncommonly 
good yield, which is an important factor, especially 
if the corn crop outturn shall be lacking. As for cotton, 
the outlook is for a good average total, though not as 
large as last year, 

The threatened strike of trainmen on nearly 100 rail- 
roads diverging westward from Chicago menaces the 
season’s grain movement, and would amount to a wide- 
spread disaster if it should be carried into effect. Hope 
is strong that the Federal board of mediation, in ses- 
sion at Chicago while this is written, will succeed in 
so arranging the differences between the railroads and 
the train operatives that the danger of a paralyzed 
traffic in a critical time of the grain movement may 
be averted. 

Since the relegation of the Cincinnati, Hamilton & 
Dayton Railway to receivership, states the Wall Street 
Journal, in the United States are thirteen roads that 
are being operated under receiverships, with an aggre- 
gate stock and bond eapitalization of $1,000,000,000. 
These thirteen systems under United States court 
direction have a total mileage of 16,104, a funded debt 
of $747,172,168 and a eapital stock of $319,809,965. 
The Baltimore & Ohio since 1909 had assessed itself for 
several years to make good the deficits of the Cincin- 
nati, Hamilton & Dayton, but on July 1 decided to 
open the way to reorganization of that road through 
receivership rather than further to draw on the re- 
sources of the Baltimore & Ohio to make good the lack 
of earnings of its lame dependent road. In like manner 
the Colorado & Southern and the Rock Island system, 
each finding conditions unfavorable to itself, felt the 
weight of the Trinity & Brazos Valley road too burden- 
some, and sought to shift it in some manner. The 
railroad financial situation lies under the shadow of 
$219,689,152 of Rock Island securities, while the Mis- 
souri Pacific and the Boston & Maine, unable to meet 
note maturities, are forced to ask extensions of note 
holders, with the alterative of receiverships. The 
financial authority mentioned names the thirteen lines 
under receiverships, as follows: 

Atlanta, Birmingham & Atlantic; Chicago & Eastern Llii- 
nois: Cincinneti, Birmingham & Atlantic; Colorado Midland ; 
Mississippi, Oklahoma & Gulf: Oklahoma Central; Pere 
Marquette; St. Louis & San Francisco; Trinity & Brazos 
Valley; Wabash; Wabash Pittsburgh Terminal; Wheeling & 
Lake Erie and one other. 

In the cases of certain of these roads plans of reor- 
ganization have been worked out with varying degrees 
of success, but, with the possible exception of the At- 
lanta, Birmingham & Atlantic, emergence from receiver- 
ship by any of them is not probable in the near future. 
Treated as a whole the stock outstanding when the 
roads went into receivership was but 30 percent of the 
total capitalization, or an equity of but 30 percent in 
the property on the average. It is to be noted, also, 
that the Wabash, the Pere Marquette and the Cincin- 
nati, Hamilton & Dayton are entirely in the eastern 
classification districts, where traffic is heavy, though 
rates are said to be unreasonably low by those who 
contend for the 5 percent advance. 





The facts disclosed by the failure of the H. B. Claflin 
Company are said to have started a movement to reform 
banking methods in respect to the handling of notes 
such as the failed concern was in the habit of putting 
on the discount market. The Claflin notes were ac- 
counted ‘‘receivables;’’ that is, notes drawn in pay- 
ment of goods received, to be paid in turn out of the 
sale of the goods, but that many of them were not so 
drawn has been shown, and in fact that they were 
single name paper, nothing on the face of the notes 
representing them as other than promissory notes with- 
out indorsement. Nevertheless note brokers and bank- 
ers always assumed that the notes were drawn for 
soods received. They were ignorant of the fact that 
the treasurers of the retail stores in the system had 
their headquarters in the office of the H. B. Claflin 
Company, in New York, and that in many cases the 
notes were drawn without reference to the goods sold 
to the various stores. As an illustration of this habitual 
procedure, the following statement was made by the 
treasurer of the Hennessey Corporation, a Claflin con- 
cern, at Butte, Mont., which operated stores at that 
point and at Copper City, that State. The treasurer 
ot the company operated his headquarters in New York 








City, and there made notes to the order of the company 
for $1,600,000, which corporation indorsed them and 
sold them to the banks. No part of the proceeds of 
these notes was applied to the business of the stores in 
Montana, nor was any knowledge of the existence of 
them possessed by Charles J. Kelley, president of the 
Montana company, until he received notice from a St. 
Paul bank that it held $8,000 of them. The Butte and 
Copper City banks had been doing a flourishing busi 
ness, had a good surplus, and were easily able to pay 
any obligations when due out of the profits of the con- 
cerns. The notice from the St. Paul bank of the notes 
against the Montana concerns came as thunder out of a 
clear sky, for it showed that an unknown quantity of 
obligation was piled up against them of which the local 
managers knew nothing until the notice that $8,000 in 
the notes was at the St. Paul bank. On investigation 
it was computed that the amount of such notes, en 
dorsed by the Claflin company, and handled by banks 
and brokers, was $31,600,000, which, with the single 
name paper issued by the home office, totaled $40,000,- 
000, It was not to be wondered at that when the reve- 
lation followed the failure of the great New York 
concern there was a thorough scrutinizing of such notes 
by banks and brokers, which rendered the ready dis- 
counting of them slower and more difficult than it had 
been. It was a severe jar for credit of all such paper 
and did not tend to the restoration of confidence in 
commercial credits, 

This Claflin case shows how a lengthened period of 
prosperity enables great business interests to pyramid 
their credit by means that would not be tolerated under 
more moderate and necessarily careful going forward. 
Advantage is taken of overconfidence, and schemes for 
expanding capital and credit are easily worked under 
such conditions that would not be at all feasible in so- 
called hard times, or even in periods of moderate pros 
perity. In the case of the great railroad companies not 
so many of them would now be found in financial straits 
if it were not possible for them, in times of great pros- 
perity, to expand their credit greatly through the ¢o- 
operation of the great banking houses of the metropolis 
and their satalites of the group in other large cities. 
Now that a halt has been called in the overcapitaliza- 
tion of the railroads it may be found wise to apply the 
same medicine to other big businesses that are crowding 
the security market and the brokers’ offices with prom- 
ises to pay big sums with inadequate security back of 
them. Admittedly it is difficult to draw a hard and 
fast line beyond which credit shall not be allowed to 
go, and Government interference in business the Amer- 
ican people very much dislike. Yet under the influence 
of great and prolonged prosperity, when everybody is 
eager to ride the high tide and get into the safe and 
capacious harbor of great wealth, transactions are likely 
that will not look well under the searchlight trat is 
turned on conditions when dull times come and credits 
are crumbling on every hand. A safe limit is the de- 
sirable thing, but thus far business and financial powers 
never have been able to make such a demarkation with- 
out a preceding catastrophe. Our reformed banking and 
currency system may help somewhat along this line, 
but to what extent remains to be demonstrated. 


As reported from Pittsburgh, the steel trade has 
experienced some improvement this month as compared 
with business in June. Demand for prompt delivery 
material is fairly large, and the mills are expected to 
be able to continue operations at an average rate of 
about 65 percent capacity, instead of greatly reducing 
output in July as has been the practice in average 
vears. The expectation is that the second half of the 
year will deveiop a much larger tonnage than the first 
half, though at not much better prices. Pig iron con- 
tinues quiet in all markets. At Cleveland, Ohio, 
opinions are said to vary in respect to the finished steel 
market. In many instances operators declare that they 
have experienced no actual evidence of a turn for the 
better, and can only hope for a favorable change in the 
fall, Reports are frequent that the railroad equipment 
companies are ordering more cars than they were last 
mouth, which should develop an increased demand for 
steel. No change has lately occurred in the sluggish 
Connellsville coke market. 

x * *% 

From Kansas City comes the statement that business 
in that financial and ecmmercial center shows improve- 
ment as the result of the excellent outturn of the cereal 
crops. Meats and lumber, both important commodities 
in the trade of Kansas City, are in good demand at 
stiffening prices. Expansion in building in rural com- 
munities is noted, and unemployment is decreasing. 
The output of oats has been heavy. Alfalfa promises 
to be a record crop and the hay therefrom is being 
shipped as far east as Boston. Wheat receipts are 
breaking all recoras. The prospect is that Kansas and 
other parts of the Southwest will this year be forced 
into prosperity independently of what may happen in 
other parts of the country. 
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SPECIFICATIONS MUST BE TRUE. 


Contractors to Be Paid for Extra Work on a Govern- 
ment Job Where Descriptions Were Incorrect. 





LOUISVILLE, Ky., July 18.—The National Association 
of Builders’ Exchanges of the United States, of which 
L. H. Lewman, of Louisville, is president, has been instru- 
mental in securing a legal decision that is regarded as 
cl great importance to contractors of practically all 
classes. The case in point is Hollerbach & May vs. 
United States, in which the Supreme Court of the United 


States recently held that Government specifications that ° 


set up certain facts regarding the work to be done and 
also contained a warning that the contractor must visit 
the locality where the work was to be done and make his 
own estimate were binding on the Government to the 
extent that the statement of facts must be true and that 
where such statement of facts proved to be erroneous and 
resulted in loss to the contractor the contractor could 
recover. 

The suit arose out of a contract for repairing a dam 
on the Kentucky Riv:r. The specifications said that the 
dam was backed with broken stone, sawdust and sedi- 
ment, but when the work was undertaken the dam was 
found to be backed with sound crib work filled with rock, 
the removal of which cost far more than would the re- 
moval of broken stone, sawdust and sediment. On the 
trial the Court of Claims held for the Government but 
the Supreme Court took the opposite view. In part the 
court said: ‘‘We think this positive statement of the 
specifications must be taken as true and binding upon 
the Government and that upon it, rather than upon the 
contractors, must fall the loss resulting from such mis- 
taken representations. ’’ 





RATE INCREASE THREATENED. 





Western Lines Said to Propose Advances — Free 
Special Services Annulled. 





OmaHA, NEB., July 21.—Lumber dealers throughout the 
West would be hard hit by a proposed advance in rates 
that would amount to $200,000,000 annually, and which 
was outlined by traffic heads of thirty western trunk line 
railroads in secret meeting last May. A detailed ac- 
count of the proceedings of the meeting was made public 
last week in Omaha. 

The traffic territories involved are those of the West- 
ern [Trunk Line Uommittee, the Transmissouri Bureau and 
the Southwestern Traffic Committee. On lumber, grain 
and grain products, coal and coke specific increases were 
decided on as follows: Lumber, 2 cents a hundred 
pounds; grain and grain products, 1 cent; coal and coke, 
10 cents. On lumber alone, local lumbermen say, this 
would make an increase of $50,000 in freight charges 
annually on lumber shipments out of Omaha. The meet- 
ing, attended by vice presidents almost entirely, was 
called by the presidents of the various roads involved 
and the report made directly back to the heads. The 
roads included have a capitalization of $6,000,000,000 and 
last year their freight revenue was $700,000,000. 

The meeting continued three days—May 11, 12 and 
13—and not until now, two months later, did word of 
the actual proceedings leak out. It was decided ad- 
vances should be made in the general list of commodity 
rates in the three territories where the present rates do 
not bear a proper relationship to the class rates which 
would govern in the absence of commodity rates. Also, 
that on all other interstate traffic a horizontal advance 
of 10 percent be made, io be so applied as not to disturb 
established differential relationships; that such advances 
on interstate traffic be made without regard to intra- 
state rates, which it might be impossible to make, the 
report of the proceedings stated. 

In addition to the advances, charges were recommended 
to be made for all special services rendered. The follow- 
ing are some of the special services which it was decided 
should be enumerated under this recommendation: 

A charge for stopping cars in transit to finish loading or to 
partially unload. 

A charge for reconsigning carload shipments of freight. 

A charge for spotting cars. 

A charge for storage of all classes of freight, whether stored 
in transit or at destination. 

Discontinue the allowances account of dunnage. 

Consideration to be given to the question of per diem versus 
mileage on private cars. 

Discontinue the practice of allowing free time at ports on 
export traffic. A reasonable charge to be made therefor. 

Discontinue the payment of handling charges at ports in 
connection with import and export traffic. 

A charge for all out-of-town line hauls. 

That switching and other absorptions be restricted within 
reasonable limits. Under this section the view was expressed 
that the absorption of switching charges should be confined 
strictly to competitive traffic. 





RESTRICTION OF SHINGLES’ USE. 


Fight Over Roofing Ordinance in Mississippi—Appeal 
to Popular Vote. 





MERIDIAN, Miss., July 20.—Meridian’s noncombustible 
roofing ordinance will stick. That is, judging from indi- 
cations. The ordinance was adopted in March and be- 
came effective May 1. It was suspended by the city 
council until June 1 and again suspended until July 1. 
Councilman Owen, who favors the shingle roof, announced 


that he was preparing to have a repealing measure 
drafted and had as his purpose the submission of the 
noncombustible roofing law to the electorate. This, 
however, has been abandoned, as the city attorney ad- 
vised that those opposed to the law have the power of 
referendum under the commission government law and 
that by the circulation of a petition and securing the 
names of 25 percent of the qualified electors the law 
could be repealed. This, however, has not been done and 
the law is in full force. The bill was advocated by the 
Mississippi Society for Fire Prevention. 





BIG PROPERTIES TRANSFERRED. 


Plant and Timber in New Ownership—Fifty Years’ 
Supply Available—New Company’s Constituents. 








ASHEVILLE, N. C., July 20.—The Graham Lumber Com- 
pany, chartered under the laws of Michigan, and with 
headquarters at Bay City, Mich., has taken over what 
is known as the Whiting interests in Graham and Swain 
counties, consisting of 93,000 acres of timberland esti 
mated to yield a billion feet of lumber. The Graham 
company has begun operating at Judson, N. C., leasing 
the sawmill, planing mill and flooring plant located at 
that place. 

The Whiting company was organized in 1904, and op 
erated for some time, finally going into the hands of the 
bond holders. The Graham company has put the saw 
mill and factory at Judson in shape for operation, and 
has already begun the manufacture of lumber. It has 
taken a contract to cut the timber, which consists of 
cherry, poplar, oak, beech, birch, hickory, basswood, hem- 
lock and other woods. 

The timber tract which the company will operate is one 
of the most extensive and finest in the South, and will 
furnish work for the sawmill for fifty years. The saw 
mill plant and factory at Judson are of the most mod- 
ern type, and the equipment for producing lumber is 
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complete. The plant has a 200-horsepower engine and a 
complete flooring equipment. 

The Graham company is capitalized at $100,000 and 
was organized by Frank Buell, who is president, treas- 
urer and general manager. C. R. Newell, of Wolverine, 
Mich., is vice president, and T. P. 
Smith, of Bay City, is one of the 
directors. The other directors are 
Detroit capitalists. 

T. S. Smith, who for many years 
was with the 
Kneeland - Bige- 
low plants in Bay 
City, Mich., has 
been sent to Jud- 
son to take 
charge of mill op- 
erations. 
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COAST FOREST PRODUCTS SHOW. 


Manufacturers and Dealers to Make Permanent Display ; 


of Their Products—A Woman at the Head. 








Los ANGELES, CaAL., July 18.—Los Angeles is to ha 
a Forest Products Exposition all by itself but, unlike ¢ 
famous predecessors at Chicago and New York, w 
substitutes will be admitted. The necessity for such 
central exhibit place where manufacturers and deal 
can display their wares to prospective builders has lo 
been apparent, but it has remained for a woman to ms: 
it possible. Miss M. S. Schmidt has leased the ent 
sixth floor of the new skyscraper at Fifth and Broadw 
and has made arrangements with manufacturers, de 
ers, ete., to install permanent displays of their product 

The idea has taken well with architects and builde 
in order that they might have a convenient place to « 
duct their clients to show them what may be done 
finishing interior woodwork, ete. Heretofore in a gr 
many cases they have had to intrude on the good grac 
of the owners of houses in order to show the interior trir 
staining of woodwork, panelling ete. in question. It 
understood that an exhibit of both Oregon pine and re: 
wood interior finish will be installed by northern mills. 





WOOD VS. ASPHALT SHINGLES. 


Illustrations Ably Demonstrate That Asphalt Shingle 
Is Not so Durable as Its Manufacturers Claim. 


Manufacturers of asphalt shingles have been far fron 
modest in claiming extraordinary merit for their prod 
ucts. But one feature of the asphalt shingle has been 
overlooked—the unique decorative effects that result from 
its exposure to weather and sun. 

The illustrations show some asphalt shingles that at 





AN ASPHALT SHINGLE AFTER A YEAR'S SERVICE. 


the time of the taking of the pictures had been in ser- 
vice about a year. The shingles were manufactured by 


an Illinois concern and were used at a point on the 
north Pacific coast. 
these 


One of shingles is in the possession of the 
AMERICAN LUMBERMAN, and lumber 
dealers who are interested in the ques 
tion of durability of th's class of roof- 
ing material are invited to visit the 
LUMBERMAN office and see how this 
class of roof will 


stand up under 
ordinary expos 
ure. No more 
powerful — argu- 


ment in behalf of 
wood © shingles 
eould be had. 


A COLLECTION OF ASPHALT CURIOSITIES, ORIGINALLY SOLD AND REPRESENTED AS SHINGLES. 
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FOREST PRODUCTS SHOW IN 1916. 


Annual Meeting of Exposition Company in Chicago— 
Officers Elected—Surplus in Treasury. 








With President R. H. Downman, of New Orleans, La., 

the chair, the annual meeting of the Forest Products 
‘xposition Company was held Tuesday, July 21, in the 
tices of the National Lumber Manufacturers’ Assgocia- 
‘ion in Chicago, 250 shares of the outstanding stock of 
69 shares being represented. 

rom the report of the auditor, which was carefully 
eviewed, it developed that the company has about $7,000 

. its treasury after all expenses of the two expositions 
n Chicago and New York have been paid. A copy of 
is report, which covered a detailed audit of the ac- 
ounts by a certified public accountant, was ordered 
ent to each of the stockholders. Concerning the dis- 
position of the money in hand, it was decided to submit 
vo the stockholders for their personal expression the 
juestion of whether this money should be refunded pro 
rata or retained in the treasury for the purpose of pro- 
moting another exposition. Pending this decision by the 
stockholders Secretary Rhodes was instructed to invest 
ut least $6,000 of this fund in high grade convertible 
bonds. 

A report was submitted by George S. Wood, exposi- 
‘ion manager, which covered the general features of his 
work and included communications received from a 
majority of the exhibitors in which they expressed satis- 
faction with the exposition and declared a willingness to 
take part in another one. Some very tangible results 
were reported and the exhibitors as a rule were well 
pleased. 

A general discussion of the future policy of the ex- 
position company developed the sentiment that it was 
inadvisable to recommend that two large expositions 
he held as early as 1915 but a strong recommendation 
was adopted favoring holding expositions again in 1916 
in both Chicago and New York. 

Lumbermen in several cities having indicated a desire 
to hold local forest products expositions during the com- 
ing year, the secretary was instructed to communicate 
with them, advising that the Forest Products Exposition 
Company will be glad to codperate by using its influence 
to secure the participation or the several lumber asso- 
ciations affiliated with the movement, with the under- 
standing that the expositions in those cities will be pro- 
moted by the local lumbermen and that they will pay 
the expenses incident thereto and retain the revenues 
to be derived from the sale of space, tickets ete. 

The members of the board of governors of the Na- 
tional Lumber Manufacturers’ Association were elected 
as members of the board of directors of the Forest 
Products Exposition Company for the ensuing year. 

After the meeting of the stockholders the directors 
held a short session and elected officers for the ensuing 
year as follows: 

President—R. H. Downman, of New Orleans, La. 

Treasurer—James A. Freeman, of Pasadena, Cal. 

Secretary—J. E. Rhodes, of Chicago, Ill. 

The secretary was instructed to send to the stock- 
holders a report of the meeting together with a list of 
the exhibitors at the Chicago and New York expositions, 
a summary of the letters giving the views of the exhibi- 
tors and the report of Manager George S. Wood. 

Secretary Rhodes advises that the financial account of 
the recent expositions is not yet fully complete in view 
of the fact that there are some minor debts outstanding 
and some assets due which are yet uncollected. Manager 
Wood is now engaged in briefing a large number of let- 
ters that have been received from recent lumbermen 
visitors to the expositions and expressive of the effects 
which the shows have had and prospectively will have 
upon them, This brief is expected to be issued shortly 
and should make very interesting reading. 





“SUNKEN LAND” IN LITIGATION. 


Government to Determine Ownership—Hundreds of 
Witnesses Called—About $5,000,000 Involved. 





MEMPHIS, TENN., July 21.—Testimony to determine 
the ownership of a large tract of land along the 
Mississippi River from Mississippi County, Arkansas, to 
New Madrid, Mo., was begun in the United States court 
here yesterday before United States Commissioner W. H. 
Martin. This litigation, according to Federal author- 
ities, grows out of a special survey of certain swamp 
land made in 1910. The Government contends that this 
land is part of the ‘‘sunken land’’ created in 1811 when 
an earthquake visited New Madrid, Mo. From time to 
time since the earlier date the lands in question have 
changed ownership and part of them came into the 
possession of the following well known concerns: Lee 
Wilson & Co., Holly-Matthews Lumber Company, Tyler 
Land & Timber Company, St. Francis Valley Land Com- 
pany, the Three States Lumber Company. The Govern- 
ment, it is pointed out, will contend that this land was, 
prior to 1837, or 1840, when the Government survey was 
made, covered with water and was principally lakes and 
bayous and that when the ground had been drained 
by certain owners, who cleared off the timber and placed 
it on the market, there was never any rightful Govern- 
ment title given to it. In 1910 another survey was 
ordered in an effort to secure the exact location of this 
property. 

Hundreds of witnesses will be called during the hear- 
ing of the case and it is said that it will be August 1 
or perhaps even later before all these persons have been 
examined. The property in litigation is estimated to be 
worth about $5,000,000. 





LABOR LEGISLATION IN LOUISIANA. 


SHREVEPORT, La., July 21.—At least twelve labor bills 
were passed into law at the recent session of the 
Louisiana legislature, just adjourned. The bills are of 
Statewide importance. First of these new laws is one 
enlarging and extending the offices of the State labor 
commissioner. His powers are increased. He is given 
two assistants at $1,500 each, they to be stationed in 
different parts of the State and appointed by him, and 
is also given a more efficient office force and equipment, 
the allowance for his office being increased from $3,000 
to $9,000 annually. 

Other labor laws passed may be summarized as fol- 
lows: 

Traction companies must provide vestibules on cars; a 
twice a mopth pay day for labor ordered; child labor Dill 
amended to include hotels and restaurants; a loan shark 
bill intended to rid the State of the loan sharks; 8-hour day 
tor stationary firemen; requiring that laborers discharged 
must be paid on the spot; prohibiting coercion of labor and 
threats against joining unions; prohibiting the forfeiture of 
wages due in ease of quitting work; fire escape law, pro- 
viding protection for employees in factories; and the general 
workmen’s compensation and employers’ liability law. 

Another very interesting piece of legislation in the 
closing period of the general assembly’s session was the 
creation of a general probe commission, consisting of 
seven members of the legislature, who are authorized- to 
investigate various State institutions, and also to probe 
the famous Texas timberland sale. The Texas probe 
was tacked on this bill, after having been defeated sepa- 
rately in the Senate. 





EXPORTS AND IMPORTS DECREASED. 


Summary by Department of Commerce for May, 1914, 
Shows Workings of the New Tariff. 


The monthly summary of commerce and finance as 
issued by the Department of Commerce for May, 1914, 
shows that imports of boards, deals, planks and other 
sawed lumber admitted free of duty in May were 
87,945,000 feet, valued at $1,649,525, while under the 
tariff in effect in May, 1913, imports of the same class 
totaled 110,060,000 feet at a value of $1,737,538. In 
May, 1914, there were also imports of boards, planks 
and deals and other forms of sawed cabinet woods total- 
ing 1,163,000 feet, valued at $43,868, which paid duty. 
Shingle imports (free of duty) in May were 116,595,000, 
valued at $267,739, as compared with 39,747,000 shingles, 
valued at $99,577, imported under duty in May, 1913. 

Exports for May, 1913 and 1914, and for the eleven 
months ended with May, 1913 and 1914, were as follows: 








ATTACKS SHINGLE ROOFS. 


Wisconsin Commissioner of Insurance Declares Them 
a Fire Menace—Ordinances in Southern Cities. 





MILWAUKEE, WISs., July 21.—H. L. Ekern, Wisconsin 
commissioner of insurance, recently came out with a 
statement, attacking shingle roofs and terming them as 
a fire menace. Conditions in Milwaukee are especially 
condemned. His criticisms are partly a result of the 
recent fire at Salem, Mass., and as a result of a recent 
statement by Commissioner James R. Young, of North 
Carolina, who reports that the following cities in the 
South have recently passed ordinances for the elimina 
tion of the shingle roof: Norfolk and Richmond, Va.; 
Andrews, Charleston and Columbia, 8S. C.; Augusta, 
Columbus and Savannah, Ga.; Birmingham, Ala., and 
New Orleans, La. Said Mr. Ekern: 

These are all large and important cities. The list is 
of interest in view of the fact that Milwaukee recently failed 
to establish such an ordinance, though its acres of shingk 
roofs constitute a menace every bit as serious as that 
which caused the Salem fire loss of $11,000,000. 

As a result the property owners of Milwaukee are paying 
the penalty in high insurance premiums. Property owners 
in Milwaukee are paying 40 cents per $100 per year for 
frame dwellings, while the rate out in the State is 35 cents 
and throughout eastern cities it ranges about 20 to 2h 
cents. 

Even apart from the question of risk, Milwaukee is now 
entitled to a reduction. ‘The agents’ commissions which 
had before run as high as 40 percent of the policyholders’ 
premiums have recently by agreement between the com- 
panies been cut to a maximum of 30 percent. Some agents 
estimate that this will result in a saving to the companies 
of 10 percent or even 15 percent of the expense heretofore, 
and it is certain that the companies can afford to give the 
Milwaukee policyholders the benefit of a decided reduction, 
especially on dwellings and small properties. 





PRESENTED LOVING CUP. 


BIGELOW, ARK., July 18.—F. H. Hartshorn, who has 
for many years been secretary, treasurer and general 
manager of the Fourche River Lumber Company, recently 
resigned from active participation in the affairs of the 
company preparatory to making an extended trip abroad, 
accompanied by Mrs. Hartshorn. They have planned a 
year’s tour which will practically take them around the 
world. 

Mr. Hartshorn has always had the esteem and con- 
fidence of those about him and when it was learned that 
he was expecting to leave, the employees of the company 
at the Bigelow mill arranged to present him with a little 
token of their regard and esteem. The memento selected 
was a beautiful sterling silver loving cup twenty-two 
inches in hight inscribed as follows: 
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Shipments of lumber from Pacifie coast ports to 
Atlantic coast ports via Panama during May totaled 
1,924,000 feet, valued at $32,456; via Tehuantepec, 898,- 
000 feet, valued at $14,275. 

The average import prices of boards, deals and planks 
a thousand feet for each month of the last year follow: 

May, 1913, $15.79; June, $18.46; July, $18,75 ; August, 
$18.80; ie Mth $19.16; October, $19.12; November, 
$18.91; December, $19.56; January, 1914, $17.58 ; February, 
$19.10: March, $19.97; April, $18.65; May, $19.00. The 
average export prices for the same period follow: oalay, 
1913, $24.92; June, $23.60; July, $26.64; August, $23.92 ; 





September, $23.77; October, $24.31; November, $23.42: 
ae sose0; January, 1914, $23.40; February, $24.40; 
March, $23.55; April, $23.97; May, $22.60. 





‘<Presented to F. H. Hartshorn by the Employees of 
the Fourche River Lumber Company at Bigelow, Ark., 
as Evidence of Their Affection and Esteem.’’ 

All of the boys were present when the cup was pre- 
sented and Mr. Hartshorn responded with an appropriate 
speech expressing his appreciation of the motives that 
prompted the gift. 





Mistletoe thrives on the western coasts to an extent 
not approached in the East. In many places this para- 
sitic growth is responsible, directly or indirectly, for a 
considerable loss of timber. 
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Congress and Legislation 


News from Washington and Other Capitals 








CLAYTON BILL SUMMARY. 


Essential Features of Bill as Tentatively 
Revised—Chamber of Commerce Report. 





[By OveELt..] 

WASHINGTON, D. C., July 22.—Debate on the trade 
commission bill has progressed haltingly in the Senate 
up to the present, because most of the senators who 
ure really interested in the legislation are disinclined 
to diseuss a piecemeal antitrust program. There has 
been such a strong demand that all three antitrust bills 
should be laid before the Senate in order that the mem- 
bers might see just what it is proposed they should 
pass and how each bill fits in with the others, that 
Senator Newlands, who is in charge of the trade com- 
mission bill, has been forced practically to withdraw it 
until the Judiciary committee shall have completed 
its revision of the Clayton bill and his own committee 
shall have finished its redraft of the railroad securities 
bill. 

In consequence of the attitude of a majority of the 
senators, it now seems probable that the three bills will 
be combined and passed as a single measure. This may 
cause some difficulty when the amended bills go back 
to the House, but as there is every probability that the 
House will simply reject the Senate amendments and 
ask for a conference, it is believed that the parlia- 
mentary situation can be arranged by appointing a 
larger conference committee than usual and putting on 
it the members of the Judiciary committees of the 
House and Senate and of the Interstate Commerce com- 
mittees of both houses who would have served had 
there been separate conferences on the different bills. 
At least, the tendency at the present time is to consoli- 
date the bills and by that arrangement it is hoped that 
the passage of the antitrust pregram can be expedited 
in the Senate. 

It is almost out of the question for Congress to 
adjourn before September 1, and there are a number 
ot causes now making for delay which might necessi- 
tate prolonging the session even into October. There 
are some pessimistic senators who declare that the body 
has got itself into such a legislative tangle over con- 
firmation of members of the Federal Reserve Board 
and the River and Harbor appropriation bill and some 
twenty ‘‘Peace’’ treaties which the administration is 
insisting shall be ratified at this session that the mem- 
bers will be kept here until December and the present 
session will merge into the next one, just as the special 
session merged into this one. This, however, is an 
ultra-pessimistie view and with congressional elections 
occurring in the fall it is more than likely that the 
leaders will bend themselves to the task of straighten- 
ing out the tangle so that Congress can adjourn in time 
to allow members to engage in the campaign. 

President Wilson is apparently highly pleased with 
the progress being made with his trust program. He 
is also congratulating himself and the country upon 
the good effect of his conferences with business men. 
Speaking to newspaper correspondents early this week, 
the President said that he had been greatly helped by 
these conferences and he believed that the business 
men who talked with him were firmly convinced of the 
wisdom of his policy. He asserted that his talk with 
R. A. Long, J. B. White and C. S. Keith, lumbermen of 
Kansas City, had been most instructive and to his 
mind satisfactory. He said that he had told them 
that they must not judge the proposed legislation by 
the bills which had passed the House, as there were 
to be certain changes that would smooth out the rough 
places and bring them, he thought, into greater har- 
mony with the views of the business men. 

The President said that the addition of section 5 to 
the trade commission bill, which declares ‘‘unfair com- 
petition’’ illegal, made it impracticable and unneces- 
sary to have any ‘‘definitions’’ in the so-called ‘‘Clay- 
ton’’ bill. This, he said, he had explained to the vari- 
ous groups of business men who had conferred with 
him, and he believed it met with their approval. 

While the revision of the Clayton bill has not been 
entirely completed at this writing, there is enough of 
the revised bill at hand to give some indication of what 
changes have been made, although it may be said that 
as given here, these changes have not all met with the 
approval of President Wilson. As tentatively revised, 
however, the new bill is as follows: 

Sec. 1. The antitrust laws include the Sherman act and 
provisions of the Wilson tariff act of 1894 as amended by 
the act of February 12, 1913. “Commerce” means interstate 
and foreign trade, but ‘nothing in this act shall apply to 
the Philippine Islands.” 

See. 2. “It shall be unlawful for any person engaged in 
commerce, either directly or indirectly, to discriminate in 
price between different purchasers of commodities” sold for 
use, consumption or resale “with the purpose or intent 
thereby to destroy or wrongfully injure the business of a 
competitor of either such purchaser or seller. 

“Provided that nothing herein contained shall prevent 
discriminati m in price between purchasers of commodities 
on account of differences in the grade, quality or quantity 
of the commodity sold, or that makes only due allowances 
for differences in the cost of selling or transportation, or 
discrimination in price in the same or different communi- 
ties made in good faith to meet competition and not in- 
tended to create monopoly, and 
“Provided, further, that nothing herein contained shall 


prevent persons engaged in selling goods, wares or mer- 
chandise in commerce from selecting their own customers 
in bona fide transactions and not in restraint of trade.” 

See. 5. House provision, prohibiting producers of coal, 
gas or electricity from refusing to sell to responsible pur 
chasers, entirely stricken out. 

Sec. 4. No person shall lease or sell patented or un- 
patented commodities “for use, consumption or resale,’ or 
sive favors as to price ‘on the condition, agreement or 
understanding that the lessee or purchaser thereof shall 
not use or deal” in the commodities “of a competitor or 
competitors of the lessor or seller.” 

See. 5. Any person whose business is injured by of- 
fenders ‘inst the antitrust laws may recover threefold 
damages, costs and reasonable attorney's fees “in the dis- 
trict in which the defendant resides or is found or has an 
ugent.” 











See. 6. A final judgment or decree in a Government trust 
suit shall be prima facie evidence linst the defendant in 
uny suit brought by any other -party “as to all matters 









respecting which said judgment or “dk would be an 

estoppel as between the parties thereto.” The statute of 

limitation shall bar action in six instead of three years. 
See. 7. The antitrust laws shall not forbid ‘the existenc 


and operation of labor, agricultural or horticultural organi 
zations” or their members “from lawfully carrying out the 
legitimate objects thereof; nor shall such organizations or 
the members thereof be held or construed to be illegal com 
binations or conspiracies in restraint of trade under the 
antitrust laws.” 





Sec. 8. No commercial corporation shall acquire an inter: 
est in another commercial corporation if the effect is ta 
“substantially lessen’ competition. Holding = companies 
which operate to lessen competition are prohibited. But thi 
purehase of stock for investment and the formation of sub 
sidiary corporations are permissible when competition is pot 
lessened. 

The law shall not be construed to prohibit a railroad 
from acquiring or aiding in the construction of a branch 
or saort line with which it does not compete substan 
tially, but “nothing contained in this section shall be held 
to affect or impair any right heretofore legally acquired 
Provided, that nothing herein shall be held or construed 
to authorize or make lawful anything prohibited and mad: 
illegal by the antitrust laws.” 

Sec. 9. No railroad officer or purchasing agent shall have 
any interest in any concern dealing in rail securities or sup 
plies to the amount of $50,000 or more a year unless pur 
chases are made by competitive bidding under the super 
vision of the Interstate Commerce Cominission. Violations 
shall be reported by the commission to the attorney general 
and corporation officers responsible for the offenses shall be 
lined not exceeding $25,000 or imprisoned not exceeding 
two years. 

No person shall be a director of two or more commercial 
corporations, having capital, surplus and undivided profits 
aggregating more than $1,600,000, if they are or have been 
competitors or if an elimination of competition by agreement 
would violate the anti-trust laws. A person eligible as an 
interlocking director under these terms may serve one year, 
even if changing conditions make him ineligible for rr 
election. 

Compliance with the provisions of sections 2, 4, 8 and 9 

; yxy the Interstate Commerce Commission 
and the Federal ‘Trade Commission. The commission shall 
investigate offenses and after a hearing, upon thirty days 
notice, if it shall decide the law is being violated, it shall 
ssue an order that the concern desist within a states 
time. This order is enforceable by injunction process in the 
district courts. 

















Sec. 10. Any proceeding under the antitrust laws may be 
brought against 2 corporation in the judicial district of 
which it is an inhabitant or wherein it “transacts any busi 
ness” and the process may be served wherever the corpora 
tion is found. 

See. 11. Subpcenas for witnesses in an antitrust suit in 
one district may run into any other district. 

See. 12. Violation of the antitrust laws by a corporation 
shall be “deemed to be also that of the individual directors, 
officers or agents” responsible for the offenses and the guilty 
persons shall be fined not exceeding $5,000 or imprisoned 
not exceeding one year, or both. 

See. 13. District courts may issue temporary restraining 
orders. 

Sec. 14. Any person may obtain injunctive relief from 
threatened damage by violation of the antitrust laws. 

See. 15. No preliminary injunction shall be issued with 
out notice to the opposite party and no temporary restrain- 
ing order shall be issued without notice unless irreparable 
damage from delay be shown by affidavit. Such restraining 
order shall expire within ten days unless extended for cause. 
A hearing shall be given without delay. 

Sec. 16. No restraining order or interlocutory injunction 
shall issue except upon the giving of security by the ap- 
plicant. 

See. 17. Injunctions and restraining orders shall be bind- 
ing upon the parties and all associated with them. 

See. 18. No injunctions shall issue in labor disputes un- 
less to prevent irreparable injury to property or a property 
right “for which injury there is no adequate remedy at law.” 
No such order shall prohibit strikes, lockouts, peaceful picket- 
ing, boycotting, strike benefits or peaceful assemblage and 
these acts shall not be considered violations of the anti 
trust laws. 

See. 19. Any person disobeying a court order so as to 
violate a Federal or State criminal statute shall be prose 
cuted for contempt. 











INVESTIGATION OF LUMBER INDUSTRY TO BE 
ALONG NEW LINES. 


WASHINGTON, D. C., July 22.—That the investigation 
of the lumber industry to be conducted jointly by the 
Departments of Commerce and Agriculture will cover 
entirely new ground is indicated by plans now being per- 
fected. The investigation will cover a study of plans 
for utilization of forest waste and the marketing of low 
grade lumber at a profit to the manufactyrer, while at 
the same satisfying the complaint of the public that the 
cost of lumber is too high. The inquiry will probably 
include the present lumber output and demand; over- 
production; the effects upon production and market prices 
of speculation in timber; carrying charges; producing 
and distributing costs and the amount of waste under 
the present methods of exploitation. It is promised that 
the inquiry will be thorough and it is hoped to develop 
plans that will be of benefit to the lumber trade generally 





while at the same time conserving the forest resources o| 
the country. 


~ 





——~ 


CHAMBER OF COMMERCE CROP REPORT. 

WASHINGTON, D. C., July 22.—The Chamber of Con 
merece of the United States has just issued to its mem 
bers a report on conditions throughout the country pri 
pared from data gathered independently covering condi 
tions up to July 3.) While reporting manufacturing ex 
ceedingly quiet throughout the country, against thes: 
unfavorable conditions the report says the situation oi 
agriculture is most encouraging. The report indicates 
that the winter wheat crop will unquestionably be 
record breaker; the spring wheat crop promises more 
than an average vield; oats will make a normal yield; 
the barley crop will be the largest ever raised; Iris} 
potatoes will make a normal production and for corn, 
the most valuable of all Gur crops, the outlook at present 
is for a yield above the average. No attempt is mad 
to estimate the probable cotton crop, but the tobace 
crop is reported as one of the smallest in years. Thi 
fruit crop promises to be more than normal and above 
the average of five vears, 


PHILIPPINE LUMBERING OPPORTUNITIES 








Commercial Openings for American Manufacturers of 
Sawmill and Woodworking Machinery. 


WasHinaton, D. C., July 20.—The Bureau of Foreiga 
and Domestie Commerce has published at report by John 
R. Arnold, commercial correspondent of the Department 
of Commerce, on the openings for American sawmill 
and woodworking machinery in the Philippines. For the 
information of American exporters of sawmill and wood 
working machinery the report reviews the forest re 
sources of the islands, the degree to which they are being 
exploited, the prospects for inereased activity in lum 
bering, the kind of machinery now used and the selling 
methods usually followed. All of these subjeets are 
gone into at some length and summarized are about as 
follows: 

The Philippine Tslands has an extensive timber area 
generally held to be capable of supplying an annual 
output of four to ten times the present yield of about 
100,000,000 board feet, though the best species are much 
more seattered than in forests of the timbered zone. 
This area is practically all owned by the Government, 
Which sells not the land but the right to remove the tim 
ber. Most Philippine woods are relatively hard and 
heavy and only a very few are resinous or gummy. 
Boards predominate over dimension stuff in the Jum 
ber output, though both are produced. Only a small 
proportion of the lumber is finished at the mills where 
sawn and most of that is finished before drying. Most 
of the product is taken by the building industries with 
an increasing amount being used in cabinet work and 
furniture. Only about one percent of the total output 
is exported. 

Practically all the mills are of the stationary type, 
owing to the hardness of the timber. The universal 
motive power for sawmills is steam, the fuel consisting 
of waste with a certain admixture of sawdust. Thus a 
considerable demand for forced draft appliances does 
not seem likely soon. In Manila electricity is used to 
a limited extent for woodworking plants. A great 
variety of boilers is used, the predominating types being 
the stationary, horizontal, and tubular. There is consider 
able demand for portable boilers, the types movable on 
skids with engines detached being generally preferred, 
though American boilers are held to be relatively less 
satisfactory than American machinery. 

The classes of sawmill and woodworking machinery 
most in demand are practically the same vs those chiefly 
used in the United States. The demand at present is for 
the medium and cheaper grades, though it is coneeded 
that the heavier and better built are probably more 
economical in the long run. Zand saws and cireular 
saws with solid teeth are considered better in general, 
but in view of the character of the native labor and 
the lack of facilities for doing repair work, the demand 
at present is chiefly for cireular saws with inserted 
teeth. The bulk of machinery used is of American 
manufacture, being preferred by most operators to 
European machinery, except in the case of boilers. 

There is some complaint against American machinery 
to the effect that it is too light and unsubstantial for 
the work required in the Philippines, though much of 
this dissatisfaction arises from a lack of care in select- 
ing and installing the machinery and from the attempt 
to make a few machines do a great variety of work for 
which they are not adapted. It appears, though, in 
view of the treatment it is likely to receive, that some 
of the machinery of the best makes is really not heavily 
enough built to suit Philippine conditions. 

The manufacture of cigar boxes is becoming more im- 
portant all the time and as yet American manufacturers 
have made little attempt to compete in the supply of 
this machinery. English and German makes are still 
chiefly used. The greatest demand at present is for 
small plants at moderate prices. 

Discussing the question of selling methods the report 
states that the usual method of sale is by exclusive gen- 
eral agencies covering the whole of the islands, but 
some operators believe that much more favorable results 
would be secured through a system of expert direct rep- 
resentatives. Terms of sale by European and American 
importers are quite different. The American importers 
usually sell for cash or on indent with cash and export 
discounts, while European importers as a rule give long 
credits. 

The principal method now cf exploiting sales is by ad 
vertisements in the local press but some dealers believe 
that special circulars are more effective. 
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FEDERAL BUREAU REPORTS ON ‘LUMBER TRUST.’ 


Six Years’ Investigation Forces Conclusion That No “Trust ”’ Exists—Private Letters, As- 
sociation Reports and Trade Press Constitute Documents in Commissioner’s Charges. 


[By OdELL.] 

WASHINGTON, D. C., July 23.—The Bureau of Cor- 
orations has filled a volume of 935 printed pages 
ith part 4 of its report on the lumber industry and 
he first seventy of these pages are given over to a 
escription of the ‘‘terrible iniquities’’ of the various 
ssociations of Jumber producers and lumber’ sellers 
throughout the country. Under the very general terms 
if *arge producers’? and ‘*these associations’? the 
Commissioner of Corporations, Joseph Kx. Davies, pro 
eeds to charge almost every crime in the category 
gainst the Inmber business, from stifling competition 
7) lobbying and ** pernicious efforts’? to influence pub 
i¢ opinion, It is a terrible indictment of the lumber 
trade and Mr. Davies uses harsh terms in describing 
the ‘*methods of the lumber interests,’’ but in read 
ug his tirade of abuse one gets the impression of a 
note of sadness, because after six years of the most 
searching investigation of the lumber industry whieh 
has been prosecuted in every corner of the country, 
the Bureau ¢ 


f Corporations’ experts have been unable 
to discover a ‘Slumber trust.’? On page five, the re 
port says: 

There does not exist at the present time any form of 
initied ownership which occupies such a commanding posi- 
tion in the production and wholesale distribution of lumber 
is is occupied in their respective industries by the Inter 
national Harvester Company or the United States Steel Cor 
poration; however, the wholesale lumber market is not 
free from artificial control, Such control as has existed 
in the past has been largely exercised through lumber asso 
ciations and the codperative activity of the lumber manu 
facturers, 

Here we have the worst indictment that can he 
brought against the alleged lumber trust, after six 
vears of vigorous and searching inquiry. But on this 
slender thread, the commissioner of corporations hangs 
a list of crimes upon the whole industry, which, if his 
arguments and conclusions were accepted as true, would 
constitute practically every Jumberman in the United 
States a malefactor of the deepest dye. Every asso 
ciation of lumbermen in the country has been formed 
for ulterior purposes, for the purpose of stifling com- 
petition and raising prices, or curtailing the output, or 
doing sundry other ‘tawful’? things, according to this 
report, and Commissioner Davies has correlated such a 
list of iniquities which he has loaded on to the backs 
of the Jumbermen that the uninformed reader would 
imagine there was not a virtuous man in the business. 
Even the standardizing of the products of the mills 
is a crime in his eves. 

Documents a Rich Harvest. 

The investigators found their richest harvest in the 
documents they gathered from sources unknown, rela 
tive to the operations of the committee—called a lobby 
in the report—which came to Washington in the inter 
est of the lumber industry during discussion of the 
Payne-Aldrich tariff bill. Page after page is filled 
with extracts from private letters and telegrams sent 
to and from members of this committee, and comments 
thereon, all for the purpose of laying as many crimes 
and misdemeanors at the door of the lumber industry 
as the author of the report could think of. Being a 
politician himself and secretary of the Democratic 
national committee, which position he did not resign 
when he accepted the job of commissioner of corpora- 
tions, Mr. Davies finds that it was a terrible thing 
for lumbermen, members of the national Republican 
committee, to exert themselves for the protection of 
their industry when this tariff bill was being framed. 
Also, according to his way of arguing, it was a heinous 
crime for the lumbermen of the country to maintain 
a ‘*publicity bureau,’’ for the purpose of ‘‘ molding 
publie opinion.’’ 

However, let the following extracts from the report 
speak for themselves, and perhaps in some of the 
paragraphs quoted, the reader will be able to discover 
the animus behind the very broad and general attack 
that is made on the lumber industry. 

‘‘There are several stages in the process by which 
the industry passes from a freely competitive state 
into one where there is a practical absence of com- 
petition. The different branches of the lumber indus- 
try show various stages of such a development. Per- 
manent organizations have been developed from loose, 
informal and occasional codperation and have been 
used to eliminate some of the competition between the 
members. Only the concerted efforts of the manufac- 
turers and wholesalers are here discussed. The discus- 
sion of the activities of the various organizations of 
retail lumbermen is reserved for a later report. 

‘“Production has gradually fallen off under the con- 
trol of the larger timber owners and financially strong 
operators, who are thoroughly alive to the advantages 
of united action and are able to hold back their prod- 
uct for higher prices, and the effectiveness of these 
organizations has been increased thereby. 

Unsuccessful Attempt at Merger. 

‘¢Serious but unsuccessful attempts have been made 
to merge under one legal ownership a dominating pro 
portion of the standing timber of certain species. 
About 1900 an effort was made to merge the timber 
holdings of sawmill properties of certain North Caro- 
lina pine producers, who were estimated to control 80 











percent of the output. In 1908 active negotiations 
were conducted looking towards the consolidation of 
a large proportion of the yellow pine timber of the 
central South under the ownership of one corporation 
with a capital of $300,000,000. The publication of the 
plans for this consolidation aroused a great deal of 
opposition and steps were taken by the attorneys gen 
eral of several States to enjoin the formation of the 
company. In 1911-12 efforts were made to consolidate 
the cargo mills of Oregon and Washington. There 
have also been several attempts to consolidate the 
ownership of both the redwood and sugar pine timber 
of California. 

‘*Lumbermen recognize that uniform grades are-a 
necessary means to uniform prices and that uniform 
prices are important chiefly as a means of higher 
prices. 

‘*The lumbermen are well organized for the specific 
purpose of measuring as far as possible the variation 
in the natural factors affecting supply and demand, 
and basing their action upon a comprehensive knowl- 
edge of market conditions. An important part of the 
work of the principal manufacturers’ associations re- 
lates to the collection of statistics and general infor- 
mation affecting conditions of supply and demand. 
: Without the machinery to collect and con- 
sider information and to recommend certain prices it 
would be difficult to procure uniformity in the price 
policy of the individual operators. The prices thus 
obtained are not, therefore, solely the result of causes 
and conditions, , 


‘‘Basis’’ Price Lists. 

‘*During the first few years of the ‘market reports’ 
the prices approximated the actual selling prices, but 
later some associations substituted what may be 
termed high ‘basis’ lists in place of the ‘market re- 
ports.’ The prices shown in them are purposely fixed 
high above what was expected to be the market price 
for years, and when the actual sale prices rose to the 
level of some of the basis prices, a new ‘basis’ list 
with still higher prices was issued. Where the ‘basis’ 
price list is in use, discount sheets are used, applying 
to it, so that the actual selling price of lumber is as 
well understood in the trade as it was when the old 
form of ‘net’ price list was issued. 

‘*Manufacturers for many years have made an 
earnest effort to maintain association list prices, but 
the associations have been careful in most cases not to 
put in their constitutions or by-laws any clause re 
quiring members to adhere to such lists. Some lum- 
bermen have claimed that price lists have had no effect 
on prices, because. all the prices have not always been 
lived up to by all manufacturers. The reasoning, how- 
ever, is on a par with that which would claim that 
since the Sherman antitrust law has not always been 
lived up to by all corporations, it has had no effect. 

‘One of the strongest proofs that the association 
price lists and the socalled ‘individual’ price lists 
which were formulated at conferences of lumbermen 
‘acting as individuals’ have had and do have an im 
portant effect upon the actual sale price is that the 
leading manufacturers in the industry consider it de- 
sirable in the face of possible legal attacks to spend 
so much time, money and energy in coming together 
and establishing such lists. That they have done this 
openly in the past and continue to do it more or less 
secretly today, is shown in the detailed discussion of 
the various species. 

‘*The bureau has not attempted to split hairs on the 
question of when the same man acted as an association 
official or member and when he acted as an ‘individual.’ 
It has simply regarded the result obtained by his 
participation with others in activities designed to af- 
feet prices, whether they were or were not called ‘as- 
sociation activities.’ Where such activities were con- 
ducted virtually, if not nominally, under the auspices 
of the association, no attempt has been made by the 
bureau to respect the subterfuge adopted, often under 
legal advice by the lumbermen who sought to accom- 
plish their purpose and at the same time deceive out- 
siders as to the real nature of their actions.’’ 


To Circumvent Sherman Law. 

The report declares that there was a change in the 
method of circulating price lists after 1906, in order 
to cireumvent the Sherman law, and a list of the or- 
ganizations which issued price lists prior to 1906 is 
given. 

Under the heading of ‘‘concerted restriction of pro- 
duction,’’ the report says: 

‘*Tt is a very common practice among lumber manu- 
facturers to curtail production in order to influence 
prices. It is chiefly used during periods of depression. 
Practically all leading manufacturers’ associations 
have at times curtailed production in order to influence 
prices. Sometimes an agreement to curtail the out- 
put has been signed by members of an association and 
also by others not members. In other instances a reso- 
lution to curtail has been adopted by the association. 
At times associations have questioned the legality of 
organized curtailment. In such cases wide publicity 
of the benefits of a reduced output has been given in 
trade papers and at association meetings, but no for- 





mal action has been taken. Association secretaries 


have issued reports showing the extent of curtailment 
and urging all members to reduce their output. At 


other times a tacit understanding among manufac 
turers has resulted in effective curtailment. 
Met With Some Success. 

‘*On the whole, there is no doubt that the vigorous 
attempts which the Jumbermen have made to control 
the price situation artificially in the face of the com 
petition resulting from the conflicting interests of the 
producers of lumber and the competition of substitutes 
for lumber, have met with some success. They have 
made the prices obtained from the consumers higher 
than they would have been had such activities not 
taken place. Price activities were ostensibly aban- 
doned some years ago in deference to the storm of 
antitrust agitation, but it is clearly shown that the 
lumbermen continued secretly, unofficially, and by sub 
terfuge the practices which they were pretending to 
abandon. The fact that the leading men in the great 
industry were thus willing to lend themselves to such 
an attempted deception of the public and expended 
much time, energy and money in the continuance of 
practices which their attorneys often warned them 
were illegal, or of questionable legality, can be ex 
plained only by the presence of a strong belief that 
they received an adequate recompense for their efforts 
in the shape of higher prices through an artificial con- 
trol of market conditions. It is also evident that it has 
not been from lack of effort on the part of lumbermen 
engaged in such concerted attempts to raise them that 
the prices of lumber have not been much higher; 
rather it is because other price determining factors not 
under the control of the lumbermen have exerted in- 
fluences in the direction of lower prices. 

‘Apart from the measure of success that has at 
tended the concerted attempts of the lumbermen to 
raise prices, the discussion of such attempts in the 
lumber press, as well as the publie statements of promi 
nent lumbermen, have been of such a nature that they 
explain in a large measure the belief which has oftea 
found public expression that the lumbermen of the 
country are united in a ‘gigantic lumber trust’ that 
controls the supply and dictates arbitrarily the prite 
of all lumber. 

‘‘The bureau has endeavored in this part of its re- 
port to present full information on the subject of the 
concerted price activities of the Iumbermen, ‘to in- 
crease the market price of lumber in any part of the 
United States’ regardless of the question of their le 
gality; the question as to just how far in dollars and 
cents such activities have succeeded in raising the 
actual price of lumber to the consumer is not suscepti- 
ble of accurate determination. The statisties collected 
by the bureau show that for nearly every grade and 
species there has been a heavy increase in price in the 
course of the last 10 to 15 years. The greatest part 
of this increase is due to causes over which the lum- 
bermen have no control—the changes in the purchasing 
power of money, the periods of general prosperity, and 
the growth of population and the increasing demand 
for lumber in the face of rapidly diminishing ultimate 
supply of standing timber.’’ 

The Lumber Trade Press. 

The report devotes considerable attention to the 
lumber trade press and it is asserted that there is a 
concerted effort on the part of the lumber papers to 
suppress news of the associations which may lay them 
open to legal attack or to public criticism. It is de- 
clared that in spite of this ‘‘friendly attitude’’ of the 
editors of lumber journals, the manufacturers have at 
times thought it necessary to refuse information to 
these papers and to caution secrecy and admonish edi- 
tors. Many quotations from various lumber journals 
are given to substantiate this ‘‘theory.’’ In some 
cases, however, the report gives credit to the lumber 
journals for reporting the actions of associations more 
fully than the secretary’s minutes, ‘‘and sometimes 
give the only account of the most important action 
taken by the association at the particular meeting.’’ 

Much space is given to the formation of the Na- 
tional Lumber Manufacturers’ Association and the 
scope of its activities. It is declared that ‘‘no field 
is left closed to the activities of the association.’’ The 
history of its formation is given and extracts are 
quoted from speeches made by prominent members, 
from which the conclusion is drawn that one of its 
chief purposes is to ‘‘raise prices.’’ There is also a 
long discussion of the formation of the ‘‘ publicity 
bureau,’’ for the purpose of creating a favorable pub 
lie sentiment through the popular press. The private 
correspondence that went out to the various members 
of the association is quoted, either in full or extracts 
are given. An attempt to secure subscriptions among 
Jumbermen for a popular magazine which printed sev- 
eral articles favorable to the lumber industry is much 
commented upon. 

The Publicity Bureau. 

ex In the fall of 1910 the association agreed to pay a 
former Congressman $5,000 to assist him in the pub- 
lication of a work favoring a protective tariff,’’ says 


(Concluded on Page 41.) 
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Among the Mills with Pen and Camera 


Interesting places visited, photographed and described by representatives of the 


American Lumberman 








OVERHAULED AND REBUILT. 


Lugerville (Wis.) Mill Plant Now Cuts 60,000 Feet— 
Fifteen Years’ Cut Ahead. 








While millions of feet of timber have been cut from 
the forests of Wisconsin that have made that State 
famous as one of the great lumber producing common 
wealths of the Union it 
still ranks high among the 
lumber producing States 
and contains some of the 
most modern lumber manu- 
facturing plants that are to 
be found anywhere. 

On the edge of one of the 
finest of the remaining un- 
eut tracts of hemlock and 
hardwood timber about 15 
miles northwest of Phillips, 
Wis., is the plant of the 
Kneeland-West Lumber 
Company at Lugerville, the 
town having acquired its 
name from the Luger Lum 
ber Company, which for- 
merly operated a mill at 
that point. The Kneeland- 
West Lumber Company was 
organized in April, 1914, 
with the following official 
family: D. N. Kneeland, 





In the personnel of the Kneeland-West company are 
men well known to the lumber trade of Wisconsin and 
Michigan, Mr. Kneeland, president of the company, 
being one of the most prominent lumbermen of that 
section and heavily interested in several representative 
companies in both States. George H. West, secretary 
and treasurer, maintains his residence in Milwaukee, 
where he is known as one of the Cream City’s influen- 
tial and energetic business men. W. G. Collar, man- 








president; I. G. Hickman, 
vice president; George H. 
West, secretary and treas- 
urer; W.G. Collar, manager. 
The mill at Lugerville was originally built by the 
John R. Davis Lumber Company, of Phillips, and was 
taken over by the Kneeland-MecClurg Lumber Company 
when it bought out the Davis company about two years 
ago. The original intention was to sell the product of 
this mill through the sales department of the Knee 
land-MeClurg Lumber Company, of Phillips, but later 
Mr. Kneeland decided that it would be advisable to 
organize a new company, so the Kneeland-West Lum 
ber Company came into existence. 
Under the direction of Manager Collar the mill has 
been thoroughly overhauled and practically rebuilt, 
the equipment including a 12-inch band, 10-inch up- 
right resaw and horizontal resaw, giving the plant a 
capacity of over 60,000 feet per day. In addition to 
thoroughly rebuilding the mill Manager Collar has 
built a new sorting platform, transfer system and tram 
rail system and is now erecting one of the most mod- 
ern fireproof electrically driven planing mills in Wis- 
consin. This planing mill is expected to be completed 
in sixty days and will be equipped throughout with 
the latest improved Berlin machinery. The electric 
power for driving the various machines in this plant 
will be generated by a Norburg Corliss engine fed by 
Casey-Hedges boilers. All the electrical machinery is 
Allis-Chalmers Company equipment. 
By the time the new planing mill is ready to begin 
operations, which will be shortly after September 1, the 
company will have about 8,000,000 feet of lumber in 
pile. Manager Collar states that he intends to make a 
specialty of accurately sawed and well machined yard 
stock and that with this modern electric planing mill 
and ample shed facilities the company will be able to 
take care of any kind of an order that may be secured. 
The Kneeland-West Lumber Company has approxi- 
mately fifteen years’ cut of hemlock and hardwood 
about equally divided, 50 percent being hemlock and 
the hardwood consisting of birch, basswood, maple and 
ash. Because the hemlock in this section of Wiscon- 
sin is practically free from shake it has come to be 
known far and wide as ‘‘shakeless,’’ and the hard- 
wood timber all runs above the average in size and is 
of excellent quality. 





SECTION OF YARD, KNEELAND-WEST LUMBER CO., LUGERVILLE, WIS. 


ager, is a thoroughly practical lumberman who has 
operated many years in northern Wisconsin and brings 
to the Kneeland-West Lumber Company a practical 
working knowledge ot lumber operations born of lony 
experience, 





NEW MILL AT PHILLIPS, WIS. 


One of the Largest and Best Equipped in Wisconsin— 
Two Shifts Operated. 


PHILLIPS, WISs. 

A visitor to Phillips, Wis., who arrives on a night 
train, is attracted by a blaze of light emanating from 
a big manufacturing plant, and on inquiry he finds that 
it is the new mill of the Kneeland-McLurg Lumber Com- 
pany, which is operating day and night, indicating that 
there is no lack of business or fear of the future with 
this enterprising concern. 

The plant of the Kneeland-MeLurg Lumber Company 
at Phillips is one of the largest and best equipped in 
Wisconsin, being electrically driven throughout. It 
manufactures hardwood lumber and has a timber sup- 
ply sufficient to keep it in operation for a quarter of a 
century on the famous Davis ‘‘shakeless’’ hemlock and 
Wisconsin hardwood, the latter including birch, bass- 
wood, maple, elm and ash. D. M. Kneeland, president 
and treasurer, and P. S. McLurg, vice president and 
general manager, are both optimistic over the outlook 
for the hardwood lumber business, and Mr. McLurg, who 
looks after the sale of the entire stock, is exceptionally 
hopeful as to the future. Discussing the situation, Mr. 
MecLurg said that his company has experienced very lit 
tle difficulty in disposing of its stock at profitable prices. 
In his opinion the poor lumber market of which so many 
have been complaining is more of a hallucination than 
a reality and that the ability of a manufacturer to dis- 
pose of his product at profitable prices largely depends 
on the frame of mind of the sales organization and the 
manner in which the orders are handled after they are 
secured. He said he was confident that if a concern 
manufacturing good stock sends out its salesmen filled 


with enthusiasm about the company and its products 
it would not be found necessary to slash prices in order 
to secure business. 

Much curiosity has been aroused among purchasers of 
lumber as to the significance of the term ‘‘ Davis shake 
less hemlock,’’ and the Kneeland-McLurg company has 
booked many initial orders for this product simply to 
gratify the curiosity of the purchasers who were de- 
sirous of finding out whether this hemlock really con 
tained less shake than that from other sections of the 
country. Mr. MeLurg explains that the reason the hem- 
lock grown in central Wisconsin and the’ vicinity of 
Phillips contains less shake than that grown in other 
sections is due to the fact that this timber is largely 
what is known as second growth. 

The Kneeland-McLurg Company has a very complete 
planing mill and dry kiln system and eaters both to 
yard and factory trade which uses Wisconsin hemlock 
and hardwoods. 

The blaze of light from the big manufacturing plant 
and the hum of the saws make of the little city of Phil 
lips a busy scene during the night hours. 





UTILIZING CUT-OVER LANDS. 


A Problem That Confronts Big Timber Operator in 
Coos County, Ore.—A Matter of Taxes. 





MARSHFIELD, ORE., July 18.—The question of handling 
the logged-off land in this locality is being taken up by 
timber owners and lumbermen as a department of the 
business. The question is being given much considera- 
tion by the C. A. Smith interests, operating mills in this 
city and owning large tracts of timber in the county. 
Cornell Lagerstrom, who has charge of the forestry de- 
partment for the company, in speaking of the logged-off 
fand problem, says: 


The question of conservation is closely connected with 
that of forestry. In fact, the terms are used interchange- 
ably. Forest resources should be utilized to the fullest 
extent and not in the sense of holding them intact for an 
indefinite time timber that might be cut at the present 
time and fully utilized, and a second crop be made to take 
its place. 

If, however, lands that have grown timber are cut and 
these lands are capable of bringing in more revenue to the 
owners or to the community if cultivated or used for 
orchard purposes or for grazing purposes, true conserva- 
tion would demand that these lands be used for those pur 
poses rather than for tree growing. 

The practice of the Forest Service of boxing up tillable 
Jands inside the forest reserves and making it impossible 
for these lands to be settled has prejudiced the western 
people against the Forest Service. This practice is being 
rapidly changed and large tracts of land inside the forest 
reserves are being opened to the public for settlement. 

The large operators in timberlands also owe a duty to 
the country, and the future of the western States wili de- 
pend upon the policy that these operators adopt in the 
handling of their cut-over lands. The logged-off lands are 
increasing in area and unless these logged-off lands that 
are suitable for purposes other than reforestration are put 
within the means of the settlers the present cultivated land 
will rise in value beyond reason, town taxes will become 
copfiscatory and timber taxes will rise to a point where 
owners will have to cut the timber in self protection. 

Under the present system of timber taxation reforestration 
or second growth investments can only be engaged in on 
lands assessed at a low rate and in communities where 
the lands under cultivation carry the burden of the taxes. 

Hence the conservation of cut-over lands should be as 
much a forestry problem as the conservation of timbered 
lands and the reforestation of cut-over lands. <A forestry 
department should be a logged-off land utilization depart- 
ment and the question of conservation should apply to all 
classes of land. This broad policy of conservation and re 
forestration the forestry department of the C. A. Smith 
Timber Company has been trying to follow. This com 
pany’s holdings are located in Coos County on the western 
coast of Oregon. This county has 776,786 acres of land, of 
which 16,703 is tillable, a little over 2 percent. The Smith- 
Powers Logging Company logs about 2,000 acres a year of 
the timber company lands and unless a substantial part of 
these 2,000 acres are used for agricultural, orchard or graz- 
ing lands the county’s timber and town taxes will become 
ruinous to the owners. Hence the forestry department, 
after making topographical maps of the area logged, ap- 
praises and classifies the land into agricultural lands, graz- 
ing lands or lands suitable for reforestration. Every effort 
is then made to utilize these lands to their fullest extent 
in the different classifications. 
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NEW MILL PLANT OF KNEELAND-McLURG LUMBER CO., AT PHILLIPS, WIS. 





DECKING BIRCH AND HEMLOCK LOGS CUT FROM KNEELAND-McLURG TRACT. 
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GOOD SERVICE IS THE RAREST OF 


If one were to judge by developments in methods of merchandising during 
the last ten or fifteen years, he would be bound to conclude that service will 
continue to be a large factor in the retail cost of merchandise. The term service 


as applied to modern merchandising comprehends quality of goods, courtesy of 
salesmen, price, delivery, terms and willingness to adjust complaints or accept the 
return of goods when unsatisfactory or undesirable from any cause. There may 
be other factors that are comprehended within the term service, but these probably 
are the principal ones. In some localities—the rural communities for example— 
delivery is a negligible factor; for all the farmers take their goods with them 
and the people of the village rarely expect the merchant to deliver the goods sold. 

Service is so prominent a factor in determining the success of the retail 
merchant that one might almost say that the retailer who does not emphasize 
his service is overlooking an advertising feature almost as important and valuable 
as that afforded by the quality of the goods he handles. The average retail 
lumberman probably would say that this statement is true enough regarding 
the grocer, the dry goods man and the general merchant, but it has little or no 
application to the lumber business. The truth is, however, that the lumber 
business affords more and greater opportunities for service than does almost any 
other line of retail business. In fact, because the lumber business affords greater 
opportunity for the exercise of judgment and technical knowledge in the use of 
the materials sold, the retail lumberman, if he knows his business, may make 
his advice—that is to say, his service—of as great value to his customer as are 
the goods he sells. 

This statement may be illustrated by an actual occurrence. <A retail lumber- 
man who operates séveral yards in a locality where local and mail order price 
competition is keen, found that in order to increase his business he must put 


COMMODITIES SOLD AT RETAIL. 


competition on some other basis than price or even quality of the goods sold. 
He therefore undertook to sell service. As already stated, the term service 
is very comprehensive. This dealer undertook to give to the service that he 
performed and sold a character that would be distinctive, individual and that 
could not be purchased elsewhere. He, of course, handled good lumber, made 
his prices right, and guaranteed satisfaction with every purchase. These things 
all good merchants do nowadays. But he went farther and undertook to give 
each purchaser in advance of the sale all of the information that he could possibly 
need to guide him in selecting material suited to his needs and in investing his 
money in the most effective manner. 

Some merchants will say that this was a big undertaking and that to some 
extent the work performed is outside the field of legitimate retail merchandising. 
The answer is that it secured the business without price cutting, guaranteed 
satisfaction with each sale and made for the retailer a permanent friend of each 
purchaser. 

A great deal of so-called service is a misnomer and has no real value to the 
purchaser; but service of the right kind may be actually of as real value as the 
material that goes with it. In fact, some of the best paid professional men in 
the world are those that sell service and advice only. They have no other goods 
to offer. As time passes, success in the lumber business will be determined more 
and more by the amount of real service and advice of the kind that the purchaser 
must have in order to purchase wisely, that can be given by the retail lumber- 
man. The persistence with which retail lumbermen have undertaken to sell 
lumber without service has let down the bars for outside competition of the 
most destructive kind. This competition has got into the local retail field by offer- 
ing a service and advice that the retail lumberman had not thought of giving. 








DEVELOPMENT NOTES. 


MANY rural newspapers throughout the country are 
publishing considerable matter designed to stimulate 
interest in local affairs and induce the patronizing of 
local merchants. Generally this matter is run in a promi- 
nent position and in a form designed to make it very 
conspicuous. The articles vary in substance and the 
manner of treating the various phases of community de- 
velopment. In some cases these articles are clearly from 
the pen of the local editor or from some resident of the 
community who is familiar with local affairs. In others 
they appear to be written and furnished by syndicates 
that undertake to supply many newspapers with the same 
or similar articles. It is believed that the policy of 
publishing editorial matter of this kind is sound, pro- 
vided it is not of a character that would excite opposition 
by being caustically critical of those who see fit to ignore 
their obligations to local merchants. 

* * . 

THE FIRE department of Hancock, N. Y., a city of 
about one thousand six hundred inhabitants, lately bought 
a plot of ground which it proposes to improve and equip 
as a pleasure park and athletic field. While it is some- 
what out of the ordinary for a fire department to under- 
take a project of this kind, yet, as has often been pointed 
out in these columns, the sentiment in favor of com- 
munity development exists in almost every community if 
only somebody is enterprising and energetic enough to 
stir it up. 

* * * 

Citres and villages throughout the United States are 
adopting the ‘‘city beautiful’’ slogan and in many ways 
are undertaking to improve the appearance of their 
streets, alleys, public buildings ete. Not everybody is 
ready to admit the truth of the saying that ‘‘the beauti- 
ful is as useful as the useful;’’ but the utility of art 
and beauty is more widely recognized each year and 
the tendency to improve the appearance of cities and 
towns is an encouraging evidence of an improved senti- 
ment. 

~ ¥ * 

IN CELEBRATION of Iowa Road Drag Day, merchants 
of Osceola, Iowa, offered a number of prizes that at- 
tracted many contestants to that town. A condition re- 
garding each prize offered was that the person compet- 
ing should ride a road drag into Osceola. Prizes were 
offered for the girl or woman coming the greatest dis- 
tance; for the best equipped team, harness and drag 
driven by a girl or woman; to the youngest woman driv- 
ing in on a drag; to the man or boy driving the greatest 
distance; to the oldest man and the youngest boy driving 
in a drag, and many others. Among the merchants con- 
tributing prizes were the Hawkeye Lumber Company and 
the MeAuley Lumber Company. John F. McAuley, of 
the latter company, is democratic nominee for treasurer 
of Clarke County, in which Osceola is located. 

~ * * 

AN ANNUAL event and celebration down at Cuero, Tex., 
is the ‘‘Cuero Turkey Trot.’’ In a.reeent booklet issued 
by the Cuero Commercial Club appears the following des- 


FOR YOUR EDITOR—Many editors buy articles similar 
to the one below and publish them at their own cost. 
This article was written for your editor. Ask him to print 
it; he will doubtless be pleased to do so. Similar articles 
will appear in this space from week to week. Tell us 
what you think of this plan. 





Do You Know the VALUE or Only the 
PRICE of the Goods You Buy? 


Do you know the value of the goods you buy? 

When you purchase a suit of clothing, a pair of 
shoes, or any other piece of merchandise, can you 
of your own knowledge determine the actual value 
of the goods you buy? 

In other words, do you know when you buy a 
piece of cloth for woolen whether it is all wool or 
not? 

When you buy a pair of shoes do you know 
whether they are whole leather or split leather; 
whether the leather is properly tanned and sewed 
or not; whether the soles are all leather or merely 
a layer of leather covering some worthless material? 

When you buy galvanized fence wire do you know 
whether it is thinly or thickly galvanized? 

When you buy a kitchen range do you know 
whether it is cast from old iron or new? Do you 
Know whether the nickel plating on it is thin or 
heavy? 

When you buy a suit of clothes do you know 
whether it is well sewed with good thread and 
fitted with good linings or not? 

You probably in the course of a year—surely in 
the course of a lifetime—purchase thousands of 
items about which from the very nature of things 
you can know little. You can not acquire expert 
knowledge regarding all the items of merchandise 
that you must purchase, wear and use. 

Consequently, in making these purchases you 
must rely upon the statement of the seller, upon 
his reputation for fair dealing, upon his willingness 
to make good any defect and to guarantee satis- 
faction. 

While every purchase you make should be with 
the privilege of returning if the goods are defective 
or for any cause unsatisfactory, yet you wish to be 
satisfied. There can be little comfort in making 
repeated purchases that are unsatisfactory, even 
though you have the privilege to return the goods. 
What you want is satisfaction with every purchase 
at the time the purchase is made. 

Hence, you wish to meet face to face the man 
from whom you buy and you wish to see and 
handle the goods you buy. Every time you pur- 
chase from a distance without seeing the goods, 
you offer an inducement to fraud and you deprive 
yourself of the opportunity of exercising your own 
judgment and discretion in selecting goods. 

Your retail merchant must meet you every day; 
he must face you and your neighbor all the year 
through; whatever his natural disposition might be, 
this fact alone would operate as a potent force to 
compel him to be honest and square in his dealings. 

But to begin with, your local dealer is as likely 
to be honest as is any dealer in any town. It is 
the part of wisdom, therefore, to make your pur- 
chases from your own home merchant. 











cription of the ‘‘turkey trot:’’ ‘‘ Turkey drives have, in 
a measure, taken the place of the old time cattle drives in 
parts of Texas. Just before Thanksgiving and Christmas, 
when a farmer is heard talking about starting his ‘‘ drove 
up the trail,’’ the uninformed stranger might infer that 
he was speaking of cattle, but it is turkeys that are to 
be driven. There are a dozen or more counties in the 
Cuero region that have of late years become known as 
the ‘‘Turkey Belt’’ of Texas. The cotton boll-weevil 
is responsible for the upbuilding of the turkey raising 
industry here. It was discovered that a drove of turkeys 
turned loose in a cotton field would quickly clear the 
plants of the boll-weevil and that they fattened upon the 
insects. In order to protect their cotton fields from the 
weevils many farmers began to raise turkeys. It was 
soon found that not only did the turkeys enable them to 
obtain a normal yield of cotton, but that the fowls 
themselves were a source of revenue. The most pictur- 
esque feature of the turkey raising business is driving 
them to market. The farmers learned that the fowls 
would take on flesh if driven to town, whereas if carried 
in wagons each turkey would lose a pound or two. One 
farmer drove 1,600 fat turkeys to Cuero from a point 
eighteen miles away, and the biggest drive of the season 
consisted of 1,800 fowls that were driven about fifteen 
miles.’ 
* * * 

A PROSPEROUS merchant of Birmingham, Ala., some 
time ago printed and distributed a card on which was 
the following admonition to ‘‘knockers’’: ‘‘Don’t knock 
Birmingham if you stay here. If you feel like knocking 
the city don’t stay. There are eighteen trains north 
and east each day; there are sixteen trains south and 
west each day; mileage is cheapest—it’s up to you.’’ 
That merchant not only inculeated good community de- 
velopment doctrine but incidentally he gave some inter- 
esting and valuable information regarding his city’s 
transportation facilities. 

* * * 

A BILL introduced into the House of Representatives 
by Representative Johnson of Washington would deny 
insurance concerns the use of the mails to solicit in- 
surance in States where they are forbidden by State 
law to transact insurance business. 

* * * 


THE ELK Grove (Iowa) Farmers’ Club at a recent 
meeting adopted a resolution answering in the affirmative 
the question ‘‘Are farmers justified in patronizing mail 
order houses?’’ Now that the farmers have had their 
say the local retailers have an opportunity to demon- 
strate their ability to give the farmers better goods, 
better prices and better service in all respects than the 
mail order houses can give. 

* * . 


MERCHANTS in some communities after having given 
to socalled ‘‘credit agencies’’ facts regarding the finan- 
cial standing of their customers have been astonished 
at the increase in the mail order purchases of those cus- 
tomers. Better go slowly in giving this valuable infor- 
mation to strangers. 
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RANDOM THOUGHTS ON BUSINESS. 

While in New Haven some time ago I happened to 
go along the street past a cemetery. On the curbing 
opposite the gate sat a dejected man, elbows on his 
knees and chin in his hands, looking at an inscription 
cut in the stone. This inscription read ‘‘The Dead 
Shall Be Raised.’’ 

‘*| begin to gather the boss,’’ this man remarked 
impartially to the world. ‘*He told me today for the 
ninth time that after a while 1’d get a raise.’’ 

Some tew of my retailing friends are similarly low 
in their minds about business depression. They think 
that commerce is sick and nigh unto dissolution, and 
their only interest is a languid one about the terms of 
the will that shall be probated after the demise. So 
it does our souls good to set over against these men 
and their melancholy the opinions of other business 
men of wide knowledge and experience to the effect 
that we are not so badly off as we’d like to make our- 
selves think. Not so long ago an impartial survey 
was made of Pennsylvania and it was found to be in 
geod shape in a business way. We have been brought 
up to consider Pennsylvania an important State in 
such matters. It has great steel manufactures and 
mines and is likely to feel the things the slump is 
blamed on as soon as any place. 


As a matter of fact 1 reckon not very many people 











“After a while I'd get a raise.” 


know much about it. A year from now probably any 
dub will be able to lay his finger on the things that 
should now indicate to us which way commerce is 
going to jump. But that is just the difference between 
knowing the weather a day before it rains and a day 
after. Some people have professional stomachache for 
the erfect it is going to have on those around them. 
They like to have the sympathy of the rest of the 
household. Perhaps they want to get out of having to 


hoe the back potato patch. Anyway, we haven’t got 
such a bad ache, and it’s only because it’s apt to get 


worse that we set up such a wail. 

A panic can come from the bottom or from the top. 
It can come because all the people’s money has gotten 
tied up where it can’t get loose, and in that case the 
ache starts from the bottom among us common fellows 
who haven’t got much anyway. Or the big fellows can 
get funny, try to jump too high a fence, and catch the 
seat of their pants on the top wire. This is the usual 
way for things to happen. After it gets to going well 
it does not make much difference where it comes from; 
it hurts just as badly. So we’re pretty glad that so 
far as the wise ones can see there is more encourage- 
ment than discouragement in sight. We don’t pretend 
to be experts on this matter, but we are just setting 
down the opinion of a majority of the retailers 
talked to. 

During my youthful days when I went to country 
school the gang used to have two or three little kids 
among its members. There was no thought about 
whether they were wanted or not; the fact was they 
had such shining capabilities in the matters of getting 
past the open-faced bulldog that roamed in the dea- 
con’s peach orchard, of diving out of the oak tree by 
the old swimming hole, and of devising new and bril- 
liant ways of keeping the teacher properly on the edge 
of hysteria, that they belonged to the gang by right 
of personal achievement. They say that a gang of 
boys is a little world in itself. Whether that is true 
or not, it is a fact that among retailers are numbers 
of managers working comparatively small plants who 


REALM OF THE RETAILER. 


Musings on Recent Business Status—Features of Typical Bay State Lumber Yards—Relations of Scientific Agricul- 
ture to Trade Activity—How Labor and Other Problems Are Handled in the East. 











by sheer ability rank up among their bigger brethren 
and have to be taken account of when competition is 
being considered. These are the men who presently 
are not managers ot small yards any more. They 
either are picked out by a big concern to be its man- 
ager, or they drive up into the front rank with their 
own one-hoss shay and turn it inte a full-grown coach 
and six. 


A Shingle Specialist. 


Something of this kind is true of the Street Lumber 
Company, of South Hadley Falls, Mass. Mr, Brainerd, 
the manager, is not a business fiend, such as a person 
meets with once in a while and then wishes he hadn’t. 
He is a pleasant, companionable chap with a good 
working grin and an ambition to be able some time to 
let up on the grind and to have a little more outside 
fun mixed with his retailing. But in his little town 
with his well stocked yard he is a proposition that is 
remembered in the big offices in some of the nearby 
cities. A manager in one of the latter places was 
telling me about conditions as he saw them, when he 
casually remarked that probably the Street Lumber 
Company sold more shingles twice over than he and 
all the other dealers in his city could sell, This is 
something of a record, and indicates that Mr. Brainerd 
knows how to take advantage of local conditions for 
the good of his own trade. He is situated to get a 
large percentage ot country trade, though he says this 
is not so important as it seems, and he walks right up 
to the surrounding cities and picks off a plum once in 
a while, no matter what the city men think or say 
about it. But in this section 1 don’t believe there is 
so much dragging in of business from what in the West 
would be counted another dealer’s territory. At least 
several men told me they made but little effort to land 
the fish from other neighborhoods that nibbled at their 
hooks. If a fish should walk into the office and inquire 
tor the hook he generally would be accommodated; but 
usually the dealers respect community limits rather 
more than is true in other sections of New England. 


Agricultural Trade and Other Characteristics. 


The farmer trade is not so very important around 
this part of Massachusetts just now, but the future 
looks pretty rosy. The farming conditions here are 
evidence of what new blood will do for a community 
and what a difference training and early experience 
make. This is the section of the New England ‘‘aban 
doned farms,’’ as the jokesmiths have it. In fact it 
presented the curious combination of being about the 
last word in higher education and the last gasp in 
agriculture. Amherst, Smith, and Mount Holyoke Col- 
leges are right in a bunch, with Williams not very far 
away, and at the same time farm after farm was be 
ing abandoned because they vielded nothing except a 
mortgage. I don’t know of any real reason why a 
land calculated to sprout colleges and Greek roots 
would have ability to sprout onions and tobacco, but it 
seems as though something is wrong with a country 
that goes in so heavily for higher education and at 
the same time can’t grow enough out of the soil to 
support itself. But it was capable of self support, 
only it took an immigration of Poles to show the 
American stock how to do it. 

Much of that country that I rode through on the 
electric lines is a veritable garden. I saw hundreds of 
acres of onion fields equipped with water pipes that 
stuck up every couple of rods like military bean poles. 
Each of these pipes had a sprinkling device on the top 
that worked on the same principle as a rotary lawn 
sprinkler. Some very fine tobacco is raised here. One 
man told me that a lot of the so called Virginia finecut 
is raised in Massachusetts under screens. But it was 
not that the Poles are more intelligent than the Ameri- 
can farmers; it is nothing more than a willingness to 
work. Work here is raised to the final power. These 
families are grown along patriarchal lines; the more 
children there are the greater the working force and 
the less the cost of producing a crop. Those men and 
women and children work harder than any American 
would do. I saw whole rows of them down on their 
knees going across the fields, cleaning the weeds out 
of the rows where the machines could not work. One 
procession coming in from the fields consisted of three 
fat women each wheeling a wheelbarrow, and five chil- 
dren 6 or 8 years old each carrying various sorts of 
tools. It is easy to see from this why Americans did 
not make the land pay, if such labor is necessary to 
make it pay. But it seems likely that the Poles may 
have seen the possibilities there and gone after them 
in the only way they knew about, the way of hand 
work. Without being an expert on onions or tobacco, 
either as to raising or consuming, I would guess that 
American genius could do the trick by machines in 
pretty good style if it were given a chance. 

When this land gets to going full tilt, whether run 
by American or Polish or other stock, it is likely to 
need more lumber than it is using at present. When 
that time comes the Street Lumber Company will be 
pretty well situated to gather in a few sheaves, though 
at a guess when the next change comes in the farming 
of Massachusetts it will be along the line of indus- 
trialism. Individualism in production has about had 


its day; at least its sun has reached or passed the 
zenith, And an industrialized plant does not drop into 
Bill Jones’ store to buy what it wants just because 
Bill does business next door. But even now Mr, Brain- 
erd is not depending on his nearness to his customers 
to make sales, as is indicated by the wide stretches 
of country from which his trade comes. 


Farming on Scientific Principles. 

Several dealers in speaking about the farming 
changes that are coming about spoke of the part the 
agricultural college at Amherst is having in them. This, 
you understand, is not Amherst College. It is the 
Massachusetts Agricultural College, which is located in 
the city of Amherst. The men who spoke about it said 
they believed most of the agricultural revival in this 
State and in other eastern States is due to the work 
of this college. In that case a man would pay his edu 
cation taxes with a pretty good grace. Sometimes 
when the feeling gets out that the State schools have 
become the football of grafting politicians the citizens 
can’t wear a very rosy smile while handing over their 
shekels to the county treasurer. The old copy-book 
platitudes about doing some good each day and leaving 
the rewards to the future sometimes are preached in 
such a way that a man feels under the seat for a 
stray brick or a cold-storage cabbage to contribute to 
the preacher. But at the same time this mud ball of 
ours would be in a bad way if it were not for the in 
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“While handing over shekels to the county treasurer.” 


calculable amount of quiet work that is going on with- 
out any rockets to mark its course. Probably not many 
of the people who are really responsible for the con 
structive work this farming school is doing will ever 
get much glory for it, and they stand a fair chance to 
get less money; but they will come out long in real 
satisfaction. And if a man can pass muster with him 
self he is in a fair way to be content with what the 
world has given to him. 


Panama Canal Influence on Eastern Trade. 


While in this part of the country I have taken par- 
ticular pains to find out the opinion generally held 
about the influence the opening of the canal is going 
to have on the local market for west Coast woods. It 
can’t be said that any opinion is generally held. Usu 
ally it is thought that more lumber will come in, but 
further than that no two men seem to agree. 

‘*T think probably we’ll use more fir than we are 
using now,’’ Mr. Brainerd said, ‘‘though it isn’t going 
to make much difference in my trade. But I don’t 
think the price is going to be any lower for us after 
the canal is opened than it is right now. It will be a 
good thing for the western fellows who have the stuff 
to sell, because the opening of the canal is going to 
open the markets of about half the world to them. 
It will mean that their stuff will come to the eastern 
part of this country, and it will make a short haul to 
Europe. With all this sudden expanse I don’t think 
the price will go down at all. It may not go up, and J 
don’t think it will; because it is about as high now 
as is practicable in the competition with other woods. 
Some men are claiming that they are going to bring it 
around here and reship it West. Their idea is that 
the way the freight rates are lined up they can do it 
more cheaply than the same stuff can be shipped over- 
land from the West. This may seem all right, but there 
isn’t a chance that those freight rates will stand. We 
may get some advantage out of the shakeup, but the 
railroads know what they can do. They have seen this 
canal coming for a long time.’’ 
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The Historic Connecticut Valley. 

Ilolyoke, Mass., is not the location of Mount Holyoke 
College. This college is at South Hadley, a couple of 
miles from South Hadley Falls. Hadley, the historic 
old town of Indian wartimes, is between Northampton 
und Amherst. Deerfield, another town famous for 
Indian fights, is between Northampton and Greenfield. 
The geography class is now dismissed. All of this 
Connecticut Valley is connected with colonial wars, 
and as one goes through the little towns on the elee- 
trie cars he will see stones and bronze tablets an- 
nouncing that on this spot Chief Large Foot scalped 
ilder Prayerbones or that here the Indians met and 
sold a county or two for three blankets and 60-cents’ 
worth of 10-cent store bargains. In fact, this part of 
the country, like most of New England, has a Past, 
with an upper case initial. And New England, unlike 
some criminals I have met, is proud of her past and 
tukes every opportunity to refer to it. We think of 
the immigrating races of these days as being prone 
to large families, but I reckon in all the long histo: 
of navigation there never has been another boatload 
ot people with the number of descendants that the 
immigration ship Mayflower has to its credit. Some- 
times certain of us who are sure that our forefathers 
never saw this boat are prone to wonder if the Pil 
grims would be as proud of their descendants as the 
latter are of them! 


MASSACHUSETTS RETAILING CUSTOMS. 


The Ranger Lumber Company, of Holyoke, to go 
from family trees to manufactured boards, reports busi- 
ness a little quiet but improving; it seems about ready 
to sit up and take nourishment again after its fast. 
This concern is fixed to meet all comers in the lumber 
vame for it wholesales, retails, manufactures mill work, 
and does contracting. I submit that this is a pretty 
complete bill. Naturally, all this takes a good many 
hands, and the payroll list ranges from 100 to 150 men. 
Because of taking large contracts the company is not 
confined to Holyoke, and I suspect that more of its 
business comes from other cities than from its home 
town. 

The retailing gets considerable attention, 
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“Will 


agree to do the delivering for nothing.” 


lieve this is the only company near here that has 
truck deliveries. It has two machines. Deliveries 
come to be an irritating feature of the business where 
the sales come from such widely seattered points. A 
man will come in from some town ten miles away across 
the mountains to have a bill figured. When he gets 
the figures he remarks insinuatingly that of course 
this includes delivery. When the dealer comes down 
after his little trip up into the air and yells ’’No!’’ 
loudly enough to be heard in Boston the buyer shrugs 
his shoulders haughtily and says he will do business 
with men who are not so rough and rude. By that time 
the dealer has the cold sweat mopped from his brow 
and asks in deep humility if other dealers have agreed 
to do the delivering and is informed that most certainly 
they have. The chances are that this board seller will 
struggle with his collar for a moment, swallow a couple 
of times, and then in a weak voice will agree to do 
the delivering for nothing. Sometimes an extra bold 
and hazardous man will turn the bill down, but where 
delivery is so common that everybody’s doing it this 
will not happen often. 

The Ely Lumber Company, also of Holyoke, reported 
local business to be dull. 

“Tf IT didn’t sell any stuff except what the local 
building trade demands I wouldn’t run more than one 
day a week,’’ the manager said. ‘‘We have heavy 
sales to corporations for crates and boxings and for 
factory floors and benches and the like. It is surpris- 
ing how much lumber some of these factories will use 
up in the course of a year, factories that you would 
not think of as using any lumber at all. 


Eastern Labor Problems. 

‘‘We employ about 150 men when we’re running to 
capacity, but this is an open shop. Some of our men 
are union men, but we don’t bargain with the union. 
There has been some labor trouble here and about six 
or seven years ago we had a pretty serious strike. The 
men came down one morning and, when the whistle 
blew, walked out. I had just the foremen and one or 
two other men left, but I told the boys to start the 
machines going. The foremen could run a machine 


apiece, and I sent out on the streets and hired a bunch 
of loafers, some of them who had never seen a milling 
machine before. I told them if they couldn’t do any 
more just to pick up a board and throw it down—any- 
thing to make a noise like work. We kept this up for a 
while, and after a time they learned how to work the 
machines. I got a few men in that were experienced 
mill men, but generally I couldn’t keep them. The 
strikers would argue or scare them out. But we kept 
running, and ours was the only shop in town that did. 
Finally I got hold of some of the old workmen and 
persuaded them to come back. The men did not seem 
to be dissatisfied, but agitators came in and turned 
the trick. We had some trouble after that about work- 
ing Saturday afternoon, but that was settled up all 
right by a compromise.’’ 


METHOD AND COMPREHENSIVENESS. 

The Berkshire Lumber Company, of Pittsfield, Mass., 
is a plant with a passion for order and system. I have 
read articles about the ‘‘pitiless system and efficiency ’’ 
of the big manufacturing plants, and in a somewhat 
smaller way this yard is right in the same class. Mr. 
Butler, the manager, was out when I called, but Mr. 
Carter, one of the office men, showed me around. Mr. 
Carter has had much to do with working out of this 
system, and he took more pride in it than the Laird of 
Skibo does in a new litter of libraries. He took me 
all over the plant and showed me the whole works from 
neckyoke to tailboard, but I am not going to attempt 


much a description of the system on which it is or- 
dered, for Mr, Carter is going to send in an accurate 


description of the whole thing to the AMERICAN LuM- 
BERMAN. His will be first-hand and accurate informa- 
tion, while | might get some of it wrong. 

This yard, by the way, is a pretty good sized place 
and has the reputation among salesmen and others 
who have a chance for making comparisons of being as 
well and completely stocked as any in New England. 
This is an advantage and makes a good advertising 
point, and as nearly as I could tell from my look 
around it is true. There is always the chance that in 
this completely stocked way of doing business the 
manager will get a big bunch of money invested in 
stock that he won’t turn once in a blue moon. But I 
wouldn't call that being well stocked. Mr. Butler 
appears to be a pretty careful buyer, so I don’t think 
very many shekels are tied up in his sheds in stuff that 
is not salable. 

One of the first things Mr. Carter showed me was the 
molding case. The vard carries big stocks of molding 
and it is all stored in dust-proof pigeonhole cases with 
light- and dust-proof doors in front. They found from 
experience that if such a door is fastened with a button 
or a hook some vard man will get a stick out and then 
forget to fasten the door. Then until someone sees 
it the door will slam open and shut and might as well 
be clear off. So window-shutter latches with spring 
catches were put on, and now if a door is left open the 
first capful of wind that comes along shuts and latches 
it as tightly as a man could do. On the outside of each 
door are little blocks, each in front of a pigeon hole, 
with the size and length of the molding in that pigeon 
hole marked on it. Thus a man does not have to open 
doors and drag out sticks until he happens to-hit on 
the right length. These sizes are marked on the pigeon 
holes as well as on the outside of the doors, and only 
one length and one pattern are put into any one com- 
partment. This care in the storage of the moldings 
may be taken as typical of the whole yard. 

One thing that a person does not associate with easy 
handling is a three-decked shed; but the Berkshire yard 
has several of these. The reason lies in the fact that 
the yard is located in the heart of the city where real 
estate is not to be had for a nickel at every peanut 
stand. While I don’t think Mr. Butler would build 
more three deckers if land was as plenty and as cheap 
as human life seems to be in Mexico, still the three 
decked shed is not so unhandy as it might seem to the 
uninitiated to be. The material for which there is less 
call is stored up at the top, and so everything moves 
in a lovely manner. Each deck in these sheds has a 
surplus bin, like a spare bedroom at the parsonage, 
where the unexpected guest may be put to sleep. The 
bins are arranged in order according to lengths, sizes 
and grades, but when a buyer is on the market to do 
the best possible for himself it very often happens 
that he will want to buy more than his bins will hold. 
Then if he does not have some extra room he will have 
to pile his bargain out in the cold, damp world or else 
put it in some other shed where it will be hard to find. 
The practical value of these extra bins is shown by the 
fact that they are in use a large part of the time. One 
of these three-decked open sheds is filled entirely with 
flooring, with the finer grades up at the top where they 
are protected by the wide hood and are farther away 
from street dust. Clapboards are piled as much as pos- 
sible on the lower ties, for shoving a 5-foot bunch of 
clapboards up to the third deck would be just my idea 
of chaperoning an orphan asylum at a county fair. 

Delivery and Exhibition Kinks. 

One man in the office is a sort of train dispatcher for 
the delivery wagons. It is his job to divide the orders 
up among the delivery men in such a way that a given 
load will contain orders going to one part of the city. 
He indicates the order in which they are to be put on 
the wagon so that they will come off in the right order. 
This man has a full-grown job. He has to know the 
city like a traffie cop, and he has to be able to think 
as fast as a gatling goes off so that when he is loaded 
with a sheaf of order slips and the crank is turned he 
will shoot the day’s work full of holes just like that. 
Mr. Carter had long experience at this sort of work, 
and it may be that here is where he has gotten his 
passion for order and system. The delivering is done 








partly by teams and partly by trucks. There are two 
3-ton trucks and one 1-ton truck. Each has a loading 
machine to which one horse is hitched for the purpose 
of hauling it around to the different piles, and then 
when the truck comes in the load is cranked over in 
a few minutes. Mr. Butler said that without these 
loaders he would find the trucks a losing proposition. 

One of the most interesting features of the yard is a 
sample room where all kinds of mill work and finish 
can be seen just as they will look when put into the 
house. There is a line of doors in a slide rack fixed 
ready to be pulled out and inspected. Two window 
frames are set up to show the features of their con 
struction. There are samples of molding and flooring 
and the different kinds of wall boards and plaster 
boards. The firm makes a little wall cabinet on the side, 
and one of these is fastened on the wall. Mr. Carter 
said this cabinet had sold scores that otherwise would 
not have been sold, simply because it caught the atten 
tion of people who had come to see something else and 
who perhaps did not know where such a thing could be 
purchased. 

The firm owns timberland of its own, bought twenty 
years ago or so when it was to be had at a bargain. 
Mr. Butler’s father does not give all his time to busi 
ness now, but in’ past years he has made it a point to 
mix business with sport, as can be guessed from the 
number of hunting trophies in the office. They come 
from all parts of the world, even from India. Much of 
Mr. Butler’s hunting has been done in Canada and 
Alaska. 

C. 8. Ferry & Son have a large plant near the station. 
Mr. Ferry, when I went in, was working away at his 
big desk but stopped with a smile as though he really 
enjoyed being interrupted. He says that business is 
very satisfactory. 

‘‘We have to do all our selling during about six 
months of the year,’’ he remarked. ‘‘In winter it gets 
cold early and stays cold late, and there isa world of 
snow. The ground gets frozen up so that we can’t 
dig cellars after the first of December, and even if we 
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“Like a spare bedroom at the parsonage.” 

could the work goes slow when the air is freezing the 
carpenter’s fingers. The factories are running fairly 
well, averaging from 75 to 85 percent of their capacity, 
I suppose. We're not complaining at all.’’ 





STRINGENT BUILDING REGULATIONS. 


There has been a good deal of criticism in the tech 
nical press recently of unnecessarily harsh and stringent 
provisions of building specifications. A writer in Engi 
neering News in this connection calls attention to the 
following provision of the building laws enforced in the 
Province of Quebee: 

1688. If a building perishes in whole or in part within 
ten vears, from a defect in construction or even from the 
unfavorable nature of the ground, the architect superin 
tending the work and the builders are jointly and severally 
responsible for the loss. 

It is stated that this is copied from the code of Na 
poleon but is more stringent, because the latter limited 
the liabilities to ten years, as follows: 

If a building constructed under a lump sum contract 
perishes, in whole or in part, from a defect in construction 
or even from the unfavorable nature of the ground, the 
architects and the contractors are responsible for the loss 
during ten years. 

The editor of Engineering News, for purpose of com 
parison, quotes the following provisions from the old 
building regulations of the city of Babylon, more than 
2,000 years before Christ: 

CCOXXIX. If a builder build a house for a man and has 
not made his work strong, and the house bas fallen in and 
killed the owner of the house, then the builder shall be put 
to death. 

CCXXX. If it kill the son of the owner of the house, thy 
son of that builder they shall kill. 

CCXXXI. siIf it kill the slave of the owner of the house, a 
slave equivalent to that slave to the owner of the house 
shall he give. 

CCXXXII. If the property of the owner of the house it 
destroys, whatsoever it destroys he shall make good, and as 
regards the house he built and it fell, with his own property 
he shall rebuild the ruined house. 

CCXXXIM. If he build a house for a man and did not set 
builder from his 


his work, and the walls topple over, that 
own money shall make that wall strong. 
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RETAIL METHODS CONTEST. 


A New Field Suggested for Contestants — Prize Winners for June Are Announced — How One Dealer Bundle: 


CONTRIBUTORS INVITED TO CONSIDER A NEW 
FIELD. 

This department of the AMERICAN LUMBERMAN is 
open for suggestions of any sort whatever helpful to 
the retail lumber dealer but at this time contributors 
are particularly asked for ideas helpful to the retail 
lumber association and especially such as may be use- 
ful in connection with the annual convention or as lec- 
tures upon the program. There are many problems of 
association work which might be helpfully discussed in 
this way; how to increase 
the membership; how to in- 
crease the service of the 
association to its members; 
how to secure a larger reg 
istration at conventions; how 
to secure a more prompt and 
general attendance of those 
registered at the convention 
sessions; suggestion of de- 
sirable and interesting con- 
vention features or of sub- 
jects for round table discus- 
sion by the members: how 
to get the loyal but silent 
member to contribute what 
he knows to the round table 
sessions. 

The newspaper man some- 
times feels that nearly every 
reader of the paper believes 
that he could make a better 
job of editing it. It is quite 
probable that the association 
member, who has for years 
been an attendant at con- 
ventions, may have some 
ideas of his own as to how 





Lath—Aid in Reaching High Piles. 





THE PRIZE WINNERS FOR JUNE. 

The retail lumber dealers who accepted the invitation 
of the AMERICAN LUMBERMAN to serve as judges of the 
Retail Methods Contest for June were J. G. Dulany, 
Huntsville, Mo.; I. G. Iverson, Houston, Minn.; W. K. 
Marks, Springfield, Ky.; I. F. Mellinger, Leetonia, Ohio; 
J. C. Johnson, Fairview, Mont. 

Atter giving careful consideration to the letters printed 
in the contest department in Jeune the judges have 
awarded the prizes as follows: 


he would like to see a con- J. G. DULANY, HUNTSVILLE, MO. I. F. MELLINGER, LEETONIA, OHIO. I. G. 


vention run even though he 
has never taken part in the 
running of one. Let’s turn on the faucet and have the 
ideas flow and see what we can get that will be new and 
helpful. This opens up a wide field and, it is to be 
hoped that retailers will take advantage of it for their 
own good and for that of their associations. Prizes will 
be awarded on these letters, as on others, in contest. 





SIMPLE DEVICE FOR BUNDLING LATH. 


LENOX, Iowa. 

I have been reading with great interest the letters that 
have been published in this department of, I think, the 
best magazine published. I have the following time and 
labor saving device to offer that may be of some value to 
a few brother lumbermen: 

Undoubtedly there are but few retail lumbermen who 
have not had some experience in bunching lath, especially 
those who earry yellow pine lath in stock. I have found 





the device, an illustration of which appears herewith, to 
be one of the greatest time and labor savers that we 
have. It is something that can be made with practically 
no expense. I made ours out of an old saw horse that 
was worthless for any other purpose, and several pieces 
of lumber and wire I found in our scrap pile. 

To hold the lath solid while tying them and also to 
make a well shaped bunch [ used two pieces of wire, fas- 
tening one end of each piece to the frame and the other 
ends to an old shovel handle, as shown in the picture. 
The holders are made so as to hold the lath several 
inches above the frame to eliminate any trouble in get- 
ting the strings around the lath. After putting the 
number of Jath in the holders that you wish to put in a 
bunch, all that is necessary is to put the wires across 
the bunch and put one foot on the handle that the ends 
of the wires are fastened to. 

With this device I find one can buneh about twice as 
many lath with about half as much work in the same 
amount of time and do a much neater job than the was 
it is done in many of the retail yards. 

I think no doubt those who have had the advantage of 
a visit to a lath factory will readily see that this is a 
good device to have in a retail yard. 

, RALPH H. LESHER, Eclipse Lumber Company. 


First prize, L. L. Ott, Jefferson City, Mo., on ‘‘Tak- 
ing Up Lost Motion and Stopping the Leaks,’’ in the 
issue of June 20. 

Second prize, O. H. Ladd, Denver, Colo., on ‘‘ The Im- 
portance of the Yard Man,’’ in issue of June 20. 

Third prize, Brown Y. Willis, of the Simpson-Willis 
Lumber Company, Nicholasville, Ky., on ‘‘The Import- 
ance of Handling Credits,’’ in issue of June 27. 

The special prizes have been awarded by the AMERICAN 
LUMBERMAN as follows: 

R. E. Baker, of Pulse & Porter, Greensburg, Ind., 
‘*How to Get and Hold Trade,’’ issue of June 6, 

Kk. O. Hinkle, manager Dascomb-Daniels Lumber Com- 
pany, Duke, Okla., ‘‘The Personal Appeal and Results 
Therefrom,’’ in issue of June 13. 

F. FE. Kuhn, of the Leidigh & Havens Lumber Com- 
pany, Kipp, Kan., ‘‘Loading Lumber to Prevent Slip- 
ping,’’ in issue of June 6. 

P. R. Howard, Roderick Lumber Company, Brodhead, 
Wis., ‘‘A Device for Handling Shingles,’’ in issue of 
June ¢ 


S. H. Blood, jr., J. M. Blood & Bros., Grayville, TIl., 
‘*Complete Selling Price List,’’ in issue of June 27. 





IVERSON, HOUSTON, MINN. 
THREE OF THE JUDGES WHO AWARDED PRIZES IN THE JUNE RETAIL METHODS CONTEST. 





THE CONTEST FOR AUGUST. 


The Retail Methods Contest for August will 
begin in the August 1 issue of the AMERICAN Lum 
BERMAN. Prizes for August will total $40 in 
cash, and will be awarded as follows: 


First prize, $15, for the best letter published 
in August describing a plan, idea, method, arrange- 
ment or suggestion for a retail lumber yard. 

Second prize, $10, for second best letter. 

Third prize, $5, for third best letter. 

Five special prizes of $2 each. 


Anyone connected with a retail lumber yard in 
the United States or Canada may compete for these 
prizes. 

Letters are welcomed, dealing with any phase 
or problem of the retail lumber business. 

The idea is to help retail lumbermen solve their 
problems and to encourage an exchange of ideas 
and experiences. 

As a special topic, suggestions for convention 
program features, or any idea for strengthening 
the retail convention and increasing the attend 
ance, are especially requested. 

In describing a plan or a contrivance, if an 
illustration will help to make it better understood, 
send a picture or a sketch with your letter and a 
eut will be made. 

The prizes are awarded by judges selected from 
among retail lumber dealers of the country. 

Send in your letter now. It will be published 
promptly. 















EK. W. Bank, manager Antrim Lumber Company 
Edina, Mo., ‘‘ Useful Articles in a Retail Yard,’’ in issu 
of June 13. 

The increasing number of letters that are being sul 
mitted for this department indicates a continually grow 
ing interest in the Retail Methods Contest and th 
AMERICAN LUMBERMAN is in receipt of many letter 
trom retailers stating that they are receiving much bene 
fit from the ideas and plans of their brother lumberme: 
as printed in this department. 

That the Retail Method: 
Contest is national in its 
scope may be noted from th 
fact that the prize winners 
for June are located in eigh« 
States, as follows: Kansas, 
Indiana, Wisconsin, Okla 
homa, Missouri, Colorado, 
Kentucky and Illinois. 

Letters for this depart 
ment are solicited from re 
tail lumber dealers or any 
one connected with a retail 
lumber yard at any point in 
the United States or Canada. 
They may deal with any 
phase of the retail lumber 
business. Letters describing 
methods or devices actually 
in use or that have been used 
to advantage, of course, are 
more instructive than those 
dealing in mere generalities. 
As one profits by the mis 
takes of his neighbor, so one 
may also profit from his sue 
cesses. Tell your brother 
lumbermen how you _ have 
overcome obstacles or re 
duced expenses in your yard. 

A simple contrivance some- 
times saves much time, labor and expense and is a big 
help to the yard owner or manager. 





A SIMPLE AID IN REACHING HIGH PILES. 


CHEROKEE, IOWA. 

Every retail lumberman knows what a task it is to 
put lumber on his piles after they get about as high as 
one can reach easily; likewise the task of pulling it down 
for the trade. We have made an implement which does 
away with all this extra work. An examination of the 
illustration will give one all working details so the ‘‘ma- 
chine’’ can easily be built. Use old cultivator wheels and 
axle, which ean be cut down to get the proper width 
between wheels. The machine can be built high or low 
to suit local conditions. We have used this machine 
four feet high and also two and one-half feet high. 

In loading wagons from our high piles we find it saves 











a great deal of stretching and pulling which was always 
necessary under the old method. 

We have used this apparatus for about twelve years 
and must say that it is by far the best thing we have 
around the yard as a labor saver. The boys oftentimes 
turn the cart over, put temporary legs on it, and have a 
wagon for trucking lumber from one pile to another. 

F. TI. GARDINER, 
F. I. Gardiner & Co. 





QUANTITY SURVEYING IN AMERICAN BUILD- 
ING PRACTICE. 

A bureau of quantity surveying is being organized 
in Milwaukee by the chief contracting firms and local 
builders’ exchange. These quantity surveyors. will 
estimate all quantities on bids and the successful 
bidder will pay a percentage graded from 1 to 2 per 
cent to the surveying bureau to pay the cost of its 
operation. In England the fee is usually based on 
a percentage of the lowest bid and ranges from 2% 
percent on dwelling houses and small detail work down 
to as low as | percent on large simple structures. Inas 
much as but one estimate is made which is used by 
all the bidders, a considerable economy is effected 
over the present plan of each bidder preparing his 
own quantity estimates. This method has worked so 
well abroad that its general adoption in the United 
States now appears to be only a matter of time. 
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CHICAGO LUMBERMEN’S PICNIC. 


Annual Gathering of the Lumbermen and Their Families 
Was a Delightful Affair. 


The annual pienie of the lumbermen of Chicago, 
under the dual auspices of the Lumbermen’s Associa 
tion of Chicago and the Lumbermen’s Club, was held 
on Wednesday, July 22, at Ravinia Park, being the 
third picnic which the lumbermen and their ladies 
have enjoyed in this beauty spot of nature. On the 
last previous occasion the Ravinia management was 
in financial dimeulties; and the being very 
unsatisfactory, last year’s picnic was diverted to an 
other spot which made Ravinia even at its worst 
seem a paradise. This vear Ravinia, rejuvenated, de 
lighted even the most captious—if there be any of 
that description in a lumbermen’s gathering. The 
dinner served under the trees was a delightful affair, 


service 





and there were a number of groups who had 
brought bountiful baskets from home and enjoyed 


themselves in the old fashioned country pienic style. 

As usual, the ball game was the main attraction of 
the program and held the interest of the fans through 
out. There were but nine errors recorded in the entire 
game, of which six were credited to the winning team. 
This was somewhat offset by the fact that Catcher 
Zierke of the winning team was credited with eleven 
putouts throughout the game. 

A few of the athletic events were run off before 
luncheon. After luncheon those in attendance sought 
the coolest bits of shade and there prepared them 
selves to enjoy the music program by the Chicago 
Symphony Orchestra and to endure the hottest weather 
which the vear has brought to the vicinity of Chicago. 
At about the time of the mid-program intermission 
the remainder of the events were staged in front of 
the grand stand, dividing the attention of the crowd 
with the music. 

The only recorded casualty of the day was suffered 
by F. L. Johnson, jr., one of the entrants in the three 
legged race, who fell, spraining his wrist and suffering 
some minor contusions which were ably treated by a 
lady physician of the party. 

At the conclusion of the events many of those in 
attendance left for home by train or automobile, while 
others lingered and took their ease, staying over for 
the evening’s program of music and feature dancing. 
The nearby lake proved a popular attraction and a 
number of the party, finding their way to the beach 
by the corkscrew path down the bluff, foraged for 
such odds and ends of bathing attire as the fisher 
man’s shanty afforded and played tag with the fishes 
in the lake. 

The attendance at the picnic was larger than last 
vear and fully up to the average crowd which these 
interesting events attract. The lumbermen’s wives 
and children are so well acquainted with each other 
that notwithstanding the size of the gathering it had 
all the ease and informality of a family picnic and 
much of fun and foolery which eludes the printed 
record. 


SUMMER AMUSEMENTS OF LUMBERMEN’S CLUBS. 


























‘APT. F. R. GADD, OF THE “HARDWOODS,” MRS. GADD 
AND MASCOT BILLY. 


The box score of the ball game and list of winners 
in the field sports are here appended: 
The Ball Game. 








Hardwoods. R H SB PO A E 
Skeele, 3b ovate Sain 2 0 1 1 1 
Bergner, ss "4 ] 1 2 2 
Swec, If .. 0 0 0 0 0 0 
Zierke, ¢ rT) 0 0 11 1 0 
Gadd, ef .. “ 1 0 0 0 1 
Marggraf, I., 1b 1 0 1 5 2 
Fritts, rf .. 1 O 0 0 0 0 
Halpin, 2b . 2 0 2 = 0 
Daskey, p 2 2 3 1 3 0 

i) re ewe 9 < 2 2 6 

Yellow Piners. R H SB PO A E 
Noble, If and 7 0 1 0 1 0 0 
Marggraf, W., ¢ and 11 : 0 ‘ 0 7 1 > 
Murphy, lb and c.... cee seeses 5 2 4 0 0 

Dt - 1 1 0 2 1 0 

ae: 1 2 1 0 1 

Hartigan, ss ‘4 imeews , 0 t 2 2 0 
Burnaby, rf ae S20 wad aah 1 0 0 0 0 
Peterson, p and lit é:Views 0 “0 1 1 1 0 
Marsh, ef me .. Oo a) 0 0 0 0 

Totals ; F 4 6 3 18 5 
Yellow Piners Pe 0 1 1 1 0 1— 5 
Hardwoods . ‘ 1 92 1 0 *_ 10) 


Three-base hits, Skeele, Gadd, Bergner. Douple play, Bergner to 


Halpin to Marggraf. Umpires Thornton and Kozak. 
Field Sports. 
The peanut race was won by Elise Dion, with Gene 
Arthur second. 
The 25-yard dash for girls under ten years of age 
was won by Virginia Hooper, with Elise Dion second. 





PUTTING CONTEST FOR LADIES—A GLIMPSE OF THE LUNCHEON PARTY UNDER THE BEAUTIFUL SHADE TREES OF RAVINIA. 


The 25-yard dash for boys under ten years was won 
by David Root, with Donald Hansen second. 

The egg-rolling contest for ladies—Mrs. Tom Shaw, 
first; Mrs. Culbertson, second. 

The ball-throwing contest for 
Miss Grace Salisbury. 

The 50-yard dash for fat men was won by a ringer— 
President Lou Crow—who claimed to weigh 200 
pounds, but who had hard work tipping the scale at 
175. F. L. Brown received second prize. 

The 50-yard dash for women was won by Miss Ruth 
Skeele, with Miss Constance Lane second. 


ladies was won by 


The three-legged race was won by Messrs. Mont- 
gomery and Russell, with Messrs. Marsh and Ross 
second. 


The Derby race was won by Messrs. Daskey and 
Swee, with Messrs. Morris and Peterson second. 

The necktie race was won by W. W. Harns, with 
John Hansen second. The prizes went to the fair 
ladies who tied these gentlemen’s ties. 


A feature of the day was the putting contest. The 
ladies’ putting contest was won by Miss Marjorie 
Lane. The putting contest for men was won by 


Frank R. Gadd, and the approaching and putting con 
test was won by the same gentleman, who sunk the 
ball from 75 yards in one. 


‘LUMBERMEN PLAY BALL. 


Annual Game Between Philadelphia Wholesalers and 
Retailers—A ‘Regular’? Umpire. 


PHILADELPHIA, Pa., July 20.—The annual baseball 
game between the wholesale and retail Jumbermen of 
this city vas played Thursdav afternoon, July 16, on the 
Strawbridge & Clothier athletic grounds. This game 
was played under the auspices of the entertainment com- 
mittee of the Lumbermen’s Exchange, of which John 
E. Lloyd is chairman. A fair attendance was on hand, 
and indications are that there will probably be about 
$250 to be divided among the selected charities. 

Reversing last year, the retailers were the victors, 
winning by a score of 9 to 7, in a game that was full 
of thrills—some caused by spectacularly brilliant plays, 
and some by plays that were not so brilliant. Consider- 
ing that some of the participants only play this one 
game each year, the playing was excellent. 

Through the courtesy of ‘‘Connie Mack,’’ the ‘‘Na- 
poleon of Baseball,’’ the lumbermen had Jack Coombs, 
the famous world’s series ‘‘Iron Man’’ as umpire, and 
there was not the slightest possible chance of disput 
ing his decisions. 

The line-up of the wholesalers was as follows: A. B. 
Underhill, of Wistar, Underhill & Nixon, center field; 
Fred Stamler, of the W. M. Ritter Lumber Company, 
first base; A. K. Borda, of the MeKiethan Lumber Com- 
pany, third base; Harry Hudson, of Samuel H. Shearer 
. Son, right field; Nathan Bartleson, of Schofield Bres., 
second base; J. B. McFarland, jr., shortstop; Fred. 
Judd, of Thomas B. Hammer, left field; Tyler Bliss, 
of Bliss & Van Auken, catcher, and F. Rice Whiting, of 
the Whiting Lumber Company, pitcher. McFarland was 
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WINNING AND LOSING TEAMS IN BASEBALL GAME PLAYED JULY 16 BETWEEN PHILADELPHIA RETAIL AND WHOLESALE LUMBERMEN. 
‘*JACK’’ COOMBS (IN UPPER CENTER), WHO UMPIRED. 
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captain, and as such seemed to feel that he was entitled 
to make more errors than any of the rest. John Wright, 
of the Producers Lumber Company, went in the latter 
part of the game in place of Hudson, and in the last 
inning Ben Currie, of Currie & Campbell, was put in as 
% pinch hitter, with two men out. It was an exciting 
moment, but Ben failed to make a hit. 

Whiting pitched a consistent game throughout, and 
kept up the steam well through the full nine innings. 
He and his battery mate, Bliss, certainly worked hard, 
evidence of which was notice: ~ le in the growing damp- 
ness of that portion of the eatcher’s uniform that was 
most in evidence from the ese Ag Fred Stamler 
had a bad case of home run fever, and walloped the 
ball over the fence three times, but he met them too soon, 
and swung them over the third base line for fouls. 

The retailers, who none younger men than their 
opponents, were captained by Joe > Hyde, who piloted them 
to victory through what looked like defeat in the middle 
of the game. Their pe up was: Victor Kugler, of 
George W. Kugler & Sons, pitcher; Wood Robinson, of 
Miller-Robinson & Co., first base; George W. Kugler, of 








J.B. McFARLAND, JR., JOSEPH HYDE, 
Captain of Wholesalers. Captain of Retailers 


George W. Kugler & Sons, third base; Watson Malone. 
of Watson Malone & Son, left field: Joseph Hyde, of 
Geissel & Richardson, center field: Robert Gibson, ot 
Charles H. White & Co., second base; John Fitzgerald, 
of George W. Kugler & Sons, catcher; Robert Bawn, of 
the Haney-White Company, right field, and James Me- 
Mullin, of Charles F. Felin & Co., shortstop. William 
Kraiss, of Edward F. Henson & Co., pitched the last 
few innings, finishing with the same creditable work 
Kugler had begun with. The three men from KXuglers 
were in better training than most, anu all played a good 
same, while ‘Wats’? Malone was their heavy artillery. 
Joe Hyde proved to be a good utility player, but was 
especially clever at bunting, and it was noticed that 
Coombs, wl ing for Connie Mack, had a long, 
confidential t iim after the game. 

Herbert P. Robinson seemed to be the leader of the 
rooting for the winners, while Fred S. Underhill got so 
enthusiastic over the whok salers that the umpire ordered 
him off the field. 

As soon as the vame was over, ( aptain Hyde received 
from John E. Llovd a silver loving ¢ ip which had been 
presented by the Pennsylvania Lumbermen’s Associa 
tion, in the name of its paper, the Plan, which is to be 
played for annually, until won three times by one side. 












WHOLESALERS TO ENTERTAIN RETAILERS. 


INDIANAPOLIS, IND., July 22.—The wholesale lumbe 


dealers of Indianapolis have arranged to entertain the 


retailers at an outing to be held on Saturday, July 25, 





and the occasion promises to be a asant one, lone to 
be remembered bv all ho participate 
L | 








HOLD A BIG GOLF TOURNAMENT. 


Largest Field of Players in History of Philadelphia 
Lumbermen’s Golf Club. 








PHILADELPHIA, PaA.,, July 15.—It was announced that 
the July tournament of the Philadelphia Lumbermen’s 
Golf Club would start at 1:30 p. m. Wednesday, July 15, 
but for once the weather god that has so sign: ully favored 
this aggregation of sporting lumber dealers hid his face 
for a time. Just before time to start, rain began, and 
by two o’clock one of the most severe storms ever wit- 
nessed in this section of the country was in full swing, 
and those who had reached the Philadelphia Country 
Club, at Bala, where the lumbermen were the guests of 
Vice President J. Anderson Ross, were treated to a 
wonderful sight. 

By shortly after three the storm had abated, and ad- 
ditional members arrived, until the biggest field of play 
ers in the history of the organization was on hand. 
Although occasional light showers continued during the 
afternoon and the grounds were very wet, the enthusi- 
asts all teed off, and most of them returned creditable 
scores for the conditions. Floaters were used pretty 
generally, and it is fortunate they were, for J. E. Troth 
had to stand in four inches of water in a bunker pit, 
while Wyatt Wistar essayed the role of ‘*the Barefoot 
Boy,’’ and drove out of a foot of water. Eight foursomes 
and a fivesome played, composed of the following mem 
bers, whose gross and net scores follow their names 














John F. Slonaker 123 93 J. Elmer Trotl 103 
George W. Stoker 143—110 J. W. Turnbull No ¢ 
Maurice J. Dukes 118 82 Edward F. Hens 93 
Joseph P. Comegys. .141 105 k. B. Humphreys su 
S. P. Bowers.. 2a) 7s J. B. McF: irlat d, jr. 87 
Thomas E Coale 119— S84 William T. Betts 114 

Horace 114 SS T. De Land Williams. 109 t 

Harry 118 93 H. W. Allen 112 ST 

John H 124— 91 Eli B. Hallowell 114 S38 

Thomas N. Nixon 110 80 Ral ph Souder ; us SI 

William H. Fritz...110 S3 F. X. Diebold 106 7s 

*. A. Benson... 112 &6 F. S. Hil 12 a2 

110 82 John EE. Lloyd 122—101 

118— SS 598 ace A. Reeves, jr.110 so 

.118— 95 Anderson Ross. ..107 SS 

208. FS Wan H. Smedley 112 7 

»y..106— 79 Frank Buck No card 

* 94 89 M. G. Wright.. 101 S3 





Schofield... 99— 89 

Even with the late start, several were able to play 
extra holes after finishing the eighteen-hole course. 

After an excellent dinner it was found that three had 
tied for first prize, so the toss-up was taken, and F’, X. 
Diebold was eliminated. On the next toss, Troth repre 
sented Watson Malone, who had not remained, and won 
the first prize, a thermos bottle, while S. P. Bowers re 
ceived the second, a set of ash receivers. E. B. Hum- 
phreys had taken first place by a good margin, but as no 
one person can take more than one prize at a meet, he 
elected to take the best ball prize with J. B. MeFarland, 
jr., who got folding bag umbrellas. This prize is for 
the best ball of partners, less one-third the combined 
handicap, and they won it with a score of 73-4-69. It 
was announced that E. B. Humphreys has a long lead 
in the race for the president’s prize. 

It was decided that the next tournament will be held 
at the Whitemarsh Valley Country Club, about the mid- 
dle of Augus 


ANNUAL PICNIC FOR EMPLOYEES. 


Special Trains, Barbecue, Band Music and Field Sports 
Features of Pleasant Occasion. 








The Mississippi Lumber Company, of Chicago, IIL, 
and Quitman, Miss., is a progressive ana up to the 
minute concern which believes that it can secure greater 
cooperation from its emplovees by getting them in 
closer touch with each other. With this end in view 
C. F. Thompson, treasurer and general manager, last year 
hit upon a plan of giving a pienie and barbecue. It proved 
so successful that the company has decided to make it 





































an annual affair, The second annual outing and bay 
becue was held at Brewer, Miss., July 4. Spec ial train 

decorated with flags and streamers of national color 
floating to the breezes and to thé oe strains of 
music, left Quitman and Shiloh at 7:00 a.m. Thi 
affair last year was gotten up with the express pu 
pose of giving the employees a day’s fun. This yea: 
however, over 2,000 people attended the pienie. Th 
company has about 600 employees but the residents o: 
Clarke County turned out in such numbers as to mak. 
it a county affair instead of a company affair, Mr 

Thompson says that while it was quite expensive, it wa: 
well worth the money. The following committees had 
the affair in charge: 

Refreshment—T. J. Bolster, chairman; EF. R. Crandall! 
Stanley Richmond, W. S. Crandall, Cicero Pugh, J. A. Cai 
michael, 

Transportation—G. H. Fordham, chairman; Joe MeGhe 
A. D. Eaves, W. S. Probert, Thomas Lattin. 

Games and Field Sports—lP. J. Sterne, chairman; Ton 
Williamson, J. Bolster, H. E. Haass, Jack Jenkins, 
Thomas Latin and R, D. Arrington, field marshals. 

aor 9 R. D. Arrington, chairman; G. Hl. Fordham, IP 
Bowles, J. W. Glynn, J. A. Carmichael, Thomas Laftin. 

Entertainm ‘nt and Program-——J. W. Wilson, chairman; I 
kK. Haass, Jack Jenkins, W. S. Probert 


The crowd reached the pienie grounds about 9 o’cloc! 
and an address of welcome on behalt of the Mississippi 
Lumber Company and the Mississippi Eastern Railway 
was delivered by S. H. Terral, following which W. W. 
Venable delivered an eloquent Fourth ot July oration, 

Field Sports. 

The tug of war was the first of the field sports to be 
contested and resulted in Tom Smith, Oscar Smith, 
Rufe Roberts, Dave Lovett and Oscar Doggett being 
returned the winners. The 50-vard dash for girls was 
won by Miss Lula Bell Arrington, and the 100-vard dash 
for boys was won by Ernest Eaves. The fat men’s 
prize was carried off by Harvey Waltman; the running 
broad jump by Bob Donald; standing broad jump by 
.. Forbes, and the hammer throw by Harvey Waltman, 
who threw the missile a distance of 40 feet. The three 
legged race was won by Hub Stallings and Bertram 
Hammond. The 100-yard dash for men was a spirited 
race and Fred Hartwell was returned the winner. 
Messrs. White and Tew succeeded in hitting the ‘‘artful 
dodger.’’ 

Promptly at 12 dinner was served under the trees 
and all voted that it was ‘*some dinner.’’ There was 
plenty of everything—barbecued beef and mutton, 
boiled ham, 100 gallons of ice cream, lemonade ete. 
Everything was served free—as much as evervone could 
eat. No intoxicating liquors were allowed on the 
grounds and there was nothing to mar the pleasure of 
the participants. During the meal the Quitman brass 
band furnished a program of merit. 

At 3 o'clock the baseball game was called, the final 
score showing the Quitman team had scored 19 runs, while 
the Mississippi Lumber Company’s nine was getting 
11. During the game hot sandwiches and 
lemonade were served. 

At 5:30 the crowd was ready to return home, The 
officials of the companies came mi for many encomiums 
of praise for a most enjovable day’s outing. 

The Harmony Club. 

\nother innovation of Mr. Thompson’s was his 
theory that emplovee and employer would work closer 
together in building up the company’s and the town’s 
interest by meeting trom time to time and listening 
to talks from specialists. This resulted, about a year 
ago, in the formation of the Harmony Club, which 
meets in Quitman the third Tuesday of every month. 
While the club was formed to get the heads of the 
different departments together, all employees are wel- 
comed, J. W. Wilson, sales manager of the Mississippi 
Lumber Company, is the secretary of the club, but a 
new chairman is appointed for each meeting and a 
committee is selected to arrange a suitable program. 

On the day of the meeting a special train brings in 
the woods crew and section hands, to meet with the 
filers, sawyers and superintendents, and all work together 
for “the benefit of the Mississippi Lumber Company and 
Quitman. They have recently listened to talks on saws 
and their treatment, and belts and on sanitation, They 
were not at all satisfied with the manner in which the 
town officials had handled the matter of sanitation and 
after two or three meetings a deputation called at the 
council chamber with the result that the sanitary condi 
tions in Quitman were greatly improved. At one of the 
meetings of the Harmony Club a fire department was 
formed and a chief and captains were appointed. This 
has resulted in the company having an eflicient fire de 
partment of its own. [In helping the men it will thus he 
seen that the — is helping itself by getting united 
effort from all ef its employees. Mr. Thompson says that 
he frequently sends his woods superintendent to other 
operations and the sales manager to the different lumbe: 
association meetings to pick up new ideas, which the 
company eventually gets the use of. 


‘wieners,”’ 











\t top-—-Special Train Carrying Employees and 


‘amilies to Picnic Grounds. Center— Mississippi Lumber Company’s Ball Team. Bottom At the Pienie Grounds, 
Pl pany 


ANNUAL OUTING AND PICNIC TENDERED EMPLOYEES BY MISSISSIPPI LUMBER? COMPANY, QUITMAN, MISS., HELD ON INDEPENDENCE DAY. 
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MONTANA RETAILERS HOLD FIFTH ANNUAL MEETING. 





First Organization to Utilize Glacier National Park As Convention Headquarters—Excellent Talks on Salesmanship, 
Advertising and Accounting— By-Laws Amended To Increase Scope of Influence. 


GLACIER PARK STATION, Mont., July 18.—The fifth an- 
nual meeting of the Montana Retail Lumbermen’s Asso- 
ciation was held here Thursday and Friday, July 16 and 
17, the first time any organization ever met in this new 
national park in the northern portion of Montana, and it 
was fitting that those representing the lumber industry, 
which plays such a prominent part in opening up and 
developing the new regions of the great West, should 
dedicate to convention uses this great national play- 
ground, 

At the invitation of the park management the retail 
lumber dealers of Montana gathered here this year for 
their fifth annual conference, and they were so well 
pleased that they are coming again next year. More 
than 100 lumbermen and their ladies, numbering half 
as many more, attended this meeting at the big hotel 
here, combining business and recreation. The business 
sessions were concluded yesterday, today was devoted 
to sightseeing, and many will stay for a still longer 
outing. The big park hotel seemed a fitting place for a 
lumbermen’s meeting, for it is of rustic design, its roof 
supported by huge fir logs in their natural state, the 
rustic design being carried out in every detail of the 
exterior and interior decorations. 

Montana being a large State, many of the members 
came several hundred miles, but everyone is enthusiastic 
about coming again next year, and as much of this en- 
thusiasm as possible will be imparted to neighboring deal- 
ers who were not fortunate enough to be present this year, 
so that already a large attendance at the next annual 
seems assured. 





GATES, LEWISTOWN, MONT. ; 


A. W. 





The score card said: ‘‘Official scorer G. M. Porter 
comes up intending to sacrifice, but lays down a perfect 
bunt and beats it up to first, advancing the manager to 
second.’’ This score card was probably written by Secre- 
tary-Treasurer G. M. Porter over at Billings several 
days ago when he did not know that President Flint 
was to be ‘‘struck out.’’ However, the secretary- 
treasurer reported concisely regarding the financial af- 
fairs of the organization, showing a small balance on 
hand, with all debts paid. 


A Pinch Hitter at Bat. 


Then W. T. Denniston, the ‘‘pinch hitter’’ of the 
Western Retail Lumbermen’s Association, came to bat 
with a talk on salesmanship and advertising. He ex- 
plained that a sale was an exchange of goods for money 
with both parties satisfied. When the Great Northern 
train was recently held up and some goods changed 
hands both parties were not satisfied. There is both an 
active and a passive desire for the goods upon the part 
of the prospective purchaser. By advertising and good 
salesmanship this desire is changed from passive to 
active and then conditions are right for the sale. He 
declared that the advertising of the mail order houses 
is the best in the country, but he could see no reason 
why the advertising of the lumbermen should not be 
just as good, for they have the goods and can deliver 
them. He stated that no lumber manufacturer is doing 
anything to help the dealers sell their lumber and that 
it is up to the dealer to advertise and sell his goods 
himself. As a prospective purchaser he asked a dealer 
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announced that he would name a new committee later 
on. 

The score card stated that ‘‘ Pitcher (A. L.) Porter, 
of the western team in the National association league, 
would throw a few right over the plate and endeavor 
to show how to fan foreign Ty Cobb competitors.’’ 

The theme of Mr. Porter’s address was: ‘‘The way 
to sell lumber is not to try to sell it at all; but to do 
those things which will create a demand for that which 
you have in stock.’’ The keynote was that the retail 
lumber dealer must be a better salesman and a better 
merchant to meet the competition he has. Mr. Porter 
said that the subject of his talk was ‘‘ Merchant or 
Peddler of Plank—Which?’’ He then told of a letter 
recently received from a Montana friend who, in speak- 
ing of his connections with a so-called retail lumber- 
man, said, ‘‘This arrangement ran along until a year 
and a half ago, when Mrs, Doe decided that she could 
not keep books in addition to taking care of six babies 
and doing her housework,’’ Doe, the retail lumberman, 
not having education enough to handle the books him- 
self. This retailer, Mr. Porter declared, was a peddler 
of planks because he did not possess the first essential 
of a business man; namely, a knowledge of bookkeep- 
ing. 

He then told of another instance in which a retail 
Jumber merchant wrote of a hard problem he was up 
against. A one-crop farmer to whom he had sold $500 
worth of lumber was practically broke. There was 
little chance of ever getting the money and he asked 
for suggestions as to how to collect this account. Mr. 





G. M. PORTER, BILLINGS, MONT. ; 
Reélected Secretary-treasurer. 





New President. 


SPACIOUS LOBBY OF THE GLACIER PARK HOTEL, GLACIER NATIONAL PARK, MONT. 


THE OPENING SESSION. 


It was after 10 o’clock Thursday morning when Presi- 
sent J. M. Flint, of Bozeman, called the meeting to order 
in the ballroom of the hotel annex. The programs were 
gotten up in the form of a baseball score card and 
uniquely referred to the meeting as ‘‘the fifth inning; 
Montana at bat; Grounds, glacier National Park.’’ The 
seore card also stated that ‘‘Manager James Shoemaker 
of the Glacier National Park will make the usual an- 
nouncements as to the ground rules and regulations.’’ 
He was introduced by the president and briefly welcomed 
the visitors to the park. He referred to the fact that this 
was the first organization that ever held a meeting in 
the park and said he was glad to speak to 2 Montana ag- 
gregation, but he would not say much as he expected L. 
W. Hill, president of the Great Northern Railway, to be 
on hand the following day to speak for that road. Un- 
fortunately Mr. Hill was not able to reach here in time 
to address the meeting. Mr. Shoemaker described the 
growth of Glacier National Park and stated that since 
the hotel was completed 1,000 people are entertained 
where 25 were taken care of three years ago. He out- 
lined some of the beautiful trips to be made through the 
park. At the conclusion of his talk he asked the con- 
vention to sing the State song, ‘‘Montana,’’ which was 
done with a will. Mr. Shoemaker’s remarks were received 
with hearty applause. 

The score card said of the next event ‘‘The first man 
up is Manager Flint; his heavy batting has helped to 
place the team in its high standing in the league. Watch 
the hard swing that lands him on first base.’’ However, 
he did not get to first base; he ‘‘struck out,’’ for Presi- 
dent Flint announced that the president’s annual address 
would be omitted. 

A. L. Porter, of Spokane, Wash., secretary of the West- 
ern Retail Lumbermen’s Association, read a letter ex- 
plaining that the railroad commission in Montana does 
not have authority to enforce reparation. At his sugges- 
tion the Chair was authorized to appoint a committee of 
five to draft a bill, to present to the next legislature of 
Montana, which would empower the State railroad com- 
mission to enforce reparation for a period of two years. 





recently to write and tell him what he had to sell. 
The dealer wrote that he had ‘‘glass, screens, paint, 
building paper etc.’’ for sale and, last of all, mentioned 
lumber. ‘‘I’ll bet,’’ said Mr. Denniston, ‘‘that he has 
a sign up in front of his yard reading ‘Keep out; apply 
at office’ instead of a great, big sign ten feet high say- 
ing ‘Come in.’ ’’ 

He declared that anything that makes others know 
about your business is advertising, and if the dealer 
does not do these things the mail order people will get 
his business away from him. He spoke of the advan- 
tage the dealer has in being a friend and neighbor of 
the prospective purchaser and the value of the dealer’s 
power, influence and acquaintance in his home commu- 
nity. ‘‘Keep continually telling the public what you 
have for sale and what it is good for,’’ he said, ‘‘and 
it will bear fruit when the material is needed; perhaps 
not today or tomorrow but at some time.’’ He urged 
the dealers to take an active interest in community 
development, as what built up the community would 
indirectly increase the business of the lumber dealer. 

The keynote of Mr. Denniston’s advice was ‘‘to ad- 
vertise, be uptodate in every way and in fact be better 
merchants. Also have the confidence of the people in 
your community, that they may rely on your word 
and know that they are getting what they order when 
they buy from you. You must counteract the advertis- 
ing in the farm papers of the mail order houses by 
your uptodate methods, by your influence, advertising 
and better methods of salesmanship.’’ 

On account of a death in his family, E. L. Rousseau, 
of Roundup, Mont., was unable to be present to speak 
on the subject of handling coal. 

Adjournment for lunch was taken at this time. 


THURSDAY AFTERNOON. 


When the afternoon session was called to order the 
president appointed a committee consisting of J. E. 
Lane, chairman, B. J. Boorman and C. B. Jones to con- 
fer with the State railroad commission as provided for 
in the resolution adopted at the morning session. The 
members appointed all declining to serve, the president 


Porter replied advising if the farmer was a good, 
honest workman to try to interest him in hogs and, it 
necessary, buy a coupie for a starter. The lumberman 
adopteu the suggestion and incidentally furnished the 
farmer during the next few months $200 worth of 
lumber, bringing his total account to over $700. Keep- 
ing track of this transaction, he found that the farmer 
knew how to raise hogs and as soon as he got started 
he proceeded to raise different sorts of crops to feed 
them. The result was that he paid the retail lumber- 
man his entire bill and has bought several times that 
much material from him since, for which he paid cash. 
Mr. Porter declared that this dealer is in the merchant 
or professional class, because he is willing to spend 
time and money on those things which will eventually 
create a demand for his goods. He said ‘‘the only way 
to collect an account from a man who has no money is 
to assist him to profitable employment.’’ 


Rocks That Wreck Business. 


Mr. Porter said that the future of the building ma- 
terial business in the small community must depend 
almost entirely upon the prosperity of that community. 
The rocks that wreck business in the small communi- 
fies are lack of volume, inefficiency, lack of knowledge 
of how to keep proper books and records, inability 
coupled with unwillingness to try to tell your story ef- 
fectively, lack of modern working tools, utter igno- 
rance of modern methods of salesmanship, lack of ap- 
preciation of personality, cleanliness and service, un- 
willingness to exert one’s self for the benefit of the 
community, and last, but not least, the price. He said 
that all the great experts of the day put price least of 
all considerations in the making of a sale, and yet if 
the price is not right, just and fair to the buyer the sale 
will be nil. He declared one of the great evils in 
trying to increase volume of business is the unjust 
discrimination in price made to customers and said 
it is a great mistake to sell lumber to one consumer 
at cost and charge another a gross profit of 50 percent. 
This, he declared, opened the door to foreign competi- 
tion and he said that many live lumber merchants have 
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eliminated foreign competition absolutely by adopting 
the modern method of charging every customer a cer- 
tain gross percentage of profit. 

He declared that where volume of business is too 
small the dealer should get busy at once in community 
development work and throw this influence and help 
toward the work of interesting other people in the 
development of the country round about, and to this 
end every lumber dealer should codperate with the 
chamber of commerce or other commercial organization 
engaged in development work. He said, ‘* Put in three- 
quarters of your time, if necessary, working with your 
chamber of commerce or business men’s club. Start 
a campaign to clean up the town; plant tlowers; park 
your streets, paint and repair and make the place look 
like the people intended to live there a long time; give 
your town an air of permanency. 

Speaking of holding the boys at home in the small 
community, he made the telling statement: ‘‘The town 
that pays its business men $75 to $100 a month never 
prospers or builds up like the town that pays $200, $300 
or $0900 a month. That’s the goal the boy is seeking.’’ 

Mr. Porter then spoke of the necessity of lumber 
salesmen knowing their business and declared that an 
efficient lumber salesman should know all about car- 
pentry, geometrical and architectural drawing, specifi- 
cation writing, reading architects’ drawings, estimating 
and calculating quantities and how to draw a proper 
contract, and added, **Too many salesmen do not know 
enough about silos to create a desire in the mind of 
the farmer to own one.’’ 

He then spoke of the necessity for the building ma- 
terial merchant in the small community being prepared 
to quote to the consumer a price for home or barn com- 
plete, including all the lumber and other material. This 
idea of building a home, barn or other building com- 
plete for a definite sum he thought worthy of careful 
consideration and believed that it would result in 
largely abolishing foreign competition and, while in- 
creasing the net profit to the lumber dealer, would 
reduce the cost of his building to the consumer. 

A Cost System Necessary. 

After urging dealers to do intelligent and effective 

advertising and to consider this advertising an invest- 


ment and not an expense, he took up the question 








but would increase gross sales and thereby increase net 
profit. ; 

Mr. Porter then referred to the Porter-Ballard plan 
book system and the splendid results that are being 
secured by dealers who are using these books. With 
the assistance of the plan book a dealer can give to a 
prospective customer an accurate estimate of the 
amount of material needed for his building and the 
cost of the entire bill and in doing this will aid mate- 
rially in keeping at home the business that other 
wise would go to mail order houses who make the sup- 
plying of complete house bills a specialty. 

Mr. Porter detailed some examples that had come 
under his personal observation of inefficient yard man- 
agement that was detrimental not only to the particular 
yards in question but to the retail lumber business 
generally. He urged all dealers to adopt the one price 
to all policy and said, ‘‘It isn’t good business to sell 
one man a bill at cost or less and charge another 50 or 
75 percent gross profit. It isn’t a square deal.’’ 


Membership Question Discussed. 


W. E. Burke, of the Three Forks Cement Company, 
Trident, Mont., brought up the matter of honorary or 
associate membership, saying that he and others who 
sold material to members and who had been so courte- 
ously treated at these annual meetings would like to 
contribute to the expense and help the association in 
some way. A. W. Douglas, of Great Falls, approved 
the idea, as did J. E. Lane, ot Lewistown, and sug- 
gested that arrangements to this end be made. The 
legality of such action was questioned, and A. L. Por- 
ter, who was asked for an opinion, said that some attor- 
neys thought it was illegal. B. J. Boorman, of Great 
Falls, suggested that the matter be referred to a com- 
mittee, to be reported on at another session. This 
suggestion was adopted and B. J, Boorman, W. J. Owen 
and J. E. Lane were named as the committee. 


The Department of Accounting. 

A. W. Gates, of Lewistown, was described on the 
score card as a ‘‘place hitter.’’ His address was on 
‘*The Department of Accounting,’’ the importance of 
which he dwelt on at length. ‘*Only a simple, concise 
he said, ‘tone by which the 
dealer can at all times know the cost of doing business. ’ 


system is necessary,’’ 





Following the address of Mr. Gates, B. J. Boorman, 
ot Great Falls; H. E, Perkins, of Billings, and A. G. 
Naumdorf, of Eureka, were appointed as a committee 
on resolutions, after which the meeting adjourned until 
Friday morning, 

FRIDAY MORNING SESSION. 

At the Friday morning session J, T. McGaughey, as- 
sistant general freight and passenger agent of the 
Great Northern Railway at Helena, explained that the 
delay in beginning the session was due to a conference 
he and the secretary had just concluded at which the 
error of many of those present in buying tickets to 
the park but one way instead of round trip had been 
adjusted, and while a mistake had been made the rail 
road would take care of all the tickets. 

Prof. A, W. Shaw, formerly State agriculturist of 
Montana, was on the score card for some batting, but 
was unavoidably absent, so the next on the program 
was a talk on ‘* Wagon Tongues’? by T. R. Holmes, of 
Laurel, Mont., who discussed the handling of all kinds 
of stock in the yard and in the shed. He recommended 
keeping the stock of short lengths at a minimum by 
working them off to the trade. The handling of short 
with long lengths simplified this problem. He urged 
the keeping of weeds out of the vard, repiling the old 
piles and generally keeping the yards looking neat and 
trim. His talk was filled with practical suggestions 
and was well received. 


Keeping Down the Investment. 


R. M. Graham, of Lewistown, was described on the 
score card as ‘‘a terror of all competitive pitchers. He 
carries no extra weight and is always in form.’’ Mr. 
Graham is auditor of the Rogers-Templeton Lumber 
Company and he advocated the keeping of stocks at a 
minimum, A yard doing an annual business of $25, 
he thought should have a stock of about 200,000 feet. 
He discussed the topie of ‘‘ Keeping Down the Invest 
ment’’ and argued that the small, well balanced stock, 
well kept up, looks much better than a Jarge stock with 
a large proportion of it old material. He declared that 
while all dealers want and expect their business to 
show a fair legitimate profit under ordinary business 
conditions, this profit is not going to be apparent at 
the end of the year unless investments are trimmed to 











THOSE IN ATTENDANCE AT FIFTH ANNUAL MEETING OF THE MONTANA RETAIL 


ot cost finding, declaring it absolutely necessary for 
the successful iumberman to know the exact cost of 
doing business. In this connection he thought the in- 
come tax law would be a boon to the lumbermen be- 
cause it would force them to keep proper records. He 
then gave the following rules for businesslike account- 
ing and ascertaining the cost of doing business as 
founded by the National Association of Credit Men: 

lFirst—Charge interest on the net amount of your total 
investment at the beginning of your business year, ex 
clusive of all real estate. 

second—Charge rental 





real estate or buildings 
owhed by you and used in your business at a rate equal to 
that which you would receive it renting or leasing it to 


others. 

Third—Charge, in addition to what you pay for hired 
help, an amount equal to what your services would be 
worth to others; also treat in like manner the services of 
any member of your family employed in the business not on 
your regular payroll. 

Fourth—Charge depreciation on all goods carried over on 
which you may nave to make a less price because of change 
in style, dam: or other cause. 

Fiftth—Charge depreciation on buildings, tools, fixtures or 
anything else suffering from age or wear and tear, 

Sixth—Charge the amounts donated or subscriptions paid. 

Seventh—Charge all fixed expense, such as taxes, insur 
ance, water, lights, fuel etc. 

Eighth- se all incidental expenses, such as drayage, 
postage, office supplies, livery or expense of horse or wagons, 
telegrams and phones, advertising, canvassing etc. 

Ninth—Charge losses of every character, including goods 
stolen or sent out and not charged, allowances made to 
customers, bad debts ete. 

Tenth—Charge collection expense. 

Kleventh—Charge any expense not enumerated above. e 

Twelfth—When you have ascertained what the sum of all 
the foregoing items amounts to, prove it by your books, and 
you will have your total expense for the year; then divide 
this figure by the total of your sales, and it will show the 
percent which it has cost you to do business. 

Thirteenth—lTake this percent and deduct it from the 
price of any article you have sold, then subtract from the 
remainder what it cost you (invoice price and freight), and 
the result will show your net profit or loss on the article. 

lFourteenth——Go over the selling prices of the various arti- 
cles you handle and see where you stand as to profits and 
then get busy in putting your selling figures on a profitable 
basis and talk it over with your competitor as well. 


Should Increase Efficiency. 

He then gave an illustration of how this would work 
out and told the dealers that instead of trying to cut 
expenses they should endeavor to render to the con- 
sumer an efficient service and to increase the producing 
efficiency from its present standing of 35 or 50 percent 
to 75 or 90. This, he said, would not increase expenses 
























He did not advocate any particular system. A cheap 
hoy at the books is not economy, and careful attention 
should be paid to the matter of accounts, that busi- 
ness be not run by guesswork. With one yard dealers 
often think they can keep many of their accounts in 
their heads, but it is not well to do so. In this day 
of fierce competition the man who doesn’t know the 
exact details of his business from day to day is seldom 
a success,’’ and he urged that every business house, 
no matter how large or how small, should have an 
accounting system adapted to its particular needs, one 
that will give the results of each day’s work each day. 
‘‘Tf a man doesn’t know the cost of doing business 
how can he know what his profits are? There is a 
vast difference between gross and net profit; 25 per- 
cent added to cost sounds like a nice profit, and if the 
expense is 10 percent of the selling price one is making 
a net gain of 19 percent, which is a nice profit, but if 
the expense is 15 percent the profit is only 5 percent 
and if the expense is 20 percent there is no profit.’’ 

‘“‘The expense account,’’ he declared, ‘‘is the ogre 
of every business and in efforts to keep it within bounds 
we often favor it by false entries, charging other ac- 
counts with items that rightfully belong to it.’’ He 
suggested the necessity of a segregated expense ac- 
count, in order to tell which items are running too 
high. ‘‘This segregation also applies to departments, 
where several lines of work are being handled. A 
dealer may be actually losing something on a certain 
line and unless the different departments are segre- 
gated how will he know whether or not this is so?’’ 
Mr, Gates did not go into details as to how an account- 
ing department should be conducted, but rather made 
a plea for better accounting methods. In closing he 
said: 

From my observations in the retail lumber business it is 
the small lineyard fellow, the man who runs from two to 
tive or even more yards, who has the least knowledge of his 
business. It is too large for him to keep in personal touch 
with all the details, as can a single yard man, and he thinks 
that he can not afford to spend money to have these details 
figured out for him. Therefore his business is run more or 
less—mostly more—by luck and guesswork, neither of which 
often gives satisfactory results. Within the last few years 
we have seen numerous such enterprises started in our own 
midst. Many of them are no more and are remembered 
only by their creditors. Most of these could not tell today 
why they were not so successful as their neighbors in the 
same locality. They worked just as hard and sold just as 
much, perhaps more, but their ship had no rudder. 
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i minimum at all times. Investment he put into three 
heads: First, real estate, buildings and personal prop- 
erty; second, merchandise; third, outstanding accounts 
and bills receivable. The first item he declared to be a 
fixed investment so that the only places in which to 
trim down were in the merchandise and the outstanding 
accounts. 

He said that conditions in Montana had changed very 
materially in the last four years and that while for- 
merly sales were largely for cash and dealers could 
afford to carry larger stocks, now with the outstanding 
investment so much larger and so much longer drawn 
out, to keep anywhere near the same total investment 
the stock must be decreased, but even by reducing this 
to a minimum he doubted if, there is a yard in Mon- 
tana doing the same amount of business as it did four 
years ago that will show as low an average investment. 
The problem then is to reduce the stock to a minimum 
and at the-same time keep enough on hand to handle 
the business in satisfactory shape. This, he declared, 
can be done only by eternal and everlasting watchful- 
ness. In the case of lineyards this duty will devolve 
largely on the local managers and superintendents. 
Being watchful, stocks may be kept to a minimum and 
at the same time have enough orders placed or in tran- 
sit to take care of all needs. 

Referring to the question, how are we going to divide 
the small, well balanced stock so as to give the maxi- 
mum of service at a minimum of investment? Mr. 
Graham said: 

I know that, under ordinary circumstances, we can get 
along with about the following: one grade of dimension; 
one grade of A. W. boards: two grades of shiplap possibly 
two grades of drop siding, although I believe that by the 
time Mr. Krebs’ articles on ‘Salesmanship” have been thor- 
oughly absorbed by all of us we can cut out one grade of 
drop siding; one grade of 12-inch stock boards; not over 
two grades of flooring, one of them common and the other 
clear; one grade of ceiling; one and, at the best, not over 
two grades of finish; one grade of shingles and lath; not 
over five stock sizes of windows, one eight-light, two four- 
light and two two-lights, although with the changing trade 
conditions I would be in favor of making this one four 
light and three two-lights; two sizes of doors, either tar 
or stringed felt, as you choose, but not both; one weight of 
red rosin and deadening felt, although it might be a good 
idea to have a few rolls of light weight paper to sell against 
our friends in Chicago and a small stock of the three- 
plys of roofing, although I would be inclined to cut out 
the one-ply and sell simply the two and three. 





He then said that the question of getting along with- 
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out a more diversified stock could be solved by educa- 

tion and that ‘‘We must educate ourselves, our asso 

ciates and competitors before we ean expect to educate 

our Customers.’’ In other words, he thought the trade 

could be educated to fill its needs from a more compact 
id less diversified stock than is found in the average 
tail yard. He then spoke of the advertising feature 
id suggested that a small, clean, bright, new stock 

o! lumber, well piled on well built pile bearings, these 
earings painted, will make a much more favorable 
upression on a prospective.customer than will a much 
irger stock in a less neatly kept yard. 

Discussing the third feature of investment, ‘‘open 
‘counts and bills receivable,’’ Mr. Graham said there 

a lot of sleep being lost over the problem and that 
wh dealer is striving to remedy this in some way. 
lowever, he believed that all had been too lax in edu- 
ating the trade along these lines, not too lax in ex- 
ending credit perhaps but too lax in insisting on 
rompt paymeyt. He said that in the yards of his 
ompany an effort was being made to pound into the 
ninds of the managers this thought, ‘‘If you want to 
eep a man’s friendship and his trade make him pay 
is bill.’’?) In closing Mr. Graham said: 

I want to call to your attention a concrete example in the 
ifference in percentages of profits In two yards which are 
ot over a thousand miles trom Glacier Park. In 1915 they 
lid practically the same amount of business, with the same 


quipment, at practically the same percentage of expense. 

me had an average total investment of about $9,000, the 

ther an average total investment of $20,000. Which vard 
uad® the biggest percent on its investment? 
Amendment to By-laws. 

B. J. Boorman, chairman of the committee appointed 


the previous day to consider the matter of associate 
membership, reported in favor thereof and suggested 
that the by-laws of the association be amended to contain 
the following articles: 

Any firm, person or corporation furnishing to the lumber 
dealers cement, stucco, lime, coal, roofing, roofing papers and 
wall board, nails, wire, hardware; any manufacturer, whole 
saler or jobber of forest products is entitled to associate 
membership with all the privileges of participation in dis- 
cussions and deliberations of the annual convention of the 
asseciation upon application and the payment of the regular 
innual dues. 

No associnte member shall be allowed to hold office or be 
entitled to a voting privilege. 

Resolutions Adopted. 

The report of the committee on resolutions, which 
was read by Mr. Boorman, included a vote of thanks 
to the Great Northern Railway Company and its officers 
in charge for the equipment furnished and to the vari- 
ous railroads for the special rates granted; a vote of 
thanks to the management of the hotel of Glacier Park 
for the courteous treatment extended and the masterly 
manner.in which arrangements for the convention were 
handled, especially with regard to the banquet and ball. 
Special mention was made of the moving pictures fur- 
nished by the Eureka Lumber Company of the forests, 
logging operations, river driving and jumber operations, 
The report concluded with the following: 

Since our last annual meeting Wesley EF. 
superintendent of the Somers 
called to the Great Beyond. 


Wells, general 
Lumber Company, has been 
We missed the counsel of that 


splendid gentleman, whose interests were always with and 
in behalf of our association. Not only have we missed a 
true, loyal friend, but in the death of Mr. Wells the State 


wnd Nation have lost one of their noblest citizens. 
The resolutions were adopted by a rising vote. 
Election of Officers. 

The committee on nominations was appointed, con- 
sisting of B. J, Boorman, H. M. Allen and T. R. Holmes. 

W. H. Bowles and J. P. Healy, the auditing com- 
mittee, reported that the books and accounts of the 
treasurer were found to be correct. 

The nominating committee presented the names of 
the following for officers for the ensuing year and they 
were unanimously elected: 

President—A. W. Gates, of Lewistown. 

Vice president--W. J. Scott, of Hardin. 

Directors-—J. TP. Healy, of Belt: H. Mattson, of 
Hf. Kk. Perkins, of Billings, and J. E. Schiltz, 
lin. 

The new president, who is secretary of the Montana 
Lumber Company, and one of the popular lumbermen of 
the State, was escorted to the chair but declined to 
make a speech, announcing that the next order of busi- 
ness was to select a place for holding the next annual 
meeting. 

In behalf of the Great Northern Railway J. T. 
McGaughey invited the association to meet in 1915 at 
Glacier National Park. The invitation was unanimously 
accepted, but the directors were given authority to 
change the location should the exigencies of the ocea- 
sion demand. 

President Gates then briefly thanked the members for 
the honor conferred on him and expressed the hope that 
the organization would prosper during the next twelve 
months and that all and many more would come to 
the next annual meeting. 

Mr. Jones, of Miles City, asked everyone to help get 
other dealers in the State to become members of the 


Cascade ; 
of Krem 


association and thus make the organization better and 
stronger. 
This coneluded the business of the convention and 


after its adjournment the directors met and attended 
to routine matters, including the reélection of George M. 
Porter, of Billings, as secretary and treasurer. 

THE SOCIAL SIDE. 

Thursday evening the management of the hotel very 
generously acted as host, tendering the visiting lumber- 
men and their ladies a ball in the spacious lobby amici 
the great fir tree pillars with deer, mountain sheep and 
goat heads and skins and grizzly and cinnamon bewr 
skins about the walls and draping the balcony rails 
under the bright electric lights adding a unique note 
to the oceasion, At the conclusion of the dance a 
sumptuous supper was served in the banquet hall which 
was concluded at the midnight hour. 








MIDSUMMER MEETING OF NORTH CAROLINANS. 


Announcement of Coming Conventions — Western Pine Manufacturers May Meet in 
La Grande—Chance to Help the Railroads. 


COMI1.G CONVENTIONS. 


28—Michigan Hardwood Manufacturers’ Association, 
Pontchartrain Hotel, Detroit, Mich. Annual meeting. 


July 28, 29—Northern Hemlock & Hardwood Manufacturers’ 


July 


Association, Hotel Menominee, Menominee, Mich., and 
Marinette, Wis. 
August 13-15—Naiional Association of Box Manufacturers, 


Hotel Cadillac, Deiroit, Mich. Semiannual convention 
August 18-20—National Commissary Managers’ Association, 
Seelbach Hotel, Louisville, Ky. Annual meeting. 
August 27-29—Pacific Logging Congress, Bellingham, Wash. 
September 2-4—Canadian Forestry Association, Halifax, N. S 
Arnual meeting, 


September 7-12—Hoo-Hoo Annual and lumbermen’s “get 
together” meeting, Winnipeg, Man. 

November 10-13—Board of Directors of the American For- 
estry Association, New Orleans, La Fall meeting. 


July 21, 1915—American Forestry Association, Panama-Pacific 
International Exposition, San Francisco, Cal. Annual 
meeting. 





NORTH CAROLINA PINE MIDSUMMER MEETING. 
WRIGHTSVILLE BEACH, N. C., July 20.—The midsum 
mer meeting of the North Carolina Pine Association 
held here July 17 was well attended by members from 
Virginia, North and South Carolina and by other inter 
ested manufacturers not members. In addition numerous 
wholesalers and other buyers were on hand ready to 
take up good lumber they 
showed up. 
The meeting 
of the Oceanic 
]1 a. m. 


bargains in wherever 
was called to order in the convention hall 
Hotel by President Nathan O’Berry at 
There being no objection, the reading of the 
ininutes of the previous meeting was dispensed with. 
The first business was the reports of the membership 
committees of the three States. The chairmen of the 
Virginia and South Carolina committees had no report 
to make, but stated they were hard at work trying to 
get new members and hoped to be able to present some 
applications at the next meeting. The North Carolina 
membership committee presented the application of the 
Whiteville Lumber Company, Whiteville, N. C., for mem- 
bership and this company was unanimously elected. 

Reports were then asked from the chairmen of the 
various State committees having under consideration 
the matter of ‘‘workmen’s compensation’’ Jegislation. 
These gentlemen stated that they were studying this 
matter with a view to flaming a law equitable to both 
employer and employee to be pzvesented at the next 
sessions of the legislatures of the various States, and 
they would endeavor to make definite report at the next 
meeting. A suggestion was also given that each State 
committee employ competent counsel to aid it in draw- 
ing up such a law. 

Following this President O’Berry presented R. L. 
Gilliam, of the MeKeithan Lumber Company, Lumber, 
S. C., who gave an interesting talk covering his new 
process of drying and curing sap gum Jumber, which 
would enable owners of gum stumpage in this territory 


properly to put their lumber on the market. The 
McKeithan company has handled its gum under this 
Gilliam process for several years, the stock being 


sold under the title of ‘‘Nupro’’ gum, and it has met 
with much the dealers and consumers having 
expressed themselves as being much pleased with the 
drying and coloring of the wood. Mr. Gilliam was given 
keen attention throughout, as many of the pine operators 
have large gum tracts which they would like to put to 
good advantage if possible. The president then intro- 
duced J. M. Pritchard, secretary of the Gum Lumber 
Manufacturers’ Association, who gave an interesting out- 
line of the workings of .his association and its intents 
and purposes. He stated that it was spending consider- 
able money creating a market for gum lumber and that 
eventually the market would have to depend largely on 
this lumher for its supply of hardwood finish, furniture 
ete. 
Air-Dried Lumber Manufacturers Invited to Join. 


success, 


The Chair then said there was present at the meet- 
ing, by special invitation, a committee of air-dried lum 
ber manufacturers, who had recently formed an asso- 
ciation in Raleigh. He stated that he had advised these 
people that instead of forming a new organization they 
cooperate and unite with the North Carolina Pine Asso- 
ciation. He then called on W. H. MelIlwee, president 
of the air-dried manufacturers, to address the meeting. 
Mr. MelIlwee stated that there had been but one or two 
meetings of the air-dried people and that no definite 
plans had been effected. He thought it well to co- 
operate with the Pine association and wanted to get 
all the information possible so that the matter could be 
brought up before the next meeting of his association to 
ascertain what action his members wanted to take. The 
action taken with regard to this matter finally was that 
a committee of three, consisting of George E. Major, 
Hertford, N. C.; George T. Leach, Washington, N. C., 
and T. W. Tilghman, Williamston, N. C., was appointed 
by the Chair, to give the subject careful study and con- 
sideration; take the matter up with the committee of the 
air-dried manufacturers, and report back to the next 
meeting of the Pine association. 


Proposed Advertising Campaign Discussed. 


The question of inaugurating a publicity and adver- 
ising campaign of North Carolina pine was next dis- 
cussed thoroughly by all present. The importance of 
this was put forward by some of the members present 
and a motion was made committing the association to 
a special assessment for this work to be handled by a 
special committee on advertising. The final result of 


the discussion was that 4 substitute motion was adopted 
appointing a committee of three or five to gather all 
the information possible on the subject and report to 
the next meeting of the association. This committee 
is composed of D. C. Anderson, chairman, Marion, 8, C.; 
A. R. Turnbull, Bowden, N. C.; John M. Gibbs, Norfolk, 
Va.; J. L. Camp, Franklin, Va., and Charles Hill, New 
York, N.Y. 

The next question to be discussed was the matter of 
more uniform grading on the part of all of the mills, 
the importance of which was demonstrated by the asso- 
ciation’s chief inspector, R. H. Morris, in an address to 
the meeting. It was demonstrated that this would re 
duce to a great extent the number of complaints at con 
suming points and loss of time and money to the associa 
tion as a whole. The meeting decided that the chairman 
of the inspection committee call a meeting to be held next 
month in each of the three States in which the association 
members operate, the members to send their shipping men 
or inspectors to some plant or plants in that State to go 
over the grades with the chief inspector as a sort of 
educational with a view of getting the grades 
more uniform. 

Following this the president introduced O. T. Swan, 
of the United States Forest Service, Washington, D. C., 
who gave a brief resume of the work that had been done 
by the Forest Service in inducing lumber organizations 
to adopt a new form of grading yellow pine structural 


course 


timbers according to the annular rings. Strict atten 
tion was given Mr. Swan throughout and the value 


of the work being done by the Forest Service was much 
appreciated. 

A resolution was next read from the Goldsboro Cham 
ber of Commerce inviting the association to hold its 
meeting in September or October in Goldsboro, N. C. 
The invitation was accepted with thanks and the next 
meeting of the association will be held in that city in 
September. The meeting deemed it advisable not to have 
a meeting in August. The date of the September meet 
ing will be decided on definitely later by the president 
and secretary. 

A communication then read from the Atlantic 
Deeper Waterways Association, requesting the appoint- 
ment of three delegates to its seventh annual convention 
to be held in New York City, September 8 to 12, 1914. 
The following delegates were appointed: C. I. Millard, 
John L. Roper Lumber Company, Norfolk, Va.; A. T. 


Was 


Beker, Branning Manufacturing Company, Edenton, 
N. C.; D. O. Anderson, Marion, 8. C. 


No further business coming before the meeting, ad 
journment was taken at 1:20 p. m. 

At 1:30 the members and guests repaired to the spa 
cious dining room of the Oceanic Hotel, where they were 
served with a delightful dinner. Following dinner many 
made the most of the opportunity to take a dip in the 
briny deep before returning inland. Some of the mem 
bers will spend the week-end at the Beach, having re- 
served accommodations, while others not so lucky will 
stop over at Wilmington. 





A CHANCE TO HELP THE RAILROADS. 
The Lumbermen’s Association of Chicago has sent to 
its members the following communication: 


Codperation—A Chance to Help! 


An opportunity is now presented for every member of the 
Lumbermen’s Association of Chicago to help the railroads 
increase their earnings, irrespective of the rate advance 
decision. This may be done with little or no expense to you, 
but with tremendous appreciation on the part of our railroad 
friends. 

We refer to heavier loading of cars. With the beginning 
of the grain movement there is going to be an increasing 
difficulty on the part of the carriers to furnish box cars for 
all concerned, the equipment this year being in worse condi 
tion than usual. The railroads are making an extra special 
effort to have cars loaded to absolutely full capacity. What it 
means to the railroads in actual earnings may be seen from 
the following example: 

If you ship three carloads of lumber, each weighing 60,000 
pounds, meving on a 20-cent rate to Chicago, in place of 
shipping four cars of 45,000 pounds on the same rate, you 
will not only save one additional car to be loaded for the 
other orders, but the elimination of the one car will save for 


the railroads the entire fuel cost for hauling the average 
freight train 65 miles. That means money in the pockets 


of the railroads, and whatever may be your opinion of the 
rate advance question, you certainly appreciate that this one 
saving to them, by our coéperation, will be of tremendous 
help at this most critical time. 

This help may be given the railroads by sending maximum 
carload orders to the mills, and with specific request that 
ears be loaded hurriedly, and that flat or gondola cars be 
used wherever possible. 

At the same time remember the consumer! Remind him 
of the big crop movement, the demand for box cars to move 
the crops, and of what it means to the railroads and to the 
present business conditions to aid all possible by unloading 
cars promptly. Get your customers to give you orders for 
maximum carloads and you will be doing your share to aid 
not only the railroads, but also yourself and your customers 


by aiding general business conditions. Codéperation, like 
charity, begins at home. Let's start it right! Let the 
largest lumber market in the world do its uttermost to aid 


the railroads during the present crisis. 





WESTERN PINE MANUFACTURERS TO DECIDE 
PLACE OF MEETING. 

SPOKANE, WASH., July 18.—The Western Pine Manu- 
facturers’ Association plans to hold its semiannual con- 
vention at La Grande, Ore., August 4-5. Secretary A. W. 
Cooper stated today that efforts were being made to 
hold the meeting in La Grande although the plan had 
not been definitely settled. If La Grande is chosen, it 
is probable that a special car will be chartered to carry 
local lumbermen to the meeting. 
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FOREST CONSERVATION, SEGREGATION AND SALE. 


FOREST AND CONSUMER. 


Their Real Status Outlined—Needs and Disabilities of 
Timberland Owners. 


CHAUTAUQUA, N. Y., July 18.—One of the most inter- 
esting and helpful addresses made before the Chautauqua 
audience at the recent meeting of the American Forestry 
Association at this place was that on ‘‘ Forests, Lumber 
and Consumer’’ delivered by E. T. Allen, forester for 
the Western Forestry & Conservation Association, of 
Portland, Ore. 

Of all variously interpreted terms, Mr. Allen said, 
forestry is one of the most ambiguous under its common 
use and of all the great and essential tasks before the 
nation the formulation of a sound policy for the use 
of its forest resources is one of the most retarded by 
public ignorance of governing economic facts. 

Speaking of the apparent forest waste in the lumber 
industry, Mr. Allen said, ‘‘It is not greed that falls 
trees when men need boards a whit more than because 
men need foodhardy boatmen bring cod from the banks 
or ploneers subdue and plant the wilderness.’’ This 
business of supplying us with the products of the for- 
ests, the speaker said, is one of our three or four greatest 
American industries. It is our greatest manufacturing 
industry and consequently all others are largely de- 
pendent upon it. It employs more men, supports more 
families than any other manufacture. Lumber is made 
by labor and its cost is in pay-rolls returning to the con- 
sumer, whatever his vocation. In the Pacific Northwest 
85 percent of the price the mills receive has already gone 
to the community in costs. Contravening the generally 
aecepted belief of the enormous profits in the lumber 
industry, Mr. Allen said: 

It probably surpasses every other industry of importance 
in smallness of profit. In individual cases unusual oppor- 
tunity has built large fortunes but for every one of these 
are Many cases where the public has profited by failure. Few, 
it any, things are sold at so much less than their intrinsic 
value as the trees of which lumber is made. 

Mr. Allen said that we can not consider forestry in- 
telligently until we realize that it is not forests at all 
but the forest industry that we seek to perpetuate. 
While twenty years ago practically no forestry was prac- 
ticed in this country, now we have an efficient national 
forestry administration. Lumbermen are taking the lead 
in fire prevention, for in the last ten years the systematic 
protection of private timber has grown from practically 
nothing to cover over 100,000,000 acres, with an in 
crease of 3,000 percent in the last five years. Discussing 
the difficulty in securing recognition of the proper kind 
from the national and State lawmakers for the protec- 
tion of the forests, Mr. Allen said: 

Why is there little trouble in getting laws or appropria- 
tions for the taxation of agriculture or horticulture? Not 
because these industries or their producers are more useful or 
deserving but because people understand their governing 
factors and see the point of such laws. Were forest economics 
clearly understood a State with a hundred times more revenue 
to be expected from lumber than from wool would not appro 
priate $20,000 for coyote scalps and only $500 for forest 
protection. A community that applauds its chamber of com- 
merce for getting a shoe factory and gives it a free building 
site would not carelessly burn up a forest capable of employ- 
ing a thonsand times as many men and then tax the owner 
so he can not hold and protect the land for a new crop. <A 
State glad to see its farmers get a good price for wheat even 
if it does use flour would not rejoice because its sawmills 
were forced to sell lumber below cost. A lumberman who 
prefers to let his trees stand until Americans need them 
rather than cut at a loss for foreign export would not be 
accused of conspiracy to bleed the consumer any more than 
the farmer who does not raise potatoes when they do not pay 
for raising. 

Present Timberland Taxation Systems Condemned. 

Mr. Allen decried the present system of timberland 
taxation and said, ‘‘Our tax system forces d:struction, 
prohibits conservation and pays less than would a ra 
tional one.’’ He also criticized the national policy of 
endeavoring to secure a revenue from the national for- 
ests, thus placing the Government in competition with 
the private land owners and actually forcing further 
timber waste. 

Discvssing the reforestation of denuded timberlands 
Mr. Allen declared that however desirous the land owner 
might be of renewing his timber crop he faces the 
probability that his investment will be burned up and 
the practical certainty that taxes will eat all the profit 
before the harvest because this country refuses to do 
what other countries do—let the owner pay the tax 
when the crop demonstrates the wealth that ought to be 
taxed and affords revenue with which to pay. 

Speaking of State and national forestry he said we 
have a national forest system with nearly 200,000,000 
acres under its control, the management of which is 
a stupendous task, involving the protection of existing 
forests, restocking denuded areas and disposing of the 
product so as best to serve the entire nation. To with 
hold funds necessary to this work, he said, is letting an 
immensely profitable plant lie idle as well as in danger 
of destruction, to save the cost of fuel and watchmen. 

Deploring the matter of a national forest policy and 
the dominating influence of politics in dealing with this 
question he declared that both the people and politicians 
need education and said: ‘‘If the public was half as 
well informed on the production of the lumber it needs 
as it is upon the getting of its parcels by mail or the 
price of sugar there would be an expression on an Amer 
ican forest policy that would leave no statesman 
uncertain. ’’ 

Leaving with his hearers two maxims from the wisest, 
covering forest conservation and forest protection, Mr. 
Allen said: 

Centuries before Christ was born the Chinese Mencius said, 
“If the axes and the bills enter the forests and the mills only 











at the proper time the wood will be more than can be used,” 

and it was Shakespeare who told us, “A little fire is quickly 

trodden out which, being suffered, rivers can not quench.” 

ADDED TO FOREST RESERVE IN WEST 
VIRGINIA. 


BALTIMORE, Mp.. July 18.—The National Forest Reser- 
vation Commission, of which United States Senator John 
Walter Smith of Maryland is a member, has approved 
the purchase under the Weeks law of 6,000 acres of cut- 
over timber land from the Raine-Andrews Lumber Com- 
pany. The land is situated in Randolph and Tucker 
counties, West Virginia, and the price paid was $4 an 
acre. This purchase gives the Government approximately 
£5,000 acres in the two counties mentioned. 








FLATHEAD FOREST RECEIPTS INCREASE. 

KALISPELL, MONT., July 18.—The annual report of 
the Flathead forest shows total receipts from timber 
sales during the last year of $20,551.11. This is prac- 
tically double the amount received during the preceding 
year. Since 25 percent of the gross receipts of each 
forest are returned to the county in which the forest is 
located, for road and school purposes, Flathead County 
will receive over $5,000 from this source. During the 
year contracts were executed for timber valued at over 
$218,000. A large part of this was, however, in sales 
which will ru for several years. 

Secretary Lane has designated for entry under the 
enlarged homestead act 950,000 acres of land in Meagher 
County, 550,000 aeres in Fergus County, 275 acres in 
Yellowstone, 350,000 acres in Carbon, and 300,000 acres 
in Lewis and Clarke. The entries may be made after 
the second week in August. 





STRIKE SNAGS IN LOCATING KENTUCKY 
FOREST RESERVES. 


LOUISVILLE, Ky., July 22.—The Forest Bureau at 
Washington, which has a reconnaissance crew working 
in eastern Kentucky laying out the proposed forest re- 
serve, has advised J. E. Barton, State forester of Ken- 
tucky, of obstacles which have developed, the chief of 
which is that the timber rights on much of the property 
which has been viewed have been disposed of along with 
mineral rights to prospective coal operators. This will 
make it more difficult to get large areas of timber, as had 
been intended. It was desired to obtain a block of 
100,000 acres in Pike County, covering the headwaters 
of the Big Sandy, Licking, Kentucky and Cumberland 
rivers. The plan now is to secure as much as possible 
in Pike County, and also to locate a reserve in south 
western Kentucky at the headwaters of the Green and 
Barren rivers. 

State Forester Barton’s department will receive $4,000 
from the Government as its share of the expense of main- 
taining forest protection work in Kentucky. The forester 
has been assured that the amount available for 1915 
will be increased when the new budget is made up. 
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a, Raw slat; b, Slat grooved; c, Slat with the leads laid in 
the grooves; d, Two slats glued together; e, Glued slats 
containing leads after having partly passed through the 

shaping cutters; f, Pencils in various stages of com- 

pletion. 


PENCIL CEDAR SCARCE. 


Annual Demand and Its Distribution—A Wood Unique 
in Working Qualities. 





The production and maintenance of a constant sup- 
ply of red cedar (Juniperus virginiana) is a matter 
of no little concern to pencil manufacturers both in this 
country and in Europe. Every year the price of logs 
goes a little higher, and the sources of supply are less 
ened by reckless inroads until the time is close at hand 
when the supply will be hopelessly inadequate to the de- 
mands upon it. There are now many industries which 
depend in one way or another upon red cedar. 

It is employed for making pencils, penholders, buck- 
ets, cigar and tobacco boxes, cabinets, chests, china 
closets, faucets, novelties, sideboards, wardrobes, shelves, 
trunks, trays, coffins, ceiling, flooring, siding, shingles, 
posts, telegraph and telephone poles, cross ties ete. The 
choice wood goes to the pencil manufacturers, who buy 
it by weight at prices ranging from 30 to 40 cents a 
cubic foot or about one cent a pound. The fact that 
the greater part of each year’s output is used for 
making pencils is not because it is better suited for this 
purpose than it is for many other uses, but because the 
pencil companies can afford to pay stumpage prices that 
are prohibitive to the other industries using red cedar. 

The annual demand for pencil cedar in this country is 
about 100,000 tons, from which a little more than 300,- 
000,000 pencils are manufactured. It is estimated that 
about 70 percent of the bulk and 90 percent of the 
weight of cedar wood are wasted during the process of 
manufacture. The early settlers used it for ship build- 
ing, but it was valued also in connection with house 
building and for all purposes requiring great durability. 

The best wood comes from Florida, Alabama, Georgia, 
and Tennessee. Florida was once the richest source of 
red cedar, but today the wood may be considered prac- 
tically exhausted; less than one-tenth of the original 
quantity is now standing. The largest available supply 
is in Tennessee and Alabama. In some parts of those 
States 30 to 50 percent of the forests consists of red 
cedar. 

The main qualities of the wood are the ease with 
which it ean be worked, its rich dark brown color, and 
its light specific weight. It is soft, fine, compact, even 
and straight-grained, free from defects, and does not 
check or warp. No other wood in the United States pos 
sesses these qualities to the same degree. An entirely 
satisfactory substitute has never been found. Its great 
durability makes it very valuable for posts and telegraph 
and telephone poles, and it was this use which caused 
the early depletion of the wood. At one time the largest 
part of our telegraph wires was supported by red cedar 
poles. 

The selection of only the best material in the past 
was fortunate, because this destruction of the most prom 
ising young growth secured the survival of the unfit. 
Although some large tracts of fine cedar are still found, 
the time will soon be at hand when wood users will have 
to be content with much smaller logs. Indeed a few pen- 
cil factories are now using old rails and small knotty 
logs which a few years ago would not have been con- 
sidered. 

The sticks from which pencils are made must be en- 
tirely free from defects. They are first cut into slats 
about 7 inches long, 2% inches wide, and 4 of an inch 
thick. In this shape the wood is thoroughly dried in 
kilns, which separates the moisture and resin and pre- 
vents warping. After kiln crying the slats are passed 
through an automatic grooving machine, which cuts six 
small grooves in each slat. The lead is then placed into 
these grooves, and a second slat with similar grooves is 
coated with glue and placed over the slat containing the 
leads. This is passed through a molding machine which 
turns out pencils fashioned in the desired form. The 
pencils are next passed through sanding machines in 
which they are polished smooth. 





LOST FORESTER’S RELICS FOUND. 


San Francisco, Cau, July 18.—A shirt containing 
insurance papers, a diary and knife belonging to Louis 
Margolin, the forester, lost in the Sierras in June, 
were found July 14 in a pool of water in Dinkey Creek 
just below Ross Crossing. Buttons were torn from the 
shirt, indicating that Margolin fell into the water while 
crossing the foot-log. His hat was found, at another 
point, the week previous. 

A fierce storm was raging at the time Margolin was 
lost. The diary is complete to June 16. Leaves from 
then on are missing. Foresters think Margolin used the 
leaves to start a fire. The hunt is being continued for 
the body. 
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CLOUDBURST’S HEAVY TOLL. 


Sr. JoHN, N. B., July 20.—A cloudburst, unparalleled 
in the weather annals of the Province, made the shallow 
Millstream, which is a small tributary of Kennebeccasis 
River, a roaring torrent that swept out the dam and 
greatly damaged the sawmill of Jones Bros., at the 
mouth of the Millstream, and swept 1,250,000 feet of 
logs into the Kennebeccasis, where they are scattered 
all along the banks. Great damage was also done to 
crops along the Millstream: roadbeds were torn up and 
bridges were carried away. The total loss is estimated 
at not less than $200,000. 
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POSSIBLE EFFECTS OF RATE ADVANCE DECISION. 





Forecast Indicates Some Increase in Classes—Railroads to Be Censured for Waste and 
Mismanagement— Lumber Rates Not Affected. 


LUMBER DOCKET OF THE COMMISSION. 
JULY 27. Washington, D. C., before Examiner Wood: 
Il. & S. 435—-Car spotting charges. 
JULY 31. Spokane, Wash., before Commissioner Hall: 
6802—Wilson-Leuthold Lumber Company vs. Chicago, 
Milwaukee & St. Paul Railway Company, et al. 


[By ObdELL.] 

WASHINGTON, D. C., July 22.—Whatever decision the 
Interstate Commerce Commission may finally announce 
in the 5 percent increase case, the general opinion here 
is that it will not have the slightest effect on the stock 
market. It is believed in administration, congressional 
and commission circles that the decision has already 
been discounted in the market, and that the railroads 
and the stock market operators long ago made up their 
minds that the 5 percent horizontal increase was not 
to be granted. While it can not be said that there has 
been any ‘‘leak’’ from the commission about the details 
of the forthcoming report, nevertheless the information 
has been skillfully conveyed to the public that the rail- 
roads are not to be accorded anything like the advances 
they have asked for. For many weeks this impression 
has been allowed to go uncontradicted and the informa- 
tion upon which the impression was built has come from 
such sources as to leave no doubt as to its authenticity. 

There is still some uncertainty about when the deci- 
sion is to be handed down and members of the com- 
mission said today that they have not concluded their 
conferences on the subject, but nevertheless it can be 
stated that all of the essential features of the report 
have been agreed upon and there remain only a few 
details to be whipped into shape. There is a reasonable 
possibility that the decision may be handed down be- 
fore this issue of the AMERICAN LUMBERMAN is off the 
press. 

A report was current early this week concerning the 
principal conclusions which the commission is said to 
have reached with regard to the rate advance which 
bears evidence of its veracity and which members of 
the commission deny only as to particular details, but 
not as to salient points. This report bears out the 
impression that has long obtained among those who 
have been seeking light on the subject from members 
and attaches of the commission ever since the conclu- 
sion of the publie hearings. 

It is stated that the commission will hold that there 
is no justification for a flat 5 percent increase in class 
and commodity rates in the territory east of the Mis- 
sissippi River and north of the Ohio, but that the com- 
mission will authorize some advance in the class rates, 
which while not aggregating 5 percent will still give 
the railroads some additional revenue. The report says 
that the amount of the increased revenue will approxi- 
mate $16,000,000, but this is manifestly not a correct 
statement, as will be shown later, unless some increase 
in the commodity rates is also to be allowed. 

It is also declared that the railroads will be required 
to eliminate many of the self-imposed evils which have 
depleted their earnings and which include extravagance 
and waste in the purchase of supplies, lack of efficiency 
in general management, and the performance of much 
free service on the tracks of industrial railroads. It 
is understood that a considerable portion of the report 
of the commission will consist of a severe arraignment 
of the railroads. It is also the purpose of the commis- 
sion to call attention to the fact that the new rates 
which the railroads will be allowed to publish will not 
afford a just reason for any wholesale or retail mer- 
chant to increase the price of a single commodity to the 
consumer. 

Furthermore, it is said, many carriers will be severely 
rebuked for their organized endeavor to create a senti 
ment throughout the country in favor of the propysedl 
5 percent increase. This publicity campaign attracted 
the attention of the commission during the hearing, 
and also attracted the attention of Congress, re- 
sulting in a resolution being passed asking the 
President and the commission to report to the Senate 
such communications bearing upon the subject as they 
had received. The publicity campaign was carried 
on so insiduously that it was impossible to trace it 
to its fountain head, yet it was so persistent and so 
widespread that it reached every corner of the country 
and is even today bearing fruit, as letters are still com- 
ing to the commission demanding that a decision favor- 
able to the railroads shall be handed down immediately. 

It is stated that the commission will insist upon 
economies which would save the eastern lines approxi- 
mately $25,000,000 a year. It will go deep into the 
question of waste and financial mismanagement, and 
the reasons of the commission will be given for insist- 
ing that the railroads must secure a large part of the 
additional revenues which they need through efficiency 
and economy, instead of from advanced freight rates. 

It is declared that the decision of the commission will 
specifically exclude such commodities as coal, coke, 
lumber, and forest products, ore, limestone, sand, gravel, 
plaster, cement and stone, brick, clay, paper, pulp, ice, 
grain and grain products, and petroleum, from partici- 
pation in advanced rates. It is also declared that the 
lake and rail rates are not to be advanced, but that 
there may be a slight increase in the sugar rate. 

A further suggestion of what the report will contain 
is that it will urge the elimination of allowances to 
industrial lines, as well as do away with the free 
switching, trap car service and free lighterage and 
terminal service in Chicago, free lighterage and floatage 


in New York, loading and unloading of carlots free, 
free collections and deliveries, free wharfage and dock- 
age, free reconsignment, and free transportation of 
private cars. 

The statement that the increase in the revenues of 
the railroads in the territory affected would amount 
to $16,000,000 from the advance allowed on class rates 
is probably an error, because the testimony taken by 
the commission shows that the revenues from class 
rates amount to less than 30 percent of the total freight 
revenues. The total freight revenues of the petitioning 
railroads was officially estimated at $1,000,000,000, and 
it is apparent that with the class rates yielding only 
$300,000 of this total the commission would be obliged 
to grant an increase of more than 5 percent on all class 
rates in order to make a total of $16,000,000 increased 
revenues from class rates only. 

However, it is highly improbable that the commission 
will allow the roads to increase the rates on the low 
grade commodities. Within the last few years the 
commission has adjusted, after careful investigation, 
the rates on bituminous coal, coke, pig iron and other 
low grade commodities, and in most of these cases 
has reduced the rates after careful inquiry into the 
cost of transportation. It is not believed that the com- 
mission will disturb these rates now. 





TO CANCEL TRACKAGE AGREEMENTS. 

AusTIN, TEx., July 18.—The railroad commission has 
been advised that application has been made to Judge 
Edward R. Meek, of the Federal District Court at Dallas, 
by J. W. Robbins, receiver and president of the Trinity & 
Brazos Valley Railroad, for permission to cancel track- 
age agreements with five other railroads, as follows: 

Missouri, Kansas & Texas between Dallas and Waxahachie. 
For the use of this track the Trinity & Brazos Valley pays 
an annual rental of $24,000. 

Chicago, Rock Island & Gulf, Fort Worth to Dallas. An- 
nual rent paid by the Trinity & Brazos Valley is $60,000. 

Gulf, Colorado & Santa Fe, Fort Worth to Cleburne and 
Houston and Galveston. The Trinity & Brazos Valley pays 
$48,000 annually for trackage rights. 

Galveston Terminal Railway Company, Houston to Galves- 
ton. The Trinity & Brazos Valley pays $72,000 annually 
for trackage rights. 

Dallas Terminal Railway Company and Dallas Union 
Depot Company, trackage rights in the city of Dailas. Rental 
amounts to $6,825 annually. 

It is claimed by Mr. Robbins that these trackage ar- 
rangements are unprofitable to the Trinity & Brazos 
Vailey. 


SHREVEPORT RATE CASE. 

Houston, Tex., July 20.—It was learned here yes- 
terday that informal consideration has been given by 
members of the Texas Railroad Commission to an appeal 
to Congress for relief from the decisions of the United 
States Supreme Court and the Interstate Commerce 
Commission in the Shreveport rate case. 

Ever since the decisions were announced the commis- 
sion had studied the situation and is understood to in- 
cline to the belief that the decisions constitute a serious 
menace to State rights. The decisions, in effect, held 
that the Texas commission could not make rates between 
points within its own State which might give traffic 
advantages to Texas points as against an outside point, 
which happened to be Shreveport in this instance. 

The Texas commission does not claim the right to in- 
fluence or fix interstate rates, but it does claim the ex- 
clusive privilege of adjusting rates between points 
within its own State without interference by the Inter- 
state Commerce Commission. 

Feeling as it does, the commission may prepare an 
appéal to Congress to amend the Interstate Commerce 
Act so as to define clearly the powers and duties of the 
interstate rate making body, to the end that 1t can not 
even remotely interfere with State commissions when 
the latter bodies confine themselves entirely to rates be- 
tween points within their own State. This appeal has 
not taken form as yet, and can hardly receive attention 
at the hands of Congress before next winter. 

It is stated by those who have had informal talks 
with the members of the State commission that as Con- 
gress and the national administration are Democratic, 
and the Democratic party has ever been an advocate 
of States’ rights, the commission feels that relief may 
be secured from a condition which it resents, and which 
it considers a serious infringement of state rights. 








MINIMUM CARLOAD WEIGHTS. 


Houston TEx., July 19.—Houston lumbermen are 
deeply interested in the plans of the Association of Trans- 
portation and Car Account officials for increasing the 
minimum weight of carload shipments, and are in accord 
with the resolve of that organization to put the plan into 
effect as rapidly as possible. 

‘“The lumber manufacturers are not using as much 
car space as they could or should,’’ said the traffic man- 
ager of a big Houston lumber concern Saturday. ‘‘The 
new rule, if it goes into effect, and I believe it will, will 
increase the efficiency of cars, thus making the require- 
ment of cars to move a certain amount of lumber con- 
siderably less than formerly. I believe that should 
friendly pressure be brought to bear on shippers their 
codperation will be given.’’ 

Since the carriers have been constructing larger cars 
the last few years a minimum of 34,000 pounds has been 
established. The minimum in the average carload of 
lumber, however, has not kept up with the increased 











Successful 
Farming 


Produced during 1913 
products. valued at 
Ten Billion Dollars. 


TIMBER 


Nature’s First Crop 


Is ready for the har- 
vester of Forest Pro- 
ducts. 


Wisely selected, carefully 
grouped, ready to harvest 
crops of timber, with the 
land on which they stand 
may be bought now on 
terms and at prices that 
should prove attractive to 
all operators and investors. 


You can’t grow a crop 
of timber. You can buy 
one already grown. 





Send for “Lumber User’s Guide No. 8,” 
which treats of the Special Values, Special 
Adaptabilities and Special Economies of 
Douglas Fir for all building purposes. 
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TIMBER LAND FACTORS 


Chicago, Ill., 1750 McCormick Building 
Portland, Ore.,) 2313 Nozthwestern 
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Ciark L. PooLte & Co. 


EXCLUSIVE SPECIALISTS IN 


Timber Land Bonds 


Bank Floor, Westminster Building, 


CHICAGO, ILL. 





Further information gladly furnished upon 
request. 














LONG TIME 


LOANS TO LUMBERMEN 


EXCLUSIVELY 


Bond Issues of Responsible Established 
Companies purchased outright. 


F. A. BREWER & CO. 
TIMBER LAND BONDS 


Continental and Commercial Bank Bldg. 
CHICAGO 
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Seattle Representatives: Portland Representative : 


DOUGLAS, LANE & DOUGLAS WELLS GILBERT 
711-714 White Bid. 10th Floor Lewis Bld. 


New Orleans Representative : 

















1211 Whitney-Central Bank Bid. 
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Timber Loans 


We negotiate long-time loans on 
approved standing timber lands 
owned by established and going 
lumber companies. 


Prompt and careful attention 
given to every application. 


Loans from $100,000 up. 
HOWARD, SIMMONS & CO. 


BANKERS 
38 So. Dearborn St., CHICAGO 
Portland, Ore. Office: Lumbermen’s Bldg., Otis Arnold, Rep. 
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The American- Credit 

Indemnity Company 
OF NEW YORK 


Insures Wholesale Lumbermen 
against excessive loss through 
insolvency of customers. 

The stupendous amount of an- 
nual loss by bad debts makes 
Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $8,400,000.00. 


302 Broadway, Marquette Bldg., 415 Locust St., 
NEW YORK CHICAGO ST. LOUIS 

















“ J 





size of the cars, hence considerable space has been 
wasted. 

Figures were submitted at a recent meeting in Gal- 
veston of the transportation and accounting officials, 
showing that the average capacity of the freight cars 
used on Texas lines is 34 tons, while the average load 
shipped is less than 18 tons. 





COMMODITY TARIFF AMENDMENT. 

AusTiINx, Texas, July 20.—The railroad commission has 
issued public notice to all persons interested that August 
11 it will take up and consider here at its office the mat- 
ter of adopting a proposed amendment to a section of 
the commodity tariff, applying on hardwood timber 
blocks of lumber, as well as pine and cypress lumber and 
logs for manufacturing purposes, when consigned to 
manufacturing establishments. It is proposed to add to 
the section the following: 

"The refund adjustment authorized in the tariff will not be 
available when the out-shipment of finished products from 
the manufacturing establishment moves under the intracity 
rate. 


SUSPENSIONS VACATED. 


Commission Order on Freight Via Thebes 
Gateway—Review and Adjustment. 





WASHINGTON, D. C., July 22.—The Interstate Com- 
merece Commission has vacated the order suspending 
the cancelation of proportional rates on lumber and 
forest products from Thebes, Ill., to points in south- 
western Illinois on the line of the Chicago, Burlington 
& Quincy, from Centralia to Washburn, inelusive, via 
the Iron Mountain from Thebes to Herrin, Ill., and via 
the C. B. & Q. beyond on products coming to Thebes 
from stations on the Missouri Pacific and .the Tron 
Mountain and their connections. 

The commission holds that the rates charged should 
be maintained on the same relative basis on the move- 
ment of lumber from Thebes to points involved in the 
protest as the rates charged competitors of the protes- 
tants located on the St. Louis & San Francisco Railroad 
and its connections. 

The old proportional rates were canceled because of 
the discontinuance of the physical connection between 
the Iron Mountain and the Chieago, Burlington & 
Quincy at Herrin, due to the elevation of the tracks of 
the Burlington. 

The commission finds that although the cancelation 
closes the route from Thebes, via Herrin, there is 
available an equally desirable route via the Chicago & 
Eastern Illinois and the Burlington to the destinations 
involved. Inasmuch as the C. & HE. I. had applied for 
permission to increase the rates to the nine stations 
involved, in the 5 percent case, the protestants argued 
that if the cancelation was allowed to stand it would 
in effect increase their rates to use the route via that 
road. 

Ask Commission to Review Arizona Rates. 

Charles R. McCormick & Co. of San Pedro and Los 
Angeles, Cal., and the Wholesale Lumber Dealers’ Asso- 
ciation of Los Angeles, have filed complaint against the 
Southern Pacific and other carriers, declaring that the 
rates prescribed by the Arizona Corporation commission 
on lumber and forest products from Cliff, Williams and 
Flagstaff to other points in Arizona are discriminatory 
and favor the dealers in those places who are competi- 
tors of the complainants. To show the purpose of the 
Arizona commission in establishing these discriminatory 
rates, the complaint quotes from their order as follows: 

In establishing rates on lumber and timber which we 
deem reasonable as compared with the San Pedro rates, we 
announce that if the carriers further disturb this relation 
ship by reducing the San Pedro rates it is to be expected 
that this commission will make a similar adjustment of the 
rates from northern Arizona, - 

The complainants ask the Interstate Commerce Com- 
mission to review the rates prescribed by the Arizona 
commission and to order the carriers to cease and de- 
sist from continuing the alleged discriminatory rates 
in effect. 

Batesville-Sardis Rates Adjusted. 

3y a decision just rendered in the case of the South- 
ern Hardwood Traftic Bureau for the benefit of R. J. 
Darnell (Ine.) against the Illinois Central Railroad and 
other carriers the commission has ordered that the 
rates on lumber other than cottonwood and gum, from 
3atesville, Miss., to central freight association, western 
trunk line and trunk line territory, shall be on a parity 
with the rates from Sardis, Miss., a station only nine 
miles north of Batesville. The complainant alleged that 
the Illinois Central was discriminating against Darnell 
and in favor of the Carrier Lumber & Manufacturing 
Company, located at Sardis, by charging 3 cents more on 
lumber from Batesville to the territories mentioned 
than the Sardis rate. 


CANCELATION OF THROUGH RATES. 

Sr. Louis, Mo., July 21.—January 20, 1914, announce 
ment was made that the St. Louis Southwestern Railway 
and the St. Louis, Iron Mountain & Southern Railway 
Company would cancel joint through rates from stations 
in Arkansas and Louisiana to western termini in Ohio, 
Pennsylvania, New York and West Virginia. 

The advance information has now been substantiated 
by the St. Louis, Iron Mountain & Southern Railway 
Company issuing supplement No. 7, July 13, 1914, effec 
tive August 15, 1914, to joint tariff No. 4953, I. C. C. 
No. 2390; and the St. Louis Southwestern Railway issu- 
ing supplement No. 4, July 10, 1914, effective August 15, 
1914, to tariff No. 6273, I. C. C. No. 3251, which cover 
the cancelation to the tariffs referred to and which has 





the effect of increasing rates from stations in Louisiana 
and Arkansas to western terminal points 1 cent a hundred 
pounds, 

Formal complaint will undoubtedly be filed with the 
Interstate Commerce Commission by the lumber interests 
at St. Louis and will no doubt have the effect of having 
the effective dates of tariffs above mentioned suspended. 





A ROMANCE OF THE MICHIGAN WOODS. 


Peculiar History of a Mill—The Two Brothers Who 
Owned It Quarrel. 


SprING LAKE, MicH., July 20.—Piece by piece, the last 
remnant of the old Bell lumber mill on the shore of 
Spring Lake, Mich., has been gradually disposed of by 
the administrator of the estate until nothing remains 
but the property and the little blacksmith shop where 
the smithy used to fix the peavies and other tools of the 
lumberjacks in the days when the mill was one of the 
most prosperous in western Michigan. 

The story of the mill and the two brothers who last 
owned it reads like a romance. They were brought to 
Spring Lake by their parents from England when the 
mill passed into the hands of their father, C. Y. Bell, 
to whom it was bequeathed in the will of the original 
owner, Jabez Barber, who was drowned in the 70’s while 
crossing the Atlantic ocean to England. 

In 1871 the elder Bell took charge and with great fore- 
sight made successful purchases of some of the finest 
pine timberlands in western Michigan, then the chief 
pine lumber section of the State. The mill is located 
not far from the birthplace of Stewart Edward White, 
the novelist, whose stories on the lumber industry in 
Michigan have been read by thousands. 

When the senior Bell died the mill and all his holdings 
were bequeathed, according to the old English custom, to 
the eldest son and heir, William H. Bell. 

With his brother, Edward, William Bell took charge 
of the business and for a time prospered. Then the 
brothers quarreled. What it was about will never be 
known, for both of them died during the last year, with- 
eut making any disclosures. Rumor has it that there was 
a woman in the ease, but more accurate sources tend to 
disprove it. 

The quarrel was serious, however, for the day after 
the mill was closed. The men were paid off and told 
not to return until the whistle blew again. Many waited, 
thinking it was simply a matter of inventory or repairs 
to the machinery. But they waited in vain. The broth- 
ers remained apart, the whistle never blew, and as the 
davs went by they gradually found employment in other 
mills and camps, which were numerous at the time in this 
part of the State. The efforts of friends and business 
associates to effect a reconciliation were fruitless. 

Edward Bell went to Grand Rapids, where he worked 
for a time on the Evening Press, and later received an 
appointment as guard in the Senate, at Washington, D.C. 

William Bell shut himself in his home. The prosperous 
store adjoining it had long since been closed. He never 
left the house, except when provisions ran low and it be 
came necessary to reimburse his larder. The strangest 
feature of his state of mind is that he refused to sell a 
thing. Twenty head of horses in use at the time of the 
shut-down were allowed to wax fat and die, without do 
ing a tap of work for anybody as long as they lived. 
Bell received repeated offers for the mill, the horses, the 
machinery, boats, tools and the whole outfit, but turned 
a deaf ear to all of them. Even after the wave of pros 
perity for the lumbermen had subsided, and most of the 
timber was being shipped in by rail, he was offered $15,- 
000 for the property but drove the insistent buyer from 
his door. 

Later on the mill began to crumble. The huge smoke- 
stack was the first part to fall, and it lay for years like 
a huge snake crawling over the ruins. All but one of the 
four walls caved in, and the roof became nothing more 
than a sprawling heap of rotten boards. The stout tim- 
bers that supported it remained intact and were sold for 
a faney price when the estate was cleared up last June. 
The. wagons, pilot houses, boats, and tools were worth- 
less. The costly machinery has been sold to a Grand 
Rapids firm for junk. 

The death of William Bell marks the passing of one of 
the most picturesque figures in western Michigan. With 
plenty of money, and large holdings of timber about the 
State, he lived like a miser. Tew mourn his loss. He 
never went to the polls, and never mixed in society; he 
never did any of the things expected from a man of 
means, but lived like an outcast in his ramshackle hut 
and contributed nothing to the welfare of his neighbor 
hood or his town. 

OBB DDI IOI III 


SoME reference has already been made to the experi 
mental pavement of small wood blocks laid in Tacoma, 
Wash., by the creosoting department of the St. Paul & 
Tacoma Lumber Company at its own expense as an experi 
ment. The specifications now at hand show that these 
blocks are 174 inches wide, 2 inches deep and 3% inches 
long, of Douglas fir treated with 18 pounds of creosote a 
cubie foot. The small blocks, of course, give opportunity 
for very thorough penetration, There are four classes of 
pavement in the strip: One, block laid crosswise of 
street on one-inch sand cushions; two, same as one, ex- 
cept blocks laid at an angle of 6714 degrees to line of 
traffic; three, blocks laid on one-inch cushion, made 
of one part cement and three of fine sand spread dry— 
blocks lengthwise of street; four, same as section three 
except that the cement-sand mixture is wet and the grout 
smoothly troweled before the biocks were laid. The out- 
come of this experiment will be watched with some 
interest as tending to show the exact performance of 
wood pavement of much smaller thickness than standard. 
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FEDERAL BUREAU REPORTS ON “LUM- 
BER TRUST.” 


(Concluded from Page 31.) 

he report. ‘‘It appears that the steel, woolen and 
otton interests were also contributing to the same 
purpose, but the lumbermen withdrew from the ar- 
angement after making a partial payment.’’ Mention 
s made of the fact that prominent lumbermen suc- 
eeded in having articles printed in several large news- 
papers, and it is also stated that the ‘‘ Associated 
Press’? was used to disseminate ** colored’’ news favor- 
ible to the lumber industry. 

There is a long discussion of the activities of the 
National Lumber Manufacturers’ Association in con- 
ection with legislative matters, and it is spoken of as 
‘maintaining a lobby’’ at Washington. 

‘*The most notable effort of this kind was the main- 
taining of a lobby in Washington in 1909, while the 
Payne-Aldrich tariff bill was pending before Congress,’’ 
says the report. ‘‘In 1902 there was a bill before Con- 
vress that proposed to exempt labor organizations from 
the operation of the Sherman law. The National Lum 
her Manufacturers’ Association used its influence to 
defeat that legislation. In its opposition to the adop- 
tion of the Canadian reciprocity measure, in 1911, the 
association seems to have employed the method above 
illustrated, that is, of getting the members to write 
and wire their congressmen and senators. 


Forestalling Adverse Legislation. 


‘*Tn 1913 the officials of the association evidently 
were convinced that some legislation would be proposed 
to modify the administration of the national forests. 
In order to forestall any such action, the secretary of 
the association began a campaign among the affiliated 
associations for the purpose of influencing members of 
Under date of July 24, 1913, Mr. Rhodes 
addressed the following letter to the secretaries of the 
affiliated associations: 


! iw ASS 
Congress, 


‘**T am enclosing you, for your information, copy 
of letter which has been written to the board of gov- 


The information which it 


may be desirable for you 


ernors of this association. 

contains is vouched for. It 
to give this information to your members in a per 
sonal way, as far as you deem it advisable.’ 

The copy of the letter referred to in the above com 
munication was dated July 22, 1913, and was as fol 
lows: 

Confidential. 

good reason to believe that an attack 
administration of the Forest Service, 
with particular reference to the present method of selling 
timber from the national forests. 

For your confidential information will say that certain 
members of Cong whose antagonism to the Forest Serv- 
ice is well known, are said to be planning to make a charge 
is soon as the pending tariff bill and currency legislation is 
out of the way, that the policy of the Forest Service in dis 
posing of government timber is dictated, or at least  influ- 
enced to a degree, by timber owners. It is contended that 
there is no real competition between private owners and 
the Government in the sale of timber. It is stated that an 


Dear Sir: There is 
is to be made upon the 


ress, 





«ffort will be made to create a public impression that there 
is no real competition among lumbermen in the sale of 
lumber and that the only effective way to break the monopoly 
of the timber lands and of lumber is for the Government 


much less than it is worth, even if 
thousand. It is suggested that the 


lumber for 
10 cents a 


to sell its 
necessary at 


Government is not in the business of making money through 
its Forest Service any more than it is through the Post 
Office or other departments maintained for the welfare of 


should not be 
private hold 


the public, and that the Government timber 
sold on the basis of stumpage values fixed by 
ers. 

It would be an 
people if any such 


unpardonable crime upon the American 
action as indicated were authorized by 
Congress. If a congressional investigation of the Forest 
Service should be ordered, it would likely result in a thor 
ough examination of stumpage values of all classes of timber 
and involve an inquiry into the lumber business as a whole. 
Such an investigation would be heartily welcomed by us if 
it will show what we well know—that there is the keenest 
kind of competition not only between lumber of different 
species but vetween manufacturers of the same woods. While 
this fact was proven to the Bureau of Corporations of the 
Department of Commerce (which has concluded its investi- 
vations into the timber industry after five vears’ time, and at 
a cost of half a million dollars of the public money), its 
findings have never been made public by the Commissioner 
of the Bureau, and never will be. Furthermore, the Bureau 
bas refused to give any information obtained during its 
work to any other department of the Government. 

Any vigorous effort which might be made by politicians 
to have the national forests sacrificed on the theory that it 
would reduce the price of lumber to the public is sure to he 
strongly opposed by citizens who are seriously interested in 
forestry. Foresters generally are very familiar with the 
present conditions surrounding the manufacture of lumber 
and know that the industry is not more profitable, if as much 
so as most other manufacturing businesses. They know that 
prices for limber are fixed by supply and demand, and that 
if the Government permits its timber to be sacrificed and 
slaughtered, the price of lumber will eventually be very much 


higher than it is now. ‘They also know that even if the 
Governinent timber should be practically given away, to be 
cut under scientific forestry methods, the price of lumber 


if any less than it is now. 

Those interested in starting a movement to compel the 
Forest Service to sacrifice publicly owned timber will not be 
likely to stop short of making unjust and dishonest charges 


will be very little 


against the lumber industry, for which reason this letter is 
written for your confidential information. 


Comment on the Letter. 

In commenting on this letter, the report says: 

‘¢The statement in the above letter to the effect that 
the findings of the commissioner of corporations in 
connection with the investigation of the lumber in- 
dustry will never be published, is answered in part at 
least by the publication of this report. The letter as 
a whole seems to be an appeal for support of those who 
believe in conservation of our national forests. But, 
stripping the veil from the above confidentiai communi- 
cation, it is apparent that the real objection to making 
any change in the policy of the Forest Service is not 
that it may be detrimental to forest conservation, but 
the fear that some change might be made that would 
permit the lumber made from publie timber to com- 
pete with that made from private timber.’’ 

The report devotes some six or mere pages to ‘‘reve- 


lations’’ concerning the activities of the ‘‘lobby’’ in 


connection with the Payne-Aldrich bill, and the inves- 
tigators seem to have done a good job in unearth- 
ing private letters and telegrams which passed between 
members of the committee at Washington and _ indi- 
viduals in various parts of the country. These com- 
munications are freely quoted, and the discussion of 
the subject concluded with the following comment: 

‘*The extent to which votes on this measure were in- 
fluenced by the activities of the lumbermen, of course, 
is not known. Whatever the real influence of these ac- 
tivities may have been, it is clear from the corre- 
spondence that Mr. Rhodes believed his efforts in 
Washington were largely responsible for the retention 
of a duty on lumber at that time.’’ 

Individual chapters of the report are devoted to 
Southern Yellow Pine, Douglas Fir, White and North- 
ern Pine, Hémlock, Spruce, Shingles and Hardwoods. 
There are many tables showing ‘‘ price lists,’’ ete., and 
diagrams of the production areas. 


COMMITTEE WORK ABOVE CRITICISM. 


Frank Recital of Lumbermen’s Open Work of 1909— 
All Actions Published and in Good Faith. 








‘*These are the facts in the matter,’’ said Secretary 
J. E. Rhodes, of the National Lumber Manufactu:ers’ 
Association, in speaking of the report of the Bureau of 
Corporations, especially that part of it that had refer 
ence to his connection with the tariff nght in 1908: 
‘*The Jumbermen of the country maintained a com- 
mittee at Washington during the framing of the Payne- 
Aldrich bill for the purpose of defending their industry 
against tariff attacks which they considered unjust at 
the time, and which the majority thought would result 
in calamity to the industry should the attacks win out. 
The Canadian timber owners also maintained a press 
agency in Washington at the time for the purpose of 
creating public sentiment throughout this country in 
favor of the removal of the tariff on lumber. 

‘*Undoubtedly a majority of the lumber manufac- 
turers of the country thought their industry was being 
seriously threatened and consequently sent the com- 
mittee, of which I was secretary, to Washington to 
guard its interests. Almost every other prominent in- 
dustry did likewise and a majority of the minor indus- 
tries were very active in defending their particular in- 
terests. Everything was done by our committee to 
further our fight in ways that were legitimate and we 
did nothing whatever of which we are now ashamed. 
Our work was entirely aboveboard and no efforts were 
made to conceal what we were doing to influence mem- 
bers of Congress to retain a duty on lumber. We 
thought that what we were doing at that time was 
perfectly right. 

“*TIt was my duty as secretary of the committee to 
keep the lumbermen of the country that were con- 
tributing to the expense of the work of the committee 
informed of the developments. The late J. E. Defe- 
baugh, then publisher of the AMERICAN LUMBERMAN, 
was a member of the committee and regularly published 


in the AMERICAN LUMBERMAN all of the news of the 
work we were doing. 


‘*T have not yet seen the report of the Bureau of 
Corporations, but understand it contains copies of a 
number of letters I am supposed to have written to 
various lumbermen at the time. I have no idea where 
these copies were obtained and while I have no desire 
to deny the letters which I wrote, of some of the 
statements which I am reported to have made I do not 
have the least recollection. Since the Payne-Aldrich 
tariff bill was passed, the Democratic administration 
has revised the tariff and placed lumber on the free list. 
Lumber manufacturers of the country made no opposi- 
tion whatever to the Democratic program to put lum- 
ber on the free list.’’ 


RETAIL LUMBERMEN’S CROP LETTERS. 


ALEXANDER, NO. 
The prospects for crops here in McKenzie County 
best I ever saw. The weather has been very 
all kinds of crops and I think western North 
have the largest crops ever harvested. We have had two 
small hail storms that have damaged a few acres. The 
acreage that has been cultivated this year is about an aver 
age, except corn, which I believe is 50 percent greater, and 
I have seen some very fine fields of corn. ‘There will be a 
few silos built this summer, which I think will be a great 
thing for the farmers. We are on the new line of the 
Great Northern called the New Rockford & Lewiston line 
It is completed for only a short distance, though McKenzie 
County gets trains in from the West. The new line will 
have lots of grain to haul this season. The farmers here 
are getting a creamery company under way and think they 
will build this fall. If so, it will be the first organized in 
McKenzie County. 
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ALEXANDER LUMBER COMPANY. 


SENTON HARBOR, MICH 

Crops in this part of the country are better than ever 
before, and from Government statistics they are better all 
over the United States. My lumber trade bas been as good 
as I could ask for, and much better than last year or the 
year previous, and I have lots of business in sight. I have 
heen a very heavy buyer for a_yard of my size for the last 
year, and any lumbermen in the retail trade who does not 


take advantage of the low prices will see in a very short 
time that he has been sinning away the day of grace. 
I am a Republican “dyed-in-the-wool,” but I am honest 


enough to say that I believe that President Wilson is giv 
ing us as fine an administration as any President ever has. 
Wilson's elastic cucre ney is doing everything for the busi 
ness man today. If you have values back of you and borrow 
$10,000 from a bank you can keep it forever, as long as 
you pay the interest; so you see, the retail lumbermen 
should stock up. JAMES MCDONALD. 
AAA Owns 

IN 1915 the United States exported to the principal 
ports of Portuguese East Africa manufactured lumber 
amounting to $26,506 and timber amounting to $422,660. 
Imports as a whole from the United States have in- 
creased over 100 percent during the last three years, 
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High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 
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First National Bank Bldg., CHICAGO 











Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghteling & Co 


(Established 1865 ) 


Chicago, Il. 





ron Building, 
10 South LaSalle Street, 











TIMBER 
INVESTMENTS 


California, Oregon, Wash- 
ington and British Columbia 


{ W.P.Ketcham | 


1014 Trust and Savings Bldg. 
LOS ANGELES, CAL. 


— 














Wm. S. Kelton & Company 


PUBLIC APPRAISERS. 


Appraisals for Insurance and Financial Purposes. 


Henry Building, - - Seattle, Wash. 














““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 
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Loans on 


Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


_ Lyon, Gary & Co. 


| The Continental and Commercial Bank Bldg., 
| 208 South LaSalle Street, CHICAGO 
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{Fort Dearborn National Bank | 
Chicago, Illinois 


United States Depositary 











Capital - - $ 2,000,000 
Surplus & Profits 1,000,000 
Deposits - - 32,000,000 





WM, A. TILDEN, President 

J. FLETCHER FARRELL 

Vice-Prest. HENRY R. KENT, Vice-Prest. Vice-Prest. 
GEORGE H. WILSON CHARLES FERNALD THOMAS E. NEWCOMER 

Cashier Ass’t Cashier Ass’t Cashier 
WM. W. Le GROS CHARLES L. BOYE WM. L. McKEE 

Ass’t Cashier Ass’t Cashier Ass’t Cashier 
HARRY LAWTON, Msgr. of Foreign Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. CHARLES A. TILDEN, - Ass’t Cashier 
NELSON N. LAMPERT, V. Prest. E.C. GLENNY, Secy and Trust Officer 
JOHN E. SHEA, Cashier STANLEY G. MILLER, Mgr. Bond Dept 
F. A. MYREN, Mgr., Real Estate Loan Dept. 
HERBERT C. ROER, Manager Safe Deposit Vaults. 


\_ Safe Deposit Vauits, Monroe and Clark Streets J 


NELSON N. LAMPERT 











TIMBER ESTIMATORS 








Timber Estimates 


We cruise timber in temperate and tropical lands. 
Estimates, Maps, Reports. 


VITALE & ROTHERY 


Forest Engineers 


527 Fifth Ave., NEW YORK CITY 
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H.M.SPAIN & CO. 
SOUTHERN 
TIMBER ESTIMATES 
LAND APPRAISALS 


=———————— SS SSS SSS SSS 














Timber Reports include topographi- 
cal map, detailed estimates 
” and written report. 
Estimates “comer « vowe, 
Dept. Mgr. 
CLARENCE W. GRIFFITH, vorier Biac. MEMPHIS, TENN, 


Engineers. 





Every Retail Lumberman 


who advertises in his local newspaper will 
find some helpful suggestions among the 
90ads shown on ourlatest bulletin. It’s free 


American Lumberman, p.stenst,, Chicago 





SIXTH ANNUAL FORESTRY CONFERENCE IN SESSION. 





Forest Taxation the Subject of Interesting Addresses New Massachusetts Law Ex- 
plained—Entertaining Discussion on Forest Trails. 


GORHAM, N. H., July 21.—Under the auspices of the 
Society for the Protection of New Hampshire Forests 
and with the codperation of the State forestry depart- 
ment the sixth annual forestry conference opened this 
morning in the White Mountains. The problems of 
forest taxation were the subject of the day. New laws 
in Massachusetts, Connecticut, Vermont and Pennsyl- 
vania were discussed and explained by Prof. Charles J. 
Bullock, of Harvard University; Prof. H. H. Chapman, 
of the Yale Forest School, and Austin F. Hawes, State 
forester of Vermont. 

In the course of his interesting discussion of the new 
forest taxation law .in Massachusetts Professor Bullock 
said: 

The law this year passed by the Massachusetts legislature 
provides a special system of taxation for lands registered 
under its provisions. Such registration has to be made with 
the city or town clerks after the assessors have found that 
the land is suitable for forestry purposes. There are to be 
two classes: Woodlot, or land having merchantable timber 
upon it, and plantation, without such timber. Land so regis 
tered is to be subject, in lieu of ail other taxes, to (1) a for 
est land tax upon the bare value of the land, excluding tim- 
ver at the local rate of taxation, and (2) a forest product 
tax to be levied upen timber when cut and upon other in- 
come when it accrues. Woodlots are also to be subject to a 
forest commutation tax to be levied upon the standing tim- 
ber taxed in 1913 and at the valuation of that year. This 
valuation is to remain fixed until 1919, when the commu- 
tation tax levy upon land thereafter registered will be the 
amount of tax levied upon standing timber in the year 
prior to the registration of the land. Whenever timber is 
cut the commutation tax will cease and such land will be 
subject thereafter only to the forest land tax and the forest 
product tax. The object of the forest commutation tax is to 
preserve the income of heavily forested towns until such time 
as the community has become adjusted to the new system 
of taxation. ; 

Owners of registered lands will be required to plant any 
portions of such lands not already forested, to cut timber 
in such way as to encourage natural production or, failing 
this, replant and make suitable provision of slash. In this 
respect they will be under the oversight of the State for 
ester. Land may be withdrawn from registration under 
suitable conditions. ; eae 

Provision is made under the law for consolidating small 
woodlots into forests and unlimited corporations are au 
thorized to engage in forestry under the provisions of the 
act. It is believed that the law offers capital an oppor- 
tunity to engage in forestry under reasonably attractive 
terms in Massachusetts. 

TUESDAY’S SESSIONS. 

Speakers at the afternoon session asserted that imme- 
diate relief from extortionate taxation of wood lands in 
New Hampshire is the only thing that will save these 
lands, comprising fully half of the standing timber of 
the State, from extinction. 

A discussion that followed these addresses was led 
by Dr. B. E. Fernow, president of the Society of Amer- 
ican Foresters. The sense of the meeting appeared to. be 
that new forestry laws, possibly based on the lines of the 
recently adopted forestry laws of Massachusetts, should 
be vigorously advocated in the White Mountain State. 
The small wood lots for which fears are entertained in 
New Hampshire are, in many instances, owned by farm- 
ers who are fast eutting down the timhe: and turning 
the tracts into pastures and fields because of the high 
tax rate that makes the preservation of the timber along 
scientific lines of eonservation an actual loss to the 
owners. 

The evening session of the conference was of intense 
interest to lovers of out-of-door life. ‘‘Trails’’ was the 
subject discussed. James P. Taylor, secretary of the 
Greater Vermont Association, told of the system of trails 
being developed along the New England hills. He stated 
it is hoped that soon the famous Dartmouth trail will 
form a sky line tour of New England. 

On this trail 150 miles have already been completed 
along the Green Mountain range from Mount Killington 
to Sterling Mountain, Mr. Taylor said. This will be 
connected with a system of loop and cross trails joining 
every Vermont town in the Trail system. 

The Green Mountains, he explained, form a Y, the 
eastern branch of which forms a bridge to the White 
Mountains of New Hampshire. When the New Hamp- 
shire trails are brought to the Connecticut Valley to 
meet the Vermont trails and the Dartmouth trail is com- 
pleted there will be a continuous woodland path doubling 
well back to Monadnock. 


WEDNESDAY’S PROCEEDINGS. 
[Special telegram to AMERICAN LUMBERMAN, | 

GorHAM, N. H., July 23.—Excursions over the Presi- 
dential range and inspection of some of the State’s 
finest standing timber engaged the attention today of 
the delegates to the sixth annual conference of the 
country’s foresters. 

The annual meeting of the Society for Protection of 
New Hampshire Forests was held today. Various speak- 
ers told of the methods pursued on reservations acquired 
by the society, and a description of the progress of the 
work of the United States Forest Service in the White 
Mountain reservation by J. St. J. Benedict, forester in 
charge, was another feature of the second day’s program 
of the conference. Increased interest was shown in the 
proceedings and the attendance was even larger than 
on the opening day. 

The program was as follows: 


10 a. m.—Reports, election of officers: “The Work at 
Lost River,’ E. E. Woodburry; “The Work at Sunapee,” 
Herbert Welch: “The Purchase of the Primeval Pine Trees 
at Sutton”; “Saving Monadnock Mountain.” 

11 a. m.—‘Progress of the Work of the United States 


Forest Service in the White Mountains,” J. St. J. Benedict, 
forester in charge. 

2 p. m.—Visit to the paper mills of the Berlin Mills Com 
pany, which will take about four hours. 


Prof. James W, Toumey, director of the Yale Forest 





School, spoke on ‘‘ Forest Planting in New England a 
an Investment,’’ and said: 


Under present conditions forest planting in New Knglan 
as a profitable investment for private individuals must, 
believe, meet the following conditions : 

—Be confined to the species which have an establish 
market and which experience has already shown produce th 
highest financial return. These species are chiefly whit 
and red pine. ; 

2—Be confined to first or, possibly in some localities, t« 
second quality sites, because the initial investment on suc! 
sites is but little less than on third quality sites and th 
yield is much greater. : 

3—Be located near a good present or prospective market, 
where an outlet can be found for thinnings and all classe; 
of wood products at remunerative prices. 

Be confined to areas where the fire hazard bas already 
been practically eliminated. ‘ 

_o—Be confined to States or localities where the problems 
of forest taxation have been satisfactory and permanently 
adjudicated. ; 

6—Be confined to sites where the market value of the de 
nuded land is ten dollars or less per acre. 

When plantations can be made in New England that meet 
all of the above requirements the investment is, I believe, 
of high grade and gives assurance of returning a large in 
come on the capital invested. Only a small part, however, 
of the waste and unused land of New England meets all of 
the above requirements. As more and more of these re 
quirements can not be met the investment in planting be 
comes less and less attractive, and finally, if done at all, it 
must be done by the State or community. The earnings ot 
governmental and communal forests, unlike private forests, 
can not be measured by the interest return on the invest 
ment alone derived from the sale of forest products. It 
must be measured also by the influence of the forest on the 
industrial, economic and social life of the community. 

The indirect value of forest growth to the community 
as a whole, particularly on lands unfit for agriculture, is so 
great that governmental and communal forests must be 
classed as sound and excellent investments even when the 
direct return in interest on the investment is very low. 


Dissatisfaction with the administration of the Week’s 
Act by the National Forest Reservation Commission was 
expressed in a resolution adopted by the Society for 
the Protection of New Hampshire Forests. The resolu 
tion declared five southern mountains had received a dis 
proportionate benefit under the act, and also that a large 
part of the White Mountain purchases had been of cut 
over lands or lightly forested tracts, and that heavily 
timbered slopes had been rejected, so that the primary 
objection of the Week’s Act, the conservation of stream 
flow, had failed of realization. 

Protestations on forest taxation were referred to the 
State legislature, and the society voted to renew efforts 
to obtain a State road through the Lost River region. 


OCEAN FREIGHT RATES. 


The freight market the last week has firmed up con 
siderably and rates have advanced to several ports, as 
reported by Alfred H. Clement & Co., freight brokers 
and favoring agents of New Orleans. With the de 
mand for grain room for future months loading rather 
heavy and good prospects for an exceptionally large 
cotton crop east of the Mississippi, the freight market 
is bound to remain firm, with:an upward tendency. 

Rates from New Orleans for prompt shipment are 
quoted as follows: 








Hardwood. Softwood. Pine. 
SEMIN hth tei gs nt ohne Aiacgse iS 23e¢ 25 /27¢ AT/—6 
OT SS CS ee eae 23 ) . 60/—s 
London ...... Stee pienso feo 24c 67/6 
2 ae nee ete 28c $8.00 
tee. (Sty) 2.6. ss re oa 29¢ SR.50 
Glasgow .... eee Red 2b6e $6.50 
a 27 60s 
oe SOS ET ERS ETE Ee OK SOs 
Nantes Sar nasi esmie 32 ee 
Antwerp .... Cig wre ae eee 20e rs 
NEY Ge ie Dia alia Sea 2 ant Sie 8 ee whe $7.50 
Rotterdam ....... , . 20¢ 50s 
Hamburg .... ne ; ae 2h G6s 
DUPRE x olathe ite pawie kOe ae 82s 
Catanla and Cagelari... 82/6 
Christiania , SOs 
ee ORF OFT eee S82 /6s 
Stavanger SOs 
Gothenburg SOs 
Barcelona $7.00 
Marseilles ; : ert $12.50 
PRICIIMO ......: Oe eC Tae 80s 
Naples Seer ‘ TAs 
Genoa (August).... TOS 
WEED ae sae a's 6 hglttern cs : > $13.50 
MRR: pcdtk ines Sas whic aale es ae 3 $13.00 
. ORESIS Tare Saale soe era e mar rn 36e¢ $13.50 
SMES fc ioe wrke eee wie ws wie we ors eS re epi ess 
Ruehos Aires. <5 .s40cess s+ ss See $16.00 $16.00 





COLUMBIA RIVER SCENES IN OIL. 

S. Benson, retired timber owner, logger and lumber 
manufacturer, of Portland, Ore., has engaged a noted 
artist to put into scenes in oil on canvas all the famous 
beauty spots along the Columbia River. The pictures 
will be exhibited at the Panama-Pacifie Exposition next 
year for the purpose of spreading over the world the 
fame of the Oregon scenery. Mr. Benson some time 
ago disposed of his large timber holdings in the Colum- 
bia River district and is now engaged in philanthropic 
work. 


LADIES’ NIGHT AT HOUSTON CLUB. 

Houston, TEx., July 19.—Ladies’ night was observed 
at the Houston Lumbermen’s Club Wednesday, July 15, 
despite the warm weather and the fact that many mem- 
bers of the club were absent from the city. The usual 
diversion of dancing was indulged in. A new committee 
has been appointed to take charge of the ladies’ nights, 
with the intention of making them a social feature 
next winter, and increasing the interest of the members 
in these particular evenings. The committee consists 
of A. A. Dumm, chairntan; Tom Wier, George I’, 
Howard, George Doscher and Dr, J. R. Lister, 
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SASH, DOORS AND MILLWORK 

















The sash and door and interior finish mills are doing 
urely a seasonable business. Not much character can be 
discerned in the present market. ‘There is a sluggishness of 
uovement and an absence of activity that make the market 
sractically featureless. ‘here is a moderate movement of 
tock goods to the country, but the general impression is 
that goods thus moved are needed by buyers for immediate 
ise. If there is a feature of the market it is the 
teadiness of current buying for odd work in the larger 
ities and their outlying districts, where considerable business 
s in progress. Stocks in warehouses and at manufacturing 
enters are well proportioned but after the crops are cared 
for it is thought that there will be a steady drain on this 
upply. Prices are fair. 

While Chicago jobbers say they could handle more business 
without being rushed, they also say that they are fairly 
atisfied with the volume being done. Building operations 
in Chicago and its vicinity are increasing and as long as this 
ondition continues the sash and door and interior men will 
wv kept busy. Most of the new business coming in is for 
pecial work. Many of the interior finish factories have 
cnough to do and some of the more favored ones have more 
work than they can handle conveniently. 

There is steady though not marked activity in the factories 
of Minneapolis and St. Paul, which report an increased 
interest from retail yard buyers in this country. City build- 
ing holds up well, but a large share of the orders have 
been placed, insuring the factories work for some time ahead. 
Country buying is developing as the crop prospects grow 
better and approach an absolute certainty. Spring wheat is 
maturing well with only sporadic reports of rust, and dry 
weather succeeding the wet June bas put the fields in first 
cluss shape. 

The sash, door and blind factories at Baltimore, Md., are 
in a Comparatively good position. With all of the builders 
busy, the factories are being called on to furnish materials 
of all kinds in large quantities, and special sizes are being 
called for in such volume that the plants that make a 
specialty of such work are at times even rushed. The range 
of prices is relatively better than that on rough lumber, 
cven though the effect of competition is in evidence even here. 
This city possesses various advantages for the sash manufac- 
turers and the business of the latter is steadily expanding. 
This, aided by the growth of the city proper, puts the fac 
tories in a good position. Some of the plants, it is reported, 
have been working after hours, and there is no reason to 
“apprehend a cessation of activity. 

If present increasing building operations continue at Cin- 
cinnati before another week passes there will be a much 
improved condition in the millwork industry. Labor troubles 
in building circles since May 1 have been responsible for 
light building, but so many of the operators have started 
work with nonunion men and bave done so well with green 


hands that others have followed in sufficient numbers to 
break the backbone of the strike. Numerous conferences 
between the interested sides have resulted in overtures that 
have the real marks of a settlement in the next few days. 
There has been so much delay up to this time that there is 
likely to be a real rush for material when work starts gener- 
ally and planing mill men and retailers are preparing for 
heavy business from now on. 

The St. Louis sash and door situation is quiet. Some of 
the larger jobbers are doing a fairly good business and all 
ot the millmen are encouraged over the outlook. ‘The mills 
have on hand about two-tiirds only of the work they can 
do. Stock goods are being called tor in small quantities, 
which are for quick shipment. 

Trade at Kansas City sash and door factories is increasing 
gradually each week. City trade is no longer the main sup- 
port of the local factories and since farm work has slackened 
some good orders have been received from Kansas and Okla- 
homa points. However, local trade is still a considerable fac 
tor of the business received. No labor trouble disturbs build- 
ing operations iocally und no difficulty of this kind is in 
sight. While competition is strong among the local faciories, 
prices are well maintained and no destructive price cutting is 
reported. Factories are not doing a capacity business but 
forces are larger than they were at this time lust year and 
are being gradually increased. ‘The excellent crop situation, 
especially the fact that corn is so promising, insures a good 
trade in sections that missed good crops last year, and local 
sash and door factories expect a record-breaking fall business. 

Sash and door men in the Tacoma (Wash.) district are 
moving a good-sized volume of stock, nearly normal for the 
season, but prices continue to rule low, about as much off, 
comparatively, as lumber is from normal. Factories are all 
running and some of then are keeping up the scramble for 
volume, ‘There is some difference of opinion as to what the 
price of fir doors is. 

The sash and door trade at Toledo, Ohio, is assuming 
more normal proportions; consequently no rush of orders 
was noticeable last week. Dealers are not discouraged, 
however, for they know that tiis is the usual summer dull 
period. The country dealers are just “laying back on their 
oars” and waiting patiently for the farmers to do their 
real live buying, which it is expected wil! come in about a 
month, Trade in the city business continues to go on at a 
lively rate, due to the large number of buildings under con- 
struction, 

Considerable improvement is noted in the window glass 
industry this month. Stocks held by the trade, both large 
and small, are considerably below normal and manufacturers 
report no excessive stocks at their factories. They are con- 
fident that their glass will mostly 1 
summer and early fall months. 


« disposed of during the 








WOOD BLOCK PAVING 








CAUSE OF DAMAGE TO WOOD BLOCK PAVE- 
MENT. 

The wood block paving on Lincoln Avenue, Chicago, 
was the subject recently of an interesting suit which is 
reported in the Engineering Record by P. E. Green, the 
consulting engineer who made the expert examination of 
the pavement. There are three miles of wood block 
pavement upon this avenue, the first mile laid in 1907, 
the second in 1908 and the third in 1909. The-first and 
second miles show considerable damage outside of the 
street car rails and in certain blistered spots near the 
curb. The contractor refused to make good under his 
guaranty, claiming that damage was caused by settle- 
ment of the street car tracks, and the city brought suit 
against him. 

The examination of the pavement showed that the 
tracks had not settled, but that the concrete sub-founda- 
tion was originally laid in many places %4 to 1 inch 
higher four teet from the street car rail than at the 
rail itself. The workmen in endeavoring to avoid low 
places had erred in the opposite direction. 

Inasmuch as drainage outlets were at the curb, water 
was held in the pavement after rains and action of the 
street cars and wagons caused the pumping of the one 
inch sand foundation, forcing it out from under the pav- 
ing and in some instances working it back under the 
wood pavement toward the curb, forcing blisters under- 
neath where in some cases when examined there was a 
thickness of five or six inches of sand. The consulting 
engineer states that this difficulty would not have been 
avoided had the continental practice been followed of 
setting the blocks directly upon a concrete foundation 
without a sand cushion, inasmuch as under such cireum- 
stances there would be considerable grinding of the 
foundation into dust. In sections of the street where 
this fault of the sub-foundation was avoided in the 
original construction the pavement remains in perfect 
condition. 

The consulting engineer concludes that draifiage under 
wood block pavement must be perfect and the proper 
slope maintained at all points. The sand cushion will 
stay in place if the water can escape promptly from it. 





RECENT PAVING EXPERIMENTS. 


A NEw form of wood paving block has been brought 
out, which has a central lug upon one end of each block 
and two lugs on one side about 144 inch away from the 
end of the block. The end lugs are /&; inch deep and the 








side lugs are 4% inch and they extend from the top to 
the bottom of the block. These blocks are intended to be 
laid close together and in case of expansion of the block 
the narrow wooden lug is compressed sufficiently to take 
care of it. The first blocks were laid in 1912 and the 
block has given entire satisfaction with fillers of sand or 
of pitch and with bedding on dry sand, cement grout or 
smooth concrete. 

A VERY satisfactory wood block paving contract has 
been completed in Cambridge, Mass., with some varia- 
tion from usual specifications. ‘The blocks were laid 
upon a 1:1 mixture of cement and sand, thoroughly 
rammed, and the joints between blocks were filled with 
the same mixture, after which the pavement was flushed 
and the grout poured into the joints, thus filling all voids. 
Inasmuch as this makes rather an inelastic surface, trans- 
verse expansion joints one-half to three-fourths inch wide 
were placed over thirty feet and filled with an elastic 
asphalt compound. Expansion joints were also put in at 
each curb. In that city wood pavement is sprinkled with 
sand whenever any indication of slipperiness occurs, or 
perhaps eight or ten times during the winter. 








REPAIRING A WOOD STAVE PIPE. 

In connection with the water works which supplies the 
city of Gothenburg, Neb., there is a wooden pan stock 
868 feet long and 72 inches in diameter, built in 1890 
and 1891. At the end of ten years leaks began to show, 
caused by outer decay of the staves, allowing them to 
spring under the pressure. Repairs were made by patch 
ing until 1913, when replacement was necessary. Some 
consideration was given to reinforced concrete and steel, 
but inasmuch as the old staves had lasted twenty-two 
years it was decided again to use wood pipe. The old 
lugs and bands were again used. Inasmuch as rfartial 
exposure tc the weather was responsible for the fact 
that the old pipe lasted only something over a score of 
years, the new pipe was carefully covered with 21%4 feet 
of earth and will probably last thirty years or so. 


REFERENCE was lately made to the experiments in 
Seattle in the killing of teredoes in piling by passing 
an electric current through the piles. Information now 
at hand is that the electricity operates to electrolyze the 
salt water at the surface of the piling, releasing chlorine 
gas, which poisons the teredo. Thus far the experiment 
appears to have been successful. 








National Forest Timber 
For Sale. 


ONE BILLION FEET 


EIGHTY PER CENT YELLOW PINE 


LOCATION: On the Kaibab Plateau adjoining 
the Grand Canyon of the Colorado River, within 
the Kaibab National Forest, Arizona. Approx- 
imately Townships 32, 33, 34, 35, 36, 37, 38, 39 and 
40 North, Ranges 1 West and 1, 2, 3, 4 and 5 
East, G. & S. L. P. M. 

SPECIES: Approximately 800,000,000 feet B. M. 
of western yellow pine; 70,000,000 feet B. M. of 
Douglas fir; 30,000,000 feet B. M. of Engelmann 
spruce and 100,000,000 feet B. M. of white fir. 


STUMPAGE PRICES: Lowest rates considered, 
$2.00 per M. for western yellow pine and $1.40 per 
M. for Douglas fir, Engelmann spruce, white fir 
and all merchantable dead timber. Stumpage rates 
to be readjusted at end of each five-year period of 
contract. 


CONTRACT PERIOD: A period of 25 years will 
be allowed for cutting of timber, with three years 
additional at outset for necessary railroad con- 
struction. 


No Carrying Charges. 

Stumpage paid for as cut. 

Fire Risk reduced to minimum. 

Opportunity for permanent R. R. Investment. 


DEPOSIT: With bid, $10,000, to apply on pur- 
chase price of timber if bid is accepted, or re- 
funded if bid is rejected. Ten per cent may be 
retained as forfeit if contract and bond are not 
executed within the required time. 


PINAL DATE FOR BIDS: Sealed bids will be 
received by the District Forester, Ogden, Utah, up 
to and including August 15, 1914. Optional Clauses 
for clauses 15, 20, 21, 22 and 23, as given in sam- 
ple contract sale prospectus, will be supplied by 
the District Forester. 


The right to reject all bids is reserved. Before 
bids are submitted, full information concerning 
logging and timber conditions, terms of sale, de- 
posits and the submission of bids should be ob- 
tained from the District Forester, Ogden, Utah 











PLAY SAFE 


It’s dangerous to take chances. 


EMPLOY 
SERVICE 
Cape ee 
Service. Ratings. 
The Lumbermen’s Credit Ass’n 
Est. 1876. p 
CHICAGO NEW YORK 











gicorig East Adams Street, 


Your Business Representative 


must bear the cold, critical scrutiny of a busy man. Ifa 
Peerless Patent Book Form Card has been sent in as your represent- 
ative, you have submitted to his attention a card that will 
command his admiration, compel his acknowledgement that 
a man of quality waits for an audience, and create an im- 
pression that the man who sent in that card is worth seeing 
and his business worth hearing. 


Peerless Patent Book Form Card 


stands out as the one great card improvement of the century, 
The marvel of it is that when the cards are detached all edges 
are absolutely smooth. Your cards are always together, always 
clean, unmarred, perfectly fiat, and 
elegant You cannot appreciate 
their uniqueness without 
actually seeing them, 
Send for a 
sample 
book today 
and detach 
them one 
by one. 
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PITTSBURGH.PA 


The John B. Wiggins Company 
Engravers, Die Embossers, Plate Printers 
Chicago 
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at Jobs hat | 


Young Men Who 
Know Retailing 


of lumber and can grasp the modern-day 
ideas of merchandising. Why not be pre- 
pared with all the knowledge obtainable 
when opportunity knocks. Here are a 
number of good books containing just the 
information you will need, written by some 
of the best authorities in the lumber and 
building field. Look them over, order one 
or two and prepare for the day you will 
be the boss. 


REALM OF THE RETAILER. 

The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints 
as to yard management, descriptions of lumber 
sheds, appliances for storing and handling lum- 
ber, bookkeeping methods, etc.; 390 pages; il- 
lustrated anc handsomely bound in cloth. Price 
DOE: sbichucintceskdysancanaunnes Per 


THE AMERICAN LUMBERMAN’S ‘‘CURIOSITY SHOP”’. 

A reference work containing hundreds of 
practical questions about the lumber business. 
To each question there is a full and appropriate 
answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale 
or retail office, in big and small yard, in the 
woods or on the river, this book will prove the 
most satisfactory and handy reference volume 
ever published. Price, postpaid......... - -$2.00 


LUMBER SHED CONSTRUCTION. 

Covers all phases of the construction of lum- 
ber sheds, offices and other buildings. Tells 
how to utilize every inch of space available. 
Contains plans and ideas of all kinds. The 
book is 8x1l inches in size, printed on 176 pages 
of high grade sepia paper, and durably bound in 
Russian linen. Sent prepaid to any address on 
PID COnTINONE TOP scccceccssccceses es 


CHAPIN’S LUMBER RECKONER. 

Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,- 
000 figures that can be relied on. Price, post- 
paid, in morocco binding, with lap and pocket, 
ee OE. eee Er ere oceee $2200 


THE LUMBERMAN’S ACTUARY. 

The tables in this book show at a glance the 
cost of any number of feet of lumber between 
2 and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
DE ac a0 Rekeame eee aiine hnulecaesa-een cccsce cp a00 
DE GECKAtE Ress eee Eah bess eae ++. -$4.50 


PRACTICAL BOOKKEEPING. 

3y James B. Griffith. Cloth, 288 pages, 220 il- 
lustrations of bookkeeping forms, etc. A simple 
and complete exposition of fundamental prin- 
ciples, carried through systems for a single pro- 
prietor, partnership, simple department store 
forms, wholesale accounts, and forms used in 
the brokerage and commission business. Writ- 
ten as a textbook for home study, great pains 
have been taken to make everything clear to 
the reader. While the forms used are simple, 
modern labert-saving methods are followed, and 
the book is an especially desirable one for any- 
one desiring to acquire the foundation princi- 
ples underlying modern bookkeeping, whether 
for retail merchandising, as in a retail lumber 
business, or in manufacturing accounts. Price, 
DOREDRIG <s:0.0 00006010 00s000100:0 0000000000000 0 epee 


CORPORATION ACCOUNTS AND VOUCHER SYSTEM. 


Also by James B. Griffith, and harmonious 
with the book described above, taking the 
student into a special department of higher ac- 
counting. The general accounts of a corpora- 
tion are the same as those of a similar business 
firm operating as a single proprietor or partner- 
ship; but in addition there are special accounts 
dealing with the corporate affairs and financing, 
and these are very thoroughly explained. As 
corporations are often engaged in a manufac- 
turing business the forms used deal quite large- 
ly with manufacturing and give much insight 
into that class of accounts. The voucher sys- 
tem is fully explained, or rather a number of 
voucher systems, illustrating all the kinds in 
general use and showing clearly their advan- 
tages over the older methods. Cloth, 144 pages, 
20 illustrations. Price, postpaid...........$1.00 

CONTRACTS AND SPECIFICATIONS. 

A working manual of correct forms covering 
the relations of architect, contractor and owner, 
methods of awarding and executing public and 
private contracts and instruction in the art of 
specification writing. The practical side of 
each subject has been carefully considered. A 
handy reference book, bound in cloth (size, 
93,x6%, 112 pages). Feice, postpaid.......$1. 

ESTIMATING. 

A guide to systematic methods in taking off 
quantities and making up estimates of cost in 
building operations, with quotations of current 
prices for materials and labor. Specially adapted 
for purposes of self instruction and home study. 
The language is simple and clear so that the 
self-taught practical man can master each sub- 
ject thoroughly. A handy book around any re- 
tail yard. 3ound in cloth (size, 9%x6%), 112 
pawes. Price, PHoBtpeld...<.<.0.sv00cscnsees $1.00 
































































































For any of the above books, address 


American Lumberman 
431 So. Dearborn Street, CHICAGO 


i. oil 




















SELLING SILOS AT RETAIL. 








Notwithstanding the fact that the silo in one form or 
another has been in use for something like a century, 
it has heen a much shorter time since the silo has been 
generaily used and even now its advantages are not ap- 
preciated by the public in general or the farmer in par- 
ticular. What is true in the case of the silo when its 
exploitation began has been true of most inventions and 
discoveries. A silo may be built of any one of various 
mate-ials and it is perfectly natural that producers and 
manufacturers of materials that are unsuitable for silo 
construction should in the early days of silo building 
recommend their materials without always knowing or 
at any rate without always regarding the principles on 
which the preservation of silage depends. There are 
some diffesences even to this day regarding the value 
of various farm crops as silage materials but there is 
no difference or almost no difference of opinion regard- 
ing the conditions that must prevail in silo construction 
in order to preserve the feeding values of these. materials 
at the highest point as silages Substantially every 
writer says and practically all experiments that have 
been made show that wood provides most nearly ideal 
conditions for silage preservations, 

There are undoubtedly more wood silos and probably 
more stave silos than any other kind in existence. Pri- 
marily, of course, this fact is due to the fitness of wood 
tor the silage preservation. Incidentally, also, the factor 
of cost and the ease of construction enter into the ques 
tion. The wood silo is the lowest priced silo offered to 
the farmer and it possesses an advantage that no othe 
form possesses of being a silo that the farmer himself 
ean erect. 

In the early days there was a great deal of criticism of 
stave silos because they ‘‘racked’’ when empty and 
occasionally blew down during the summer months after 
the silage had been removed; but the constructing of 
wood silos has gone through a rapid process of improve- 
ment until today there is little excuse for the retail lum 
berman selling or the farmer erecting a silo that need 


give him the least uneasiness so far as its standing is 
concerned, If a wood silo is erected on a good founda 
tion, is provided with enough hoops, equipped with ad 
justable lugs, and if the silo in turn is doubly anchored, 
as all modern silos are, it will retain its shape and posi 
tion throughout the year. 

Farmers always will be found undoubtedly who, mis 
led by cheapness, will disregard some of the conditions 
that are really essential to suecesstul wood silo construc 
tion, Some will think that the small additional expense 
of anchors is unjustified. They will perhaps neglect to 
fix the ground anchors properly. They may think that 
a single anchor is enough and neglect to put on the 
double anchor, Just as there are thousands of farmers 
in the United States who do not see the true economy of 
painting and keeping painted and repaired their other 
farm buildings, there will be farmers who will neglect 
to paint and keep in proper repair their silos. The pu 
chase and use of silos are steps in the progressive devel 
opment of agriculture, and the same enterprise that would 
induce a good farmer to build his silo and adopt modern 
methods of agriculture should induce him to keep all his 
farm buildings, including his silo, in repair. 

The permanent interest of the retail lumberman de 
mands that the silos he sells shall be satisfactory and 
that the feeding of silage in his community shall be 
profitable to his farmer customers.. Hence, it is neces 
sary that in the selling of silos he shall impress upon 
purchasers the points that are vital in silo construction 
and use. <A rickety, unsightly and unused silo will do 
more to retard the introduction of silos in a community 
than a dozen good silos can do to accelerate it; hence, 
the retail lumberman must take an intimate and per 
sonal interest in the construction and use of each silo 
he sells. The feeding of silage is a tremendously im 
portant factor in increasing the wealth of the individual 
farmer, and the extensive introduction of silage feeding 
in a community may be expected to increase the wealth 
of the community anywhere from 15 to 25 percent above 
a similar community where no silos are used. 





Open for Experiences, 
Ideas, Questions 
and Opinions 


QUERY AN 





What Would You Know? 
COMMENT "i: 
Write Us About It. 













Rise and Fall of Farmers’ Cooperative Yards. 

Through your columns we would like to hear from dealers 
who have had farmers’ codperative yards start in their 
midst and what course they would follow if they had it to do 
over again. We have one or two points where the farmers 
have banded together and will order a car or so of lumber as 
their immediate demands require. They do not have the 
capital invested to put in « yard and seem to feel that it is 
their duty to all mankind to advertise prices they buy for, 
We have been following the policy of not saying a word, 
treating them all nicely and if they wanted anything in our 
line that we could sell them would do it at our regular prices, 
paying no attention to what they say or do—just smile and 
treat them nice. Our understanding of the most of these 
codperative associations is that they go off with a big noise 
at first and generally die out in a few years. Would like to 
know if this is generally the case. 

[Coéperative yards as a rule are not a very heavy 
menace to the usual methods of handling lumber. This 
depends, however, somewhat upon the section of the 
country and upon the class of farmers. Wherever 
Amish or Dunkards are numerous, however, they are very 
clannish and much given to cooperative enterprise. 
Among most other classes of farmers a coéperative or 
ganization looks good in theory but by no means works 
well in practice. Coéperative efforts which flourish in 
England or other foreign countries have a vigorous 
youth but a premature senility when transplanted to 
American soil. Perhaps some of our readers have some 
ideas on meeting this particular sort of competition that 
would make good contributions to the Retail Methods 
prize contest.—EDITOR. | 





~ 
Keeping Lumber from Warping. 

In an early issue of your paper please invite expressions 
from the dealers as to the efficacy of dressing 2-inch dimen- 
sion on two edges to prevent warping and twisting, especially 
2x4. The present custom is to dress one edge, but I have 
heard some claim that dressing the other edge helps. If 
anyone has tried it out let us have the benefit of his expe- 
rience. Also—has anyone a special way of piling (from the 
saw) that prevents warping and twisting? 

[These inquiries are submitted to readers, although it 
is very doubtful whether the dressing of 2x4’s on two 
edges instead of one would have any effect whatever 
upon their warping. Warping is caused by the fact that 
lumber shrinks more in the direction of the annual rings 
than it does across them, because of the fact that the 
medullary rays (or ‘‘quarter-rays’’) extending from the 
center of the tree radially toward the bark lessen the 
amount of shrinkage in that direction, which would 
necessitate endwise shrinking of these rays. In some 
kinds of wood the difference between radial and tangen- 
tial shrinkage is very slight and in others very marked. 

If one edge or one side of a green piece of dimension 
were coated with a waterproof paint and the piece then 
put where it would season rapidly and have freedom to 
warp it probably would warp very materially because the 
protected surface would season out much more slowly 
than the other and hecome convex. Moisture will, how- 
ever, find its way out of a piece of timber through a 
dressed surface or through a rough sawed surface with 
no great difference in rapidity, although probably tend- 
ing to evaporate a little more rapidly from the roughly 
sawed surface because of its larger amount of exposed 
area. 

If any reader has knowledge of particularly effective 


methods of piling lumber to keep it straight while sea 
soning, this information will be welcomed not only by 
this inquirer but doubtless also by many other readers. 
EDITOR. | 





Plan of an Office Building. 

We expect to build a new office building and want to know 
whether you can suggest a floor plan. We think the build 
ing should be about 20 by 2S feet, or thereabouts. We want 
a good sized general front office room, a fireproof vault, a 
ladies’ toilet and men’s toilet, a drafting room and small 
private office; also one or two ceat rooms. Will heat by 
steam. 

[The AMERICAN LUMBERMAN has had this inquiry on 
hand for some time, endeavoring to lay out a suitable 
plan, but gives it up as a difficult puzzle. It is passed 
on to our readers with the information that the proposed 
office site faces west upon a north and south street, with 
the planing mill and lumber yard farther to the south. 
The inquiry comes from Ohio and from a concern which 
operates a planing mill as well as a lumber yard. In 
return this company offers to contribute to our readers 
some information regarding an interesting sectional hen 
coop Which it pictures upon-its envelope and its experi- 
ence in supplying these to its customers.— EDITOR. | 





Relation of Daily Reports to a Sawmill Cost System. 


Wish you would mail us a few sample blank daily re- 
ports, covering cost of sawing lumber at a small mill. No 
doubt you have more than one kind of these and if so mail 
a sample of the different blanks and I will pick out some- 
thing that suits best. 





As far as known no sawmill hes a daily cost sys- 
tem. Sawmill costs are figured monthly from the ex- 
pense accounts and daily reports and the daily reports 
are used only as a record of quantities passing through 
each given department or process and closed by an in- 
ventory of work and process at the end of the month. 
The inquirer has been supplied with some material 
showing how monthly costs are figured. ‘‘ Lumber 
Manufacturing Accounts,’’ by Jones, is recommended 
as a new book on this subject and the only work of its 
kind. It is supplied by the AMERICAN LUMBERMAN in 
half leather at $2.—Ep1ror. | 





Learning Architectural Drawing. 

During the last year or two I have been doing some 
drawing and have recently been experimenting with blue 
prints. Will you kindly advise me if you have a_ depart- 
ment or member of your staff to whom I could send a sam- 
ple of my work and receive advice as to what books I need 
in order to take up in detail the study of architectural 
drafting? If you have such a department there is a great 
deal of inf@rmation which you could give me which I have 
not found it convenient to secure elsewhere.—C. H. Sharp, 
manager Maury City Lumber Company, Maury City, Tenn. 

| The AMERICAN LUMBERMAN will be pleased to receive 
and criticise samples of Mr. Sharp’s work in this diree- 
tion. ‘‘ Architectural Drawing and Lettering’’ is handled 
by the AMERICAN LUMBERMAN (copies are supplied at 
$1.50 prepaid) and is a very excellent manual of this 
subject, particularly for a beginner, inasmuch as every- 
thing is explained so carefully and the more technical 
points are mastered progressively.—EDITOR. | 
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ATTRACTIVE ENVIRONMENTS INCREASE 
EFFICIENCY. 

In the old days when efficiency of employees was 
thought to be most readily secured by ‘‘driving,’’ little 
thought was given to their welfare or to their environ- 
ment during their hours of employment. Later it was 
discovered that pleasant environment and consideration 
for the welfare of employees might elevate their efti- 
ciency to a level undreamed of by the old-fashioned 
‘*boss.’’ This is but exemplifying the truth of the 
adage ‘*You can lead a horse to water but you can’t 
make him drink.’ 


pitch desired. The staves are assembled upon a light 
spring core and temporarily clamped, the core being 
drawn through as the work advances. <A free space of 
eight or nine inches all about the pipe in the trench is 
sufficient clearance. An average of 420 feet of 18-inch 
pipe per day was laid at a recent job, at a labor cost of 
$29.50, 





AN EFFECTIVE ROAD-MAKING TRACTOR. 

Retail lumbermen who may have noticed the Holt 
Caterpillar being advertised in the AMERICAN LUMBER- 
MAN as an efficient log hauling tractor may not realize 














MACHINE SHOP OF W. B. MERSHON & CO., SAGINAW, MICH.; MADE BEAUTIFUL AND ATTRACTIVE 


To make a factory attractive is not under any cir- 
cumstances easy; under some conditions it may be im- 
practicable. But when it has been done the expense 
involved has been repaid in the contentment and pride 
that are thereby produced and inspired in the persons 
employed in the factory. Clean, attractive surround- 
ings attract and hold the best ¢lass of workmen and 
put them in a physical and mental condition to per- 
form the most efficient service of which they are capa- 
ble. 

The accompanying illustration of the factory of 
W. B. Mershon & Co., Saginaw, Mich., shows in a strik- 
ing way what can be done toward making such a place 
attractive. In a letter accompanying the picture E, C. 
Mershon explains that the view is of the east side of 
the machine shop. The lawn is thickly sodded and in 
early June the beauty of the picture is enhanced by a 
mass of white and yellow blossoms. The factory is 
in view of persons passing on several transportation 
lines and thus its attractiveness can not fail to im- 
press thousands of persons each year. 





A MACHINE FOR CONTINUOUS WIRE WINDING 
OF WOOD STAVE PIPE. 

A device has recently been introduced for placing a 
Wire winding about wood stave pipe in place in the 
trench. The device consists of a collar encircling the 
staves with suitable gear for revolving, the device ad- 
vancing upon the pipe as it revolves according to the 












DIVIDED BED RESAW ; MADE BY DIAMOND IRON WORKS, MINNEAPOLIS, MINN. 





that it has any relationship to their own affairs, As a 
matter of fact, however, the ‘‘caterpillar’’ is a very 
eflicient road building instrument and is widely used in 
this work and therefore has a useful place in the good 
roads movement which is so essential to community de- 
velopment. 

The ‘‘caterpillar’’ is an ageney for good roads 
chiefly because of its ability to travel over roads of any 
sort and what is intended eventually to be a good road 
may be in the building a very poor one. The Holt 
Manufacturing Company, of Peoria, Ill., has recently 
issued an attractive folder with illustrations showing 
the use of the caterpillar for hauling graders, road 
drags, wagon trains of dirt and the like.—| Advertise- 
ment]. 





A DIVIDED BED RESAW. 

All enterprising lumber manufacturers are familiar 
With the operation of the horizontal band resaw and 
realize the great savings that are effected by its use. 
The thick slabs that often used to go to the burner now 
may be cut by this resaw and some of the best short 
lumber that comes from the mill is the result. The in- 
troduction of this resaw was a very important step in 
utilization, but in making a further study of the subject 
the Diamond Iron Works, of Minneapolis, Minn., saw an 
opportunity for improving its resaw by dividing the bed. 
This machine, as its nameimplies, has two independent 
beds, enabling the machine to cut two thicknesses at the 
same time. In fact, the company states that it is prac- 
tically two separate machines combined into one, so that 
on one side one-inch stock may be cut, while on the 
opposite side two-inch stock is being manufactured. This 
feature greatly increases the capacity of the machine and 
enhances its utility wherever resawing of any kind is to 
be performed. In case, however, it is desired to cut only 
one thickness, using the full width of the table, adjust- 
ment for that purpose is instantly made by means of a 
hand lever and a notched quadrant. : 

Otherwise this divided bed 
resaw possesses all of the 
valuable features “of Dia- 
mond machines. Each table 
is fitted with an endless flat 
bed to insure uniformity of 
thickness without marring 
the surface of the lumber. 
One inch, two inch, or any 
intermediate thickness of 
stock may be cut with the 
same accuracy as on a band 
mill or carriage. The end- 
less bed used on these saws 
has been greatly improved 
by the Diamond company 
and is giving satisfaction. 
The main reason for its 
adoption is that it cleans it- 
self of all dust and slivers 
at each revolution. Inde- 
pendent swinging press rolls 
permit the resawing of any 
number of pieces at one 
time to the full width of the 
table, thus giving a much 
greater capacity of produc- 
tion to the mill without add- 
ing to the operating cost. 
[Advertisement. ] 





JOHN H. BURRELL & CO. j 
WOOD BROKERS 


And Agents for the Sale of American Hardwoods, Etc., 
In Logs and Lumber. 


15 & 16 African House, Water Street, 
LIVERPOOL, ENG. 
\ Telegraphic and Cable Address, “Burrwood, Liverpoo!.”” 























Fr a 
WE ARE BUYERS OF 


American Hardwoods 
LOGS and LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 
BOOTLE, LIVERPOOL, ENGLAND 

London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E.C. 
News Chambers: 67 HOPE ST., GLASGOW 

i 


Singleton, Dunn & Co. *“fuiiair 3" 
AMERICAN LOGS AND LUMBER 


27 UNION STREET, 


Cable Address, ‘‘SINGLETONS”’ Glasgow. 
Cable Codes: Telecode, Lieber’s Zebra, A.B.C., A. U. Glasgow, Scotland 


Cant & Kemp, Scorn’ 
WOOD BROKERS 


For the Sale of all Descriptions of 


HARD AND SOFT WOODS 





























WRIGHT, GRAHAM & CoO. 


Royal Bank Place, GLASGOW, SCOTLAND 123 Cannon St., LONDON, E. C. 
Cable Address: ‘“Brakridge’’, Glasgow Cable Address: “‘Nivarium” London 
WOOD BROKERS 

Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine. North Carolina 
Pine, Spruce, and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best of advantage. 








HARTZELL’S DAYTON WALNUT 


Planks, Boards, Panels—Veneer Logs and Veneers 
Made in our Modern Electrically Driven Mills. 


GEO. W. HARTZELL, Dayton, Ohio, U.S. A. 
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Alfred H.Clement & Co. 


1109 Hennen Bldg., NEW ORLEANS, LA. 
Freight Brokers and 
Forwarding Agents 


Through rates quoted and through Bills of Lading to all parts 
of the world. Special facilities for handling export shipments. 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON; ENG. 


Unexcelled facilities for negotiating ocean freight contracts and effectin 
quickest dispatch from seaboard. ‘e handle all classes of cargo — 
have Special Department handling Export Lumber Shipments. 

















PAGE & JONES, Mobile, Alabama. 


Cable Address, “PAJONES”, MOBILE 


Ship Brokers and Steamship Agents 
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PITTSBURGH 
elayer Rails 


We have the following first-class relayer 
rails at Ashtola, Pa., on the South Fork 
Branch of the P. R. R. which we will sell 


at attractive prices:— 
Shipping point Windber, Pa. 


43 tons 45 Ibs. 
255 tons 50 lbs. 
5 pieces 45 Ibs. frogs. 
5 pieces 50 Ibs. frogs. 
3 pieces 45 Ibs. points. 


Inquiries Solicited. 


Babcock Lumber Co. 


PITTSBURGH, PA. 











American Lumber & Mfg.Co. 


General Offices—PITTSBURGH. PA. 








Manufacturers — 


Silver White Pine We want 


A real Cork Pine Substitute for Planing 
Mill and Pattern Work. 
White 


Idaho White Pine eh 


Northern Soft Cork White Pine | Commission 
—ALSO— Salesmen. 


— Pine and Hardwoods 





high class 









































IDAHO 
White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4’° 5-4’ 6-4”° 8-4”" D Selects. 


Good Dry Stock—Special Prices for 30 Days. 


WM. SCHUETTE & CO., Inc., Pittsburgh, Pa. 
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West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE 
HEMLOCK 


YELLOW PINE 
HARDWOODS 


PITTSBURGH, PA. 














/ Get Our Prices On 


Red Cypress 


WE SELL THE BEST. 


B. W. CROSS LUMBER CO. 
940 & 941 Oliver Bldg., PITTSBURGH, PA. 7 














-TERHUNE LUMBER CoO. 
PITTSBURGH, PA. 


Will appreciate your stock lists 
and lowest prices. 








““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantliag, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 
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THE RHENISH LUMBER MARKET. 


DRESDEN, GERMANY, July 1.—The condition of the South 
German and Rhenish board market shows no special ad- 
vance, as expected. Although occasionally some large con- 
tracts create a temporary demand, they do not tend espe- 
cially to implant hope in the dealers’ hearts. The reason 
is not difficult to seek; it may be found in the South German 
sawmills, which continue to overproduce, despite all warn- 
ings, and as the yards are getting in stuff faster than they 
put it out, there seems to be no chance of any immediate 
betterment. In particular, narrow second class boards and 
culls are a drug. Good narrow boards have recently been 
able to find some takers, as an improvement in the affairs 
of the Wurtemberg and Bavarian planing mills helped some- 
what, but there is still stock enough in the yards to supply 
all possible demands for a long time. From Rheinland and 
Westphalia there has been a good demand for 12-inch boards 
of all qualities, and the price of this size kept somewhat 
stiffer than that of the narrow material, because the wide 
East German sawed material, against which the South Ger- 
man cuts have to compete, can only be had at good, high 
prices. ‘“X’’ boards have recently interested the concrete 
builders, which have bought in large lots, principally the 
narrow sizes. Recent offers of Bavarian ‘“X” boards, free 
train Mannheim, are as follows per 100 pieces (1 mark 
= $0.288 ; $1.00 = 4.20 marks): 
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square feet; 1 square foot equals 0.929 
square meters). 

% x 9’—14”"—16” “X” boards, 0.76 per square meter, free 
Mannheim (1 square meter equals 10.764 
square feet; 1 square foot equals 0.929 


square meters) 

The demand for 1x2-inch lath 16 feet long has been very 
much better of late, but the good qualities felt the improve- 
ment less than the poorer ones. Prices of inch strips have 
since then held their own better. Recently the Black Forest 
sawmills asked for “good” strips 1x1”—i6’ at about 24.50 
marks ; for “Ablatten” or seconds, 19.50 marks: and for the 
running meter (a meter is 3.28 feet, or 3 feet 3.36 inches: 
a foot is 0.305 meter) of “Stumpenlatten,” 3.50 marks; all 
these prices for Mannheim delivery. 

In framing material the trading has been more lively in 
consequence of a steady demand, Offers from the Black For 
est have been per 100 pieces f. 0. b. cars Mannheim: 











Marks Monies 
3x3-inch “Good” ........ 90 #x4-inch “Seconds 
3x3-inch ‘‘Ablatten” .... 82 #x5-inch “Good” 
Bxe-IRen “ME008" 066226 120 tx5-inch 





3x4-inch “Seconds rors 4 5x5-inch ‘ 
O56-Inem “IS008" ..c cece 5xd-inch “Seconds” 

The Bavarian framing material runs about 10 to even 15 

percent higher, but is not much sought after on the Rhine. 
Increase in Business Reported. 

From the Black Forest reports concerning the increase 
of business in those mills that are sawing building lumber 
are constantly good. The favorable water conditions make 
competition with the steam mills possible and in default 
of a greater demand than all can supply prices do not 
rise much higher. For this reason conditions in the lum 
ber markets of southern Germany are less favorable to the 
buyer than to the seller; and all expectations of a change 
are doubtful. In the main it has been rush orders that 
had to be filled and for which the buyer was compelled to 
pay full prices, as all offers under quotations were refused. 
For ordinary building timber f. 0. b. cars Mannheim thi 
Black Forest offers per cubic meter (1 cubic meter 35.3 
cubic feet; 1 cubic foot = 0.02832 cubic meter) with usual 
Waldkante (run of mill; not full edged), 48.50 to 44 marks; 
Volikantig (edged full length), 45.2 to 46.50 marks: 
Scharfkantig (sharp edged full le nzth), 47 to 48.75 marks. 

The tenders in lumber on stock, well sawed, may be 
euphemistically stated not to be troublesomely frequent, this 
being on account of large lots recently delivered; on the 
other hand, the cut in this line has been almost nil, be 
cause the mills have been busy with urgent orders in other 
kinds. The most recent offer for stock lumber in usual 
dimensions ran about 39.25 to 40 marks per cubic meter 
f. o. b. cars Mannheim. The Rheinish-Westphalian saw- 
mills are enjoying good business, which tends to stiffen 
prices. As rafted lumber is very ‘dear, the profits of these 
mills in building material are not very great. The tenders 
in rafted timbers have been somewhat greater and some 
new timber has been floated, but as round logs have been 
bought rather dear in the forest, there is but little hope 
that the prices of rafted timbers, even with inereased offers, 
will drop. In the Mainz (Mayenne) raft-timber market 
there has recently been good business, as the Rheinish-West- 
phalian sawmills get their chief supply of logs there. 

Upper Rhenish Mills Working to Capacity. 

The demand for planed boards has recently been more 
satistactory, so that the upper Rhenish planing mills have 
been working full time. Not only partial deliveries on old 
orders but deliveries on new and repeat orders are being 
made. This has encouraged the mill owners to stiffer 
prices. The increased prices of rough stuff will certainly 
lead to further use in planed boards should the demand 
continue good. The softwood logs bought in the North for 
delivery in first open water are coming in gradually, but 
the lots are not so large as formerly, because the upper 
Rhine yards partly have a considerable amount of old 
stock, hence have cut down their orders. 

In pitch pine Rhenish importers have done but little 
buying in America. The last prices of American shippers 
for 1 inch and upward wide pitch pine deals varied between 
19.10 and 19.15 marks per Vetersburg standard, ec. i. f. 
Rotterdam. 

On the lower Rhine the main sales are for pitch pine 
timber; business in that line is at present very quiet, but 
the prices are not unreasonably low. For carload lots the 
importers ask from 2.80 to 2.85 marks per cubie foot (Eng- 
lish), according to the size of the order. 

The demand for Kronkiefer (pine) saps on the upper 
Rhine has recently been a trifle more lively and sales in 
consequence more frequent. The last quotation for pine 
for 1 inch was about 76 to 78 marks; for 33 to 52 milli- 
meters thick, 80 to S82 marks; and for still thicker, 88 to 
90 marks per cubic meter f. 0. b. cars Mannheim. 

Mahogany of the cheaper quatities has run stronger than 
the better grades, because the furniture manufacturers have 
but little to do. For Mannheim delivery f. 0. b. there was 
asked for Tabasco, 230 to 235 marks: for Honduras, 240 to 
245 marks: for Gaboon logs, 56 to 60 marks, in inch thick- 
nesses, 85 to 90 marks, and in thicker grades, 85 to 90 
marks per cubic meter. 

On the market for sawed oak trade has kept within the 
limits. In the poorer qualities the offers are pressing, 
which accounts for the very low quotations. The call of 
the trade is far from satisfactory to dealers and the furni- 
ture makers have but little to do in this material—much 
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less than the average. Oak veneer also has been drag 


Business in sawed white woods develops but slowly. ‘The 
best call has been for patternmakers’ pine lumber, but with 
the limited possible demand that, too, has dragged. The 
last offers in this line have been 48 to 52 marks per cubic 
meter f. 0. b. South German towns. The demand for pine 
ear building lumber is better and the sawmills in the Pfalz 
(Palatinate) have been quite busy. Pine window frame 
lumber of best quality, old and dry, has been very little 
offered. 


FLORIDA LUMBER BEFORTS ABOVE NORMAL. 

PENSACOLA, FLA., July 21.—Trade has revived slightly, 
owing to the entry of several railroads for car and 
bridge material. There is a noticeable increase in de- 
mand from all sources, but all of it practically is trace 
able to the fact that the railroads have bought to some 
extent already and inquiries in considerable volume are 
coming in for additional material. The domestic market 
was liteless and manufacturers looked for no activity 
until the fall buying season beg: in. 

Sawn timber is stronger, owing to English buyers be- 
ing in the market. There is some improvement, though 
slight, in the River Plate situation. 

The last month’s business, so far as it relates to ex 
ports, has been a little above normal, several of the west 
ern ports in addition to Pensacola having done a good 
shipping business. Even some of the Atlantic ports 
sent out a few cargoes. All mills in the State are cutting 
on full time with prospects better now than in several 
weeks. 

The June foreign shipments of lumber from the State, 
as shown by the records just compiled, aggregated 18,431,- 
000 superficial feet; of sawn timber 9,627,000 superficial 
feet was shipped and of logs and hewn timber 549,000 
cubic feet. These shipments in valuation reached $516,- 
000. Other forest products shipped to foreign countries 
included 86,209 barrels of rosin, 848,807 gallons of tur 
pentine and 1,257 barrels of tar. 

Countries to which forest products were shipped dur- 
ing the last month and the valuations to each country, 
inclusive of one cargo of cotton and a few shipments 
of pebble phosphate, vpeniey 





ROMER ies in 204 370 5 eee . Scotland .. esas aa a00 
England POROIGD «oo cccccass “mea 
Germany ‘6 Canada : SA "180 
Netherlands OY, ee ee 15,000 
dae se Pree Fr. West Indies.... 7,008 
France BUNS oc cwccesese 6,710 
Spain Br. West Indies.... 5,120 
Belgium OS ae aar 4,065 
Sweden . PERO er 3,717 
Argentina SO errr 3,712 
Japan 3.5... Br. Hondura’...... "412 


The ports from which these shipments were made and 
the valuations from each, as well as the total, follow: 





Pensacola .......$1,840,082 Boca Grande..... 
Tampa ... moet 671,600 Carrabetle .....<.. 
Key West. st. Andrews 
Fernandina Miami 
Jacksonville ’ 

Port IRgis....... “75/000 Total 





EXPORT MARKET STIFFENING. 

Houston, Trx., July 20.—The export market is stiffen- 
ing, although there has been little change in prices. The 
record of lumber exports through the port of Galveston, 
which includes the subports Houston, Port Bolivar and 
Texas City, trom July 9 to 16 inclusive, as shown by the 
final or supplementary manifests filed with the customs 
officials, follows: 


Liverpool: SS. Novian (cleared July 9)—-41,905 pieces 
staves, value, $10,025; 2,119 pieces yellow pine lumber, 
39,146 feet, $1,096; 47 crates wooden handles, $75; 4,211 
pieces oak staves, $1,707. 

Tampico: SS. City of Merico (cleared July 10)—37 
bundles cypress tank staves, value, $450; 2,979 bundles 
knocked down houses, $4,389; 9,185 pieces yellow pine lum 
ber, 52,Y98S feet, $1,060. 

Havana: Per SS. Viking (cleared July 11)--19,184 pieces 
rough yellow pine lumber, 179,616 feet, value, $2,870. 

Rotterdam: SS. Oceano (cleared July 13) 1,576 pieces 
oak lumber, 10,000 feet, a $550; $2,203 pieces pine 
lumber, 1,461,000 feet, $48,2 

Bremen: SS. Kumeric aces July 16)—484 pieces pine 
lumber, 16,000 feet, value, $528. 

Antwerp: SS. Dipton (cleared July 1¢)— 3,111 pieces oak 
lumber, 49,960 feet, value, $3,007. 

Amsterdam: S88. Skipton Castle (cleared July 16)—For 
Antwerp, 1,455 pieces oak lumber, 13,997 feet, value, $700. 


Kiln dried saps are growing in demand, and are 
steady at $21.50 port, for 6-inch stock; $22 for 8- to 12- 
inch, and $23 and $24, respectively, for 5/4 and 6/4 
material. 

Customs collections for the district of Galveston during 
the last quarter of the fiscal year, 1913-14, which ended 
June 30, were $567,182.26. 

For the purpose of accumulating data on the lumber 
industry, and especially the movement through Galveston, 
George McBlair, vice president of the Lumbermen’s 
3ureau (Inec.), Washington, D. C., is spending a few 
days in this vicinity. In discussing the work and his 
mission to this section Mr. MecBlair said: 


For several years the securing of prices and other informa- 
tion by the lumbermen through their associations has rather 
been frowned upon by both the State and National authori- 
ties. To illustrate, observe the action of the Missouri 
supreme court two weeks ago affirming its fines, aggregating 
$358,000, against certain important lumber firms, and requir- 
ing that they resign from the Yellow Pine Manufacturer 
Association. Again, the last report of the Government's 
bureau of corporations states that association work of get- 
ting prices and market information were steps in the direc- 
tion of unduly affecting the market, and a violation of the 
antitrust law. While we do not sbare this opinion of the 
bureau, yet, we do believe that the only effective way of 
reporting the lumber market, which comes next to steel in 
registering the scountry’s puise, is reporting to buyer and 
seller alike the actual ruling. prices. The Lumbermen’'s 
3ureau does not care whether the market goes up or down; 
the value of its service lies altogether in the accuracy of the 
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eport, Our work has proved eminently successful in the 
icast during its five years’ development there, and that is 
ihe reason for our now developing this important south- 
vestern field. 

Galveston’s terminal facilities for the handling, con- 
entrating, storing and shipping of commodities of coast- 
vise and import trade will prohably be increased within 
. short time. New York capital has been interested and 
ans are under way to establish on the Island the 
nucleus of what is intended to be one of the best 
quipped plants in the country. Due to the fact that 
ans are as yet incomplete the names of the persons in- 
‘rerested are being withheld, but Paul T. Bruyere, rep- 
esenting the New Yorkers, has been in Galveston and 
ubports for some time, making a first hand investigation 
if facilities. Mr, Bruyere will leave this week for New 
York. According to Mr. Bruyere, the harbor facilities 
fered shipping in Galveston and vicinity are not only 
xceptionally good, but are much better than 1s gener- 
lly recognized. The statistics of tonnage, the number 
if cars, and the time in which they are handled over the 
property of the wharf and terminal companies, are won- 
lerful records of the industry and energy of the forces 
whind Galveston’s commervial development. The most 
ncouraging feature according to Mr. Bruyere is the 
fact that the port has the area to expand and develop. 

Simultaneously with the failure of the Interstate Com- 
nerce Commission to suspend the petition of the Galves- 
on railroads for more stringent regulations governing 
lemurrage charges, the revision asked for has gone into 
effect. The fight between the railroads and the steam- 
ship companies and agents over the demurrage problem 
has been one of long duration. 





LUMBER TRADE AT SWATOW, CHINA. 


M. 8. Myers, United States consul at Swatow, China, 
having received a number of inquiries from American 
lumber concerns, furnishes a recent consular report on 
the lumber trade of that port. The timber market is 
largely supplied from native Chinese pine, of which 
4,345 pieces were exported in 1913 and 39,334 pieces 
in 1912 in the form of plank and 45,730 poles in 1913, 
as compared with 48,272 in 1912. The imports of for- 
cign timber into the district were as follows: 

1913 

ere oe 13,188 cubic feet 

SRR Not yet reported 


1912 
11,700 cubic feet 
67,878 board feet 


Hardwoods 
Softwoods 

This imported timber consisted chiefly of teakwood 
from Siam, redwood from the Straits Settlements and 
pine from Japan, the latter chiefly in the form of rail- 
road ties. 

The local market is of little interest to American 
lumber dealers except for railroad ties. Outside pur- 
chases of lumber are usually made through Hongkong. 

It may be of interest also to reproduce the statement 
of Chinese duties on lumber as follows: 


Classification Unit Duty 
Haikwan taels 
Beams: 
TAGTOWOOO. .26 - s0s:0050 Cubic foot . 0.020. 


Softwood, including Ore 
gon pine and Call- 
fornia redwood on a 


thickness of 1 ine h.. 1,000 superficial feet. 1.150. 


TTOREWOOG 65056604056 Cutie Beet .....<s<e.. 081, 
SO eee aeciee HOUGRIME occas cans 210 
Masts and spars: 
HIATGWOOG o4scsecccsee MONG? sik Sesaas eee 5 percent 
ad valorem 
eee ea | see Pee 5 percent 


ad valorem 
Piles and piling, includ- 
ing Oregon pine and 
California redwood on 


a thickness of 1 inch. 1,000 superficial feet. 1.150 


Planks: 
PIOTAMOOR occisccceaes CANDRC TOG8 cs ss sdas 020, 
Planks and flooring, 
softwood, including 
Oregon pine and 
California redwood, 
and allowing 10 per- 
cent of each ship- 
ment to be tongued 
and grooved on a 
thickness of 1 inch.. 1,000 superficial feet. 1.150. 
Pianks and flooring, 
softwood, tongued 
and grooved, in ex- 
cess of above 10 per- 
TS Ee Pe eee bi, Ee eee 5 percent. 
py! a ee CUNO £008 ovescsece 0.081. 
Railway sleepers ........ MOM ccs deere Lig 5 percent. 
Teakwood lumber, of all 
lengths and descrip- 
Res 5 SE Ree CUBIC TOGE. ccc eas 0.081 





LOADING BIG CARGO OF LUMBER. 


JACKSONVILLE, FLA., July 20.—The British steamer 
Pontiac is loading one of the largest cargoes of lumber 
here this week that ever moved out of this port. The 
Pontiac is a very fine steamer, of 2,072 tons, carrying 
a crew of twenty-nine. She steamed up the river Sunday 
afternoon direct from Manchester, England, under char- 
ter by the E. G. Phinney Company, having made the 
passage in sixteen days and a half. She is loading a 
cargo of more than 2,000,000 feet of lumber for Nova 
Scotia. The E, G. Phinney Company has under charter 
a fleet of nine schooners for the lumber trade. 





STEAMSHIP DETAINED BY RESTRAINING 
ORDER. 


PORTLAND, ORE., July 18.—The Royal Mail liner Car- 
norvanshire has finished loading here and is ready to 
sail for the Orient and Europe. On board of the large 
carrier is a shipment of 1,000,000 feet of fir consigned 
to Shanghai, China, by the China Import & Export Lum- 
ber Company. The steamer was detained from sailing 
today by a restraining order from the Federal court, 
the Pacifie Coast Export Lumber Company having ap- 
plied for the order, alleging that the company had 
engaged space for a couple of hundred thousand feet 
of lumber for shipment to Kobe, Japan, but which the 
steamship company failed to take on board because of 


lack of space. The result of this action will be watched 
with keen interest by shippers as well as steamship men. 

Several large steamers are due to arrive here soon 
to load lumber for foreign destinations. The Dollar 
Steamship Company will load the steamers Hazel Dollar 
and Caoe Finisterre; Davies & Fehon, the British steam- 
ships Inveran and Strathendrick; the Pacific Export 
Lumber Company, the steamer Queen Maude; Mitsuie & 
Co., the Japanese steamers Azumasan Marua and Hynd- 
ford. In addition to these several steamers of the W. R. 
Grace line will load lumber here for South America and 
the Atlantic coast. 





FOREIGN SHIPPING ACTIVE. 


EVERETT, WASH., July 20.—Foreign lumber shipping 
was very active last week. The British steamer Strathal- 
lan arrived to load lumber from the Canyon and Weyer- 
haeuser mills for Australia. The German steamer Setos 
arrived to load lumber from the Clark-Nickerson, Can- 
yon and Crown mills for Japan. The British steamer 
Clan McCloud arrived to load 1,800,000 feet of lumber 
at the Crown, Ferry-Baker and Clark-Nickerson mills. 





FOREIGN TRADE OPPORTUNITIES. 


A business firm in the Levant wishes to hear fronr 
American exporters of American lumber adapted for 
furniture and carriage manufacture. Address replies to 
the Bureau of Foreign & Domestic Commerce, Washing- 


979 


ton, D. C., mentioning No. 13,373. 





JUNE EXPORTS SHOW DECREASE. 


TACOMA, WASH., July 18.—The report of the collector 
of customs of the Puget Sound district for June shows 
a sharp decrease in the volume of the foreign lumber 
trade as compared to other Junes, although a slight in- 
crease is shown over May, 1914. Shipments from the 
district for June amounted to 30,381,000 feet as com- 
pared to 46,883,000 in June last year and over 40,000,000 
in each of the two Junes preceding that. For the half 
year of 1914 the official figures show foreign shipments 
of 196,697,000 feet as compared to 206,565,000 feet the 
same six months of 1913, a decrease this year of 7,868,000 
feet. In 1912 the shipments of the same six months 
totaled 224,975,000 feet. 

The little brig Geneva, well known to the lumber 
trade, is due in port next week to load 600,000 feet here 
for Australia for the American Trading Company. It 
is understood its cargo will come from the Defiance and 
Dempsey Lumber companies’ mills, The American Trad- 
ing Company this week also dispatched the British bark 
Autiope from Port Angeles with 1,500,000 feet for Aus- 
tralia. 





NAVAL LUMBER SCHEDULES. 


The Bureau of Supplies and Accounts, Navy Depart- 


ment, Washington, D. C., invites bids for lumber as fol- 
lows: 
(Bids opened August 11, 1914.) 
Delivery at 
ARTICLE. Quantity. navy yard. Sch. 
Ash, white, 2”, firsts 
and seconds........ -, 16,000 feet.. Brooklyn, N. Y...7062 
Cedar, white, No. 1, 
=> ear 2,500 feet.. Charleston, S. C..7062 
Oak, white, for bending 
SEP EE eee re 12,500 feet.. Brooklyn, N. Y...7062 
Oak, white, No. iS 
water-seasoned ...... 10,000 feet.. Charleston, S. C..7062 
Pine, white, No. 3, 1 by 
Ry 2e 80 Be sce cave 32,000 feet.. Brooklyn, N. Y...7062 
Pine, white, No. 3 barn 
boards, 1 by 12”....165,000 feet.. Washington, D. C..7062 
Pine, yellow, longleaf, 
A SS eee See Miscellaneous Charleston, S. C..7062 
Spruce, merchantable 
SO ER 60 sen ens stn 50,000 feet.. Brooklyn, N. Y...7062 
— ~ ~ 





COMMISSARY MANAGERS’ ANNUAL. 


Plans have been practically completed for the Fifth 
Annual Convention of the National Commissary Man- 
agers’ Association to be held at the Seelbach Hotel, 
Louisville, Ky., August 18, 19 and 20. The program 
as arranged is replete with addresses and discussions 
on subjects of the most vital interest to commissary 
store managers. Attendance at this convention and 
participating in its discussions should be to the man- 
ager as beneficial as a short course in a school of prac- 
tical merchandising. 

Every speaker on the program is specially qualified 
to discuss the subject assigned him, and the numerous 
general discussions arranged for will afford every 
manager opportunities to bring out the many points 
in which he is especially interested. The greater part 
of the program will be devoted to symposiums and 
round table discussions led by managers and open to 
all. 

Lumber manufacturers who are familiar with the 
workings of this association and who realize the edu- 
cative value of its annual meetings have indorsed its 
policies and instructed their store managers to attend. 

Among the subjects to be discussed are the follow- 
ing: Store Arrangement; Cost of Doing Business; 
Economy in Buying; Credits and Collections; Cash 
Sales; Increasing Sales, and Farm Trade. 

An address on ‘‘System and Service’’ will be de- 
livered by Anderson Pace, industrial Commissioner of 
the Chicago Association of Commerce, and formerly 
manager of publicity for Butler Bros. Dr. Melvin T. 
Copeland, itt charge of Grocery Research, Harvard 
University, will speak on ‘‘Studies of the Shoe and 
Grocery Trades’’ by the Harvard University Bureau 
of Business Research.’’ These two addresses alone 
will be worth the trip to the meeting. - 
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WE WILL MAKE 
SPECIAL PRICES ON 


13-16x2%”’ Flooring, No. 1, 2 and 3. 
13-16x3%”’ Flooring, No. 1, 2 and 3. 
13-16x3%2”’ Heart, No.1 and 2. 

11-16x2%” - - No.1, 2,3 and 4. 
Roofers, - - - 6,8,10and12”’. 








GILL LUMBER CoO. 


PHILADELPHIA. 
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Tennessee White Pine 


N.C. PINE — HEMLOCK 
HARDWOODS — CYPRESS 


At wholesale, with price and quality right 


Oswald H. Schell, Jr. 


Franklin Bank Building, PHILADELPHIA e) 
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North Carolina Pine 


Rough and Dressed 


YELLOW PINE 


BILL S1UFF and FLOORING 
Hallowell & Souder, pai sietp eit ps. 
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Car 2x2—18”"" Oak. 
Car 1'%x1—26”’ Oak. 
Car 8x8—Poplar. 


1 
We Want |: 
1 Car % or 6-4 Qtd. Sycamore. 
1 Car 10-4 Ash 1 and 2 and Ne. 1 Com. 


To Buy 1 Car 16-4 Ash 1 and 2 and No. 1 Com. 
Thomas E. Coale Lumber Co. 


Franklin Bank Building, - PHILADELPHIA, PA. 








S. B. Dill Lumber Co.,tinitorien” 
— WHOLESALE LUMBER — 
N. C. Pine Spruce Yellow Pine 
Hemlock Cypress White Pine 


S. P. Bowers Co. 


FIDELITY MUTUAL 
LIFE BUILDING 


112 N. Broad St., Philadelphia. 








Wholesale Dealers in 


LUMBER 


Cross Ties, Piling 
Telegraph Poles 


















W.VA. SPRUCE #0 HARDWOODS 








William Whitmer & Sons, 


Incorporated 
Franklin Bank Bldg., PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W.VA. SPRUCE, WHITE 
PINE AND HEMLOCK 


LONG and SHORT LEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
. SPRUCE, HEMLOCK 


AND HARDWOODS 


Office and Mills, . . 








MARION, VA. 
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Stocking 
Retail Yards 





with the right kind of material, 
laid down in yard at the right 
cost isan easy matter when you 
buy of a concern that can ship 


Mixed Cars 


covering a variety of every day 
staples such as our products 
offer: — 


Hemlock ia 
White Pine “—~y Beech 


Norway wow 


White and Red Cedar Shingles 
and Lath for End Loading 


Maple 





Stock Subject to Prior Orders 


5 cars 1x4” No. 4 Pine Crating Strips S2S 

1 °° 1x4” & wider No. 4 & Bet. Wormy Pine Rgh. 
2 ‘| 1x4”—10-16’ No. 1 Merch. Hemlock Rgh. 

2 1x4”—10-16’ No. 2 id ee 

2 a 1x6” _-10-16’ No. 2 sh ~ 

3 P. M.’ Brand Ex. *A*« White Cedar Shingles 














Our modern planing mill facilities 
enable us to work stock quickly 
for special sizes. 


Stearns Salt & 
Lumber Company 


Ludington, Mich. 




















Wit, Humor and Philosophy | 


To lighten the Burdens | 
of Men Engaged in 


LUMBERING | 


“The Woods” 
A New Book 


Lumberman Poet” 


inparalleled sale. 





which has met wita 


Press Comments assure its hearty weleome:— 
Each isa heart song—Portland Telegram. 
Will live in the years to come — Boston Globe. 
Wholly admirable—Buffalo News. 
Real Poetry—San Francisco Argonaut. 
Vigorous verses descriptive of woc »dswork—American Forestry. 
A fresh note and a dauntless optimism— Current Opinion. 
Hard sense and cheerful philosophy— New York Herald, 
Speaks truths direct to your heart—Houston Post. 
In the front rank—Nashville Banner. 
“The Woods” is beautifully bound in cloth 
size 5 14X8”—135 pages) with appropriate colored 
over design and will be sent postpaid for. .$1.00 


“In Forest Land” 


Third Edition. 
Lumbermen all enjoy it because it talks of their 
world and in their language. It’s the book that 
solid faster than we could print it, the first edition 
being exhausted in four weeks. You can make 
no mistake in giving it to a friend. Designed par- 
ticularly for gift and library purposes printed in 
old style type on antique paper, bound in silk green 
loth, gilt top and gold stamped, and illustrated 
in tint. Price, postpaid 81.25 


“Resawed Fables” 


-Esop was a philosopher, but he never was in 
the lumber business. He never wrote any wise 
suyings about ws. 

Resawed Fables supplies the deficiency. This 
new book is a collection of the funniest prose 
writings of “‘the lumberman poet.” 

In fact, it is the funniest book ever written 
about the lumber business or any other business. 
fhat’s its purpose. 

It is the everyday experiences of the lumber 
man, told with a smile. Every lumberman owes 
himself a copy. Price, postpaid $1.00 





Full descriptions of these books and 
others will be sent on request. 
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CRESCENT CITY NEWS. 


Upward Trend to Business Believed to be Permanent— 


Inquiry and Shipments Show Improvement—Prices Va 


Firming Up. 

NEW URLEANS, La., July 20.—-Nearly all local lum- 
bermen are taking a cheertul view ot tne situation. 
iheie are some wno believe that the market will not hit 
Its **natural stride’’ ror several months yet, but it 1s 
genetally agreed that the upward trend just now in evi- 
dence Will be pelmanent and that the worst ot the 
present depression 1s behind the trade. Inquiry and 
shipments poth snow improvement, prices a.e lrming up 
ana reports Irom the mills indicate that stocks in manu- 
lactulers”’ hands aie by no means embarrassingly heavy. 
A recent sign of the times is a report that the mills im 
south Mississippi which have been shut down tor some 
time, awaitig improvement of call and prices, are pre 
paring to resume, 

Cypress yard stock moves in increasing volume, though 
usuauy Vin mixed cars, Bette: call 1s noted tor selects 
and nuish. fhe railroads are circulating mgquiries but as 
yet have Not Increased thew cypress lakings. Latu seli 
beddliy and are ioW IM supply; suingies are moving ve cter. 
dnough mo advance ol quolatlols is reported, prices are 
reporied Weil Deld ail Througu tue lst. 

Lehew pine yard stock itnewise registers better call, to 
gether wWita structural timbers. s’ressed stock probiaviy tits 
rezistered less Muprovement than otner items. wemand tor 
car sills imiproves and tuelr price is by some reports im 
proved, IxXport traae continues comparacively siow, but has 
siared the amprovewent, ana the chauge of Lie Mexican 
situation Lor tne better is believed to toreshadow a revival 
oL uctive call trom that country. 

foe harawoods by most accounts remain pretty much 
Where they were. Betterment ot demand is very siow, 
Tnough a iair call lor oak and zum is reported, with occa 
sional rumours of better prices obtaimable. Oak and gum 
lumber are moving in lair volume Lor export also, but loreign 
vuyers are watcuing tor bargaims still and tueir takings are 
Ihaihly OL small lots ilardwood logs are moving Lor export 
In very smail quantities, prices being as unsatistactory as 
demand. 

in this immediate territory car supply seems to be amplk 
for all present needs. ‘Lhere is said to be a worid of “bad 
order cars, however, and it is learned on what seems to bk 
reliable auchority that some ot the northern systems are 
ollering to repair cars of other lines that are not in shape 
to linunce exteusive repairs, in order to get the use of tue 
stock for the crop movement. ‘There is promise of heavy 
wrain exports through New Orleans and it was reported today 
tm! milis on the ‘texas & L’'acilic were to have a “look-in’ 
ou tre grain curs, Which must be sent back empty unless 
Iney can be loaded promptly. On its face, this looks like an 
assurance of “tight cars” for ‘Texas-Pacitic territory milis 
so jong as the grain movement continues, but experience 
teaches that a severe cur shortage in the Nortn may result 
In the cars being rushed back empty to that territory. 
Lumbermen and trattic officials are pretty well agreed that a 
cur famine is coming, because of the great number o1 cars in 
“bad order.” 

the big Salkehatchie Cypress Company has decided to 
build a single band mill on its holdings near Barnville, S. C., 
und will probably let the contracts tor the machinery this 
week in New Orleans. ‘The company is organized and 
financed by Louisiana cypress men, who say that construc 
tion of the new plant will be rushed. It will bave a capacity 
ot 80,000 feet a day. 

Word comes from Hammond that E. P. Denkman, presi 
dent of the Natalbany Lumber Company, has retired from 
active management of the company and will be succeeded 
as president by F. W. Reimers, of Rock Island, Ill. Mr. 
Reimers, it is understood, is a nephew of Mr. Denkman and 
has arrived to take over his new duties. According to the 
same report O. L. Benway, general manager of the company, 
bas tendered bis resignation, to take effect shortly. 

The plant of the St. John Lumber Company, at Winnsboro, 
resumed operation last Saturday. The understanding here is 
that resumption is for the purpose of sawing the logs now 
at the mill, pending settlement of the litigation over the 
recent forced sale of the plant and holdings. 








SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, LA., July 21.-—It is pleasing to record 
the fact that the lumber market shows a decided im 
provement over that of the previous week. The excellent 
crops in all western States are mainly responsible for 
the increased demand, as 90 percent of the orders being 
received by mails in this section are originating in those 
States. One of the most convincing evidences of a bet 
ter demand is the starting of about three of the largest 
mills in this part of the lumber belt, which have been 
closed for a number of weeks. The opinion seems to be 
general among yellow pine operators that a revival in 
business not experienced in two years will come with the 
harvest this year. 

The railroad demand shows much improvement. The 
purchasing agents of two large roads were in Lake 
Charles in the course of last week and they asked estimates 
on a million or more feet. The Mexican business is reviving 
with the abdication of Senor Huerta, and the same excellent 
business the yellow pine mills of southwestern Louisiana 
and southeastern Texas had enjoyed from Mexico for many 
years is expected to be resumed without delay. The first 
large orders from Mexico will be from the International 
tailroads, which must be practically rebuilt. ; 

A. Milch, of Beaumont, who represents some of the largest 
European export companies, said today : ; 

“Business is not what it should be and I am not buying 
as much stuff as I expected that I would be buying at this 
time, but the active domestic demand which is making itself 
manifest will likely act as a stimulant to the export business. 
I expect that business next month will be far better.” 

The cypress demand is good. All the mills are operating 
and prices seem to be satisfactory. 





A MISSISSIPPI LUMBER CENTER. 


MeripIAN, Miss., July 20.—The yellow pine market has 
shown a marked improvement the last week with 50-cent 
advances in flooring, ceiling, finish and some items of 
boards. Dimension has stiffened $1. Heavy joists show 
price improvement. Timbers are in brisk demand. Long 
dimension is bringing $1 better than inquiry. 

All through the list demand and price are steadier and 
stronger. Manufacturers expect further improvement. 
Concessions have been reduced in many instances. One 





lumberman during the week refused an order for 3,000 
pieces of 2x10—-24 at $21. 

A brisk and increasing demand seemingly prevails fo) 
timbers. Immediate shipment is wanted, but the local trad 
is holding up in order to secure advantage of the expected 
early price increase. 

Mr. Russell, of the Sherrill-Russell Lumber Company, ot 
Padueah, Ky., was in this city last week seeking a bid on x 
big order for heavy timbers. Several lumbermen refused t 
bid on the offer at present prices, holding firm to the belie! 
that the market is improving briskly. 

Inch stock orders have been refused at prices prevailing 
two weeks ago. 

Lumbermen are already beginning to feel the effect of a 
coming car shortage. ocal railroad officials say that west 
ert: railroads are holding cars to move the crops. 

The Meeds Lumber Company has moved its,main offices 
from Jackson to Meridian. The concern’ has secured a suit: 
of offices on the fourth floor of the Citizens National Bank 
building. 








IN NORTHWESTERN LOUISIANA. 


Yellow Pine in Better Position, with Price Advances— 
Mills Running Regularly—Silo Question Receiving 
Public Attention. 

SHREVEPORT, LA., July 20.—With the demand for car 
material advancing and a number of orders for railroad 
goods generally being placed, the condition of the yel 
low pine market has continued very encouraging. Al 
ready prices have advanced generally $1, and, in some 
instances, higher. ‘This is especially so with dimension. 
The popular price for dimension items is $9 off, an ad 
vance of $1 recently. Car materials have also advanced 
$1, according to intormation given out here. 

It is a source of encouragment that the conditions in 
Mexico are improving, with prospects of peace. Nearly 
all the mills are running full (day) time. ‘he Frost-John 
son Company's plint at Mansfield, which supplies lumber for 
the DeSoto oil tield, was reported running at night lately, to 
take care of rush orders 

During the next few months there will be an unusual lot 
of hotel construction in Shreveport. Plans and specincations 
lor a Gestory hotel to be crected by the Ricou estate at a 
cost of about $150,000, and to occupy the site of the old 
Caddo Club, are being worked on by the contractors tor bids 
to be submitted about August 1. Lieutenant Governor T, C. 
Barret, of Shreveport, is having plans made for a 4-slory 
hotel, to contain seventy rooms. and to cost about $50,000, 

Among improvements calling for timbers and other lumber 
proaucts in this section are several bridges, to be ready for 
the bad weather next winter. 

One of the southwestern towns drawing a heavy supply 
of lumber for building purposes is ‘lexarkana, Ark. ‘There 
mre now under construction tucre buildings to cost $444,000, 
including residences costing %$241,U00v. Since January 1 
buildings costing nearly $200,000 have been completed, about 
halt being residences. 

At a mass meeting in Natchitoches recently a proposal was 
indorsed for the city council and the police jury to submit 
to a vote of the people the question of issuing $300,000 in 
bonds, as a bonus, or donation, to encourage the construction 
of the proposed Louisiana Central Railroad. 

The Hammond Box & Veneer Company, of Hammond, is 
erecting a factory on property recently purchased on east 
Railroad Avenue, and expects to have it in operation by 
September 1. The company, of which G. G. Brodsnow is 
secretary, Will convert the old factory into a warehous« 

The silo industry has been receiving unusual prominence in 
Louisiana this summer. Meetings ot farmers are being held 
tor the silo to be explained by experts from the State univer 
sity agricultural department; its close relationship with live 
stock industry and the raising of corn also being explained. 
One of these meetings was held a few days ago at Elm 
Grove, Bossier Parish, and was attended by a large number 
of farmers, according to Mayor J. H. Eastham, who, with 
several other Shreveport citizens, attended. One of the 
speakers was C. H. Staples, of the State university, who is 
in charge of the silo agitation in the State. 

Several cities and towns in this section are making prepa 
rations for street paving. Recently Mayor D. R. Harris, of 
Ifenderson, Tex., visited Longview, Tex., to gather ideas as 
to the best materials to use. Mayor John P. Kline and other 
citizens of Texarkana have arranged to visit Houston and 

sjenumont to study paving materials with a view of a large 
paving improvement in ‘lexarkana. It is not improbabk 
that wood blocks will receive atiention. 

The Weaver-Hearne Lumber Company, recently organized 
in Webster Parish, has bought the property of the Brown 
Bridges Lumber Company, including sawmill, planing mill, 
and timber for a cut of about five years. The new company 
is making extensive repairs, and increasing the capacity of 
the mill. The mill is situated at Couchwood, on the Louisi 
ana & Arkansis Railroad. Only about 300,000 feet were cut 
by the Brown-Bridge company. W. H. Hearne is in charge 
of the plant, the other members of the company buying being 
Ss. P. and 'T, L. Weaver, prominent in local lumber circles. 

S. B. Spitler, of Delhi, has issued a notice that he is no 
longer connected with S. B. Spitler & Co. and the Delhi 
Sawmill & Lumber Company, and that Messrs. A. Gross and 
ID. Hl. Daerdorff have assumed all outstanding obligations. 
In the future the style of his firm, he states, will be S. B. 
Spitler. 








AT MISSISSIPPI’S CAPITAL. 


JACKSON, Miss., July 21.—Orders are coming in more 
freely and better prices noted on nearly everything. The 
growth in business has been steady for several days, and 
every day seems to bring improvement. Four-inch No. 2 
flooring and 5-inch No. 2 ceiling are a drug on the 
market, with 4-inch B and better flooring and 5ths B 
and better ceiling and 12-inch No. 2 boards dragging. 
Other items are in fair demand. Dimension is looking 
better, with considerable call for piece stuff and some 
inquiry for car material. Though the railroads have 
diverted the greater portion of their surplus rolling stock 
to handle the grain crops of the West, nothing approach 
ing a car shortage is being experienced among lumber- 
men yet. 

One million dollars will be expended by the Yazoo- 
Mississippi levee board within the next twelve months 
on the improvement and repair of levees in that district. In 
some respects this will be the most notable levee work ever 
undertaken in the State, the plan of the board being to put 
the levee limes above any possible new high water mark, 
and to reduce future repairs to a minimum, with the ulti 
mate view of greatly reducing levee taxes in the district. 

All woodworking departments of the New Orleans & North 
eastern shops at Meridian have been placed on full time. 
Business on all railroads in the State is said to be flourish- 
ing, and all rolling stock is in constant use. 
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The sawmill of James Hand, at Purvis, which has been 
losed down for sixty days, is being moved two miles south 
if the town, and will resume operation by fall. The Lamar 
umber Company, at Clyde, is closed down for thirty days 
or repairs, and to increase the piant’s capacity. 

The Chess-Wymond mill in South Jackson will resume 
yjperation in a few days, employing a larger force than when 
closed down several weeks ago. 





MATTERS AT MOBILE. 

Mopitk, ALA., July 20.—If the reports coming from 
ilong the line of the Alabama, Tennessee & Northern 
Railroad are to be taken as a criterion, the sawmill busi- 
ness of this district is evidently looking up. These 
eports are to the effect that most of the mills on this 
railroad, said to number about 100, with the exception of 
two or three, are cutting lumber and running full time, 
<hipping their product to this port for export. The 
large outward movement of yellow pine from this port 
last month, approximately 42,000,000 feet, corroborates 
this report of activity being resumed along the line of 
this railroad, 

Further reports in which the Alabama, Tennessee & 
Northern figures are that the Illinois Central will enter 
Mobile during the year through a traffic arrangement that is 
now being perfected with the railroad named, according to 
idvices which have been received here from Birmingham and 
Montgomery. 

The Hattiesburg Wood Reduction Company has perfected a 
process for extracting commercial rosin and a very high grad 
of turpentine from pine stumps. 4 

After 1916 the Mobile & Ohio Railroad will spend $1,000, 
ooo a year for various improvements. This was decided 
fuesday last at a meeting of the stockholders held here. 


THE SOUTHWEST 











IN AN EAST TEXAS LUMBER CENTER. 


Brightening Prospects of the Mexican Situation—Rau 
roads Beginning to Feel Need of Empties—Texa: 
Banks Prosperous. 


Houston, TeEx., July 20.—The improvement in Mex 
ican affairs is the newest development in the southwestern 
lumber situation, and the apparent desire of the consti- 
tutionalists to reopen the entire network of Mexican 
lines, has served to highten the feeling of optimism that 
has already taken a strong hold on lumbermen in this 
section. Lumber shipments into Mexico are reported 
as increasing daily on all lines with Mexican connec- 
tions. This, together with the statement by the officials 
of the Mexican lines that within the next two or three 
weeks conditions will resume their normal state, and that 
the work of rehabilitating the tracks and equipment will 
be pushed with vigor, has made the Mexican outlook 
more promising than at any other time in years. 

While the reported car shortage has not materialized 
to any great extent, the roads are beginning to feel the 
need of “empties.” Reports from east Texas and western 
Louisiana indicate that lumber and salt shipments are very 
heavy, an estimate by one railroad placing the volume of 
business for these two industries at about double that of a 
year ago. Demand for cars from the grain sections, esp. 
cially in north and northwestern Texas, and western Okla 
homa, continues, but no positive information is available in 
Houston that any of the lumber manufacturers have actually 
suffered from a dearth of cars. One official of a prominent 
lumber concern said Saturday: 

“In my opinion the car shortage is a myth—-something that 
will not materialize. So far as our company is concerned, | 
can speak with authority when I say that plenty of cars 
have been available for our use on the usual notice, and our 
lumber shipments have been unusually heavy tiie last ten 
days, and are increasing daily. From all I can learn the 
same condition obtains with the other manufacturers.” 

This same official spoke with contidence of the clearing 
Mexican situation and predicted that at leasi 2,000 carloads 
of lumber would move into that republic within the next 
tew weeks for the repairing and rebuilding of property 
destroyed on the Mexican railroads. He believes there will 
soon-be a quickening Mexican demand for lumber for com 
mercial purposes. 

The Texas banks are enjoying a period of prosperity, as is 
shown by the recent reports from Washington, and several 
instances have been reported where financial institutions 
have aided lumbermen materiajly. Money has been “tight” 
for months, and any indication that the banks are “loosening 
up’ will be received with acclaim by business interests in 
general. 

Reports from the agents of various Texas lumber concerns 
indicate that there will be bumper crops all over the State. 
Some rain is needed in parts of Texas for cotton and corn, 
but there is no forecast ef a drouth, and these staple crops 
will undoubtedly add materially to the swelling total of other 
crops. 

According to N. M. Leach, trafhe manager of the Interna 
tional & Great Northern Railroad, who spent some time in 
Hlouston jast week, there is every prospect of a decided 
increase in railroad earnings in Texas. “The roads in this 
State have seen some hard times,” said Mr. Leach, “but with 
the record tonnage of the western wheat crop, and the assur 
ance that there will be plenty of ships at Galveston to handle 
the exporting of the grain, conditions are beginning to look 
much better from the railroad angle.” 

Dimension continues steady, with the searcer items bring- 
ing 50 cents more. B and better flooring is hovering around 
the $19 mark, mill basis. ‘The demand for car decking and 
siding is still brisk. 

The 600,000 feet of lumber to be used in the construction 
of the plant of the Armour Packing Company on the Houston 
Ship Channel below the city will soon be ready for delivery. 
Meantime the concrete foundations for the various buildings, 
which will range from two to four stories, are being put in. 
The nine buildings to be erected will cover a ground area of 
125x320 fect This plant is apparentiy the first of many 
industrial plants to be located along the ship channel. Plans 
for the wharfage facilities at the turning basin are nearing 
completion by the harbor board. 

More than twenty-five delegates were present a few days 
ngo at the first annual convention of the State Building 
Trades Council held at Waco. The cities represented in the 
council are Houston, Galveston, Dallas, Fort Worth and Waco. 

An expenditure of approximately $160,000 was authorized 
by the Gulf, Colorado & Santa Fe Railroad during June. 

Authority to purchase equipment for the St. Louis, Browns- 
ville & Mexico Railway to the extent of $1,100,000 was 
granted to Receiver Frank Andrews by Judge Waller T. 
Borns, of the Federal court on July 17. Included in the pur- 
chase will be 800 box cars to be delivered at the earliest 
possible moment. : 

Lumbermen returning from Dallas report that the Oak Cliff 
viaduct in that city is being paved with creosoted wood 
blocks. It is expected that many of the new paving contracts 
in Dallas will call for this class of nraterial exclusively. 












W. W. Wallace, representative in Central Texas of the 
William Cameron Lumber Company, recently spent several 
days in Houston. Mr, Wallace has moved his headquarters 
from Waco to Austin, believing he can better reach the trade 
from the latter point. 

An extensive trip just made by J. M. Rockwell, of Houston, 
and Willard Burton, of Fort Worth, included practically all 
territory covered by the yards of the Burton-Lingo Lumber 
Company, and Rockwell Bros. & Co. in Texas, Oklahoma and 
New Mexico. They found conditions rapidly improving, with 
an increasing demand from the country yards. 

The Crown Lumber & Silo Company has added to its list of 
Texas salesmen W. H. Miller, north Texas, héadquarters 
Waco, and W. H. Bright, Austin district, headquarters Austin. 

The R. B. Spencer Lumber Company has acquired the yard 
of I. Y. Doke & Sons at Malone, has sold its stock at Spur, 
Tex., and closed that yard. Other lumber dealers at Spur 
bought the Spencer stock. 

- The George F. Cotter Supply Company will hereafter have 
as a subsidiary company the Houston Tie & Lumber Company, 
recently incorporated for $50,000. Special attention is to be 
given to the tie and lumber end of the business, mainly in 
the supplying of material to railroad customers. Mr. Cotter 
has returned from an extensive trip through the northern 
and western States and reports prospects the best in months. 





SOUTHEASTERN TEXAS MANUFACTURING 
POINTS. 


Tex., July 20.—The lumber outlook 
throughout southeastern Texas and southwestern Louisi- 
ana is very satisfactory, particularly yellow pine con- 
ditions, due largely to the apparent betterment of gert- 
eral business conditions. Crop prospects are better than 
they have been for years and the impending car shortage 
draws rapidly near. The hardwood and cypress markets 
are showing a better tone. Manufacturers report. re- 
ceipts of orde’s for all the business they can handle for 
the next few weeks and for the first time in their 
experience in the manufacturing business they are fol- 
lowing each car of lumber with wire tracers. 

There have been several advances in prices made the 

last week on some grades and one concern raised its 
prices $1 all around. Texas and Oklahoma buying has been 
much heavier than was expected and this is but an indica- 
tion of what the buying will be when the bountiful crops 
are harvested. Similar conditions exist in Kansas and 
other western States. A feature is the remarkable demand 
for grain door material, more than 20,000,000 feet of this 
material having been sold since June 15 to Texas railroads 
alone, Some manufacturers have found it profitable to manu- 
facture the doors themselves, thus securing better prices for 
the material. 
_ The abdication of Huerta in Mexico and the possibilities 
for peace in that country prove more than interesting to 
iocal lumbermen, particularly to yellow piners. It is con- 
servatively estimated that peace in the war-ridden republic 
will mean the utilization by that country of at least 40 per- 
cent of the output of all longleaf plants in Texas and 
Louisiana, It was learned today from an authoritative 
source that one concern has an order listed for 42,000,000 
fect of lumber as soon as peace is assured in Mexico. 

I:xport shipments from Port Arthur continue to increas« 
und a gradual improvement is looked for. 


BEAUMONT, 


ORANGE, TEX., July 20.—While some outside lumber 
manufacturers report slack business, curtailed produe- 
tion and searcity of orders, the nine sawmills and one 
box and crate factory in Orange and vicinity are run- 
ning full time. The Lutcher & Moore Lumber Company’s 
two mills are running five-quarters time. Still stocks are 
reported lower than they were on January 1. Some sizes 
are broken, with shipments for the month fully up to 
average. 

Prices show slight advances on the right hand side of 
the list, especially on dimension and No, 2 shiplap. No. 2 
center matched is crowding shiplap for first place as the 
strongest item on the list. Orders for No. 2 shiplap have 
been placed at Orange mills on a basis of $11.50 f. o. Db. 
mills, and for No, 2 center matched, which is in good de 
mand, at $10.25 f. o. b. mills. 

_ Orange manufacturers are optimistic over the prospects 
for an increasing volume of business at better prices for the 
remainder of the year. 

The Orange box and crate factory is running at capacity 
for export. ; 

The Miller-Link Lumber Company is preparing for an 
active railroad and export trade beginning in the late fall 
and expects by October 1 to be again cutting in a large 
body of very choice longleaf virgin pine. Its logging head 
quarters will shortly be removed from Bunker Hill to 
Louisiana, 





IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., July 21.—Bank clearings, which 
Kansas City lumbermen consider a fair measure of busi- 
ness conditions, are already beginning to show the effect 
of the 1914 bumper wheat crop in the Southwest. Mon- 
day the clearings here were $11,402,720. On the corre- 
sponding Monday of last year they were $9,825,086, an 
increase this year of $1,577,634, or a little over 16 per- 
cent. 

During the warm weather many lumbermen took their 
vacations and trade slackened up a little. This was due 
to the fact that country retailers are not doing a great 
deal of business. From sections where the wheat is cut 
and threshed a fair trade is coming. 

Southern pine prices have been well maintained and 
the trade is keeping up fairly well. Cypress is also 
selling about the same as it has been but prices are a trifle 
stronger and a few items are getting scarce. Hardwoods 
ive quiet; sash and door factories report only a moderate 
trade. _ Coast woods are selling a little better than usual 
and prices are firm. Shingles are a trifle easier although the 
price is firmly maintained. 

_ Being interviewed by the President of the United States 
is not an every day affair but R. A. Long, who in company 
with two other Kansas City lumbermen, C. S. Keith, of the 
Central Coal & Coke Company, and John B. White, of the 
Missouri Lumber & Land Exchange Company, recently had 
that experience, says that the hour he spent in President 
Wilson’s office passed off pleasantly and left with the Kansas 
City lumberman the impression that the present occupant of 
the White House is one of 100,000,000 plain people whose 
destiny he for the time being has so largely in his control. 
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LUMBER dealers at Marseilles, France, usually obtain 
their supplies of yellow pine through Liverpool and 
London, but import hardwoods directly from the United 
States. There was a material increase in receipts of 
American lumber and staves in 1913 as compared with 
previous years. Pine, gum and white oak were the prin 
cipal woods. 




















Spiral Stairway in Lounge Room of Grand Canyon Hotel, 
Yellowstone Park, finished in Birch. 


Birch Finish 


Has “Good Rep” 


already established the country over through 
its extensive use in the more pretentious pub- 
lic buildings as well as in private homes. To 

















get a reputation, such as it enjoys, requires 
real bona fide merit. Not only did it have 


| to make good in working quality, but also in 


its susceptibility to all kinds of finishes 
known to the painter's art—natural and 
colored stains as well as paint. The prelimi- 
nary trial period is now passed and dealers 
who have not been afraid of introducing 
better material to their trade find 


Big Profits and ° 
Quick Sales in Birch 


Being suited to all sorts of interior work, cas- 
ing, base, flooring, mouldings, ornamental 
columns, newel posts, stairways, brackets, 
grills, mantels, etc., it offers much variety for 
those artistically inclined; and particularly does 
it appeal to those builders who favor mahog- 
any finish, for in this respect it holds undis- 
puted title as ‘‘principal imitator’’—so much 
so that it is often referred to as Mahogany 
Birch. 

















| You can Dealers everywhere are coming to 
builders’ demands. Birch has 

less many of your customers ready right now to 
want if they'll pay the price—and at that it’s 


realize that one way of holding 
Seil trade at home is to be alive to the 
Birch been advertised extensively to 

home builders and there's doubt- 
try it. Why don't you stock it and show them 
you're a live wire and ready to deliver what they 
comparatively cheap. Ask any of the firms shown 
below for details. 
















































I. STEPHENSON CO., FLANNER-STEGER LAND & 
Wells, Mich. LUMBER C 
SAWYER GOODMAN CO., Chicago, I. 
Marinette, Wis. FOSTER-LATIMER LUMBER CO., || 
GOODMAN LUMBER CO., Mellen, Wis. | 
Sonne es WORCESTER LUMBER CO., Ltd., || 
HACKLEY-PHELPS-BONNELL CO., Chassell, Mich. 
Grand Rapids, Mich. 
NORTH WESTERN LUMBER co., | © W- JONES LUMBER CO.. 
% ppleton, Wis. 
Stanley, Wis. 
DIAMOND LUMBER CO.. WILLOW RIVER LUMBER CO., 
Green Bay, Wis. New Richmond, Wis. 1} 
|| 
r | 
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NORTHERN PINE 
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We manufacture and carry in stock 
at all times a complete assortment of 


a WHITE PINE. COMMON 
SHOPS AND SELECTS 


All our stock is cut from virgin Wisconsin White 
Pine Timber and is of a very soft texture. Shop 
Lumber and Factory Selects are our Specialties, 
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We Solicit Your Business. 


Rust-Owen Lumber Co. 
DRUMMOND, WISCONSIN 

















THE QUALITY AND SERVICE 
=. = 


Northland’s Pine 


CANNOT BE EQUALLED 


With an annual production of 725,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 




















In the making or selling of lum- 
ber, there is many a laugh await- 
ing you in 


“Redaweed Gables 


By Douglas Malloch 
The philosophy and wit of the lumber 
business are here contained. If a lum- 
berman’s library consisted of but one 
book, this should be the book. 


$1.00 Postpaid. 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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FOR RETAIL LUMBERMEN, 


“Dustman’s Book of Plans and Building Construction,” 
covering the construction of modern homes, bungalows, farm 
buildings, barns, store fronts, store buildings, garages; alse 
the various phases of construction. A good book for the re- 
tailer to show prospective home builders. Price $2, = 

AMERICAN LUMBERMAN, Chicago. 





SOUTH ATLANTIC COAST 


IN NORTHEASTERN FLORIDA. 











Lumber Prospects Excellent—Car and Railroad Needs 
a Factor in the Situation—Wood Paving Block 
Advance. 


JACKSONVILLE, Fuia., July 20.—Further evidence of 
substantial improvement in every branch of the lumber 
industry continues to pour into this market from every 
quarter. As Secretary E. C. Harrell, of the Georgia- 
Florida Saw Mill Association, summed the situation up, 
‘* Practically every mail—and, in several instances, tele- 
grams—brings reports of the most encouraging nature. 
From the amount of this kind of data on hand, we feel 
absolutely confident that the lumbermen have entered 
upon a period of great promise.’’ 

Car and railroad material is the strong factor in the 
situation. As harvest time approaches the car shortage 
specter looms big, as evidenced by the statement this week 
from a man who ought to be in a position to know that out 
of 220,875 idle cars reported more than 200,000 are in need 
of repairs. The scramble on the part of the car companies 
to place dependable orders for lumber to repair these cars 
would seem to bear this statement out. Carriers everywhere 
are rushing the repair of their equipment, as evidenced by 
the Pennsylvania directing that all its available cars be 
repaired at once and made ready for immediate service. 
Other large systems are running their shops full time with 
full forces. 

Many mills have accepted all the business that they want 
for a month or so. Statements as to car material, eépe- 
cially from the Georgia mills, show a large placement, 
and business is being declined at prices that a week ago 
would have taken away almost all the visible supply of 
lumber, as well as several weeks’ cutting ahead. One 
Georgia mill last week sold several carloads of decking at a 
mill price of $16. The purchaser in this instance asked 
how much more stock the mill could furnish at this figure. 
The mill would not promise to accept any more orders at 
that figure. A large order for 6- and 8-inch standard deck 
ing went begging on an offering of $14.50 f. o. b. cars. 

Car framing, offered in large quantities at $12.50 to 
$138, also went begging. As an indication of the improve 
ment in the price tone of the market longitudinal car siding 
may be mentioned. From statements from Georgia mills 
siding and lining, 1%x6, of which there seems to be large 
and an increasing demand, are bringing f. o. b. mills for B 
and better from $20 to $22.50; No. 1 common from $15 to 
$19; standard from $12 to $15. The opinion was voiced 
that these prices will show advancement before another 
week. 

From the above it will be seen that the main improvement 
so far has been on railroad and car material. There have 
been a large and significant increase in the volume of do 
mestic business and a healthy improvement in the demand, 
Lut orders for shipment to the ports have not carried as 
stiff advances. However, inquiry is more insistent from the 
wholesalers, with correspondingly less inclination by manu 
facturers to close. It appears that many wholesalers have 
large unplaced orders on hand that were taken on a price 
basis current three or four weeks ago. These wholesalers 
tind themselves in a predicament. In several cases they are 
placing these orders at current prices and are pocketing 
their losses. 

Paving block offerings have shown advancement. Lots 
of 50,000 and up, dressed, bring $16 on lighter, which is 
equivalent to $15.25 cars port. Janing mill stocks are 
moving freely; accumulations are being shipped rapidly, 
and prices for this material are strengthening. It is related 
of one large order of No. 1 common flooring at $17.50 f. 0. b. 
mill that the purchaser would have taken more if he could 
have secured it. Heavy sales of lath and shingles are re 
ported. 

W. D. Brush, C. W. Gould and G. G. White, experts rep- 
resenting the United States bureau of industrial research, 
have arrived in Jacksonville from Washington to further 
the investigation promulgated in the spring that led to the 
adoption of the six-ring grading rule, of which much has 
been written in these columns. These gentlemen will take 
up the work where their predecessors left off and will make 
n careful study of all the wocds native to the Georgia- 
Florida region. The investigators are being assisted in 
their efforts by a committee of the Georgia-Florida Saw 
Mill Association, consisting of George Betts, W. Frazer 
Jones, A. G. Cummer and H. R. Paul. 

T. S. Price, manager of the Ashley-Price Lumber Com- 
pany, of Douglas, Ga., says that the volume of inquiries 
during the last ten days has increased to double what it 
was during the whole of the last three or four months. 
This is especially true of car material. He said: “I feel 
better over the position of the lumber market than I haye 
felt for some time. We are still being offered considerable 
more business for planing mill stock than we have had 
heretofore.’ The crops in Mr. Price’s section, he says, are 
fine. Mr. Price looks for a big fall demand and he is of the 
opinion that when the demand becomes insistent the mills 
will not be able to furnish the lumber. 

J. C. Williams, president of the Geneva Lumber Com 
pany, ef Eleanor, Fla., says that the situation is decidedly 
more hopeful. He says his concern has been able to raise 
the price 50 cents on every order over the first quotation 
made last week. The mills are getting more money for 
their lumber despite some attempt on the part of the whole- 
salers to beat down the price. 

R. B. Young, manager of the Interstate Lumber Com- 
pany, of Quitman, Ga., savs that the improvement in rail- 
road and car material is marked. A quantity of this class 
of business has been placed and more is to placed. Prices 
are steadily advancing. 


—_—~_ 


FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., July 20.—Inquiries have been more 
brisk than for months preceding, but prices have re- 
mained steady. The increase in inquiries is attributed 
to restored confidence through excellent crop reports. 
Local lumbermen figure that trade conditions from now 
on will be better than they have been for a long time. 
Two bales of this season’s cotton have already been mar- 
keted in Georgia and rapidly opening bolls presage a 
banner year. 

Building permits for July to date amount to $219,775, 
as against $256,312 for the corresponding period of 1913. 

The vote last week of the educational commission of 
the Southern Methodist Church to erect buildings for 
a big university in Atlanta at an early date will result in 
an expenditure of several hundred thousand dollars. 

Atlanta lumbermen are interested also in the fact that the 
next convention of the National Association of Building 
Owners and Managers will be held here. The convention 
was won for this city through the combined efforts of lum- 
bermen and realty men. : 

Reports from southern Georgia are that work on the Way- 
cross & Western Railroad is progressing rapidly. This road 
will enter Milltown next month. The road, opening up a 












new lumber territory, is already operating from Waycross to 
Sirmans. 





OLD DOMINION LUMBER NEWS. 

NORFOLK, VA., July 20.—Some operators who attended 
the North Carolina Pine Association meeting last week 
were pessimistic regarding their business, but were 
buoyed up considerably by the presence of a majority of 
others who evidenced more optimism than has been seen 
for some time. The cause for this optimism is the fact 
that inquiries during the last two weeks have shown a 
decided increase and there has been less disposition by 
buyers to haggle over market values. It was stated that 
the attitude of the buying end of the business had 
changed considerably for the better, noticeable both in 
the correspondence and personal talks. The plane of 
North Carolina pine prices remains the same, however, 
and the statement was freely mado that if the operators 
would hold out firmly for present market prices, and 
should the market change from a buyer’s to a seller’s 
market, the allowing of prices to advance gradually 
rather than abruptly would better enable them in the 
event of a depression to hold on to what had been 
gained. 

There is yet a lack of large sales being made and the 
disposition of buyers in this regard seems not to have 
changed. They are meeting only current demand and it 
would seem from this that the general market is improving 
Mills are disposed not to sell ahead very far at present 
market values, but no doubt they would be willing to take 
on contracts for sixty days or longer at 50 cents to $1 a 
thousand higher. A few mills are still shut down entirely 
und the operators state they do not know when they will 
start up again. Others have seriously begun to curtail pro 
duction and from all reports production and shipments are on 
au more level plane now than they were during the similar 
depression this time last year. The mills are still having 
their troubles with laber. No very great business improve 
ment is expected this month, because of the vacation period, 
but should conditions continue as they are many will be 
satisfied for a short time at least. As one manufacturer 
stated, “Things could be much worse than they are.” 





FROM THE MARYLAND METROPOLIS. 


3ALTIMORE, Mp., July 21.—The Baltimore Hub & 
Wheel Manufacturing Compeny has in a way swapped 
locations with the MeShane Bell Foundry Company, the 
latter taking possession of the fee “simple property on 
the south side of the Baltimore & Ohio right of way. 
The Hub & Wheel Manufacturing Company has secured 
the leasehold property at Holliday and Center streets. 
By the trade the Hub company gets in town, close to 
the wagon wheel trade. 

Bennett E. Tuck, senior member of the Tuck & Stow 
Company, which was recently organized to engage in 
the wholesale North Carolina pine trade and has an office in 
the American Building, is vecovering rapidly from an opera 
tion for appendicitis, 

ll. L. Bowman, general manager of the R. E. Wood Lum 
ber Company, another member of the lumber trade who has 
been on the sick list, is gaining strength rapidly and now 
puts in several hours every day at the office. Mr. Bowman 
was away from his work for nearly two months. 

Clarence E. Wood, assistant general manager of the R. i 
Wood company, will be away for several weeks on a trip to 
West Virginia and other States in which the corporation 
operates, 

The Johnston Line steamer Vedamore, which arrived here 
last week from Liverpool, brought 127 logs of mahogany 
destined for western points. The logs came from Africa, 
being transshipped at Liverpool. There is a growing market 
for the wood. 





IN THE ST. LOUIS FIELD 











IN THE MIDDLE MISSISSIPPI VALLEY. 

Sr. Louis, Mo., July 21.—The yellow pine market is 
holding up remarkably well. A general revival of activ- 
ity in the woodworking industries and also the assur 
ances of good crops will have an excellent effect on 
trade. The most optimistic of the yellow pine manu 
facturers and wholesalers believe their wishes will be 
gratified before many weeks will have passed. The build 
ing business is fair. 

R. B. Bearden, local manager of the Long-Bell Lum- 
ber Company, reports a better trade than he has had at 
any other time so far this year. 

Frank J. Riefling, of the George W. Miles Timber & 
Lumber Company, is well satisfied with the business 
being done, Although a little quietness prevails, it is noth- 
ing more than seasonable. Prospects are good, however, as 
many inquiries have been coming in indicating considerable 
prospective business. Prices, he says, show a disposition to 
strengthen. 

George R. Hogg, of the Hogg-Harris Lumber Company, 
who has been on a short combined business and pleasure 
trip to Canada, is home. He feels well and looks well. He 
says that while trade is a little quiet, the outlook is en- 
couraging. 

There is a slight improvement in the lumber situation, 
in the belief of G. P. Shehan, sales manager for the Berthold- 
Jennings Lumber Company. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Sr. Louis, Mo., July 21.—The usual midsummer con- 
ditions prevail. The prospects, however, are exceedingly 
bright. The certainty of good crops in this section is 
an assurance that lumber of all kinds will be in good 
demand by fall. 

Hardwood conditions are quiet, although a little bet- 
ter than they were. There is a little better call for 
oaks, plain and quartered. While the general call for gum 
is quiet the movement is moderately good. Upper grade cot- 
tonwood is coming more and more into favor now that the 
boxmaking period is becoming a little more active. There is 
a slightly better feeling in cypress. Most of the orders, as 
well as the inquiries, are coming from the North and East. 
It is the general belief, however, that it will not be long 
before there will be a marked improvement in the sections 
that have been dull for some time. 

The Charles F. Luehrmann Hardwood Lumber Company 
is having a seasonably fair trade, according to E. W. Luehr- 
mann. He looks for a brisk call for hardwood in the fall. 

E. W. Blumer, sales manager for the Lothman Cypress 
Company, started Monday for the North on a three weeks’ 
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selling trip through Iowa, northern Illinois, Wisconsin and 
other points. Before leaving he said business has been 
tairly good. The company has one of the largest and best 
assorted stocks of cypress on hand it has ever had and is 
well prepared for rush orders. 

The stork visited the home of Mr. and Mrs. William 
Lothman, jr., last week and when the bird left. there was a 


little daughter at the house—Myrtle. She weighed 9% 
pounds. Both the Jittle one and the mother are doing well, 


William Lothman, sr., had set his heart on a William Loth- 
man 3d, but he is making the best of it. 

Secretary Dodge, of the Lumbermen’s Exchange, 
inspection department is very busy. 

W. W. Dings, of the Garetson-Grayson Lumber Company, 
says that business is good. 

William Dings, sr., who has been in the lumber business 
in St. Louis for twenty-five years, has moved from Hall and 
Branch streets to 2184 Railway Exchange Building. 

rank Fish, secretary of the National Hardwood Lumber 
Association, is in this city in the interest of the association. 
Ile will be here several days. 

J. A. Hemphill, sales manager of the Gideon-Anderson 

Lumber & Mercantile Company, says the hardwood outlook 
is considerably better. There seems to be a more urgent 
demand, he says, and this is having a stiffening effect on 
yrices. 
, Julius Seidel, president of the Julius Seidel Lumber Com- 
pany, looks for a big increase in business in about thirty 
days. Mr. Seidel will leave with his family Saturday for a 
three weeks’ vacation at Mt. Clemens and Port Huron. 

The Consolidated Saw Mills Company reports that it is 
swamped with orders and that prices are going up. 

A. G. Mucke, sales manager for the Grayson-McLeod Lum- 
ber Company, reports a live demand for yellow pine. 

C. L. Whitmarsh, at the office of the W. T. Ferguson Lum- 
ber Company, is back at his desk after several weeks spent 
in studying mill conditions in the South. His return was the 
signal for W. J. Thrasher, also of the home office force, to 
depart on a similar errand. Mr, Thrasher recently was trans- 
ferred to the home office from Texas, where he represented 
the Ferguson company as salesman and his tour of the 
mills is a part of his study for his new duiies 


says the 





BUILDING SITUATION IN ST. LOUIS. 

Sr. Louis, Mo., July 20.—The building business has 
picked up as compared with conditions a month ago. 
The monthly letter just sent out by the secretary of 
the Building Industries Association of St. Louis reports 
that ‘‘the iron workers’ strike still continues, but with- 
out seriously disturbing operations;’’ that the Iron 
Workers’ & Erectors’ League reports thirty jobs started 
or under way since June 1. Trouble was experienced 
on only three. This would indicate that the iron con- 
tractors are able to get their work done without em- 
ploying organized labor, in which event the strike will 
no doubt be a long drawn out affair. 

The steamfitters’ strike was settled 
of the contractors, the others being allowed to surrender 
with honor. Under the terms of the settlement all work 
contracted for or figured prior to the date of settlement will 
be finished under the old rules, ‘There will also be an arbi- 


practically in favor 


tration committee established, which will divide all future 
controversies ws well as the rule which caused the late 
strike. 

The directors at their last meeting considered the co 
operation of the Building Industries Association with the 


Associated Employers of Missouri, which is now in process 
of formation. The object of this organization, as set forth 
in its articles of incorporation, is: To foster and promote 
the business interests of Missouri; to consider present laws 
and proposed legislation; to investigate conditions involved 
therein, and to make fair presentation of the facts so ob- 
tained to the members of the Building Industries Associa- 
lion, to the legislative bodies and the public, and con- 
structively represent employers. 

That such an organization was sadly needed in this State 
was made plain at the time the secretary of the Building 
Industries Association appeared before the last legislature in 
behalf of certain legislation then pending. Examination 
showed forty-five different bills affecting the building indus- 
try on the files of the two houses, mostly introduced by 
organized labor. 


SUIT FOR LAND AND DAMAGES. 


State of Texas to Sue to Recover Valuable Lands and 
for Damages for Timber Cut. 





Houston, Tex., July 20.—J. J. Terrell, former State 
land commissioner of Texas, has made an official report 
of the Kirby timberlands in east Texas, which at one 
time consisted, according to his estimate, of 826,000,000 
feet of pine lumber. He reports that approximately 
125,000,000 feet has been cut, leaving about 400,000,- 
000 feet of standing and marketable timber. 

Mr. Terrell was employed by the attorney general to 
go over the lands with timber estimators in preparation 
for the claims to be made in the suit of the State of 
Texas, vs. the Houston Oil Company, to recover lands 
and damages for timber cut from lands. 

The suit is set for trial late in September in the Travis 
County district court. If the opposing sides can agree as 
to the amount of timber involved, cut and uncut, con- 
siderable time will be saved in taking evidence. It is 
understood that the defendants have made an estimate 
and that their total is something like 675,000,000 feet, 
eut and uncut, a difference from the State’s figures of 
about 151,000,000 feet. 

Under its contract the Houston Oil Company paid $5 
a thousand feet for the timber. At that price, accord 
ing to the State’s estimate, total value of all the timber 
would have been $4,130,000, As finished lumber it would 
be far more valuable. 


—_—oO 


LONGEVITY OF WOOD DEMONSTRATED. 


Razing of Old Building Shows Timbers Used to Be in 


Excellent State of Preservation. 





NASHVILLE, TENN., July 22.—A remarkable example 
of the lasting qualities of wood construction is found in 
the razing at Hickman, Ky., of the Kirk Building, one 
of the landmarks of that city, which though erected 
many years before the Civil War, was found to be in a 
wonderfully well preserved condition. 

The rafters in this building were 38 by 4 inches, the 
joists were heavy and without knots and all of an excel- 
lent grade of poplar. The frame was keyed together 
with wooden pegs one inch in diameter, while the nails 
used in the building were of the old square wrought iron 
type which prevailed before machine-made nails. Every 





stick of timber which has been exposed to the weather 
was found to be in a condition as sound as when the 
building was constructed more than half a century ago. 

The building is being torn down to make room for a 
modern office building. 


AN INTERESTING -FOREST STUDY. 


Experiment to Determine Effect of Mountain Forest on 


Amount of Water Shed. 





Houston, TEx., July 20.—Prof. Alfred J. Henry, one 
of the conservation experts connected with the Depart- 
ment of Agriculture, spent Saturday in Houston, en route 
to the Rocky Mountains in Colorado, where he will per- 
form one of the most unusual and interesting experi- 
ments ever .attempted by the department. Professor 
Henry is officially at the head of the rivers and flood 
service of the United States Weather Bureau. 

The experiment, specifically, will be to determine the 
effect of a mountain forest in Mineral County, Colo- 
rado, on the amount of water shed into the headwaters of 
the Rio Grande. When it has been completed—the 
estimate places the amount of time required at ten years 
—the information derived will be serviceable as a guide 
in forest planting as a factor in future water supply 
conservation. 

Two small forests of about equal size cover the slopes 
ot two important watersheds at the headwaters of the 
Rio Grande. The experiment will be to make daily ree- 
ords of rainfall through a number of years at various 
well distributed stations in each forest and at the same 
time make accurate records of the amount of water fol- 
lowing into the stream from each shed. 

When the records have covered a sufficient number of 
years to arrive at a reasonable set of normals, one of 
the forests will be hewn down and the experiment re- 
peated. The final results will be obtained by comparing 
the results of the first and second sets of experiments. 
While there has always been a general opinion that for- 
ests affect the amount of water flowing into streams from 
the sheds covered by the forests no experiment on any 
scale whatever has ever been made to establish or dis- 
prove the theory. The experiment that Professor Henry 
will conduct is also being tried in Switzerland, and these 
two experiments as far as is generally known, are the 
only ones that ever have been attempted. 


TIMBERLANDS TO BEAR TAX BURDEN. 


Diminished Assessments on Sugar Lands to Increase 
Taxation on Timberlands—Lumbermen to Protest. 





NEW ORLEANS, LA., July 20.—With the assembling 
of the State board of equalization at Baton Rouge last 
week the question of timberland taxation is being vigor- 
ously discussed. It is taken for granted .that the 
assessors’ returns will show a considerable shrinkage in 
the total assessed valuation of the State, due largely to 
diminished assessments upon the sugar lands, whose 
owners were hard hit by the tariff. The board has set 
the hearing of the sugar planters’ appeals for reduction 
for next Wednesday, July 22. Present indications are 
that the sugar parishes will ask a 1eduction of about 
one-third on their ‘assessments. Iberia parish planters 
already have made that proposition. 

With State appropriations exceeding income estimated 
upon last year’s assessment, it is obvious that the grant 
of these reductions will cause serious trouble, unless it 
is compensated by increased taxation upon other classes 
of properties. Dispatches from Baton Rouge strongly 
intimate that the timber and oil interests will be saddled 
with the extra burden. It is recalled that some years 
ago, when the boll weevil hit the cotton-growing par- 
ishes, reduced assessments of cotton lands were offset 
by heavy increase in the assessments of timberland. Liv- 
ington parish already has shoved up its assessments on 
some classes of timberland from 75 to 100 percent. The 
owners have lodged protests with the equalization board, 
but so far as can be learned today no definite steps have 
been taken to enlist the lumbermen of the State for a 
defense against the threatened increase of taxation. 

No date, it appears, has been fixed by the equalization 
board for considering timberland assessments and hear- 
ing the lumber industry’s side of the case. But it is 
taken for granted that the lumbermen will have their 
‘day in court’’ before the board takes final action. 


A SOFT YELLOW PINE CENTER. 


MALVERN, ARK., July 20.—The good tone in the yel- 
low pine market is still in evidence at the beginning of 
this week and seems to have established a general feel- 
ing of prosperity with the manufacturers of Arkansas 
soft pine. A bunch of lively inquiries and a good vol- 
ume of orders have been reported by the mills in this 
section and with this report comes the good word that 
prices are steadily advancing and also the prediction 
that by the time of reckoning at the close of the year 
yellow pine will show a net value in dollars and cents 
that can be very favorably compared with the average 
value of last year. 

Yellow pine lath are in big demand in both the kiln 
dried and air dried variety. The price of this article 
has advanced at most mills 15 cents a thousand. There is 
a big call for car material and No. 2 strips and boards, the 
former remaining firm in price and the latter showing on 
the face of offers from large buyers an advance of from $1 
to $1.50. The eastern market has also opened up in greater 
volume and from this particular section of the country comes 
a record breaking demand for Arkansas’ production of soft 
pine, 

Stocks are depleted owing to the heavy demand and espe- 
cially to the big call for certain items of stock. There is a 
general shortage of dimension, notably No. 2, and orders of 
the last two weeks have drawn heavily on the stock of finish 
shown by the semiannual inventories. 















































































CALIFORNIA 











California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET 


Room 716 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS 





























PACIFIC COAST 











Creosoted Piles 
Bridge Timbers 


Wharf Timbers 
Ties & Cross Arms 





Cargo and Rail Shipment. 
Export Work a Specialty. 


St. Helens Creosoting Co. 
912-913 Yeon Bldg., PORTLAND, ORE. 
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Pacific Creosoting Co. 


SEATTLE, WASHINGTON 


Creosoted Piling 
Bridge Timbers 
Ties, Wood Duct 
Wood Pipe 
Cross Arms 


Paving Blocks 
WOOD BLOCKS 


The Silent Pavement. 








Cargo and Rail Shipments. 
Can Load Vessels any Draft. 


OFFICE, PLANT, 
910 White Building, Eagle Harbor, 
Seattle. Wash. 
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The Polleys Lumber Company 


MISSOULA, MONTANA 
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Manufacturers and Wholesalers 


Idaho White Pine 


SEND US YOUR INQUIRIES 
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FROM -THE PACIFIC NORTHWEST | 





SAY! 


We want to move the following stock 
and will make low prices to do so: 


60,000 ft. 3x3 Fir Porch Rail, any pattern. 
50,000 ft. 2x4 Fir Porch Rail, any pattern. 
75,000 ft. 14x2 Fir Door Jambs, any pattern. 
60,000 ft. 1ix4 No. 1 VG Fir Flooring. 
80,000 ft. 5§x6 No. 2 Clear & Btr. Fir Ceiling. 


If you can use any of this stock 
let us hear from you promptly. 


The L. R. Fifer Lumber Co. 


SEATTLE, U.S. A. 





Jour 7).CoeLiws Lr x1BER Go. 


MANUFACTURERS AND WHOLESALERS 


PACIFIC COAST LUMBER PRODUCTS 


Werre Bus.DpinG 





SEATTLE WASH, 


Try us on a mixed yard order or timbers. 


—— i — 


BUNGALOW BRAND Red Cedar Shingles 


MAKE LASTING FRIENDS. 














LINDSTROM -HANDFORTH 
LUMBER CO. ° 

WASHINGTON 

ee eee 


TACOMA, - - ° 

















A Big Value House 
For Local Advertising 


We've selected this one from our last regular 
advertising bulletin for you dealers who have 
been waiting for a moderate priced house with 
which to try out this form of specific adver- 
tising. 


Here’s Your Opportunity 


\ house that can be built complete for about $1350 
—four rooms and bath. We've prepared an ad suit- 
able for use in your home paper with illustrations of 
exterior and floor plan and will send working plans 
and bill of material with cuts for ad for $3.00, postpaid. 


Ask for latest Bulletin 
showing 7 other plans. 


AMERICAN LUMBERMAN 


431 So. Dearborn St., Chicago. 














. PUGET SOUND NOTES. 


Holiday Season Causes Temporary Quiet—Log Con- 
ditions Firm—British Columbia’s Advantages in 
Shingle Manufacture. 

SEATTLE, WASH., July 18.—The annual Potlatch fes 
tivities of this week have found the lumbermen with 
only a fair volume of business to interfere with the 
enjoyment of the occasion and the entertainment of 
visitors. It seems natural that with the decorations on 
all principal streets, parades passing and bands _ play- 
ing, the holiday apathy from July 4 should have con 
tinued over to this time. The advance of 50 cents to 
#1 has been well maintained, and while there is not 
much increase in the volume of business from last week 
it is evident that that feature has not affected buying 
materially. The mills have sufficient orders in hand to 
Warrant a further advance of 50 cents, and some of 
the more optimistic manutacturers look for a volume 
of business the latter part of the month that will carry 
it still further. 

The log market is  stiffening,*and with the camps 
closed an upward tendency in log prices is probable. 
The hot and dry weather has produced a dangerous condition 
for forest fires, but the vatrols are watching closely, and 
so tar no fires have gotten to the timber and but little 
damage has been done in old burns or where logging is in 
progress. The price of red cedar shingles has reeeded 5 
cents owing to a number of mills having restricted the 
holiday shutdown and also to a falling off in the demand. 

The operation of the steam shovel at night only in the 
excavation for the Stuart Building foundations has been 
appreciated by the tenants of the Henry and White build 
ings, who naturally expected more or less discomfort from 
the work. 

A tract of fir, cedar, spruce and hemlock timber, covering 
15,000 acres in the Olympie Peninsula, with a stand of ap 
proximately 1,500,000,000 feet, owned by the Goodyear Lum 
ber Company, a Wisconsin corporation, will be logged as soon 
aus operation can be started. The tract was sold to Charles 
A. Goodyear and his associates, of Tomah, Wis., several 
years ago by James D. Lacey & Co., and lies along th 
Strait of Juan de Fuca, in Clallam County. The Goodyear 
Logging Company will build the railroad and carry on th 
work, with Lamont Rowlands, of Tomah, Wis., as manager. 
The logs will be put into the water in Clallam Bay. The 
Goodyear Lumber Company interested here is not connected 
with the Goodyears of Buffalo ner with the Great Southern 
Lumber Company, of Bogalusa, La. 

The sheds and lumber vard of the Crab Creek Lumber 
Compauy, at North Yakima, Wash., were burned July 11. 
The cause of the fire is unknown and the loss of $18,000 is 
covered by insurance. This is one of the seventeen yards 
of this company in eastern Washington. It will be rebuilt 
immediately and lumber is being shipped to carry on the 
business during the reconstruction. The Crab Creek Lumber 
Company maintains buving offices and headquarters in Seat 
tle, in charge of I. Rovig, who is also manager of the Supe 
rior Lumber Company, of this city. 

The new offices of the Pacifie Coast Shippers’ Association 
on the eleventh floor of the White Building are well adapted 
to the requirements of its business. F. M. Biggs is in charg 
of the freight traffic department and the rate book, succeed 
ing E. L. Fairbanks, who resigned the latter part of June. 
Mr. Biggs was chief clerk of the freight claims department 
of the Chicago, Milwaukee & St. Paul Railway in Seatth 
until this position was tendered him and had been in the 
claim department of the railway in Chicago before coming 
to Seattle two years ago. He brings to his new position an 
accurate knowledge of its requirements. 

Ww. arrtt, Nebraska representative of the Day Lum 
ber lamany. Big Lake, Wash., who has been spending a 
vacation period of several weeks at the mill, enjoving th: 
trout fishing in the nearby streams, was in Seattle this week 
on his way home. His experience in watching the careful 
manufacture of fir and red cedar products at the plant of 
his company has made him an enthusiastic advocate of Pa 
cific coast lumber and shingles. 

W. I. Ewart, Henry Building, Seattle, left this week for a 
trip that will cover St. Paul, Chicago, St. Louis and other 
cities in connection with his timber interests. The mill of 
the Cashmere Lumber Company, Cashmere, Wash., of which 
he is manager and which has been closed through failure 
of contractors to supply logs, will be started shortly. The 
Lox factory has been operating steadily. 

The Pacific-Atlantic Lumber Company is a new wholesale 
lumber company in Seattle with offices in the Railway Ex 
change Building. This company was organized July 1 by 
Douglas F. Smith, W. P. Kingston and 8S. A. Gibbs. Mr 
Smith was formerly engaged in the lumber business in 
Menominee, Mich. Mr. Kingston has been engaged in lumber 
manufacturing on Puget Sound and Mr. Gibbs was a whol 
saler in Tacoma. 

Among the Vancouver (B. C.) visitors to the Seattle 
Potlatch festivities were Mr. and Mrs. P. W. Fau Vel and 
Thomas Kirkpatrick. Mr. Fau Vel is a well known wholesale 
lumber dealer and Mr. Kirkpatrick one of the leading shingle 
manufacturers. 

William A. Miner, of Miner & Freese, Ridgeway, Mo., was 
in Seattle this week. This company operates yards at 
Ridgeway and Bethany and handles considerable Pacitic 
coast lumber. Mr. Miner was accompanied by Mrs. Miner 
and they made a tour of the Yellowstone coming out. The 
wonderful natural advantages of the Puget Sound country 
and the scenic beauty of Seattle impressed Mr. Miner as 
strongly as the other wonderland. 

L. Daley, of San Francisco, was in Seattle this week 

Mr “Daley represents Davies & Fehon, lumber importers of 

Sydney, Australia. 

Oscar Bye, traveling representative of the Clear Lake 
Lumber Company, Clear Lake, Wash., in the territory from 
Montana to Cleveland, Obio, has been on the Coast several 
weeks and made a trip to British Columbia, in which he 
incidentally investigated the manufacture of shingles. In a 
letter to the company, comprising a report, he verified the 
statements regarding low wages as compared with Washing- 
ton and the employment of oriental labor, cheaper timber 
ete., Which have appeared in most of the articles on that 
subject: but in addition added the fact that shingle manu 
facturers in buying Government timber pay only for what 
they can use, thus having the advantage of selecting the 
better timber only. This will explain why the shingles pro- 
duced can be confined largely to the best grades. He also 
said that in his opinion the shingles he saw there are no 
better than the best grades made in this country, though 
selling at a somewhat higher price. 








AROUND THE GRAYS HARBOR COUNTRY. 


ABERDEEN AND HoquiaM, WASH., July 18.—N. J. Bla 
gen, president of the Grays Harbor Lumber Company 
of Hoquiam, stated recently that representatives of large 
eastern concerns have been on Grays Harbor during the 
last few weeks arranging for shipments of lumber cut 
in this country to Atlantie ports, particularly New York, 





where large wharves and expensive yards are being constructed 
pending the opening of the Panama Canal. Mr. Blagen says 
his company is receiving a number of large orders, having 
closed two exceptionally large ones during the last) two 
weeks. All the mills are busy and with the rail shipments 
brightening as they have been recently —lumbermen 
are more optimistic over the outlook for the lumber market 
during the coming season than they have been for som 
time. 

Logging camps in and around Grays Harbor have resumed 
and are all operating full force now after the Fourth ot 
July shut down. 

A distinct pleasure has been afforded the lumbermen of 
Grays Harbor in the recovery of F. G, Deming, president ot 
the Deming Lumber & Shingle Company, of Markham, whos¢ 
life was for some time despaired of during his recent serious 
illness. 


eer 


COMMENCEMENT BAY LUMBER NEWS. 


Millmen in Informal Conference Discuss Trade Condi- 
tions and Prospects; Consensus Is that Opening of 
Canal Will Increase Demand for Fir. 


TACOMA, WASH., July 18.—Prominent millmen of west 
ern Washington and Oregon met informally Thursday at 
the Tacoma Hotel to talk over trade conditions an. out 
look and to hear suggestions. The uniform sentiment 
was that the advance in prices put into effect three 
weeks ago by many of the mills is being well maintained 
With an inereasing demand and that the tendency of the 
market is to advance further. Portland, Seattle, Everett, 
Tacoma, the Grays Harbor country and other mill cen 
ters were represented. Most of the millmen feel that the 
opening of the Panama Canal is certain to create an in 
creased demand for fir with wider markets. The Aus 
tralian market has shown a tendency toward activity 
but there has been little buying from the United King 
fom, buyers there holding off to see what freight rates 
will be in effect. Millmen who were in Tacoma Thurs 
day said they find a much more optimistic, healthy feel 
ing in the trade than a couple of months ago. 

The Wheeler Reese Lumber Company resumed opera 
tion Monday at its plant at Harding on the Tacoma 
Eastern Railroad, after two weeks’ Fourth of July shut 
down. The sawmill has a capacity of 50,000 feet and thi 
shingle mill 80,000 shingles. While the company tinds a 
fair demand, Vice President Welles Wheeler says he doubts 
if the yard stock advance can be maintained unless the 
railroads come in with at least about 40 percent of their 
normal buying, 

_ Local mills have received an inquiry from the Watkins 
Lumber Company, a Philadelphia retail yard, for 
000 feet of yard stock for steamer shipment, sup 
posedly via the Panama Canal. The inquiry is largely for 
dimension. 

The Lindstrom-Handforth Lumber Company, Perkins Build 
ing, was idle a week at its mill for the Fourth of July. but 
has resumed sawing. The company finds the general tendency 
of the market toward better prices. 

The Local Lumber Company, allied with the Foster Lum 
ber Company interests, has filed for reeord with the county 
auditor a list of its officers for the ensuing year, naming 
\. Beall Foster as president; M. G. Phillips as secretary: FE 
Walker Foster as treasurer, and J. A. Jardcen as vice presi 
dent The company’s plant and yard are located in the 
West End, where the company does a large proportion of 
local business. 

The Northwest Lumber Agency, Tacoma Building, notes 
a tendency among castern buyers to hold off a little, ap 
parently until assured advanced prices are a firm reflection 
of conditions on the Coast. ‘The ageney’s Black Lake mill 
at Olympia and Dillman mill at Tenino are the only ones it 
has not in operation. 

liarold Weston, a retired lumberman of Jacksonville, Fla., 
was in Tacoma this week, accompanied by Mrs. Weston, on 
their way home from a fifth trip around the world, during 
which they have visited nearly all the countries of Euro 
and Asia. The most marked change in any nation, Mr. 
Weston said here, was in Japan, where progress was every 
where in evidence, although taxes are very high. 

The Danaher Lumber Company's mill on the north water 
front, which has been idle since in December, will resume 
sawing the latter part of July, according to announcement 
this week. Secretarv and Manager L. FE. Fredrick savs the 
company feels conditions are now improving Said he: 
“We have several export orders already on hand and it is 
from this end we expect to obtain business. Prices are still 
low, but if the demand keens what we think it will be it is 
not too much to forecast price advances, 

The starting up of the Danaher mill will leave but two 
idle sawmills in Tacoma, the Tacoma Mill Company's plant 
and the East Tacoma Company's plant across the bav. neither 
of which has run this vear. Sinee it was shut down th 
Danaher mill has been overhauled and needed betterments 
installed. The company has a large shingle mill in connec 
tion with the sawmill. which was idle practically all of 
1915 








ON POSSESSION SOUND. 


EVERETT, WASH., July 20.—Logging camps generally 
in Snohomish County have resumed operation, following 
the usual midsummer holiday festivities. In addition 
to the camps which elosed July 1 for the usual vaeation, 
a number of eamps which had not been running for 
several weeks and, in some instances, many months, 
started up again. Among those are the camps of the 
Oso Logging Company, in the northern section of Sno- 
homish County. The Oso company resumed operation 
at the shingle mill at Lake Riley, as well as in the woods. 

The Stimson Mill Company has contracted with the 
Northern Pacifie Railway to transport the product of the 
Stimson plant at Bryant during the next three months, the 
arrangement following the discovery that the bridge of 
the Stimson company over the Stillaguamish River is unsafe. 
It is stated that the bridge will be repaired, as the 
company’s timber at Bryant will not be exhausted for three 
years. 

Mayor George W. Kuntz. of Arlington, is one of the most 
popular men of northern Snohomish County. He has twice 
served as mayor and twice as city councilman. He is now a 
eandidate for county commissioner and his election is freely 
predicted. He is largely interested in the Brown-Kuntz Com 
pany. of Arlington, operating a sawmill and a shingle mill, 
the Wisconsin Timber Company and the Stillaguamish Boom 
Company. . 

The C. & B. Co.'s shingle mill here is nearly ready for 
operations and before August 1 the electrie current will be 
turned on and 50 men will be employed. <A feature of the 
electrically driven machinery -will be an improved blower 
system, which will keep the dust down to a minimum. 

State Senator E. Milton Stephens, of Monroe, says he will 
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it be a candidate for reélection and will devote his entire 
me to the development of his large logging, milling and 


iirying interests. Senator Stephens made an_ excellent 
-eord in the legislature and he has many friends in Sno- 
omish County who would like to have him reverse his deci 
on. 





ON THE WILLAMETTE RIVER. 

PORTLAND, ORE., July 18.—A material improvement is 
oted here in the trade emanating from the retail dis- 
riets, but no new activity is yet reported in the demand 
or lumber from large indistrial or railroad interests. 
‘he inereased demand, however, has strengthened the 
uarket very appreciably, and revival of buying by the 
silroads in the immediate future would place business 
ere on a very satisfactory basis from the manufacturers’ 
iewpoint. 

The report received here today to the effect that the 
Vanama Canal will be thrown open for commercial traffic 
uly 31 was received with keen enthusiasm, for with that 
aterway open it is believed an improvement will imme 
iately be felt in the lumber business. The opinion of all 
ho have made the matter a study is that great quantities 

Pacific Northwest lumber will find a ready market along 
ie Atlantic coast. 

Determined that the harbor improvement work shall not 
use while Congress takes time to make the necessary 
ppropriations for work that has been outlined, the Port of 
oos Bay has guaranteed the finances of the operation of the 
covernment dredges Col. P. S. Michie and Oregon until 
ioney is forthcoming from the Government. ‘The dredgers 
ave been at work for a short time digging at the entrance 
to the bay with excellent results and the port wishes to 
eep the good work going without int rference. A com- 
aittee notiiied the United States engineers stationed here 
o this effect this week, after the engineers had announced 
| necessary to withdraw the dredges on account of lack 
tf funds. 

T. M. Howell, of the Howell Shingle Company, with offices 
in this city and mills near the mouth of the Columbia 
River, says that demand for red cedar shingles has im- 
proved considerably the last two weeks and prices are run 
ning a little better. Two months ago, he explained, there 
seemed no inclination to buy, but now inquiries come freely 


and many orders are being placed. Red cedar logs are 
scarce and high. 

Jay S. Hamilton, of the Jay S. Hamilton Lumber Com 
pany, with offices in the Lumbermen’s Building, says the 


improvement in lumber demand has not reached the point 
where he feels justified in resuming operations at the Black 
Rock mill, but if conditions continue to improve activity 
will be resumed. Mr. Hamilton fears that a serious car 
shortage will be experienced the coming fall and _ possibly 
late into the winter on account of the heavy crops. 

The Columbia Tie & Shingle Company's mill on the Lewis 
River resumed tie cutting operation this week after a shut 
down of several months. ‘This mill is a member of the 
Lewis River Tie & Lumber Mills’ Association, with offices 
in the Lumbermen’s Building, this city. Inquiries for ties 
are reported considerably better than a month ago and the 
market firmer. 

E. B. Hazen, general manager of the Douglas Fir Sales 
Company, this city, said that orders for lumber for the retail 





vards continue to come in freely and he looks for good 
activity the coming fall. The industrial and railroad de 
mand, however, is still very light, said he. 
WELFARE OF WOODS EMPLOYEES. 
SEATTLE, WASH., July 18.—Just as there has been 


development in the method of logging and lumbering 
development of greater efficiency by the use of labor 
saving machinery and the application of power there 
has also been development in the men engaged in the 
work, and especially in the living conditions for the men. 
It has not been so many years since that the lumber- 
jack or logger has been given little more attention than 
the horses in the camp. Most owners were of the opinion 
that the lumberjack did not care for clean quarters and 
a sanitary camp was almost unheard of. Experience, 
however, has taught that money spent for the benefit 
of the men in the camp is money well spent from the 
investment standpoint, because of the increased efficiency 
of the men and a better class of men to he secured 
where better quarters are provided. The big, progressive 
lumber manufacturers and loggers all over the country 
have come to realize this and the modern sanitary log- 
ying camp is as different from that of yesterday as dav 
is from night. 

The George Palmer Lumber Company at La Grande, 
Ore., operates a large mill plant and its logging camp 
is situated near Vincent, Ore., about 40 miles from 
La Grande. Vincent, which is on the Elgin branch of the 
Oregon Railway & Navigation Company Rrailroad, is situ- 
ated near the heart of the Palmer timber holdings. 
Recently the company completed a main line logging 
road from this point to its newest camp on Smith Moun- 
tain. Here the company has left nothing undone that 
could add to the comfort and health of its employees. 
The site is ideal for a village and the company has 
taken great pride in developing it along modern, sanitary 
lines, 

Since the early days of logging it has been the cus 
tom for the logging camp to close during the week of 
July 4 and too often it has been the case that the lum- 
berjack celebrated the Fourth of July by spending prac- 
tically all of his accumulated hard earned wages on one 
‘‘slorious’’ drunk. As an instance of how better camp 
conditions are influencing the men who work in the 
woods, the La Grande Evening Observer of July 7 tells 
how the lumberjacks from the George Palmer Lumber 
Company camp return after their Fourth of July cele- 
bration: 

If all travelers were as decorous and gentlemanly as the 
crew of the Palmer camps at Vincent, railroad conductors 
would live longer and have less gray hair. Yesterday morn 
ing 105 lumberjacks who had been out from Vincent to spend 
the Fourth went back home and to work. On the trip be- 
tween La Grande and Vincent they had a special car to 
themselves and when the train reached its destination the 
cleanest and orderliest car of the train was that occupied 
by the lumberjacks. 

“These 105 men are the most orderly lot one could 
imagine,” said Conductor Grady on his return. “There was 
no spitting on the floor, no rough talk, not a single suspicion 
of drinking or the effects of carousing, but instead quiet, 
orderly behavior that would be an excellent pattern for the 
traveling public to follow. ; 

“Times have changed, of course, for a few vears ago any 
crowd of 105 lumberjacks would make life miserable for a 
conductor ; now they are model passengers. even though they 
are returning to work after a Fourth of July celebration. 
All had money left to get home on, toc” 





WEST COAST WOODS FOR WEST COAST SHIPS. 

SEATTLE, WASH., July 18.—Hall Bros., of Eagle Har- 
bor, just across the Sound from Seattle, have the con- 
tract for building the Government lighthouse tender 
Fern. The Government, .according to long custom, 
specified that certain parts of the vessel should be con- 
structed of southern yellow pine. This would mean that 
Hall Bros. would have to ship in southern yellow pine a 
distance of probably 3,000 miles, although their plant 
is almost within a stone’s throw of Douglas fir timber. 
The Puget Sound region, in which their plant is situ- 
ated, has many sawmill plants that are cutting Douglas 
fir lumber for shipbuilding purposes and are shipping it 
all over the world. In some ways the Government is 
slow to change from precedent and this seemed to be 
the case regarding the building of this boat. The 
officials in charge of the specifications were evidently 
unaware of the merits of Douglas fir. Joseph P. Cary, 
representative of Hall Bros., went to Washington and 
with the aid of Representative Humphrey, of this State, 
succeeded in getting the Government to allow Hall Bros. 
to substitute Douglas fir wherever southern yellow pine 
was specified for this purpose. Manufacturers of fir 
lumber consider this an important achievement and one 
more step toward recognition of the many merits of fir 
lumber. Hall Bros. have written Representative Hum- 
phrey thanking him for his aid in securing this recog-- 
nition, as follows: 

In behali of this firm and of our western lumber interests, 
as well as the interests of the industry we represent on this 
Coast, we desire sincerely to thank you for your courtesy 
to our Mr. Joseph P. Cary, and to assure you of our high 
appreciation of your splendid success in securing the use of 
Washington lumber in the construction of the lighthouse 
tender Fern. 

Your successful effort in this connection is a victory for 
the whole Pacific coast, and particularly for the lumbering 
interests of this State, as it thwarts an effort of eastern 
interests to establish the idea with the national Government 
that Washington lumber is of an inferior quality. 

Your efforts in our behalf will result in a material saving 
to us in the cost of building the Fern. which we much ap- 
preciate, but we feel that a greater and more lasting benefit 
will result from your victorv in this connection in the just 
recognition vou have given for the best shipbuilding lumber 
in the world. 


INLAND EMPIRE 


IN THE WESTERN PINE COUNTRY. 


SPOKANE, WASH., July of this 














18.—Lumbermen dis- 


trict report a good volume of business during the last 
week. Idaho white pine and western pine have been in 
demand as has yard stock. In fact, the market is strong 
for most stock except shop and dimension. In this 


latter item the influence of low Coast prices is felt. 
The Milwaukee Lumber Company this week completed 
the deal for the purchase of right of way for the con- 


struction of a railroad from the company’s plant at St. 
Maries into the rich Marble Creek district. The road will 


have a junction point at Pocono, Ida., a small town on the 
Milwaukee Railroad. The new road will be 20 miles in 
length and the price involved is approximately $200,000. 
red Herrick, an officer of the Milwaukee Lumber Company, 
has been elected president of the road and Asa Bradrick 
will become secretary and treasurer. The cost of land pur 
chases, construction of road bed and laying of tracks will 
reach a total of about $10,000 a mile. 

* P. Orr, president ‘of the Hillvard Lumber Company and 
who has been a resident of the city for the last eleven years, 
today declared himself a candidate for county commissioner 
on the Repnblican ticket. ‘This is Mr. Orr's first venture in 
politics in Spokane County. 

A deal involving more than 200,000,000 feet of timber 
has just been consummated by representatives of the Black 
well Lumber Company and C. BE. Sanderson, representative 
of the Milwaukee Land Company. The Blackwell company 
becomes owner of about 12,000 acres of timberland in the 
Crystal Creek district of Idaho, and in exchange gives over 
to the Milwaukee company rich timber claims scattered over 
the State. The Blackwell concern was anxious to secure the 
block of timberland in order to cheanen the cost of logging. 
The deal is one of the largest made in this section for some 
time. 

The cedar business which has been dormant in the Orient 
(Wash.) district for some time is taking on new life, 
according to reports from the district. Shipments of poles 
and shingle bolts are now being made to eastern markets. 





IN THE KOOTENAI COUNTRY. 


SANDPOINT, IDAHO, July 20.—Work at the Panhandle 
Lumber Company’s mill at Spirit Lake is being resumed 
today after a temporary shutdown due to a shortage of 
logs. The new flume of the company, which taps one 
of the finest stands of virgin white pine timber in this 
country, has been in operation for several weeks and is 
now in excellent working order, delivering a large quan 
titv of logs daily to the mill. 

Work at the large new cedar camp of the Sandpoint 
Lumber & Pole Company requires the services of about 
100 men. The lumber market here is better than for 
some time. Prices are somewhat higher and inquiries 
and orders more numerous. 

T. J. Humbird, wife and three daughters, together 
with a party of twentv-odd Spokane neovle left today 
in a private car for a triv through the Yellowstone Park 

W. W. Catlin, well known among the lumber trade as 
‘*tnele Billy,’’ formerly sales manager for the Hum- 
bird Lumber Comnany, but now engaged in the auto- 
mobile business at Phoenix, Ariz., is visiting his brother, 
F. E. Catlin, of this place. 





FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Monv., July 18.--Excellent crop conditions 
in eastern Montana and the Dakotas have greatly stimnu- 
lated the demand during the last ten days. Retailers are 
beginning to stock un for a heavy trade next fall and 
are placing considerable business with the mills of this 
district. Most mills are well supplied with orders and 
are working their shipping departments to capacity to 
take care of the business offered. There is a large de- 
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workmanship and durability they are there 
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Ferry- Baker Lumber Co. 


products bear the name 
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“Electric Brand” 


Vertical Grain Fir Flooring, 
Fir Lumber, Cedar Siding & Shingles 


Straight or mixed cars 
on short notice. 


CHAS. VAN PELT, Eastern Mgr. 
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Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse. 
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mand for elevator material for points in eastern Mon- 
tana. Prices are gradually growing stronger on many 
of the staple items, Stocks throughout the district are 
in good shipping condition and as a whole are well 
balanced for grade, widths and lengths. 

The State Lumber Compahy is operating its mill to 
full capacity in order to clean up its season’s cut pre- 
paratory to building a new sawmill on the present site, to be 
started about October 1. The company will also build a 
logging railroad into its extensive timber holdings in the 
Whitefish country 

The Kalispell Lumber Company’s sawmill at Athens is 
sawing about 60,000 feet a day, which is being delivered to 
its Kalispell planing mill run, where it is piled and milled 
before being shipped. 

A heavy rain the first of the week put the forests in good 
condition so that there will be practically no danger of fires 
for at least ten days. ‘The Northern Montana Forestry 
Association, together with the State and Government officials, 
is well equipped to handle fires this year and now has a 
large force of men in the woods as guards and patrolmen. 
There have been but two class € fires handled within the 
district this year. 

C. A. Weil, president of the Eureka Lumber Company, 
says the company’s mill is being operated on a day and 
night shift and that it is cutting practically 160,000 feet a 
day of twenty hours. Sufficient logs are in storage to keep 
the mill running the full season. Its planing mill is being 
operated overtime in order to keep up with the demand. 

The Libby Lumber Company, Libby, has increased its 
shipping department force and expects to be very busy dur- 
ing the remainder of the season. Its line of vards in eastern 
Montana will require considerable lumber during the fall, 
as crop conditions will naturally cause a boom in building 
among the new settlers all over the eastern part of the State. 





IN NORTHEASTERN OREGON. 

LA GRANDE, ORE., July 21—Oregon has been ealled 
upon to pay the first death claim under the workmen’s 
compensation act. The new law went into effect July 1, 
and when June Mason, a conductor, and Charles Williams, 
brakeman, were killed on a runaway logging train near 
Wallowa Thursday, the compensation commission became 
liable for the first claim. 

T. B. Cook and J. G. Christ, of Pittsburgh, Pa., were 
in Union County and other eastern Oregon sections this 
week. Mr. Cook owns, or is part owner of a concern that 
does own large bodies of timber in the Catherine Creek 
section about 30 miles from here. Both after inspecting 
their holdings here and looking over other timber proper- 
ties in Oregon went to Spokane where they are likewise 
interested. 

Market conditions in eastern Oregon are still holding 
their own. Mills are running regularly and timber is 
being shipped out as before. Lumbermen claim to see 
a slight improvement in profits. 
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VEST POCKET READY RECKONER 


72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10, to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty-five 
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FROM THE GOLDEN GATE. 





Tone of Market Shows Improvement with Northern 
Mills Holding for Higher Prices—Rate Hearing 
Continued. 


‘San Francisco, July 18.—The volume of wholesale 
business in this market continues to be light, with less 
random fir coming in. The tone of the market is some- 
what better, on reports that some of the northern mills 
are holding for slightly higher export prices and have 
increased eastern rail shipments. Several large inquiries 
for fir lumber from eastern concerns are reported. 
Domestic shipments to this port are light. 

In the white and sugar pine districts of the Sierras, 
all of the mills are running, although some are planning 
to cut less lumber than last season. Some excellent in- 
quiries have been received lately by one of the lumber 
companies for California pine for 1915 delivery. 

After several days had been spent in hearing testi- 
mony from a number of prominent lumber manufac- 
turers, State Railroad Commissioner H. S. Loveland, on 
July 15, continued to September 15 further hearings in the 
application of the chamber of commerce for a reduction of 
rates on lumber from San Francisco to interior points. The 
commission will on that date begin the presentation of its 
side of the matter, the arguments and evidence of the cham 
ber’s attorneys and those of the lumber companies who 
intervened having heen presented in the preliminary hear 
ings in this city. 

The number of building contracts filed for record last 
week was 42, representing a total investment of $464,000. 
This is above the average, as compared with recent weeks, 
exclusive of public buildings and exposition structures. A 
number of fine residences are to be built in the city and 
suburbs in the near future as well as expensive apartment 
houses. 

The offshore freight market is steady and there is limited 
supply of tonnage available for foreign lumber shipments. 
Quotations are unchanged. Coastwise lumber freights are 
weak, with quotations ranging around $3.25 from Puget 
Sound and Columbia River to San Francisco and $3.75 
South. teceipts of lumber by sea at San Francisco during 
the week ended Saturday, July 18, were rather light. 

The Hawaiian Hardwood Company has transferred its 
agency from the Hawaiian Development Company to Bishop 
& Co., who will handle it through their Hilo and Honolulu 
offices. 

The Hotchkiss Lumber Company, of California, has elected 
to redeem all of its outstanding first mortgage 6 percent 
gold bonds, secured by mortgage dated August 2, 1909, to 
the Detroit Trust Company, trustee. The bonds are secured 
by mortgage and aggregate $310,000 par value. Redemption 
and payment is to be made at the office of the Detroit Trust 
Company, Penobscot Building, Detroit, Mich. 

According to Fresno advices, Ira B. Bennett, of Fresno. 
and H. N. Hovey, of Detroit. Mich., have purchased all of 
the eastern interests in the Fresno Flume & Lumber Com- 
pany and are now the sole owners of its capital stock. 
Under the new management Ira B. Bennett will be_ presi- 
dent and general manager of the company; H. N. Hovey, 
vice president: J. G. Ferguson, of Clovis, secretary-treas- 
urer, and Willard N. Hovey, of Clovis, assistant general 
manager. The company’s sawmills are running at less than 
capacity at present owing to the market conditions in the 
white pine industry. 

The report of the statistician of the Industrial Accident 
Commission of California for the first six months of the 
year shows a total of more than 26,000 accidents. Of these 
600 caused permanent disability and 223 resulted in deaths, 





During June alone more than 7,500 accidents were report: 
ten of which were fatal. - 

About 14,000,000 feet of timber, largely sugar pine, is i 
cluded in the contract recently entered into by the Diamo 
Match Company for the purchase of timber standing on 
tional forests in California. 

The Standard Lumber Company is running the sawmill 
Standard, Tuolumne County, night and day with a la 
output of sugar pine lumber. ‘The stock on hand amoun 
to about 28,000,000 feet and rail shipments to 276,00U0 fe 
a day. The door and box factory at Sonora is being operat 
at a rate suited to the market demands. 

Several of the directors of the Pacific Lumber Compan 
are in the city on their way te Scotia, where they will mal 
their annual inspection of the great redwood mills, which ai 
cutting lumber at the rate of 10,000,000 feet a month. T) 
personnel of the party, which will go up to the plant } 
automobile, includes W. H. Murphy, of Detroit; J. H. En 
mert, H. M. Robinson, the treasurer of the company, an 
J. H. Browne, the general sales manager. President C. W 
Penoyer is spending the summer at Scotia directing the bi 
improvements which are being made in order to hand 
eastern rail shipments direct from the mills in the nea 
future. The planing mill building has been completed. 
large distributing yard has been put in at Scotia. Stoc! 
at the Los Angeles distributing yard have been reduced |; 
8,000,000 feet, as next vear only southern California busine 
will be handled from that point. 





LUMBERMEN’S BUILDING AND HOUSE OF HOO 
HOO. 


San FRANcIsco, CAL, July 18.—A prominent timbe: 
man in referring to the project of the Lumbermen’ 
Building and House of Hoo-Hoo to be erected at Sar 
Francisco, and recognizing the importance of advertisin, 
western woods by this medium among the foreign visitor 
to the Exposition, said: 

One of the most important features appearing to me i 
this connection is the need for advertising our woods befor 
the people of other countries and certainly there will nev« 
be a_ better opportunity than that offered by the Panama 
lacific Exposition. The exposition will be visited by repr 
sentatives of practically every nation in the world wit! 
which we may expect to do business now or in future, an 
if we can display the character and adaptability of ou 
woods as well as the uses to which we apply them the result 
will be beneficial to us in our efforts to extend our markets 

Not only the manufacturers but also -the exporters 
of the Pacific Coast States should appreciate what ad 
vertising potentialities this building offers among thei 
trade, beside furnishing themselves and friends all the 
comforts and relaxations of a delightful club house 
within the grounds if they avail themselves of mem 
bership by subscribing to the fund. The greater the 
amount of money subscribed will enable the board ot 
governors to make the enterprise correspondingly that 
much more representative and creditable to the great 
lumber industry. 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., July 18.—Strenuous efforts ar 
being made by Oregon pine mills to increase the price 
on Oregon pine in the coastwise market. Heretofor 
about $10.50 base at southern California ports for sawn 
to order specification has been the ruling price, but about 
a month ago several of the stronger mills announced that 
they would not take on any business at less than $11 
base. For several weeks since the number of mills that 
would accept orders at $10.50 base has been about the 
same as those asking $11 base, but gradually more have 
come to hold for the higher figure. As reported last week, 
flooring was advanced $2 a thousand to the price it had 
slumped from a month before, and it looks as though the 
long looked for advance in price has started, and no 
one will welcome it more than the local dealers. It is 
believed by lumbermen here that once the market begins 
to advance building all over the country will be encour- 
aged and dealers will stock up, resulting in further ad- 
vances by the mills. 

A favorable rate decision by the Interstate Commerce 
Commission is wanted, as that will put the railroads in 
the market again and with the bumper crops that California 
will produce this year it should mean somewhat near normal 
business. ; : 

The redwood market is still in excellent shape and is 
perhaps the one wood in the country today that is sellinz 
at about the same price as was obtained eighteen months 
ago. Clears and merchantable are both quoted at $10 off 
list No. 4 southern California ports and prices are exceed 
ingly well maintained. Some sizes in merchantable continuc 
scarce, such as 1x12, 2x1v ete., despite the efforts of th: 
mills to crowd those sizes. Clear dry redwood is very scarce: 
and hard to obtain. Stocks of Nos. 2 and 3 boards continur 
large at the mills, but can be carried without fear ot 
deterioration. - 

Redwood shingles are weak, clears being quoted from 
$1.45 to $1.50 ex-vessel; short count and extra *A*, at $1.05 
ex-vessel. Eastern rail business has slacked off somewhat, 
but mills state that it is but slightly below normal for this 
season of the year. Export business in clears for United 
Kingdom and Australia and railroad ties for South America 
continues strong and is the mainstay of the market. Oregon 
pine lath are edvancing, being quoted $1.80 to $1.90 a 
thousand ex-vessel. , 

During the fiscal vear ended June 30, 2,591 vessels, with a 
uet tonnage of 2,765,708, have entered Los Angeles harbor 
Lumber imports amounted to 505,547,000 feet board measur 
during the year; for June 52,030,000, principally from 
Washington, Oregon and California mills, although a small 
amount was from Japan. ; 

F. B. Crosier, assistant manager of the Southern Cali- 
fornia Lumber Company, has returned from a two weeks 
trip to the mills on Puget Sound. During his stay there 
he also crossed the line and visited Vancouver and Victoria 
He says the mills are hoping for a change for the better 
and are doing their best to keep running, thereby retaining 
their organizations in the event that prices stiffen and 
demand increases. They are placing a good deal of confi 
dence in a favorable rate decision by the Interstate Com 
merce Commission and the bumper crops that will be har- 
vested in all sections of the country to bring about a return 
of the railroads to the market. At present the railroads 
are buying practically nothing, but in consequence when they 
do resume buying their needs will be very large. : 

Henry Reddiford, secretary of the Los Angeles Wholesale 
Lumber Dealers’ Association, is in San Francisco attending 
the hearing before the State railroad commission in the case 
known as the Northern California Lumber Rate Docket. 

ed 





IN THE construction of flying machines spruce, ash, 
locust and mahogany are the four woods chiefly used. 
Hickory is also employed for certain purposes where 
special strength and elasticity are desired, although its 
weight limits its employment in this industry. 






























ee i el ee 


ct, 
d 
e 
7) 


e 
i 
a 
il 


O32 3 


@es 





JuLiy 25, 1914. 


AMERICAN LUMBERMAN 


55 








CANADIAN TRADE NEWS 











IN SOUTHWESTERN BRITISH COLUMBIA. 





Manufacturers Take Exceptions to Statement Ascrib- 
ing Depression to Psychological Causes—Japanese 
Buying American Logs for Home Manufacture. 


Vancouver, B. C., July 17.—C. E. Patten, of the Atlas 
Lumber Company, Seattle, in response to an inquiry of 
the Wall Street Journal as to whether the business de- 
pression is merely psychological and due to no natural 
condition as expressed by President Wilson, made several 
ttatements to which exception has been taken by British 
Columbia shingle manufacturers. In the first place, Mr. 
‘atten wrote that since January 1 shingle mills con- 
taining a total of 125 additional machines have been built, 
Official figures place the increase at not more than forty- 
five, and in view of the slackening in the demand during 
the last week or two it is probable that this number will 
not be increased. Further it was stated that many of 
the plants were operating at nights. Excepting two 
2-machine plants, only two large plants have been work- 
ing at nients, one at Ruskin and one at New Westminster, 
and the latter is contemplating taking off its night shift 
in view o. the change in conditions. 

The greatest exception is taken to the carloads of 
shingles that Mr, Patten says have been exported. He 
placed the figure at from 700 to 1,200 cars a month. This 
latitude is pardonable since exact figures could not be ob 
tained from the United States Government at the time he 
wrote. Authoritative figures given in response to an inquiry 
from the AMERICAN LUMBERMAN are that from January 1 to 
June 1 not more than 1,100 cars, and that an outside num 
ber, were shipped. That is, in five months the number of 
cars of shingles was not as large as Mr. Patten said were 
being shipped each month. He says that the export of the 
State of Washington was about 2,500 cars a month, and 
that British Columbia had taken half the trade, The figure 
is about one-twelfth, sjnmce the amount of shingles sent to 
the United States from British Columbia for the first five 
months of this year, compiled from statistics received with- 
in the last week or two, is about 225,000,000, and the’ vearly 
production of the mills in the Red Cedar Shingle Manutac- 
turers’ Association in Washington is 8,000,000,000° shingles. 
Mr. Patten maintains also that the cost of production is 
from 25 to 30 percent less on this side of the line. Shingle 
manufacturers Oppose this statement. There is no doubt 
advantage in the matter of cheaper oriental labor, but apart 
from the extra cost of supplies. consequent on duty charges, 
the production per machine on this side of the line is only 
about 25,000 a day, whereas on the other side it is from 
35,000 to 40,000. Moreover, there is greater waste to the 
log here, in the effort to give all shingles the vertical grain. 

R. D. Craig, of the Dominion Commission of Conservation, 
and who for seven years has been a consulting forestry 
engineer in this Province, has opened offices in this city. 
The commission intends to take an inventory of the timber 
resources of the Dominion, beginning with British Columbia, 
and Dr. If. N. Whitford is now engaged in this work in the 
interior of the Province. ‘The collection of the required data 
is expected to take two years. ‘The provincial forest branch 
is codperating with the Federal authorities. When the in 
formation shall have been secured maps will be published 
showing the quantities and species of timber to be found 
in the Province. 

Exports for June showed that a shipment of lumber was 
made by the Vancouver Lumber Company to France. This 
company is getting more into the export trade, which in 
this city has been held exclusively by the IB. C. Mills Timber 
& Trading Company (liastings Mill). The American barken 
tine Koko Head will arrive this week to load for Capetown. 
Owing to the mill of the Vancouver Lumber Compuny’s being 
on Felse Creek, up which a deep sea vessel can not enter, 
the lumber will have to be taken out on scows. 

. S. Deschamps, who for twenty years has run a mill 
at Rossland, has only about a year’s more timber in sight, 
and is erecting a mill on Kootenay Lake, mear Nelson, on 
the old site of the Yale-Columbia Lumber Company. He has 
u contract from the Forest Mills, Limited, of British Colum 
bia. The new plant will have a capacity of 40,000 feet a 
day. 

John W. Coburn, general manager of the New Ladysmith 
Lumber Company, of Nanaimo, has returned from a trip 
cust, when he went as far as the Atlantic Coast. 

*. R. Vipond, who is in the pole business on the Arrow 
Lakes, is establishing a shingle mill and box factory at 
Nakusp. 

The shingle mill at Port Haney, formerly operated by the 
Port Haney Lumber & Shingle Company, has been taken over 
by J. A. Machercher, who was manager of the Vancouver 
plant of the Hluntting Lumber Company, which was burned 
three years ago. 

Frank DuBois, former manager of the Elk Lumber Com 
pany, Fernie, bought 2.100 acres of crown granted timber 
lands east of Fernie from the Black Estate, Winnipeg. 
These limits were previously held by the Hosmer Lumber 
Company. There is a mill on the property, but it) has 
been idle since 1907. 

The Colonial sash and door factory has siarted operations 
at Huntingdon, the adjoining town at Sumas, on the boundary 
line. Principals of the company are <A. Williams. Van- 
couver, president; R. L. Gallinger, of Washington, manager, 
and Hl. M. Morris, a practical man with English experi 
ence, 

Recent items in the exports from this part of the north 
Pacific coast have been logs and quartered logs, destined 
for Kobe, Japan. ‘These are being imported by Japanese, 
who will cut them into lumber in Japan. They figure by 
this means to employ their own labor in their own land, 
and, moreover, utilize the waste product. Sesides this 
profit, they believe that an additional saving will be made 
in freight charges, since the room taken up bv the logs 
in the steamer’s hold is not so great as that which would 
he occupied by the amount of lumber they represent. 

At Vort Moody the plant of the Thursion-Flavelle Lum- 
ber Company is running steadily. ‘This company has the 
distinction of cutting about half of all the red cedar siding 
manufactured in western British Columbia. In addition to 
manufacturing 50,000 feet of red cedar siding a day the 
company operates four shingle machine manufacturing XXX 
shingles. This company’s shingles are all marketed in Brit 
ish Columbia. <A fair percentage of its cedar lumber is 
marketed in the United States, but the company is handi- 
capped in going into that market direct for the reason that 
it does not ship mixed cars. The mill is equipped with a 
circular head rig, an edger, a gang and a band resaw. 

Aird Flavelle, manager of this concern, says that his 
company is not in the mixed car trade for the United States 
und he does not feel that it can successfully compete with 
the shingle business, but can do better marketing iis shingles 
in the Canadian Provinces. 

Vancouver is one of the first Pacific coast cities to realize 
the value of wood block paving and to take advantage of 
the supply of material at its doors for the most practical 
kind of city paving known. At present this city is laying 
many miles of treated fir block paving. P. W. Fau Vel, 
with offices in the Holden Building, represents the Avenarius 
Carbolincum Company, which company has what is con- 
sidered the highest grade oil for wood preserving purposes 








in use. While at present Vancouver is using heavier and 
cheaper oil, Mr. Fau Vel believes that it is only a question 
of time until the Avenarius Carbolineum Company will be 
recognized and that much of the work to be done in Van- 
couver will be with paving blocks treated with carbolineum. 

Cc 1. Ditewig, the active young manager of Chandler & 
litewig, wholesale lumbermen, with offices in the Dominion 
Building, this city, says that his concern’s business for 
May was one of the largest in its history, but that it has 
been quiet since that time. Chandler & Ditewig do a gen- 
eral wholesale lumber business, catering only to the native 
market. Mr. Ditewig was formerly with the Pacific Lumber 
Agency, of Aberdeen, Wash. 

The P. W. Fau Vel Lumber Company, with offices on the 
eighth floor of the Holden Building, Vancouver, is completing 
a shingle mill at Lake Burnaby, about 12 miles from the 
city. The P. W. Fau Vel Lumber Company operates two 
shingle mills of its own and in addition has contracts with 
others that are manufacturing shingles for this company 
unger the “Zealandia” brand. The company is catering to 
the American market, manufacturing all grades of shingles 
and all sizes from 16 to 24 inches. 

The British Columbia Shingle Mills Agency is the selling 
agency for six shingle mills operating near Vancouver. This 
company caters to the American market and its manager is 
A. W. Foster, formerly of Anacortes, Wash. 

The Coast Central Mill Company, of New Westminster, 
hi. C., is one of the largest shingle manufacturing companies 
in British Columbia. It operates two shingle mills at New 
Westminster. At present one of the mills is operating on 
XXX 6/2 and the other on XXXXX or 5/2 shingles. . 
large percentage of the XXX shingles are sold in the Ca- 
nadian market, while most of the XXXXX and some of the 
XXX are sold in the United States. The manager of this 
company is C. J. Culter, a shingle manufacturer and whole- 
saler with many years’ experience. 

The big plant of the Small & Bucklin Lumber Company, 
at New _ Westminster, is running steadily and is cutting 
about 75 percent fir lumber and the balance cedar lumber, 
This company logs its own timber and does not manufacture 
any shingles. The company caters only to the Canadian 
market and has a large local trade. This company has a 
large and valuable millsite on the waterfront at New West- 
minster and it is thought the Canadian Northern Railway 
Company will buy the site for terminal purposes. ‘ 

Last week the Fr r valley was visited by a number of 
mill fires. The largest of these was that of the Salmon River 
Lumber Company, which sustained a total loss. This com- 
pany’s plant was located at Sperling Station, Langley. 








FROM NEW BRUNSWICK’S METROPOLIS. 

St. Joun, N. B., July 20.—The absorbing story of the 
political graft fund collected from the lumber operators 
of New Brunswick by an ofticial of the provincial govern- 
ment was continued during the last week. Edgar R. 
Teed, who was the treasurer of the fund, of which $71,- 
655 has thus far been traced, was summoned to give evi- 
dence. He stated that he was asked by the leader of the 
government, J. K. Flemming, to take charge of the 
fund. He did so. In the course of the examination he 
admitted that he had loaned $15,000 of it to a lumber 
company of which Mr. Flemming was the head, and that 
he had also bought from Mr. Flemming stocks in one of 
the railways of A. R. Gould, who is the contractor for 
the St. John Valley Railway, in connection with which it 
is also chargea Mr, Flemming received substantial benefit 
hefore the contracts were awarded. It developed also 
that this stock was bought from Mr. Flemming by Mr. 
Teed at 110, but was entered in the books of the com- 
pany at 100. ‘The total amount of stock so bought 
amounted to $9,000. Mr. Teed testified that the fund 
was still in existence and in his care, and he intimated 
that it was for use in the next elections. 

Mr. Flemming himself was. next summoned to give 
evidence and made some astounding statements. He 
said he was told by W. H. Berry, chief government sealer, 
that the limbermen proposed to raise a fund for the benefit 
of the government party and warned Mr. Berry that as an 
official of the department he must not have anything to do 
with it. Ie admitted that he asked Mr. Teed to act as 
treasurer of the fund, but declared that he had no_per- 
sonal knowledge of it nor did he receive any personal bene- 
fit. In view of his statement that the fund was voluntary 
en the part of the lumbermen it may be noted that some 
of them are American citizens and some of them are po- 
litical opponents of the Flemming coterie. Moreover, one of 
the Jumbermen swore that he was told by Mr. Berry that 
he must pav into this fund, and that Mr. Flemming ordered 
it. and that the government had sent him (Berry) over to 
collect it. Mr. Berry is still in the United States and re- 
fuses to come dack. 

_ Mr. Flemming was asked while on the stand if he would 
sien a telegram asking Mr. Berry to return. He flatly 
refused to do so. The affair is the sensation of the hour, 
und even one newspaper that has supported the government 
declares that Premier Flemming must retire or the govern- 
ment will be swept out of existence at the next election. 
The press supnorting the government is trying to justify the 
premier’s action by declaring that there are always cam- 
paign funds and that this one does not differ essentially 
from others. Evervbodv is asking what will now be done 
with the fund of $71.655. and probably more, which was 
raised, and which Mr. Teed says is still in his custody. 





NOTES FROM MANITOBA. 


WINNIPEG, MAN., July 20.—Movement of lumber in 
Manitoba is fair. The situation is somewhat similar in 
Saskatchewan and Alberta. In some of the cities the 
demand is quite active, the volume of business in these 
comparing favorably with that at the corresponding 
period of last year. The lumber trade as a whole, how- 
ever, in these Provinces -is less brisk than in the last 
few summers. Building throughout western Canada fell 
off last year, and, although the outlook was favorable 
in the spring, it does not appear now as if the record of 
1914 would surpass that of 1913 to any great extent, 
except at a few places. This is due chiefly to the lack 
of capital for investment in buildings. 

In Winnipeg, where it was expected money would be 
much more plentiful than a year ago, the issuing of 
permits started out at a rapid rate in the early part of the 
year, but recently there has been a_ cessation in this. respect, 
and it is understood that many of the permits which were 
taken out have been canceled because the builders could not 
go on with the work. It is understood that investors»are 
not favorably disposed toward the erecting of many more 
apartment buildings in this city at present, where the num- 
ber this summer is too large, the depression of business in 
the last six months or more having been followed by the 











Its Coming! 


Good Business— 
So is the 
Car Shortage. 


The car shortage will not affect 
us, as we are so situated that we 
can pick up ‘‘empties’”’ at any 
time to meet our demands. 


We Mix ’Em 


We can load in one car for prompt 
shipment 


Sash, Doors, Blinds, 
Mouldings and Col- 
umns; Cypress Lum- 
ber, Lath, Shingles 
and Pickets. 


Also 


Yellow Pine, Fir, Spruce, 


Oak and Poplar. 


Birch, Red Cedar, Gum, Cal- 
ifornia White Pine Lumber. 


Oak, Maple and Fir Flooring. 


Do not place your order for any 
of the above items before getting 
our quotation, whether it is for 
car load or less than car load 
shipments. 


Our St. Louis Lumber Stock is complete 
—all thoroughly dry material, which we 
ship promptly. 


Huttig 
Sash & Door Co. 


St. Louis. 
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M “Better” Yard Stock 
E Because That Is Our Business 7 
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' “Kaney Kreek Klears” | 


( SOUTHERN PINE ) 


Will Demonstrate to You : L } 
The Hich Quality of Our Product A 


Foster Lumber Company — 
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| KANSAS CITY, MO. 
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G. X. Wendling, Pres. R.M. Cross, Vice-Pres. H. Nathan, Sec. & Treas- 


Wendling-Nathan Lumber Co. 





— Manufacturers and Wholesalers — BRANCHES: 
Douglas Fir Lumber —. 
Washington Red Cedar Siding & Shingles Seattle, Wa Dieta. 
California Redwood Lumber, Henry Bldg. 
Siding and Shingles a 
Celebrated ‘‘ Weed Quality ”’ aa a 
California White Pine Doors and Sash Judge Bldg. 





General Office : 
SAN = RANCISCO, CAL. 


Southwestern Sales Office : | 
lood Building. 


647 — Building. 


maha, Nebr. 









CHICAGO LUMBER & COAL CO. of Washington. 


White Pine Lumber 
LATH, BOX SHOOKS, Etc. 


We handle the cut of the best mills in Idaho, 
California, New Mexico and Arizona. 
Prompt Shipment - - Excellent Grades. 


CHICAGO LUMBER & COAL CO., of Washington. 
L. V. Graham, Gen. Mgr., Kansas City, Mo. 
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R.B. MORRIS LUMBER CO. 


Manufacturers 


snonmuear YELLOW PINE srecuattes 


1" Kiln Dried Boards in all grades, dressed standard. 
2" Kiln and Air Dried dimension, dressed standard. 
3" and 4" Paving Blocks. 


Mill: Mt. Olive, Miss. Sales Office: Hattiesburg, Miss. J 
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Manufactvrers of 


YELLOW PINE 


Long Leaf Timbers and Rift Flooring 


MIXED CARS~—Yard and Shed Stock—Short Leaf 
Finish, Mouldings, Casing, Base— Lath. 


BROOKHAVEN, MISSISSIPPI 
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ae P. M. IKELER, Moselle, Miss. 


>> Manutacturer 








TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago. 


vacating of many sites. There is considerable activity in 
the building of cottages and other residences. 

Railways are not using as much lumber and timber as in 
the last few corresponding seasons, but reports indicate 
that they will become more active in this connection in the 
near future, the big railway corporations having recently 
put through some financial deals in the East. It is gener- 
ally expected that business in every line will soon improve 
in western Canada. ‘The crop prospects are very encourag- 
ing in the great majority of districts and the reaping of an 
average harvest is expected to stimulate trade throughout 
the whole country. 





FROM THE CANADIAN CAPITAL. 


OTTawa, OntT., July 20.—Owing to a break in the 
flume wall at the J. R. Booth mills at the Chaudiere 
500 men are now out of employment. This breach 
caused three mills, the saw and board mills, and one of 
the pulp mills to stop running which necessitated let- 
ting the employees of these mills go until the break had 
been repaired. It is expected it will be repaired in two 
or three weeks. 

Further rains have greatly improved the lumber sit- 
uation here as regards getting the logs down the rivers. 
The Gatineau River has been swollen lately to a level suffi- 
cient to bring down large booms which will keep the lumber 
mills in operation for the rest of the summer. It was stated 
two weeks ago by Gilmour & Hughson that the firm’s mills 
would close down in a few days for want of logs at the mills. 
Officials of the firm now state, however, as do those of others 
operating in the Gatineau Valley, that there is no necessity 
of closing down. f ; 

There has not been much change in lumber prices locally 
of late. ‘Trade is still fairly dull but better, perhaps, than 
it has been for some weeks. 





AT ONTARIO’S METROPOLIS. 


Toronto, ONT., July 20.—With the advance of the 
season the lumber trade is gradually getting onto a more 
satisfactory basis. Retail business in Toronto has lat- 
terly been brisk with a steadily increasing demand, 
owing to heavy building requirements. Some large con- 
tracts have recently been given out, including one at 
$3,500,000 for the new Union Railway station, but the 
actual construction work on this will not be started for 
several months. Demand at outside points is not so 
good but improving. But for the increasing importa- 
tions of yellow pine and hemlock from the United States 
the wholesale trade would be about normal. The-e is a 
decided scarcity of lath, and shingles are moving freely. 


WISCONSIN 
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Lumbermen Believe Outlook Promises Satisfactory 
Business—Retailers Placing Slightly Better Orders 
—Supply of Dry Hardwoods Light. 


MILWAUKEE, WIS., July 21.—Lumbermen are inclined 
to be optimistic and believe the outlook gives promise 
of satisfactory business ahead. Crop prospects are so 
bright and general business is slowly picking up, so lum- 
bermen are inclined to take a hopeful view of the situa- 
tion. Wholesalers report that dealers are placing slightly 
better orders and that in most instances better inquiries 
are being made. The market in most lines, particularly 
in hardwoods, has been holding firm and buyers seem 
to have about given up hope of finding a weak spot. 
This fact will undoubtedly result in an improvement in 
business. Shipments of new hardwood are increasing, 
but the supply of available dry hardwood stocks is light. 
Local millwork concerns find it necessary to place better 
orders, as most of these concerns have been buying so 
carefully for so long that stocks have been decreased to 
a low point in most plants. The local furniture manu- 
facturing concerns are buying rather carefully, but a 
better business from this source is expected later in the 
season. The implement manufacturing concerns all over 
the State have been placing better orders, as most of 
these plants are preparing for a busy season ahead. 

The amount involved in building permits issued by 
the building inspector last week showed a falling off 
of more than $115,000. ‘There were 73 permits issued for 
structures to cost $214,698, as compared with 8&5 permits 
and a building investment of $332,307 during the corre- 
sponding week a year ago. Nearly all permits issued dur- 
ing the week were for dwellings of the better class. 

That the fine crop outlook will add life to the wagon 
manufacturing business all over the country is the belief 
of H. V. Keller, vice president of the Keller Manufacturing 
Company, of Minneapolis, a manufacturer of farm wagons, 
who was in Milwaukee last week. “I have just closed an 
order for 20,000 farm wagons and trucks for immediate 
delivery,” said Mr. Keller. “They were sold to the John 
Deere Plow Company, of Moline, Ill. Our concern expects 
to turn out at least 25,000 wagons this year, as compared 
with 18,000 last year. It will require at least 250,000 
new wagons to move the crop. Crop prospects were never 
better, according to the reports which the manufacturers of 
farm wagons and implements are receiving from their travel- 
ing men.” : 

Underhill & Quirt have signed a contract with the Peshtigo 
Lumber Company for raising deadheads from Lake Nocque- 
bay and from the outlet and inlet. The firm has set up a 
portable sawmill at the old Engler place near the outlet 
dam, where it will saw the logs raised. 

The Below Lumber Company, formerly of Marshfield, has 
completed the work of moving its offices to Stanley and is 
located in the Northwestern Building. The company was 
organized a little more than a year ago with A. R. Owen, 
president; H. F. Below, secretary, and George H. Chapman, 
treasurer. A wholesale lumber business is conducted. 

The White River Lumber Company, of Mason, engaged in 
business since 1882, has passed out of existence. It was 
founded by such well known lumber pioneers as Frederick 
Weyerhaeuser, John A. Humbird, I.afayette Lamb and John 
T. Joyce. On July 1 the entire holdings at Mason were pur- 
chased by the C. H. Werden Lumber Company, headed by 
C. H. Werden, formerly superintendent and manager. The 
new concern has just taken possession. 

The hearing which was to bave been held before Examiner 
Brown, of the Interstate Commerce Commission in Milwau- 
kee on July 22 in regard to the proposed increase of ship- 
ping rates in Milwaukee, has been postponed to a later date, 
to be determined by the commission, 





IN THE HEMLOCK COUNTRY. 

MELLEN, WIs., July 21.—The Foster-Latimer sawmill 
has been closed down for several weeks for needed re- 
pairs to the mill. A new set of boilers is Being installed 
and other improvements made. The work will be com- 
pleted in a short time and the mill will resume operation, 
The planing mill and flooring plant are working full 
blast and reports are that orders for finished products 
are coming in very steadily even better than the market 
would indicate. 

The raft towing tug Saugatuck, recently purchased by 
the John Schroeder Lumber Company, arrived at Ash- 
land Monday and with the tug Ashland will be used by 
the company in a general raft towing business across 
Lake Superior 4nd from Upper Michigan. 

A. C. Hahn, owner of Phoenix Manufacturing Com- 
pany, one of the largest furniture factories in the world, 
located at Sheboygan, was in Ashland several days last 
week on a business and pleasure trip. : 





——_— 


IN AND AROUND WAUSAU. 

Wausau, WIs., July 21.—R. 8. Kellogg on his re- 
turn to Wausau from a trip through the northwestern 
part of the State, stated that he found the lumber man- 
ufacturers well supplied with orders, and feeling very 
cheerful over the outlook for fall trade. He also said 
that while more lumber is in pile now than a year ago, the 
supply is only norma! and that some items will quickly be- 
come scarce if a strong demand develops. This especially 
applies to the low grade stock. Mr. Kellogg left Wausau 
Sunday for Chicago to attend the meeting of the Forest 
Products Exposition Company and also to look after other 
matters pertaining to the Northern Hemlock & Hardwood 
Manufacturers’ Association. 

If enough reservations are secured, a special sleeper will 
be run from Wausau to Menominee and return for the meet- 
ing of the Northern Hemlock & Hardwood Manufacturers’ 
Association. ‘The schedule wil! be to leave Wausau at 11:15 
Monday evening, July 27, arriving at Menominee at 5:50 
ruesday morning, and returning, to leave Menominee at 7:00 
Wednesday evening, July 29, arriving at Wausau at 3:15 the 
next morning. 








A WISCONSIN WOODWORKING CENTER. 


SHEBOYGAN, Wis., July 21.—Lumber sales continue 
unchanged this week. The season’s sales will total about 
75 percent of the 1913 total, according to the Freyberg 
Lumber Company. The last year was a good normal 
season. No price changes are reported this week. 

The I. Stephenson Company is shipping briskly from 
Wells, Mich., at present and recently had seven barges 
loading at one time. The I. Watson Stephenson, T. S. 
Christie, W. L. Carter, Neissen, Interlaken, Mary I. 
Cook and L. L.. Barth have been loading at Wells. The 
schooner Industry took a cargo of posts to Manitowoe 
last week. The schooner Isolda Bock took pulpwood 
from Jacksonport to Green Bay. 

David Wolf, of Grand Rapids, Mich., has been chosen 
president of the Northland Lumber Company, of Green 
Bay, to succeed F. A. Diggins, deceased. General Man- 
ager G. H. Plato was elected vice president. The com- 
pany has been running at canacity for several months 
and its prospects are favorable. 


LAKE ERIE PORTS 


FROM WESTERN NEW YORK. 


BuFFaLo, N. Y., July 22.—Probably the best feature 
of the local lumber situation is the fair building prog- 
ress in the city and especially the prosnect of keeping 
it up, no matter what hapnens. The list of permits for 
the week covers a cost of $163.465, most of it represent- 
ing wood construction—forty-nine frame houses among 
sixty-nine permits, some in grouns of two or three. The 
horefulness of the builders is shown by the number of 
plans for moving picture theaters and automobile barns, 
most of which have not vet reached the permit stage. 
This state of things is, however, rather hard on the hard- 
wood trade, as Buffalo is not a great user of hardwood 
lumber and puts perhans a smaller proportion of it into 
building than most other towns. 

The new onerations of Jackson & Tindle at Jackson- 
boro in the Hndson’s Bav district of Ontario are proceed- 
ing rapidlv. Not only is there a large amount of spruce and 
ponlar Inmber heing ent ont, but about 30 cords of spruce 
pulnwood is made ready for market everv day. It is an- 
nounced that a hie nulp and pnaner mill will be constructed, 
the operation of which will be taken up by a separate com- 
pany. The plant will take two vears or so to bvild and 
be put into oneration. Jackson & Tindle are actively iob- 
hing in slack coonerage stock. the demands of the apple trade 
already havine made the business good. 

The old Tifft-farm lumber district is to be given up this 
season. except as a docking nlace for lake cargoes. Hurd 
Bros, and A. G. Honenstein will bave to move. 

The amount of lumber coming down the lakes this season 
is small comnared with former seasons and the rvle in late 
vears is that a lower figure is made everv two or three vears, 
ahove which the totals do not go. The reason for the falling 
off is not alone in the decline of the white nine trade. Pine 
has dropned off hecause the sunnly is running so low, but 
hemlock has in some degree taken its nlace. At the same 
time the falling off in hardwood shinments is largely on ac- 
count of nnbalaneed prices. The eastern trade wonld not 
nav the nrices asked, so the Inmher had to go elsewhere. 
Some Ruffalo hardwood dealers who made a great noint of 
their Inke business have not hrourht a board into this port 
this season and did not hrine anv last season. Thev will 
not return to the trade till the nrices are more favorahle. 

F W. Rartholomew snends some of his time at his retail 
vard in Victor, east of Rochester. which he hought some 
time ago as an addition to his North Carolina pine trade. 

















FORFST CTTY TRADE NOTES. 
CLEVELAND, OHIO, July 20.—Announeement has been 
made hy A. M. Allvne, of Fisher & Wilson, this city, 
that the coneern has eoneluded to resnme the lumber 
business, and will wholesale all kinds of lumber instead 
of confining its activities strictly to the white pine trade. 
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For a time, owing to its large loss by the recent fire, 
members of the concern were undecided whether or not to 


‘ontinue business. The concern has released the old dock 
at the river front and will construct new sheds and a 
planing mill. 

Business is good and prices are looking up. That is 
the substance of the news of the market for all kinds of 
lumber here, and it is especially true of yellow pine. The 
placing of several orders by the railroads is responsible for 
the infusion of new life. “here has never been a time in the 
history of the city, according to the building inspector when 
more small buildings have been erected in the same period. 

The schooner Mary H. Boyce has arrived with a cargo of 
lumber from Superior ports consigned to the Cuyahoga Lum- 
ber Company and to the Gray Lumber Company. The boat's 
arrival followed considerable peril to its cargo after the 
vessel had run upon the rocks at Port Hope. 

The big picnic planned for the lumber dealers and their 
families of this place has been indefinitely postponed, and 
the arrangements are dropped pending the arrival home of 
several members of the committe from outings in the northern 
lakes. E. L. Fisher, A. C. Klumph and George 8S. Ginn are 
among those absent in the northern regions blending pleasure 
with business. 





TRADE AT TOLEDO. 

TOLEDO, OHIO, July 21.—Building activities are con- 
stantly increasing, favorable weather and labor condi- 
tions having much to do with these activities all sum- 
mer. The money market has been healthy at all times, 
as is shown by the fact that more residences have been 
and are being built than has been the case for several 
years. Millwork men are highly pleased over the state 
of affairs, as it is keeping them right up to their necks 
in work. Permits for last week numbered sixty-six, at 
an estimated value of $103,981. 

The lumber trade has shown no improvement from 
the standpoint of demand. The price has advanced, 
however, anywhere from 50 cents to $1 on practically 
all B&B stock. Inquiries from the railroads keep com- 
ing in, but very few of them materialize into orders. 


THE KEYSTONE STATE 











who have been practically out of the market for weeks, 
or even months, are taking a live interest in offerings, 
and a few are now buying. The cheerful feeling extends 
beyond the lumber business, and seems to have affected 
every line except the retail merchants, who are experi- 
encing their usual midsummer dullness, but no more 
than usual. Lumber buying is perhaps induced some- 
what by the very real prospects of a serious car short- 
age. 

Hardwoods have held steady, with slight improvement 
in demand, and prices unchanged. Plain oak, quartered 
oak, ash and the lower grades of chestnut and poplar, are all 
moving well, and dry stock is not freely offered. Basswood and 
gum _are steady in price, with a fair volume moving. Birch, 
beech and maple continue to be good sellers, with flooring in 
increased demand. The fancy woods are beginning to move 
again, but have not regained the full strength of last spring. 
White pine shows no change, the lower grades being espe- 
cially in demand. Cypress lumber is reported as fair in 
volume, and steady in price, with shingles in very good 
demand, especially the hand made. Spruce sells slowly, but 
is perhaps a shade steadier in price. Hemlock prices are 
also inclined to strengthen under increased trading. North 
Carolina pine is moving in good volume, and prices are only 
weakened by a few transit dealers who insist on losing money 
to make sales. Their so-called bargains are fast becoming 
insufficient, however, and the result will be increased prices. 
Much the same conditions apply to yellow pine, except that 
the elimination of offerings at a loss has proceeded further, 
and volume is far below what it should be. Lath are active 
and firm in price. Cedar shingles are reported as being stiffer 
in price, with volume also improved. 

Building business is good, and the yards in this line are 
busy. Last week the bureau of building inspection issued 198 
permits for 245 operations, the estimated cost of which is 
$752,695. So far this month there have been twelve per- 
mits for factory construction involving an expenditure of 
$461,000, the largest of which was $150,000. This is more 
in this line than at any other time this year, and is a good 
indication of the feeling as to the future among manufac- 
turers. Considerable small work, alterations, repairs, im- 
provements and additions to factories is also being done. 
Nearly all the dwelling work of last week was for two-story 
houses, and amounted to $151,000. 

Two new lumber barges, the Darien, for Wiggins, S. C., 
and the Vale Royal, for Brunswick, which were built by the 
American Car & Foundry Company, at Wilmington, Del., 
for the Hilton-Dodge Transportation Company, left that 
city last week on their maiden voyages. These are part of 
an order for eight special lumber barges, nearly all of which 
fare now in commission. 





AT THE HEAD OF THE OHIO RIVER. 


Business Conditions Slowly on the Mend—Advance in 
Prices by Steel Industry Portends Awakening of 
Activity. 

PITTSBURGH, Pa., July 20.—Trade conditions which 
affect the lumber business appear to have been slowly 
showing permanent betterment. Yard trade has merely 
marked time at a fairly normal activity. Wholesalers 
say trade varies according to the conditions of the buyers 
they are dealing with. The average volume of business, 
however, is possibly increased over June. 

In the steel industry the lumber market has been 
suffering quite sharply from lack of orders and the buy- 
ing is extremely close to actual and immediate requirements. 
Building trades are slower because of temporary labor trouble 
that tied up all the larger operations for ten days. Some of 
the glass factories of the district resumed after the midsum- 
mer suspension but the various lines of this trade are still 
idle. The coal mining industry which promised better things 
after July, has been declining until the Pittsburgh mines are 
not producing more than 60 percent of their normal tonnage 
due to lack of vessel capacity for lake shipments. Coke 
territory is struggling along at about 65 percent of capacity. 

President Louis Germain, of the Germain ——, re- 
turned from the Canadian Northwest, where he has been 
looking over his ranch interests. He departed later for 
Saginaw, Mich., for a brief vacation and rest. Mr. Germain 
believes that buyers of lumber will soon realize that now is 
the time to place orders, as values are Gown to the bottom 
und even already are turning upward, and to delay will prove 
costly in the future. 

J. C. Donges, of the J. C. Donges Lumber Company, says 
he finds a fair volume of business moving for yard trade, 
but.a decided falling off in industrial markets. The situation 
promises better things for the latter part of the year. 

The American Lumber & Manufacturing Company finds 
little change in general conditions but President Johnston is 
inclined to be hopeful regarding the closing months of the 
year. 

The Willson Bros. Lumber Company is having fully as good 
a run of trade in July as in June, and President Willson be- 
lieves that a turn for the better is not far off. Reports are 
abundant of extremely low condition of stocks in retailers’ 
hands and the manufacturing trade is not buying except in 
the smallest possible amounts. The prospect of one of the 
severest car shortages in the history of the country grows as 
the summer passes and once that is upon the stage, there can 
be but one effect. 

The Western Lumber Company notes an increase in in- 
quiries and what is more significant these are coming from 
the laggard portion of the lumber trade—the manufacturing 
interests. 

The Pittsburgh Wholesale Lumber Dealers’ Association has 
decided to hold meetings each alternate week during the hot 
months instead cf weekly. This was done in place of the 
usual suspension of meetings during the summer. 

Two important announcements from the steel trade of the 
district gave encouragement to the lumber industry this week. 
The first concerned an advance in the price of wire and nails 
of $1 a ton. The second was an official advance of $1 
a ton in the price of steel plates and structural material. 
The two new price changes are believed to be the turn in the 
market for a better run of business and will have a beneficial 
effect on all industries. 


QUAKER CITY NEWS. 


Lumbermen Optimistic Over Recent Improvement in 
Business—Large Consumers Coming Into the Market 
—Building Activities Excellent. 


PHILADELPHIA, PA., July 20.—Most lumbermen here 
have found an improvement during the last week or ten 
days, and optimism over the near future prevails. Whole- 
salers find that the yards are buying better, and while 
a good part of this is because they have more business 
themselves, and need the lumber, some of it is for stock 
for anticipated needs. This is certain from the fact 
that when they place orders they are open for trades 
in larger quantities, if prices can be made interesting, 
for future delivery, pretty much at shippers’ option 
dates. Railroads are buying a little more, but are evi- 
dently confining themselves to purchases only for the 
most imperative needs. Some of the larger consumers, 


THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 

NEw YorK, July 21.—Trade develops so slowly and is 
of such a spotty nature that some dealers have lost some 
of their encouragement. Lumbermen in position to view 
the market as a whole say they can see substantial signs 
of betterment, not so much in regard to inquiries and 
actual orders as in the general undertone, which pre- 
sages a more active market. 

While building in Manhattan and the Bronx is almost 
at a standstill, Brooklyn, Queens and Richmond boroughs 
show a great deal of activity and retailers have numerous 
schedules in hand for quotation. Competition for this busi- 
ness is keen and business from these boroughs is coming 
along rapid!y and dealers are taking part. ‘The factory trade 
is what bothers the hardwood wholesaler and the prospects 
of be ment in that line the coming few weeks are not so 
favorable as they might be. Furniture manufacturers report 
a little better run of inquiries, but say they must see more 
certainty in the general financial outlook and more direct 
improvement as a result of good crops before they figure on 
an increase in the demand for their product. 

Six subway contracts, aggregating an expenditure of more 
than $21,000,000, were executed last week by the public serv- 
ice commission. One contract for 2,000,000 feet of yellow 
pine for shoring purposes has been placed with a large 
Brooklyn house and another 2,000,000-foot schedule is being 
eagerly bid for by several wholesale houses and large yards 
on the contract for work running from the Battery to Vesey 
Street. These contracts have to be handled with the under- 
standing that deliveries must be made as called for and 
wholesalers figuring on the work also have to arrange for 
delivery on this basis, which is the reason the business in 
most cases has gone to the larger yards. A lot of this 
business has been placed the last year and it is giving some 
balm to yards that experienced an acute falling off in the 
building demand. 

The large storage yards of the A. C. h 
Company that are being constructed at Poughkeepsie are 
progressing rapidly. This project is being watched with in- 
terest by a number of concerns that have also been figuring 
on similar facilities for handling Pacific coast stock through 
Panama Canal. The A. C. Dutton Lumber Company was a 
pioneer in handling western lumber for distribution through 
the East in carload lots and its foresight in developing the 
Poughkeepsie project is simply in line with its usual pro- 
gressive methods. The spacious deep water docks and direct 
mill connections to all interior points in the Middle and New 
England States will enable it to cater to a large line of trade. 
The vard will be stocked up with the opening of the Panama 
Canal and through its means retail buvers can secure prompt 
shipments of all Coast lumber products. . ; 

The steamer Robert Dollar has finished loading at British 
Columbia and is en route to New York via the Straits with 
5,000,000 feet of fir, probablv the largest cargo of lumber 
ever shipped to New York. This lumber was sold by F. R. 
Stevens, snecialist in Pacific coast lumber. 18 Broadway. It 
was hoped to bring this load through the Panama Canal, but 
the shipment was needed and could not be held up. 











Dutton Lumber 





THE TONAWANDAS. 

NorTH TONAWANDA, N. Y., July 22.—The biggest fleet 
of lumber carriers to arrive at the Tonawandas from 
upper lake ports recently reported yesterday and con- 
sisted of seven boats. Three of the vessels, the steamer 
Pawnee and barges Orton and Edwards, carried lumber 
for White, Gratwick & Mitchell.- Two, the steamer 
Buell and barge Stewart, had full cargoes for A. Wes- 
ton & Son, while the steamer Hines, loaded with white 
pine for the Eastern Lumber Company, and the steamer 
C. H. Green, carrying a consignment for Robinson Bros., 
were the other two vessels. 

The week ending yesterday was the biggest of the 
month in the amount of lumber shipped from the Tona- 
wandas over the Erie Canal, the collector’s report 


showing that 3,300.000 feet was moved. For the second 
week of July 1,080,000 feet was shipped, while the first 
seven days of the month showed the shipment of 1,820,- 
000 feet. 
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Gideon-Anderson Lumber & Mer, Co, 


Manufacturers 


Cypress, Oak and Red Gum 


SALES § 1811-1814 Wright Bldg. 
OFFICE! ST. LOUIS, MO. 
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Thomas E. Powe Lene Co. 


3100 Hall Street. 
(Successors to PLUMMER LUMBER CO.) 


Wholesale Hardwood Lumber 


Specialty: — Cypress, Poplar, Ash, Oak. | 
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C. F. Liebke Hardwood 
Mill & Lumber Company 








In Business More Than Half a Century. 


anual 


Chas. F. Luehrmann Hardwood Lbr. Co. | 
148 Carroll Street. 
Manufacturers and Wholesalers | 
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AND THE CELEBRATED 
ST. FRANCIS RIVER 


Red Gum 
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Steele & Hibbard Lumber Co. 


Capital and Surplus, $250,000.00 











WHOLESALE 


HARDWOOD LUMBER 
> MAHOGANY 
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“THE YELLOW PINE PIONEER” 


Louis Werner Saw Mill Co. 


General Offices, Suite 507-510 Fullerton Bldg 
ST. LOUIS, MO. 


MANUFACTURERS OF 


Yellow Pine, Oak 
and Ash. 


WE SOLICIT YOUR INQUIRIES 


























WOODSMEN’S MANUAL The Manual for Northern 

Woodsmen, by Austin Cary, 
contains 250 pages of useful information on land surveying, 
map making, log measurement, estimating standing timber, 
log-arithmic and many other tables. 





Canvas bound, $2.00 postpaid. 
American Lumberman, 431 So. Dearborn St., Chicago 
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Louisiana Red Cypress 


— IS THE — 


BEST CYPRESS 


We produce and sell as much as all 
the others combined. 


No Concern has“ Aything on Us” 
—IN— 
Planing Mill Facilities 
Uniform Grades 


Good Service 
Or a **Square Deal ’”’ 


WE WANT YOUR ORDERS. 





Shipment by Rail or Sea. 





Louisiana Red Cypress Co. 


FRANK N. SNELL, Sec’y & Gen’l Manager 


Hibernia Bldg., NEW ORLEANS, LA. 














Cable Address, *“‘Redcypress’’. 
\ aS, 








Ours is carefully manufactured and air 
cured. Worked to meet your require- 
ments. Try our 
Flooring, Ceiling 
and Moulding 
Quick Shipments. 
Our Specialty is Cypress 


| BAKER WAKEFIELD CYPRESS 


PLATTENVILLE, LA. 
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Lumber Shed Construction 


Met. L. Saley’s new book. Covers every phase 
of shed construction and other buildings used in 
connection with a retail yard,with plans and illus- 
trations. Has 176 pages printed on a high grade 
sepia paper, durably bound in Russian linen. 
Sent postpaid anywhere in the United States, 
Canada or Mexico for $1.50 a copy. 


American Lumberman 
431 S. Dearborn St., CHICAGO. 














NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 











Despite Railroad Litigation the Lumber Business 
Shows Improvement—Ban to be Removed Regarding 
Use of Shingles in Rebuilding Salem. 


Boston, MAss., July 21.—Business is improving in 
New England. Despite the unfortunate railroad situa- 
tion, the uncertainty and anxiety naturally aroused by 
the filing of stockholders’ suits aggregating hundreds 
of millions against the New York, New Haven & Hart- 
ford Railroad and the enormous shrinkage of its security 
values, general business conditions are more promising 
than they have heen at any time before in the last two 
years. \ aot: 

Building operations in New England from January 1, 
last, to July 15, inclusive, show a gain of $4,486,000 over 
the same period a year ago. The total of contracts 
awarded so far this year approach the record-breaking 
building activity in 1912, when $110,142,000 was in- 
vested in building operations during the period referred 
to above. 

Builders are prosecuting an active campaign through- 
out the suburban districts of Boston. Many new strue 
tures are planned in Brookline, and it will mean a heavy 
call for lumber, mostly of high grade stock. In Dorchester 
twenty-five 2-family houses are going up on Morton Street 
and building is correspondingly active in other sections of 
that district. Construction is industriouslvy going on in 
Arlington, development being especially rapid in the Arling 
ton Terrace section, where it is expected that seventy-five 
houses will go up before fall. Cambridge has issued S66 
building permits so far this year, comparing well with the 
total of 875 in 1918, the record for that city. Millions are 
being expended by Harvard College in constructing new 
buildings in Cambridge, and Massachusetts Institute of 
Technology is expending even a greater sum in developing 
its new site on the Charles River Basin embankment. 

Salem naturally will be the scene of the most building 
activity. as approximately half of that city destroved by the 
terrible fire of June 25-26 is to be reconstructed. The drastic 
building regulations at first announced by the Salem Re 
building Commission have now been considerably modified 
Many owners declared they should not rebuild at all but 
sell their burnt-over land unless the restrictions on wooden 
construction were removed. The commission is now formu 
lating new rules governing the materials for rebuilding. 
For one thing, it is expected that the restriction on the use 
of wooden shingles will be removed. One plan advocated 
by those favoring the rescinding of the “fireproof” rule is that 
owners shall be permitted to use wooden shingles provided 
the shingles are given a coating of good mineral paint. Indi 
cations are that the first hvsterical outburst against the 
use of wood will succumb to the calm reason of sober second 
thought. a 

The Salem Chamber of Commerce has announced an exhi 
lition of fireproof materials in the Salem armory from Julv 
23 to August 8. The proceeds are to go to the relief fund, 
today amounting to more than $560,000. A project is under 
consideration by lumber interests to launch a similar free 
exhibition that will show the public the advantages of 
rebuilding their homes of wood. 

General Hugh Bancroft, deposed chairman of the Boston 
port directors, has issued a public statement concerning 
the holding up of the big contracts for the new Boston 
dry dock at South Boston and the East Boston pier. He 
declares that his former colleagues, W. S. MeNary and J. A 
Conry, voted in favor of the contracts and did not manifest 
any opinion that what is left of the directors’ $9,000,000 
fund would be insufficient te construct the dry dock and pier 
until it was proposed to reorganize the port directors and 
the race was on to see whom Governor Walsh would ap 
point. In the meantime the lumber trade is wondering 
who will get the big contracts for vellow pine, oak and 
other timber to be used in the two large projects. The old 
board of port directors awarded the construction contract 
of the dry dock to Holbrook, Cabot & Rollins, and this firm 
had just invited bids from lumber merchants when thi 
political pot began to seethe and the governor's executive 
council held up the award. It mav be weeks now before the 
row is settled and there is a possibility that the whole mat 
ter will be held up indefinitely and become a factor in th 
State campaign this autumn. 
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SIZE OF LOG DRIVES IN NEW ENGLAND. 

BAanGor, ME., July 17.—The report recently sent out 
from North Stratford, N. H., to the effect that the Con 
necticut River drive of ‘about 60,000,000 feet of logs, 
which passed over Fifteen Mile Falls, near East Barnet, 
Vt., July 7, is the biggest log drive ever attempted east 
of the Mississippi River, is contradicted by the records 
of the West Branch of the Penobscot, which show that 
the drive on that branch of the river in 1901 contained 
82,451,920 feet, and the drive of 1902 carried 78,475,320 
feet. The Connecticut logs are said to be worth $21 a 
thousand feet at the mill, while on the Penobscot the 
value is put at $19 to $22 for spruce and $18 to $35 for 
pine. 

The East Branch drive has arrived at Argyle boom 
with about 42,000,000 feet, and is being rafted at the 
rate of nearly a million feet a day. From the West 
3ranch this year has come about 18,000,000 feet of 
saw logs, the remainder being owned by the Great North- 
ern Paper Company and stopped at Shad Pond. 


APPALACHIAN PARK LAND TITLES. 


Government Seeking to Guard Its Pisgah Forest Pur- 
chase—Ten Thousand Acres Involved. 








ASHEVILLE, N. C., July 18.—Cameron MacRae, of 
Wilmington, N. C., assisted by several other attorneys 
for the United States Government, is in western North 
Carolina investigating the titles to the various boundaries 
included in the Pisgah forest tract, recently sold to the 
United States Government by the estate of the late 
George W. Vanderbilt. The investigation is being con- 
ducted in order to clear all titles to the property, and if 
any of the titles appear to be under a cloud proceedings 
will be filed by the Government, similar to those recently 
instituted to clear titles to the S. Montgomery Smith 
tract. 

In the acquisition of the 86,000 acres of land sold to 









the Government as part of the Appalachian park sys- 
tem, Mr. Vanderbilt was forced to purchase from a large 
number of individuals and estates. The titles were ex- 
amined by his attorneys before each of the purchases 
was consummated, and there is little likelihood of a de- 
fective title being found. In order to insure the legality 
of each title, however, the Government is having the 
work done over. 

Employees in the office of United States Marshal Webb 
are kept busy serving copies of the writ and summons 
in the case of the Government against various claimants 
to the 10,000 acres of forest land recently bought from 
S. Montgomery Smith by the Government for park pur 
poses. In the original bill, over 500 respondents were 
named, and to this list have been added about 200 more, 
bringing the number of respondents to the suit to more 
than 700. Answer must be made by all respondents by 
August 29, if they wish to lay claim to any interest in 
this boundary. The suit is the largest of the kind, in- 
cluding the largest number of respondents, ever filed in 
western North Carolina. 


MINNESOTA 


A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., July 22.—C. D. Gibbs, of the 
Stack-Gibbs Lumber Company, Gibbs, Ida/, has been in 
Minneapolis conferring with W. 1D. Richardson, who 
represents the company in this territory. 

Paul H. Knolk, who travels for the Wisconsin Land & 
Lumber Company, of Hermansville, Mich., is calling on 
retail dealers. 

C. M. MeCoy, a wholesaler, who suffered from heat 
prostration recently, is improving. 

H. A. Walker, formerly with Osborne & Clark, and 
now representing the Stevens-Jarvis Lumber Company, 
of Eau Claire, in Chicago, has been visiting friends in 
Minneapolis, 

P. R. Hamilton, of the Minneapolis Lumber Company, 
has been in Chicago looking over the hardwood lumber 
situation, 

E. G. McGlauflin, of Hoquiam, Wash., president of the 
Ideal Door Company, has been in Minneapolis arranging 
with the D. H. MeMullen Lumber Company to represent 
his concern in this territory. 

















NORTHERN PINE PRODUCTION. 

MINNEAPOLIS, MINN., July 22.—The usual drop in pro 
duction and shipment of northern pine lumber is shown 
by the reports of thirty-seven mills for June, made to 
the Northern Pine Manufacturers’ Association. Forty- 
eight mills reported for June, 1913, and one of those 
not reporting this time is a large producer. Production 
for June, 1914, was 113,537,408 feet of lumber, com 
pared with 175,299,497 feet for June of last year, a 
decrease of 61,762,089 feet or 35.2 percent, Production 
for six months of the present year was 593,041,110 feet, 
compared with 426,647,715 feet for the corresponding 
months last vear, a decrease of 166,393,395 feet or 28.1 
percent. Lath production was 29,308,655, compared with 
$1,206,074 for June of last vear, and for the six months 
it was 99,555,050, against 159,884,850. 

Shipments for June, 1914, reported by the same mills, 
were 87,219,269 feet of lumber, against 145,428,097 feet, 
a decrease of 61,208,828 feet or 42.1 percent. Ship 
ments for the six months this year were 432,649,355 feet, 
against 689,608,985 feet, a deerease of 251,959,630 feet 
or 37.3 percent. Lath shipments were 28,513,350 for 
June, 1914, and 121,215,375 for the six months, com 
pared with 41,778,400 for June, 1914, and 189,535,050 
for the corresponding six months last year. 


MICHIGAN 


THE SAGINAW VALLEY. 

Bay Ciry AND Saginaw, Micu., July 21.—The mid- 
summer season finds the lumber business a litth more 
restful than is usual in sympathy with general business 
conditions throughout the country, although in the hard- 
wood end of the local trade conditions have been satis- 
factory both as to the volume of trade and prices. 

Lumber receipts by lake have been exceptionally light. 
During the week the steamer J. P. Donaldson arrived 
from Duluth with 416,000 feet of lumber for the Hines Lum- 
ber Company. The schooner Dayton, also from Duluth, 
brought in 541,000 feet of pine lumber for Bradley, Miller 
& Co. 

EK. B. Foss, of E. BRB. Foss & Co., stated yesterday that the 
pine trade was moderately fair, with no changes of note in 
prices. The company’s two boats are bringing lumber at 
present down from Duluth, the company having bought a 
number of million feet of lumber at the head of Lake Supe 
rior for delivery in the Saginaw River. Mr. Foss said that 
dealers here in pine are doing only a moderate volume of 
business but all look for improved conditions later on. All 
of the plants ave being operated. 

The Kneeland-Bigelow sawmill at Nineteenth Street, Bay 
City, which has been running day and night for a_ year, 
will shut down July 26 for general repairs, which will re 
quire about three weeks’ time. ; ‘ 

The sawmill at Davidson’s ship yard in Bay City has 
been running fuil blast since early June cutting up boom 
sticks that formerly were used for towing saw logs from 
Canada and Lake Michigan to Bay City. About 1,100 of 
these boom sticks, hought about twenty years ago, are now 
being cut into lumber and it is found age has not affected 
the lumber cut from them, because they were water soaked 
all of the times 


SALE OF LARGE ‘‘HOG.’’ 

The Manistee Iron Works, Manistee, Mich., reports 
the recent sale of the largest ‘‘hog’’ in the world. It 
was shipped to a firm in Java, and was 6 feet in di- 
ameter; spout 24 inches wide; weight $2,000 pounds. 
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NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., July 21.—Logging operations are 
making better progress. With the laying-by of much of 
the cotton crop, a larger supply of labor is available 
and officials of the Valley Log Loading Company look 
for a material increase in the quantity of logs offered 
on the Yazoo & Mississippi Valley and the Missouri & 
North Arkansas roads. Practically all local mills have 
enough timber in their yards or immediately available 
for their early needs. 

While building operations have been less encouraging 
than expected, reports received from a number of points 
in Mississippi and Arkansas suggest unusual activity. 
Clarkesdale, Miss., reports that buildings are in process of 
erection there involving an expenditure of $500,000, There 
are likewise a number of other towns in these States where 
there is more activity than for a long while, with the result 
that operators of planing mills and handlers of building 
material ave enjoying a good demand from outside points. 

Contracts will be awarded this afternoon for $300,000 
worth of levee work in North Memphis. Vart of this is al 
ready under way, the total involving a cost of $1,500,000, 
Lumbermen will derive much benefit from the protection 
afforded by this levee work. The improvement is intended 
to prevent the overflow of that portion of North Memphis 
which has suffered so much from flood waters in Mississippi 
and Wolf rivers in recent years. 

The Chickasaw Cooperage Company, which has been erect 
ing a cooperage plant at Binghamton, a suburb of Memphis, 
the last year, is still adding thereto. Vart of the plant has 
been operating for several months but new machines are being 
installed and additional warehouse and other facilities pro- 
vided. © The company manufactures tight cooperage stock 
and finishes barrels of all kinds, Walker L. Welford is viee 
president and general manager, 





IN THE SHADOW OF OLD LOOKOUT. 

CHATTANOOGA, TENN., July 20.—Business is holding its 
own, Some of the hardwood men expect that when the 
crops begin to move orders will be plentiful to the ex- 
tent that deliveries will be made with difficulty. The 
oak and the poplar trades are well sustained. Local re- 
tail business is active. 

Willingham & Co., retail lumber dealers, are operating 
their local plant and mills at Jacksonville, Steele and 
Chesterfield, Ala. They furnished all the lumber, sash, 
doors and interior finish work in a large apartment house 
that is building in Chattanooga. 

M. F. Temple, of the Chattanooga Furniture Manu- 
facturing Company, has been in Nashville the last few 
days attending a meeting of the board of governors of the 
‘Tennessee Manufacturers’ Association. 

The Lookout Planing Mills, which handles shingles, pine, 
cypress and red cedar, reports business very good locally. 

After completing a contract for more than two years’ 
sawing for the Cleveland Lumber & Manufacturing Company, 
Messrs. Carr and Teague are moving their sawmills from 
McDonald, on the Southern Railroad, to the timber proper- 
ties of S. L. Carr. 

larry N. Saxton, jr., well known in export circles and 
recently president of the Knoxville Saw Mill Company, has 
become associated with the G. Hf. Evans Lumber Company, 
hardwood exporter of Chattanooga. 

The Gulf Red Cedar Company, of Lebanon, is handling a 
variety of cedar products from Wilson and adjacent counties. 

. E. Speyer & Son, of Algood, have bought the shuttle 
block factory of Norris & Sons at Harriman. 

Blanchard & Co. will rebuild at Harriman the spoke fac- 
tory they recently lost by fire. Meantime they are running 
their plant at Spring City, also in eastern Tennessee, on full 
time. 








IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., July 22.—Bristol lumbermen re- 
port the outlook for trade as slightly improved, and a 
large proportion of the mills are busy. 

The installation of the new mill of the Kingsport 
Lumber Company, near Kingsport, Tenn., is nearly com- 
pleted. The company has purchased the Preston tract 
of timber and will soon begin cutting. 

Congressman Sam R. Sells, president of the Sells Lum- 
ber & Manufacturing Company, of Johnson City, Tenn., 
this week announced his candidacy for reélection to Con- 
gress for a third term. He is one of the younger mem- 
hers of Congress who has had an active part in national 
legislation the last four years. 

R. H. Bonham has completed cutting his timber in 
Holston Valley, east of Bristol, and has moved his opera- 
tion. The timber was all shipped out from Bristol. 





FROM EASTERN WEST VIRGINIA. 

ELKINS, W. Va., July 22.—The trend toward better 
business by September 1, at least, is so pronounced as to 
be unmistakable. Manufacturers and wholesalers in 
touch with eastern markets are, for the most part, plac- 
ing a number of carload orders at their own prices. 
Stocks are low at the consuming end. With a big crop 
movement as a certainty the railroads are beginning to 
make purchases and this with the general outlook for 
improved business conditions has had the effect of lend- 
ing a most encouraging outlook to the trade. The ex- 
pectation is that at the end of the vacation period the 
lumber business will be in full swing. 

The Glady Manufacturing Company expects to have 
the sawmill department of its plant at Glady in operation 
within two weeks. C. H. Dingman has been made superin- 
tendent. R. Chaffey is president, S. T. Spears vice president, 
Lewis Buzzell seeretary, and PD. V. Moyle treasurer. W. T. 
Meredith has been made superintendent of railroad and woods 
operation. uM 

The understanding is that the Kendall Lumber Company, a 
Pittsburgh concern, will undertake this summer the comple- 
tion near Morgantown of the Cheat Haven & Bruceton Rail- 
road and that it will build a large mill on the line of this 
railroad to cut and saw the timber acquired from the Chess 
estate. The greater part of the grading has been completed. 

One of the last pieces of timbered tracts in Tyler County 
was sold last week by K. S. Boreman, representing the W. I. 
Boreman estate, to a Mr. Dunbar. The timber stands on the 
land between Gorrell’s Run and Middle Island Creek. The 
tract will be developed as soon as the proper arrangements 
can be made. 





IN CENTRAL VIRGINIA. 

LYNCHBURG, VA,, July 20.—Conditions in this market 
last week did not disclose any changes that were caleu- 
lated to cause lumbermen in this section to ponder over 
the reason therefor, the hardwood market continuing to 
show a tendency toward slackness that was evidenced 
several weeks ago and yellow pine revealing a fair de- 
mand that has been in keeping with the status of this 
wood for the last sixty days. 

Leading lumbermen say that the hardwood market will 
display a dull hue during the remainder of the month and 
probably early in August, for the reason that nearly all the 
furniture factories in this section are closed. After Septem- 
ber 1 dealers expect a great deal of hardwoods, especially 
ouk boards, will be required by the furniture factories. ' 


The railroad business is beginning to show signs of im- 
provement. There is a fair demand for yellow pine. Prices 


are firm on all stocks with the exception of North Carolina 
roofers and dimension, on which prices are entirely unsatis- 
factory. The Lynchburg dealers are taking on little busi- 
ness in these stocks, and it is not regarded as likely that 
— Will be any improvement in prices for another sixty 
days. ; 





KENTUCKY HARDWOOD NOTES. 

_ Lovisvinie, Ky., July 22.—Favorahle reports regard 
ing business being handled at the furniture shows. in 
Chicago and Grand Rapids have been brought back by 
local lumbermen who attended the exhibits last week. 
J. Spicker, sales manager of C. C. Mengel & Bro. Com 
pany; Hf, A. MeCowen, of the Ohio River Sawmill Com- 
pany, and KE, V. Knight, of the New Albany Veneering 
Company, were among those who looked in on the exhi- 
hitions. The attendance has been unusually large, and 
business, while not up to the record-breaking marks set 
last July, has been within 10 percent of that, according 
to statements from a number of manufacturers. The 
amount of trade being handled is really surprisingly 
good, it was stated, and is due to the fact that the 
retailers are confident of good fall business because of 
the excellent crop prospects. 

The lumbermen were particularly interested in the 
increased attention being paid to fumed oak, and to oak 
finished in Keiser gray, a new finish which has been brought 
from abroad. This seems to mean a good oak year, it was 
suggested. Many American walnut exhibits are also being 
nade, Grand Rapids having more than in Chicago. 

Lexington (Ky.) lumbermen will establish a planing mill 
and tobacco hogshead factory at Paris, it is reported. 

The Leland G. Banning interests at Frankfort, which had 
leased the Kenney Bros. sawmill, were foreed to change their 
plans when the mill was burned, and will operate their own 
mill day and night. W. S. Rosson is manager. The concern 
also expects to establish a plant for the manufacture of 
tobacco hogsheads, 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, July 22.—The trend of the market 
is upward and dealers that have choice stocks are hold- 
ing them for fair prices. Factory trade is more inclined 
to increase operations than reduce them and the situation 
is much better than it was two weeks ago. 

Lumbermen expect light orders for the 
months, with an increase in their frequency. 

The Hay Lumber Company, recently organized by 
William B. Hay, receiver of the Wiborg & Hanna Com- 
pany, has one of the finest hardwood yards in this vicinity. 
It is situated in Spring Grove and covers about eight acres. 
The plant has two switches, each 1,100 feet long. The yard 
is being rapidly filled with choice hardwoods. A mill is being 
built to make bevel siding and for surfacing and resawing 
purposes. Mr. Hay is well known to the trade. 
_ Mr. Ilay says the liquidation of the Wiborg & Hanna 
Company is nearing completion. There are no creditors other 
than the banks, and when the remaining hardwood lumber 
left, about $25,000 worth, is disposed of these creditors will 
be paid in full; in fact, there wiil be seme interest for 
them. The receiver has disposed of the real estate. 


next two 





FROM THE BUCKEYE STATE CAPITAL. 

CoLuMBUS, OHIO, July 20.—The lumber trade in Co- 
lumbus and central Ohio shows a slight improvement 
since the completion of the midsummer inventories. 
Buying by retailers and factories is more active. The 
latter, however, are going slow and not a great deal of 
business is expected from that source. 

Building operations still continue active and this has 

helped the lumber business to a large extent. Retailers’ 
stocks are not large. Dealers are siill following the policy 
of buying for present need. 
_ Dry stocks in the hands of manufacturers are apparently 
increasing as the more favorable drying weather continues. 
Shipments are coming out promptly. Collections show a 
slight improvement. 

R. W.-Horton, of the W. M. Ritter Lumber Company, says 
trade in hardwoods is better. Building operations are active. 





IN SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., July 22.—Milis continue to run 
steadily. Prices of the best grades of hardwood lumber 
are firm and steady. 

Fred M. Hills, until recently secretary and treasurer 
ox the Hereules Buggy Compar- and well known among 
lumber manufacturers of this city, will leave in a short time 
for Los Angeles, Cal., where he will engage in business. 

Building operations in Evansville are fairly active, 
though it is not believed that this will be as good a 
as last, taken as a whole. 

Veneer factories in Evansville and surrounding cities have 
been operated on good time during the last month, although 
trade has not been booming. ‘The plant of the Evansville 
Veneer Company is running full time. 

Many of the river mills on the west side are bringing 
logs from Green, Barren and Pond Rivers. 

The manufacturers report a fairly good business. During 
the last few years this city has become one of the greatest 
tie markets in the middle West. 

Allen Gray, president of the 
touring Europe. 
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Indiana Tie Company, is 








etailers 


Who Sell Ladders’ 


will find our line. 
strong, durable 
and reliable 

and our 

prices 





We Make All Kinds. 
Send for Illustrated Booklet | 


F. Smith & Son 


Manufacturers. - CLINTON, IOWA 














We make them Different 


vw 
no more complaint of heavy unwieldy and 
yet unsafe 


LADDERS 


The Wire Truss Solves the Problem. 


Ask for particulars. 


How we save many pounds in weight and 
yet add to the strength. Your trade has 
wanted such an improvement for years. 


We make every style of step, single and 


extension 
LADDERS _ 
If in a hurry send along the sample 
order. Satisfaction guaranteed. 
The Goshen Manufacturing Co.- 


Makers of Ladders, Lawn 
Swings, Porch Furniture. 








GOSHEN, - - - INDIANA 








BOOKS ON PRACTICAL FORESTRY 


By C. A. SCHENCK, Director Biltmore Forest School. 
Logging and Lumbering, $5.25 postpaid 
Lectures on Sylviculture, 2.15 postpaid 
Forest Mensuration - - 1.16 postpaid 
Forest Finance - = = - -55 postpaid 
Forest Policy ---- - 1.90 postpaid 
Forest Protection - -- 1.65 postpaid 


Complete descriptive matter of these books will be sent on re- 
quest. Also catalog of many other books for those 
interested in lumbering and forestry. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 

















WE SOLICIT YOUR 


LUMBER ACCOUNTS 


Members of the Lumbermen’s Association of Chicago. 

















J. L. Lane & Company 


SEND US ANY ITEMS 
YOU WISH TO SELL. 
531-2 Stock Exchange Bildg., CHICAGO, ILL. 








GEORGE. T. KNOX 
Cedar Shingles and Yellow Pine 


Lumber 


1527 Monadnock Block, - - CHICAGO, ILL. 














FRANCIS... JOHNSON JR. 


625 LUMBER 
STOCK COMMISSION 
EXCHANGE CHICAGO 
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HARDWOODS 





LOCAL AND PERSONAL 











Looking For 
A Good Buy e 


Ask us about the following :— 


3 Cars 1°’ No.3 Soft Elm 

5 Cars 14” No. 3 Soft Elm 

2 Cars 1” 1s and 2s Birch 

3 Cars 2” 1s and 2s Hard Maple 

10 Cars 5-4’ No.2 Common & Better Birch 


Our planing mill facilities enable us 
to work stock as desired. 


Gill-Dawley Lumber Co. 


WAUSAU, WISCONSIN. 








TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 



























Uniform in quality, grade 
and size. A trade winner 
for dealers who have repu- 
tations to sustain. 


Inquiries Solicited. 


Walling Lumber & Mfg. Company 


McMinnville, Tenn. 























/ TRI-STATE LUMBER CO. | 
: UNIONTOWN, PA. 
| West Virginia : 
: Hardwoods and Yellow Pine | 
4 Specializing in Sound Square Edge 

| OAK AND YELLOW PINE TIMBERS 

5 Band Mills at Waiteville, W. Va. 
ebecesssseessecseteccseccsscesesscesces 











CALHOUN MFG. CO: 


(Successors to McMillan & Co.) 
MANUFACTURERS 


Long and Short Leaf Cypress and 
Yellow Pine |! Hardwoods 
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anita 
WE SPECIALIZE in mixed cars for the yard trade, 
and can ship rough or dressed 


White Pine, Soft Yellow Poplar 





bevel and drop siding and mouldings together with 
OAK FLOORING all in same car. 


Address all correspondence to — ELLIJAY, GEORGIA 












BEACH, GEORGIA. i 








OAK FLOORING 


Kiln Matched 
End 











The First Reliable Inquiry 
will buy this stock:—You will realize why when you see our low pricest 
25,000 ft.—4-4 Ist and 2ds 6 to 1034” Cottonwood. 

51,000 ft.—4-4 Box Boards 8 to 12’ Cottonwood. 

50,000 ft. Box Boards 13 to 17” Cottonwood. 

26,000 ft.—4-4 Panel 18 to 2 Cottonwood. 

Band sawn, high grade, manufactured at our own mill at Metropolis, Hil, 
NICHOLS & COX LUMBER CO., Grand Rapids, Mich. 











Harry Dierks, of the Dierks Lumber & Coal Company, 
Kansas City, Mo., was in Chicago during the week. 


G. H. Holloway, of the Utley-Holloway Company, Chi- 
cago, is visiting the mills of Arkansas and Tennessee. 


W. J. Grossman, of the Forrest City Manufacturing 
Company, Forrest City, Ark., called on the Chicago trade 
this week. 


W. M. Hopkins, who is connected with the Theodore 
Fathauer Company, Chicago, is at the company’s mill in 
Helena, Ark. 


William Templeton, of Perley Lowe & Co., McCormick 
Building, Chicago, is spending his vacation at his sum- 
mer home in Michigan. 


G. C. Havener, secretary and treasurer of the Mar- 
quette Box & Lumber Company, Marquette, Mich., was 
a Chicago visitor last Friday. 

Frank Goepel, treasurer of the Chicago Lumber & 
Coal Company, St. Louis, Mo., is at Petoskey, Mich., 
where he is taking a well earned vacation. 

A. H. Henderson, treasurer of the Wyatt Lumber Com- 
pany, Wyatt, La., was in Chicago this week on business. 
This concern specializes in railroad material. 


E. O. McGlauflin, of the Northwestern Lumber Com- 
pany, of Hoquiam, Wash., is making an eastern trip and 
stopped off in Chicago for a day or two this week. 

W. E. Farman, assistant general sales agent of the 
Kirby Lumber Company, Houston, Tex., spent several 
days in Chicago this week, looking after business. 

Robert Maisey, of Maisey & Dion, Chicago, returned 
Wednesday from Akron, Mich., where he spent his vaca 


tion. He reported having had a most enjoyable time. 
S. H. Fullerton, president and general manager of the 


Chicago Lumber & Coal Company, St. Louis, Mo., stopped 
oft in Chicago for a day this week on his way to Petos 
key, Mich. 


T. J. Wilcox, vice president and general manager of 
the Linderman Box & Veneer Company, Eau Claire, Wis., 
was a caller at Chicago Jumber offices this week, looking 
after business for his concern. 


- hte 


George J. Pope, of the D. S. Pate Lumber Company, 
Chicago, is spending a good deal of his time lately at 
Brison, Ga., where his concern is operating under the 
name of the Stuart Lumber Company. 


H. A. Walker, Monadnock Block, Chicago, who repre- 
sents the Steven & Jarvis Lumber Company, of Eau 
Claire, Wis., has been in Minneapolis the last two weeks, 
on a combination business and pleasure jaunt. 


H. D. Buckner, of St. Louis, Mo., is spending a few 
days in Chicago with his cousin, Sheldon W. Buckner, a 
member of the Buckner Bros. Lumber Company. Mr. 
Buckner said he found the weather in Chicago nearly as 
warm as it is in St. Louis. 


Walter N. Kelley, of the W. N. Kelley Company, De 
troit, Mich., was in Chicago last’ Thursday on a short 
business trip. He said considerable building is going 
forward in Detroit. He believes that the lumber busi- 
ness shows signs of improvement. 


P. R. Hamilton, of the Minneapolis Lumber Company, 
Minneapolis, Minn., was in Chicago last week, looking 
after business for his concern and generally sounding 
the situation. Mr. Hamilton thought there was consider- 
able improvement visible as compared with conditions 
about ninety days ago. 

Clayton D. Root, the well known retailer of Crown 
Point, Ind., was in Chicago on Wednesday and partici- 
pated in the lumbermen’s outing at Ravinia Park. His 
young son David carried off the honors in the boys’ race. 
Regarding business conditions Mr. Root said he had been 
having a seasonable trade and he thought the outlook 
bright for this fall. 

W. H. Sullivan, general manager of the Great 
Southern Lumber Company, of Bogalusa, La., and re- 
cently elected mayor of that city, was in Chicago this 
week. He bears his new mayoralty honors with be- 
coming dignity and is enthusiastic over the prospects 
for the continued growth of Bogalusa. From here Mr. 
Sullivan went to Buffalo and will size up the situation 
in the East before returning south. 


John H. Kirby, president of the Kirby Lumber 
Company, of Houston, Tex., and Supreme Snark in 
the order of Hoo-Hoo, was a. Chicago visitor this 
week, going from here to New York. Mr. Kirby felt 
much elated over the prospects for the yellow pine 
lumber trade, especially the practical certainty of a 
big demand for that product for shipment to Mexico 
at an early date. He believes that trade conditions 
generally are improving and that the future looks 
bright for the industrial world. 


D. M. Reeder, of the W. H. White Company, Boyne 
City, Mich., was a caller at the offices of the AMERICAN 
LUMBERMAN early in the week and stated that the com- 
pany is doing business as usual and he really thought 
that this fall the lumber manufacturer would have all 
the orders he could fill. He said in traveling around he 
found that conditions are gradually becoming better; 
that stocks held by dealers and consuming interests are 
low and that with anything like a normal business they 
would be forced into the market. 


W. T. McGuire, the veteran salesman for the Rietbrock 
Land & Lumber Company, of Milwaukee, Wis., paid a 
visit to the offices of the AMERICAN LUMBERMAN the 
latter part of last week and stated that he had just 
finished calling on the trade in Wisconsin. He said he 
tound dealers in a more cheerful frame of mind, owing 
to the splendid crop outlook, and farmers would cer- 
tainly make money this year. He said there is going 
to be a large apple crop. He was of the opinion that 
the hemlock and northern hardwood manufacturer would 
do a real big business this fall. 





AN ENCOURAGING TRADE OUTLOOK. 
Frank N. Snell, of New Orleans, general manager 
of the Louisiana Red Cypress Company, was a visitor 
this week, stopping off for a day en route home after 
a short visit with his family who are spending the 
summer at Beaver Lake, Wis., and was a pleasant 

caller at the office of the AMERICAN LUMBERMAN., 
While on this trip Mr. Snell made one sale of 234 
cars of cypress and reports received by him from head- 
quarters indicated that daily sales were up to the 
average under normal conditions. As a result of his 
observations and study of general conditions, Mr. Snell 
is well pleased with the outlook for the lumber trade 
and says that the future looks especially promising for 
the yellow pine trade in the South. The cypress mar- 
ket is in satisfactory shape and altogether he expects 
a season of prosperity, especially in view of the 
promise of an early restoration of conditions in Mexico 
that will open up the lumber market in that country. 





NEW OWNER OF U. K. IMPORTING CONCERN. 


Price & Pierce (Ltd.), of London, well known im- 
porters, announce the completion of arrangements with 
T. H. Griffin, who has been connected with their firm for 
many years, whereby Mr. Griffin takes over their hard- 
wood department ard will continue it under the style 
T. H. Griffin & Co. For the present the new firm is 
located at 27 Clements Lane, London. The change is 





T. H. GRIFFIN, OF LONDON. 


made effective as of July 1, and Mr. Griffin takes with 
him in his new venture the entire staff of the hardwood 
department of Price & Pierce. Mr. Griffin is well known 
to the American hardwood trade, and by virtue of the 
fact that he takes over a completely organized business 
his firm will assume extensive relations with American 
exporters. 





TO STUDY LUMBER CONDITIONS IN THE FAR 
EAST. 


Announcement has been received under date of 
July 21 of the appointment of Franklin H. Smith, 
of Chicago, statistician in forest products in the De- 
partment of Agriculture, as commercial agent of the 
Department of Commerce; Washington, D. C., in the 
Bureau of Foreign and Domestic Commerce. The ap- 
pointment has been approved by Secretary of Com- 
merece Redfield following a strong recommendation by 
the Forest Service of Mr. Smith as admirably fitted 
for the peculiar duties for which the Bureau of For- 
eign and Domestic Commerce desires his service. The 
department intends to send him to China, Japan, In- 
dia, Australia, New Zealand, the Pacific Islands and 
the East Indies to conduct investigations into lumber 
market conditions, ‘‘as it seems that those portions 
of the world offer the most attractive and best mar- 
kets for lumber products.’’ 

Mr. Smith’s recommendation from the Forest Serv- 
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ice cited his admirable equipment, with knowledge of 
market conditions and conditions in the lumber in- 
dustry. His first connection with the industry was 
as correspondent for the AMERICAN LUMBERMAN at 
Philadelphia, Pa., which position he filled with such 
satisfaction to the paper that he was called to its 
Chicago offices and was made a member of its edi- 
torial staff. Here he served with complete satisfac- 
tion until he saw an opening to his liking with the 
Forest Service, to which he was appointed and served 
for some time in Washington, D. C. Later he was 
assigned to duty as statistician in forest products 
with headquarters in the Federal Building, Chicago, 
which he maintained at the time of his new employ- 
ment. Personally, and through experience and knowl- 
edge gained by careful and intelligent study of lum- 
ber conditions, which have embraced personal inves- 
tigations throughout the forest reservations in the 
West, South and East, Mr. Smith is admirably 
adapted for the new position which nas been assigned 
to him. 





SEATTLE’S NEWEST LUMBER WHOLESALER. 


SEATTLE, WASH., July 18.—An old friend in a new 
dress is John D. Collins, of the John D. Collins Lumber 
Company, incorporated last week and doing business as 
one of Seattle’s wholesale lumber concerns. Mr. Collins 
has solicited orders for lumber for many years but 
never before in the name of John D. Collins. He has 
always been a steady, hardworking lumberman and has 
made many friends among the buyers and the manufac- 
turers of lumber. As a wholesaler of lumber he will 

‘ unquestionably build up a successful business for him- 
self. 

John D. Collins is a native of Philadelphia, Pa., where 
his father was a contractor and builder. At the age of 


6 years his family moved to Newton, Kan., where Mr. 
school. 


Collins went to Here his father operated a 





JOHN D, COLLINS, OF SEATTLE, WASH.; 
Of the Newly Incorporated John D. Collins Lumber Company. 


planing mill and did a general contracting business, 
later doing a great deal of building for the Santa Fe 
system. 

As a boy and young man John D. Collins put in sev- 
eral years in the employ of the Santa Fe. At 23 he 
took a position with the Western Sash & Door Company, 
Kansas City, selling sash and doors and lumber on the 
road. Later John’s brother went on the road for the 
same company and at present is still connected with 
it, having been in its employ twenty years. 

John D. Collins was with the Western Sash & Door 
Company nine years and at the time he left was the 
oldest man in point of service, selling sash, doors and 
lumber in the northern Kansas territory. In 1906 he 
went to St. Louis as assistant to L. B. Graham, who 
had charge of the retail yards of the Chicago Lumber & 
Coal Company. Six months later Mr. Collins went to 
Seattle and took charge of the Pacific coast office of 
the Chicago Lumber & Coal Company. He spent five 
and one-half years in this position and gained much 
valuable experience, as, in addition to buying for the 
company’s yards, he conducted, practically, a Pacific 
coast wholesale business for the Chicago Lumber & Coal 
Company. In this position he built up a wide acquaint- 
ance among lumber manufacturers, which was still 
further widened by his two and one-half years as sales 
manager for the Old Oregon Lumber Company, he hav- 
ing left the Chicago Lumber & Coal Company in Novem- 
ber, 1911, to take that position. During the time Mr. 
Collins was with the Old Oregon Lumber Company that 
company showed a remarkable growth. 

Now, with a wide knowledge of the business from all 
angles and a host of friends among the trade, Mr. 
Collins has organized the John D. Collins Lumber Com- 
pany, which opened offices in the White Building, Seat- 
tle, July 1. The company has received encouragement 
from friends of the management and no doubt one of 
its biggest assets will be this acquaintanceship with so 
many of the dealers in Mr. Collins’ old territory, for as 
a traveling salesman he went through the many ups and 
downs of business in Kansas during the periods of good 
and bad crops. The opening stocks of many of the 


yards that today are doing business in northern Kansas 
were sold by John D. Collins, and it is his ambition to 
get as many as possible of those yards on his list of 
steady customers. 
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PERMANENT OREGON CLUB ASSURED. 


PORTLAND, ORE., July 18.—The ‘‘Lumbermen’s Club 
of Oregon,’’ temporary organization of which was 
formed on July 1, will become a reality according to 
the statements of C. S. Chapman, temporary secretary 
of the proposed organization. Eighty timber owners or 
manutacturers of lumber have so far signified their 
desire to join a club of this kind and the membership 
committee feels there will be no difficulty in securing 
from 250 to 300 members. 

Present plans contemplate quarters at the Benson 
Hotel, where the best of accommodations can be secured 
and additional space procured to meet the growing de- 
mands of the organization. Eligibility requirements tor 
membership have been very strictly drawn. ‘The inten- 
tion is to admit only timber owne-s, loggers, manutac- 
turers, or those devoting their entire time to promoting 
the industry. Aside fiom the social side of the organi- 
zation, it is expected that matters of importance to any 
phase of the industry will be taken up, and a campaign 
of education waged to show to the public the fallacy 
of much that is believed regarding the timber industry. 

Temporary office:s of the Lumbermen’s Club are: 
John H. Haak, president; H. D. Langille, vice presi- 
dent, and C. S. Chapman, secretary and treasurer. The 
committee looking after membership for the elub con- 
sists of the already referred to officers and Jay S. Ham- 
ilton, Watson Eastman, H. P. Dutton and Theodore B. 
Brown. 


HEARS LECTURE ON ‘‘RAT-PROOF’’ CONSTRUC- 
TION. 





NEW ORLEANS, LA., July 20.—Assistant Surgeon-Gen- 
eral Rucker, of the Federal Public Health Service, who 
has been placed in charge of the antiplague fight in 
New Orleans, addressed the members ot the Contract- 
ors’ & Dealers’ Exchange at a noonday luncheon in the 
Exchange Building last Friday, explaining ratproof con- 
struction and the approved methods of ratproofing build- 
ings already const:ucted. Dr. Rucker’s lecture was il- 
lustrated by stereopticon views. His lecture was at- 
tended by practically the entire membership of the 
exchange and by many guests. 

On Thursday of this week the exchange members will 
hold their annual outing ‘‘over the waves.’’ The des- 
tination is kept under cover, but the party will embark 
at West End, upon barges whose use is donated by 
President Jahncke, and which will be towed to the 
‘‘trysting place’’ by one of the Jahncke company’s tugs. 





NASHVILLE CLUB IN SHORT SESSION. 

NASHVILLE, TENN., July 22.—Only a short business 
session of the Nashville Lumbermen’s Club was held at 
the regular meeting Tuesday owing to the absence of 
several members who are away from the city on business. 

President Henderson Baker presided during the trans- 
action of some routine matters, after which Secretary 
Cecil Ewing read several letters which had been re- 
ceived during the week relative to a number of important 
lumber and log rate matters which are being agitated by 
the elub. ; 

Trading on the floor was rather brisk, almost a dozen 
cars changing hands at prices which emphasized a more 
vigorous tone in the local market. 





OHIO LUMBER DEALERS TO HOLD AN OUTING. 

DayTON, OHIO, July 21.—It has been definitely de- 
cided by the Ohio Association of Retail Lumber Dealers 
and the Ohio Association of Builders’ Supply Dealers 
to hold a joint outing for two days at Cedar Point, 
Ohio, on Friday and Saturday, August 7 and 8. It is 
expected that possibly 500 people will attend the out- 
ing at Cedar Point and, while the gathering will be 
primarily for pleasure, it is planned to hold a short busi- 
ness session at noon Saturday, August 8, at which time 
a luncheon will be served and four or five ten-minute 
talks will be made on topics in which the lumbermen 
and supply dealers generally are interested. It is hoped 
to make this the most enjoyable outing in which the 
lumbermen of Ohio have ever participated. 





RECEIPTS OF LUMBER BY WATER. 


From July 14 to July 20, inclusive, sixteen vessels 
brought 6,085,000 feet of lumber and 440 cords of wood 
to Chicago for distribution. The largest individual 
cargo—1,052,000 feet of lumber—was carried by the 
steamer P. J. Ralph from Duluth, Minn. The next larg- 
est cargo—677,000 feet of lumber—was carried by the 
steamer H. E. Runnels, from Marinette, Wis. 

Arrivals by days and vessels were as follows: 

July 14—Str. P. J. Ralph, Duluth, Minn., 1,052,000 feet ; 
Str. H. E. Runnels, Thorold, Ont., 677,000 feet; Str. W. J. 
Carter, Marinette, Wis., 122,000 feet. 

July 15—Sch. E. H. Hackley, East Jordan, Mich., 230 
cords of wood; Sch. Cora A., Houghton, Mich., 335,000 feet ; 
Str. Peters, East Jordan, Mich., 495,000 feet. 

July 16—Str. N. J. Nessen, Traverse City, Mich., 332,000 
feet; Str. O. E. Parks, Blind River, Ont., 210 cords wood; 
Str. Philetus Sawyer, Marinette, Wis., 335,000 feet. 

July 17—Str. Oscoda, Soo, Mich., 609,000 feet; Sch. 
Butcher Boy, Gladstone, Mich., 300,000 feet; Str. Sidney O. 
Neff, Arcadia, Mich., 257,000 feet. _ 

July 18—Str. N. J. Nessen, Manistee, Mich., 350,000 feet. 

July 19—Str. Mathew Wilson, Thorold, Ont., 341,000 feet. 

July 20—Sch. Delta, Marinette, Wis., 380,000 feet; Str. 
Louis Pahluw, Rapid River, Mich., 500,000 feet. 

BAP ILI IL IIS 


The following is a partial list of State holdings of 
forests: New York, 1,600,000 acres; Pennsylvania, 
1,000,000 acres; Wisconsin, 400,000 acres; Michigan, 
230,000 acres; South Dakota, 75,000 acres; Minnesota, 
43,000 acres. 





rm) 
(i 





Buyers of Flooring 
Ln Less than Carloads 


find our methods of delivering at car- 
load prices interesting. It might appeal 
to you—better let us quote you on 


Maple and Beech 
Flooring 


and explain how we doit. A good stock 
enables us to fill orders without delay. 


Cummer- Diggins Co. 


Telecode used. CADILLAC, MICHIGAN 























Is the product of one of the best equipped mills 
in the country and comes in 


Maple and Birch 


WRITE TODAY FOR PRICES. 


Foster-Latimer Lumber Co. 


MELLEN, WISCONSIN. 




















f Quality Talks Loud . 
in Holding Trade 


and no one knows that better than hundreds 
of dealers all over the country handling our 


DIXIE BRAND 
OAK FLOORING 


Mouldings, Casing aad Base 


Try us the next time you order and you'll 
too know why quality talks loud. 


Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 
BLISSVILLE, ARKANSAS. 


We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gum Lumber. ” 


Buyers 
| Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 


will profit by sending your inquiries to 


L. A.GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 














of White and Red Oak logs 
and Hickory logs for ] 











@ 
F R. E. Wood Lumber Company 
BALTIMORE, MD. 
Manufacturers 


| Southern Hardwoods | 




















AMERICAN 'LUMBERMAN 


Juny 25,. 1914. 








HARDWOODS 


UOMDUDATOTOTOONELSCU LCL U 00 
PAEPCKE LEICHT 


LUMBER COMPANY 
CHICAGO 


UUWUQUIVOLIUUTUU L000 LLL LUTTE 


ED GUM is one of our specialties; 
we have it in large quantities. 


VERY care is taken at our various 
mills to produce stock of high quality. 


RYING properly is very essential — 
we pile our product accordingly. 


REAT care is exercised in sawing, 
edging, trimming and piling. 


NIFORM grading by efficient inspec- 
tion force, applied to all shipments. 


ANY satisfied customers, indicate the 
quality and service we can give you. 


BAND MILLS AT 


Helena, Ark. Blytheville, Ark. 
Greenville, Miss. 


UOMDUGATATOTSO ASCE 
PAEPCKE LEICHT- 


LUMBER COMPANY 
CHICAGO 


HNUPAWIOJOVOLUSTULAUCS00 4 114100000 
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Massee & Felton Lumber Co. 
Mills and Office, MACON, GA. 
Shipping Dry Stock List. Ready for Prompt Shipment. 
Quartered Red Gum Tupelo Gum 
4-4 No.1 Com. . . 190,000 4-4 No. 1 Com. & Btr. 18,000 
4-4 Ist & 2nd figured 25,000 
4-4 No.1 Com. figured, 35,000 Elm 
a 6-4 Log Run... . 50,000 
Plain Red Gum 6-4 No.2Com. . . 15,000 
4-4 Ist & 2nd + 420,000 
5-4 Ist&2nd . . 20,000 P Cypress in 
8-4 Ist&2nd .. 13,000 4-4 Log Run. . . 23,000 
4-4 No. 1Com. . 505,000 8-4 No.1 Common . 10,000 
5-4 No.1 Com. - 33,000 Maple 
6-4 No. 1 Com. - 16,000 4-4 Log Run . . . 42,000 
om oe Gam — Beech 
-4 Ist & 2n o 2 75,00 ‘4 tee Ron. 34,000 
5-4 lst&2nd .. 15,000 a iti 
6-4 Ist &2nd . . 30,000 Sycamore ’ 
8-4 Ist &2nd . . 14,000 4-4 Log Run . . . 50,000 
4-4 Wide Pan.18”"& Up. 15,000 Ash 
4-4 Box Bds. 13” to 17”? 13,000 4-4No.1Com. . . 10,000 
3-4’ No.1 Com. . . 14,000 5-4 No.2Com. . « 13,000 
4-4 No.1 Com. . . 60,000 6-4 No.2Com- , . 24,000 
5-4 No.1 Com. . . 15,000 Oak 
a 4-4 No. 1 Common Q't'd 21,000 
8-4 No.1 Com. . . 15,000 4-4 No. 1 Com. Pl. W 110,000 
coe > © eee +-4 No, 2Com.P1.R&W 92,000 
4-4 No.2Com. . . 544,000 +-4 FAS Plain Red Oak, 24,000 
4-4 No.3 Com... 300,000 4-4 No.1 Com. Pl. Red 51,000 
- Black Gum 4-4 No.3Com.PILR&W 35,000 
6-4 Log Run. . . 35,000 4-4 No.1Cm.Q’t'd. Red 11,000 
4 cars 8-4 No. 2 Com. & Sound Wormy Chestnut 


lcar 6-4 No. 1 Common & Better Chestnut 
3 cars 4-4 No. 1 Common & Better Chestnut 
10 cars 8-4 No. 2 Common & Better Oak 
10 cars 4-4 No. 1 Common Plain Red Oak 
10 cars 4-4 No. 1 Common Plain White Oak 
2 cars 4-4 No. 1 & 2 Plain White Oak 

2 cars 4-4 No. 1 & 2 Plain Red Oak 


If interested, we will be glad to quote you prices. 


The Ward Lumber Co., Rigs 


LYNCHBURG, VA. 

















WRITTEN FOR THE BUSINESS MAN 


“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. Financing and Development of Busi- 
ness Corporation in ONE BOOK. Write today and get a 
copy for your desk or library. Morocco bindin ng. $2.75, sent 
postpaid. AMERICAN LUMBERMAN, Chicago, Ill. 





FROM THE WORLD’S METROPOLIS. 
[Special correspondence of AMERICAN LUMBERMAN.] 

LONDON, ENGLAND, July 11.—Although the building 
strike is still in progress, deliveries from the docks for 
June were slightly in excess of those of the correspond- 
ing period of last year. This is due to the improved gen 
rae demand for woods goods. A deal of progress has 

een made in dealing with the balances of the shippers’ 
a ally at f. o. w., but importers of White Sea goods have 
been somewhat perturbed by the action of some shippers, 
who have brought pressure to bear upon buyers. This has 
forced down prices and at the same time caused some 
anxiety. <A fact worthy of note is that there is a shortage 
of no less than 250,000 londs in the import of sawn wood 
received at United Kingdom ports during the first five 
months of 1914 as compared with 19138, of which London 
is responsible for 57,000 loads. Should the demand con 
tinve good it is more than likely that the greater part of 
this shortage will be made up by the end of the importing 
season. 

The dock stock increased by 550,000 pieces in June and is 
now 1,225,000 pieces in excess of that of the corresponding 
period of 1915. It is, however, about the normal amount 
for the middle of summer. 

The only item below the 1915 figure is Baltic battens, 
Which are lower in stock than in any previous correspond 
ing period for which figures are available. The stock of 
floorings has been appreciably added to during the month. 
Rough boards, on the other hand, are rather heavily held. 
Pitch pine stocks of deals have reached a high figure. 

Pitch Pine. 

Two cargoes of sawn timber, totaling 35,000 pieces, and a 
moderate quantity of deals (259,000 pieces) arrived in) Lon 
don during June. ‘The stock of sawn timber has reached thi 
big total of 19.500 loads, as compared with 17,000 loads a 
year ago. This is a larger seasonable stock than for many 
previous corresponding periods and is more than equal to 
the requirements of the market. Fortunately the demand 
has improved and prospects are better than for some time 
A moderate amount of forward business has been fixed 
during June at slightly lower prices than were current 
in May, but the building trade dispute, of course, has 
restricted the buying capacity of the market. The price of 
30-foot average’ sawn timber is $26 a thousand feet 
Freights show a hardening tendency, current quotations be 
ing on the basis of $29 from the Gulf to picked ports of the 
United Kingdom or the Continent: $33 has been paid for a 
700 standard boat from Pensacola to Bordeaux, July-August 
loading. 











Mahogany. 

The arrivals during June have fortunately been smatl 
242 logs of Guatemalan, 170 of Cuba and 473 of African 
wood: total, S85 logs. Business generally has been quiet: 
only two small auctions were held in June. The chief 
sales consisted of 156,000 feet of Honduras wood, averaging 
12 cents a superficial foot, and the usual miscellaneous 
parcels of African, which, being generally of an inferior 
grade, brought low figures. Stock in brokers’ hands, al- 
though slightly iess than a month ago, reaches the heavy 
figure of 15,242 logs, of which 664 logs are Tabasco, 242 
Guatemalan, 5,324 Honduras, 1,168 Nicaraguan, 215 Panama. 
4,570 African and 5,259 Cuban. Only prime square logs of 
good size and character should be shipped, as the stock 
of inferior timber is in exeess of demand. 

Hardwoods. 

Business in these goods is always dull during summer and 
the position has been accentuated by the strike in the build 
ing trade, which has restricted the demand for all the chief 
varieties. 

Demand for black walnut lumber of all grades is unsatis 
factory, current rates being: $120 a thousand feet and up 
ward according to specification for firsts and seconds: $75 
for selects; S70 for No. 1 common, and $45 for No. 2 com 
mon. 

The market for quartered oak is a small and irregular 
one, prices ranging from SS5 to $100 a thousand feet for 
firsts and seconds, with No. 1 common at $55 to $60.) Plain 
planks are also slow of sale, but well graded dry boards 
are in good demand, although poor or unseasoned wood is 
unsalable even at low figures. Quotations are $57.50 to 
$60 a thousand feet for firsts and seconds, $45 to $47.50 
for No. 1 common and $55 for No. 2 common. 

For white wood (poplar) lumber the demand continues 
slow, prime wood being in better demand than the inferior 
grades. Panel stock is worth $72.50 and upward, according 
to specification ; firsts and ame of standard widths, 865: 
clear saps, $50 to $52.50: No. 1 common, $40, and No. 2 
common, $25 to $27.50—all inch wood planed to 7% inch. 

Low prices rule in the satin walnut market and only 
small business is being. done, Firsts and weeks are worth 
$40: No. 1 common, $30: 1 by 13 to 17-inch and upward 
sap gum box boards sell at $52.50. 

















WEST AUSTRALIAN TIMBER NEWS. 
PERTH, AUSTRALIA. 

The building trade of western Australia is just now 
paralyzed through another of those industrial battles 
that are unfortunately all too common in the common- 
wealth. A few weeks ago the carpenters’ union decreed 
that none of its members should work with nonunionists. 
The employers have held strongly to the principle of 
engaging men according to their ability and never by 
the ticket. When, therefore, the ultimatum came before 
them to dismiss their nonunionists they declined, and a 
strike followed. The first to suffer was Millars’ Timber 
& Trading Company, the whole of whose joiners and car- 
penters not only ‘‘downed tools’’ but picketed the works 
to prevent others taking their places. 

According to the latest law of arbitration of the State 
striking is an illegal act, and the employers lost no time 
in urging the Government to prosecute the men. This 
action was, however, slow in coming about, as the Gov- 
ernment is what is known as a labor government, and 
naturally the administration proceeded with great hesi- 
tancy against its own supporters; but after many days, 
when the trouble was threatening to spread throughout 
the State, it set the machinery going, and all of Millars’ 
strikers were charged and proved guilty and fined— 
just a nominal amount, but enough to vindicate the 
law and satisfy the employers. 

Expectations that the men would return to work were 
not realized. They not only continue to remain out, but 
have had their action indorsed by the leaders and agi- 
tators and all kindred unions, and so strained have he- 
come the relations between them and the employers that 
the latter have, owing to the general dislocation of busi- 
ness that has ensued, been compelled in many cases to 
close their yards till the trouble is over. At present there 














are fully 8,000 men connected with the various timbe 
firms out of employment. As usual, the labor crowd are 
accusing the employers of having engineered a lockout 
With a view to damaging if not eliminating trades union 
ism, Such an idea has never entered the heads of the 
employers. The building trades, therefore, here are now 
at a complete standstill, and there is no very bright pros 
pect of a speedy termination. A council composed of 
ministers of various churches is at work, but neither side 
shows much disposition to be moved by its endeavors 
simply because, as ministers, they proceed largely on sen 
timental grounds, and sentiment is not likely to de 
termine the issue when there is so much at stake. 


A USEFUL WEST INDIAN WOOD. 


Blue Mahoe: Used in Furniture Making, Agricultural 
Implements and for Athletic Purposes. 





One of the best known trees in the West Indies 
is the blue mahoe or mahaguaazul (Paritium 
clatum). It is generally abundant in all moist woods 
especially near the coast, where it is the most com- 
mon tree. It yields wood not only for fuel building 
and cabinet-making, but also bast for cordage. Though 
such fiber is unimportant as an article of commerce, 
it is of great value to the people of the West Indies, 
for agricultural and domestic purposes, as it is of 
extraordinary strength. 

The blue mahoe is a moderately large tree and be 
longs to the same family of plants as cotton and com 
mon mallow. It frequently attains a hight of 40° to 
60 feet and a diameter of 2 to 3 feet. Although it 
grows to largest sizes in moist lowland, it is frequently 
found on the highest mountains in Cuba, Porto Rico, 
and Santo Domingo, and for this reason is often re- 
ferred to as mountain mahoe. The wood produced 
on the uplands is generally considered to be of a bet- 
ter quality than that from trees grown in lowland, 
because it is invariably harder, more durable and has 
deeper bluish color. In dry localities it is found as a 
small tree, often with a short crooked.stem. In more 








LOG SHAPED INTO A WATER TROUGH. 


favorable locations the trunks grow straight, though 
seldom more than 12 to 18 feet clear length. 

The sapwood is narrow and nearly white; the heart- 
wood is greenish blue turning yellowish with age. It 
is hard, heavy (from 45 to 49 pounds per cubic foot), 
strong, tough and is very durable in contact with soil 
and air. It is close and straight-grained, and seasons 
well without warping or splitting. It has a unique ap- 
pearance and can not be said to resemble any well 
known wood native of the United States. It is sus- 
ceptible of a high polish and in this condition presents 
a beautiful appearance. 

The wood is used chiefly in making furniture, for 
which purpose it is especially suitable. It is also ex- 
cellent for all parts of wheels of carts and carriages, 
shafts, frames of carts, for agricultural implements, 
gun stocks, tennis poles, cricket stumps, and owing to 
its great durability in water it is used in boat-build- 
ing and for making water-troughs. It yields good fuel 
and excellent charcoal. 

The blue mahoe has been exploited for many years, 
and the supply is somewhat restricted, though the tim- 
ber can always be obtained in moderate quantities in 
all the timber centers in the Eastern States. There 
is a good demand for this wood among furniture makers, 
but the local requirements and uses to which it is put, 
together with the limited supply of the timber, make 
the amount available for export often rather doubtful. 
In Cuba the prices range from $100 to $150 a thousand 
board feet. 





LITTLE lumber is used for building in Italy, except for 
door and window frames, but boat building, furniture 
making and othér industries utilize large quantities of 
lumber, much of which comes from the United States. 
Yellow pine is in constant demand and red gum is im- 
ported to a limited extent. Furniture oak and oak cross 
ties are also brought in from the United States. 































ec 
NO 
pre 





































JuLy 25 , 1914. 








AMERICAN LUMBERMAN 

















| 
' 
| OBITUARY 
' 
J. M. Card. 
[Special telegram to AMERICAN LUMBERMAN., | 

CHATTANOOGA, TENN., July 22.—-The sad intelligence was 
received here last night of the death at Virginia Beach, near 
Norfolk, Va., of J. M. Card, aged 48 years. Mr. Card wis 
president of the J. M. Card Lumber Company, one of the 
eading export firms of the South, organized by Mr. Card 

THE LATE J. M. CARD. 

and Fred Arn, president of the National Lumber Exporters’ 
\ssociation, and previously he was associated with the 


\merican Hardwood Lumber Company. 
for many years in both the National Lumber Exporters’ As- 
sociation and as vice president of the National Hardwood 
lumber Association ; he was especially and favorably known 


IIe had been active 


as a member of the latter organization’s grading committee. 
For the last year he had been in feeble health and had to 
rest most of last summer on Lookout Mountain and in an 
infirmary, but it was thought when he went to Virginia 
teach a few weeks ago that he was somewhat improved, 
His death was due to heart failure. Mr. Card married a 
sister of Mr. Arn, by whom and a daughter, Miss Anita 
Card, he is survived. Mr. Card was highly popular in Chat 


tanooga and in the 
vill be brought 
funeral have 


commercial world at large. 
here for interment, but 
not been completed, 


The remains 
details to the 


as 





William R. Cowley. 


Mo., July 21.—William R. 
vears Was general attorney for the Long-Bell 
Company, died at his home at Columbus, Kan., July 
15. Ife retired six vears ago and was 72 years old at 
time of his death We became the attorney for R. A, Long 
when Mr. Long ran a small lumber yard here and the great 
vellow pine manufacturer credits Mr. Cowley with much of 
the work in the development of the Long-Bell company. Mr. 
Cowley was born in England and came to America in 1851. 
Ile was a veteran of the Civil War and served in the Eighth 
Ohio and Fifteenth Iowa Infantry. He is survived by his 
widow, one daughter and three sons. 


IKANSAS CITy, 
thirty-three 
Lumber 


Cowley, who for 





Henry B. Frey. 


MINN., July 20. 
Frey were held 
, this city. Mr. 
manufacturer 


MINNEAPOL 18, 
late Henry 
cemetery ch 
as a lumber 


Funeral services for the 
last Thursday at Lakewood 
Frey was formerly prominent 
until dis retirement six years ago 





und removal to South Haven, Minn., on a farm, where he 
died. le came to Minneapolis forty-seven years ago and 
Was associated with James Patton, in the firm of Patton & 


I'rey and later was with the Nelson-Tenney Lumber Company 
for a number of vears. He was a veteran of the Civil War. 
A widow and daughter survive him. 





Kennedy Sanders. 


[Special telegram to 
BEAU MONT, 
son or J. X: 


wood Lumber 


AMERICAN LUMBERMAN. ] 
Tex., July 22.—Kennedy Sanders, ) 
Sanders, general manager of the Liberty Hard 
Company at Big Creek, was drowned in the 
Trinity River, near the mill, July 20. Young Sanders moved 
from New Orle =. = Big Creek to work under his father. 
J. Y. Sanders is well known in the lumber business. He 
came from New Pst si to take charge of the Big Creek 
plant a year ago. Besides his parents, young Sanders leaves 
a brother in New Orleans and two sisters at Winnipeg, 
Canada. Interment was made in New Orleans. 


22 years old, 





Benjamin F. Moore. 


Sr. Louis, Mo., July 21.—Benjamin F. Moore, 77 years 
id, a retired lumberman, father of Frank C. Moore, of the 
I’. C. Moore Lumber Company, this city, died July 18, at the 


residence of his son. He was born in Kentucky. During 
Fie Civil War he had charge of the recruiting office under 
General Price. After the war he engaged in the lumber busi- 
hess and was affiliated with his son, F. C. Moore, until five 
years ago. Besides his son he is survived by his widow and 
two daughters. 





D. L. Altman 


SUTTERNUT, WIS., July 21.—D. lL. Altman, 
and salesman for the Shaw Lumber Company, of Eau Claire, 
and recently in charge of the FE. J. Pfiffner Company's log- 
zing operations at Sells Spur, died at the age of 51 years. 
Mr. Altman was formerly in charge of the FE. J. Pfiffner 
Company's sawmill at this place and was at one time engaged 
in the cedar business for himself. He is survived by his 
widow, two daughters and one son. 


formerly sealer 





Charles J. Smith. 


New York, July 21.—Charles J. Smith, president of the 
Smith-Schoonmaker Lumber Company, of Somerville, N. 
1 well-known lumberman in this section, 
Ifill Hotel early July 20 of 
New York to see his wife, 
to Saranac Lake and it 


ae 
died at the Murray 
heart failure. He had come to 
and oldest son depart on a trip 
is thought the activity amd excite- 
had weakened him. 
Smith is a daughter of the 


ment of the day 


Ile was 55 years old. 
Mrs, 


late Frederick Chambers, 














former treasurer 
widow and four 
studying art. 


of the Lackawanna 


Railroad. 
children. One of 


Ihe 
his daughters is 


leaves a 
abroad 





G. W. Faulk. 


LEAKESVILLE, Miss., July 20.—G,. W. 
died here July 17. He had resided here 
teen years, being engaged 
years ago hé organized the 
which for some time 
Ife is survived by 


Faulk, 63 years old, 

for the last seven- 
in the sawmill business. Fifteen 
Faulk-Christian Lumber Company, 
was the largest plant in this section. 
his widow, five sons and one daughter, 





William Potter Howland. 






Westrorr Pornr, MaAss., July 20.-—William Dotter How 
Jand, 93 years old, ‘died July 15. We had lived here all his 
life and when 18 years old entered the cooperage trade, in 


which he continued for many 
two daughters. 


MADE APPEAL TO THE PRESIDENT. 


Telegrams to Chief Executive from Retail Merchants 
Created an Impression in Washington. 


years. Ie leaves five sons and 








WASHINGTON, D. C., July 18.—The appeal of the Na- 
tional Federation of Retail Merchants for the President’s 
active support for an unfair competition clause in the 
interstate trade commission bill created a considerable 
impression in Washington and was given special atten: 
tion in debate by Senator Hollis of New Hampshire and 
Senator Reed of Missouri. 

The text of the telegram sent by Secretary 


Moorehead 


of the Federation follows: 
PRESIDENT Woopkow WILSON, 
White House, 
Washington, D. 
liope you will aa firm for unfair competition clause in 
trade commission bill. It is the only hope of the small busi 
hess man as against his larger competitors and certainly 


vives no guilty person or corporation a chance 
punishment tor violating the antitrust law. 
than 


to escape final 
It would require 





more money the average small business man is wortn 
to hire attorneys and pay costs to protect himself against 
unfair competition, Unless the Government undertakes to 


protect him through such a trade commission as you suggest 
he is powerless to protect himself. Commission should have 
power to investigate and correct abuses before expensive Liti- 
gation which we are unable to bear is forced upon us by one 
sided investigations and indictments. ‘the Sherman law was 
intended to protect the small business man as well as the 
public. As it now operates big business can use it without 
Violating it to intimidate and destroy small competitors who 
are prohibited from combining tor self-protection by the same 
law. ‘This is in line with the written statement which you 
were kind enough to permit me to present in person in behalf 
of the small business man by courtesy of Senator Stone last 
February. 
J. R. Mooreneap, Secretary, 
National Federation of Retail Merchants. 

Moorehead, following his telegram to Presi- 


gave out the following interview at Kansas 


Secretary 
dent Wilson, 


City: 

1 went to Washington in February and represented the 
federation in behalf of the Federal trade commission bill. 
‘The telegram was in furtherance of the move made then. I 
asked the President to stand firm for the Federal trade com- 
mission clause against “unfair competition” for the reason 
that it was the only hope of the small business man as 
against his big competitor. 

The antitrust law was originally passed to protect the 


small business man as well as the public. 
in many cases it is a club being used 
destroy the small business man. 

big business can fight the Sherman law without conspiring. 
It is necessary for the small business men to get together to 
accomplish anything, and that constitutes conspiracy. 


WOOD STAVE PIPE EXPERIENCE. 


No Better Type for Irrigation Purposes Than Stave 
Pipe of Redwood or Fir. 


As it now operates 
by big business to 








Elbert M. Chandler, manager of the Burbank Com- 
pany, conducting a large irrigation contract in Walla- 
walla County, Washington, recently read a paper on 
wood stave pipe at an irrigation meeting. He states 
that for heads of 20 to 150 feet there is no better 
type for irrigation purposes than wood pipe of red- 
wood or fir. For greater pressures steel pipe is pref- 
erable inasmuch the close spacing of bands for 
wood stave pipe makes it quite as costly as all-steel 
construction, Concrete is also impractical for high 
pressures because the steel reinforcement required is 
also equivalent in cost to steel pipe of equal strength. 


as 


A 38-inch continuous stave inverted syphon about 
1% miles in length built six years ago became im- 


paired for service and was examined in September, 
1912. It had been kept full of water at all times 
except in extremely cold weather. In moist soil the 
pipe was in perfect preservation; in dry volcanic ash 
where the wind had exposed the top part of the pipe 


the staves were seriously decayed from the outside 
just below the ground surface. 
In reconstructing the pipe it was set on cradles 


6 feet apart, the cost of the cradles amounting to 
but 6 cents per linear foot of pipe. These cradles 
raised the pipe clear of the ground and are expected 
greatly to lengthen its working life. 

On ‘another 18-inch pipe 1,200 feet in length con- 
structed six years ago the pipe was machine-banded 
and was heavily coated with asphalt before being 
buried two feet under the surface. During the first 
four years it was not used. When filled in the fifth 
year it was found tight and in good condition and 
was also used throughout the sixth year’s irrigation 
season. It is still in perfect condition except for the 
collars 6 inches long and 1\ inches thick, covering 
each joint and held by an adjustable band. These 
collars had been coated on the outside with asphalt, 
but not on the ends, and decay occurred from the 
ends, 

Wooden irrigation pipe is preserved chiefly by the 
pressure of the water, forcing it into the wood suffi- 
ciently to produce practical saturation of the wood 
fiber. 
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tian Red Gum 


HARDWOODS 





We penn have large and well assorted stocks 
on hand, air dried, and can ship without delay. 


Send us your orders for Mixed Cars of 
RED GUM, OAK, ASH AND ELM. 


J.H. Bonner & Sons 


Mills and Office, Post Office and Telegraph Station, 
Quigley, Ark. HETH, ARK. 
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Memphis Band Mill Co. 


MEMPHIS, TENN. 


Hardwood and 
Cypress Lumber 











Let us demonstrate the QUALITY 
of our product by shipping you a 
sample carload. 


KINDLY FAVOR US WITH YOUR INQUIRIES. 
All Orders Given Prompt Attention. 
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Sum 





E. Sondheimer Co. 


MEMPHIS, TENN. 


Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 


Sap Gum Quartered Oak 
Cottonwood Hickory 


Cypress Soft Elm 
Ash Sycamore 


All Grades and Thicknesses. 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to two inches thick. 














Bulletin 
Of Retail Ads 


containing 28 in all, ready 
for use in your home pa- 
per is just out. 
retail lumberman whether 
you advertise ornot should 
have a copy of this bulle- 


Every 


Send Pode 
Attract Friends 


on these hot days and frends i it’ > 

help pass the time y go tin It's fre e. 
gallivanting about the country 

looking for a cool resort when 

you can have such comfort Address 


among your friends right at 
home. Plenty of time yet this 
summer to get your money's 
worth out of screens at the 
prices we sell them. Let us 
give you a figure 

evga t. 

(Name and Address) 


ee 


AMERICAN LUMBERMAN 


431 So. Dearborn Street 
CHICAGO 
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| All Lumbermen 
| make theirhead- 
| quarters at the 


Radisson 


Hotel 
MINNEAPOLIS 












OPENED 1910 





Three Beautiful 


| ae ie a eet Cafes 
With Running W - + $1.50 per day 
| Room Rates ( Win tact "8. 2: Bijrerde 


{ With Bath and Toilet, $2.50, $3, $3.50, $4.00 











= 











Hotel Multnomah 


PORTLAND, OREGON. 

Nine Stories of Absolutely Fireproof Construction- 
Entire block in heart of business and financial district. 
In appointment furnishings and service presenting stand- 
ard of highest attainable perfection in hotel science. 


725 Rooms, European Plan—Rates $1.50 to $5 per day. 


Multnomah Hotel Co. 


H. C. Bowers. Mgr. 




















Hotel Benson 


PORTLAND, OREGON 





The newest 
and most beau- 
tiful hotel in 
the Pacific 
Northwest. 





Two beautiful 
dining rooms. 


Magnificent Buffet. 





Carl Stanley, 
Manager. 
G. Kirke Drury, 
Ass’t Manager. 


SS 






































— ven! 
—— ne 


HOTEL SUTTER 


Sutter and Kearny Sts., SAN FRANCISCO 
































NEW Excellent 
CENTRAL Cafe Now 
Under Our 

FIRE- 
PROOF Own Man- 
: agement 
44 ORT- Merchants 
Lunch 50c 

LABOR- : 

are Dinner $1.00 
FU R- Excellent ala 
NISHED Carte Service 
esieienneedibemmnatienthidianintemein: 


TAKE OUR AUTO OR ANY TAXI-CAB FROM FERRIES 
OR DEPOT AT THE EXPENSE OF THE HOTEL 
250 ROOMS—SINGLE AND EN SUITE—200 BATHS 
EUROPEAN PLAN $1.50 PER DAY AND UPWARDS 


























BUSINESS CHANGES. 


ALABAMA. Coaling—The Fleming Lumber Co. has 
been succeeded by B. M. Ford. 

COLORADO. Montrose—-The Fischer Lumber & Mer- 
cantile Co. has been succeeded by the Independent Lum- 
ber Co. 

FLORIDA. Lakeland—The Paul & Waymer Lumber 
Co. has been succeeded by the Lakeland Furniture & 
Hardware Co. 

IDAHO. Coeur d’Alene—The Tri-State Cedar Co. is 
out of business. 

ILLINOIS. Fairbury—Jesse Stevens has sold his lum- 
ber yard to the Alexander Lumber Co. 

_ Lawrenceville—The Lawrence County Lumber Co. has 
increased its capital stock from $20,000 to $50,000. 

Springfield—Ralph N. Baker has been succeeded by 
Baker & Baker, composed of Ralph N. Baker and son, 
William A. Baker. 

INDIANA. Elwood—D. B. Burkhardt is closing out. 

Muncie—The St. John Lumber Co, is out of business. 

IOWA. Spaulding—The Gault & Trenor Lumber & Coal 
Co. has been succeeded by Gault Bros. & Stephens. 

LOUISIANA. New Orleans— Howard A. Seagrave 
(Inc.) has moved to Beaumont, Tex. 

MISSOURI. Valley Park—The George W. Booker Lum- 
ber Co. has been succeeded by the Valley Park Lum- 
ber Co. 

Versailles—Abell & Hardy have been succeeded by the 
D. C. Hardy, jr., Lumber Co. (not inc.). 

NEBRASKA. Benson—The Rivett Lumber & Coal Co 
has increased its capital stock from $50,000 to $100,000. 

NEW YORK. Buffalo—James M. Briggs & Co. have 
dissolved. 

NORTH CAROLINA. Judson—The Whiting Manufac- 
turing Co. has been succeeded by the Graham County 
Lumber Co., recently incorporated at Bay City, with an 
authorized capital of $100,000. 

OHIO. Circleville—Phil Herrnstein has been succeeded 
by Alfred Lee. 

_PENNSYLVANIA. Philadelphia—The Floyd Lumber 
Co. is closing out its business. 

RHODE ISLAND. Bristol—Paull Seth has been suc- 
ceeded by the Paull Seth Co. 

TEXAS. Amarillo—The Panhandle Planing Mill Co. 
has removed its mill to Dallas and is now known as the 
Mechanics Planing Mill. 

Houston—The Montrose Lumber Co. has sold its yard 
to the J. B. Farthing Lumber Co. 

VIRGINIA. Warrenton—J. A. Menefee is out of busi- 
ness. 

WISCONSIN. Iron River—The Iron River Lumber Co. 
is out of business, 

South Milwaukee—The Conant Basket Co. has increased 
its capital stock to $30,v0U. 








INCORPORATIONS. 


ARKANSAS. Bald Knob—Atwood Veneer Co., author- 
ized capital, $10,000; C. Pearce, M. A. Atwood, F. W. 
Reetzel and others. 

Millville—MecIntyre Lumber Co., authorized capital, 
$50,009; J. F. Mcintyre, R. R. McIntyre and J. D. Bur- 
bank. 

"lexarkana—Townsend Lumber Co., authorized capital, 
$10,000; H. E. Townsend, M. D. Tilson and P. B. Town- 
send. 

GEORGIA. 
capital, $50,000. 

ILLINOIS. Agnew—Agnew Farmers Elevator Co., au- 
thorized capital, $5,000. 

Kinsman—H. McManus Lumber Co., authorized capital, 
$12,000; C. C. Davis, A. H. Barlow and E. H. Young. 

INDIANA. Oakville—Oakville Basket & Veneer Co., 
authorized capital, $100,000. 

Tipton—McEntee Plow Co., authorized capital, $200,- 
O00, 

MASSACHUSETTS. Boston—Granite State Bobbin & 
Lumber Co., authorized capital, $50,000; C. S. Dearing. 
Jr., president; Donas J. Reney, treasurer and N. H. and 
W. A. Parker. 

MONTANA. Ballantine—McIntyre Saunders Lumber 
Co., authorized capital, $15,000. 

NEBRASKA, Grand Island—Abbott Lumber & Grain 
Co., authorized capital, $6,000. 

Prosser—Farmers Elevator & Lumber Co., authorized 
capital, $50,000; Henry Augustine. 

Wayne—Philleo & Harrington Lumber Co.; F. G. Phil- 
leo, Paul L. Harrington and John Harrington. 

NEW YORK. Albany—Andes Exploration Co. (to do a 
mining, lumbering and electric construction business), 
authorized capital, $100,000; K. A. Siemers, M. McCune 
and R. Kay. 

Brooklyn—S. & S. Woodworking Co., authorized cap- 
ital, $1,000; Samuel Sacharowitz, Joseph G. Scharff and 
Israel Weiner. 

Keene Valley—Creigh Forestry Co., authorized capital, 
$1,000; Sarah A. Willett, Jane C. Wells and A. B. Wells. 

New York—Dubois Lumber Co. (Inc.), authorized cap- 
ital, $10,000; William B. Dubois, John W. Suling and 
Lavina Leitch. 

New York—Gramercy Fibre-Box Co. (Inc.), authorized 
capital, $1,000: Thomas J. Burton, John A. Cronin and 
Albert I. Paine. 

New York—J. B. Shaw & Co. (to deal in lumber, etc.), 
authorized capital, $10,000; Alfred Abrams, John H. Mar- 
tin and John B. Shaw. 

New York—United Box & Lumber Co. (Inc.), author- 
ized capital, $5,000; Samuel Hochstein, David Levine and 
Philip Castellano. ) 

Rochester—H. B. Graves Co. (to manufacture furni- 
ture), authorized capital, $400,000. 

Tuckahoe—Tuckahoe Woodworking Co. (Inc.), author- 
ized capital, $5,000; Edward Doonan and Marie E. Doonan. 

OHIO. Cincinnati—L. W. Radia Lumber Co., author- 
ized capital, $25,000; Frank F. Albers, Henry G. Schmidt, 
William E. Shrimpton, John Ebentz, jr., and David F. 
Schorr. 

PENNSYLVANIA, Harrisburg—Hetzel Lumber Co. of 
Pittsburgh; W. A. Hetzel, A. S. Hetzel and R. H. Lid- 
dley. 

SOUTH CAROLINA. Charleston—Flint River Cypress 
Timber Co., authorized capital, $200,000; E. H. Jennings 
and C. J. Baker. 

TENNESSEE. Memphis—East End Lumber Co., au- 
thorized capital, $10,000; J. E. Carthel, B. L. Capell, W. 
W. Swift and others. 

WASHINGTON. Seattle—Goodyear Logging Co., au- 
thorized capital, $200,000; Miles A. Goodyear, Lamond 
Rowlands and N. B. Lolner. 

WEST VIRGINIA. Charleston—Builders’ Lumber & 





Macon—Georgia Lumber Co., authorized 





Supply Co., authorized capital, $20,000; H. T. Miller, " 
S. Miller, H. C. Melton, S. R. Atwood and L. Thaxton. 

WISCONSIN, Milwaukee—Meinecke Manufacturing C 
authorized capital, $75,000; A. K. Meinecke, Max | 
Schade and A. A. Mueller. 

BRITISH NORTH AMERICA. 

ONTARIO. Sarnia—J. M. Diver Sons & Co. (Ltd.), a: 
thorized capital, $100,000; John M. Diver, George B. Dive 
T. S. Diver and others. 


NEW VENTURES. 


CALIFORNIA. Thermal—The Thermal Lumber Co. 
cently began the retail business. 

ILLINOIS. Chicago—The American Musical Toy Manv- 
facturing Co. recently began manufacturing sash, doo: 
millwork and toys at 6425 North Clark street. 

Chicago—Charles O. Wright has begun the sash, do: 
and millwork business at 3368 Elston avenue. 

_ KENTUCKY. Cynthiana—F. A. Van Deren will estal- 
lish a lumber yard here. 

MICHIGAN. Menominee — The Escanaba Lumb:r 
Agency has been organized to conduct a general lumber 
inspection and shipping business; D. H. Gunderman, G. ! 
Miller and H. W. Symons. 

MONTANA. Lewiston—B. Stanton recently began the 
planing mill business. 

NEW YORK. New York—The W. E. Heyser Lumbe: 
Co., 1 Madison street, recently began the wholesale busi- 
ness with headquarters at Cincinnati, Ohio. 

OHIO. Circleville—Alfred Lee recently entered the lum- 
ber trade. 

Greenfield—W. H. DeVoss has entered the wholesal 
lumber business. 

PENNSYLVANIA. Philadelphia-—E. P. Haubert, 2817 
North Twenty-fourth street, reeently began the lumber 
business. 

SOUTH DAKOTA. Armour—The D. H. Raben Lumb« 
Co. recently began business. 

TENNESSEE. Memphis—The Eddy B. Brown Lumber 
Co. recently began the wholesale business. 

VIRGINIA. Richmond—Garling & Splane, of Pitts 
burgh, Pa., have opened an office here. 

WASHINGTON. Seattle—The Consumers Lumber & 
Supply Co. recently began the wholesale business. 


BRITISH NORTH AMERICA. 


ALBERTA. Edmonton—The H. J. Wells Lumber (Cx 
recently began business. 


NEW MILLS AND EQUIPMENT. 


GEORGIA. Columbus—The Muscogee Lumber Co. will 
build another mill. 

ILLINOIS. Cairo—L. C. Lencke and. D. A. Martin will 
erect a woodworking plant to manufacture crating lumber 

KENTUCKY. Frankfort—Kenney Bros. will rebuild 
mill reported burned at a loss of $30,000. 

LOUISIANA. Benton—J. H. James will rebuild his 
sawmill and practically everything but window sash will 
be manufactured. 

MISSISSIPPI. Hattiesburg—Conn Bros. will erect a 
plant and develop pine timber recently acquired. 

NEW YORK. Ogdensburg—Bill, Bell & Co. are erect 
ing a stave and barrel factory, also a dry kiln and ware- 
house. 

PENNSYLVANIA. Allentown—The Meyers & Kress 
Lumber Co. is installing a sawmill to replace one burned 

















CASUALTIES. 


IOWA. Goldfield—The Farmers’ Lumber Yard was de- 
stroyed by fire July 9; loss $10,000, which is covered b) 
insurance, 

MISSOURI. St. Louvis—Lumber worth $9,500 was de- 
stroyed by fire in the yard of the Standard Furniture 
Manufacturing Co., July 13. 

NEW YORK. Buffalo—July 12 Christian Flierl’s plan- 
ing mill was damaged by fire to the extent of $1,000. 

NORTH CAROLINA. Mount Mitchell—The Perley «& 
Crockett Lumber Co. lost $10,000 worth of standing timbe: 
by fire recently. 

VERMONT. Newport—The mill building of the old In- 
ternational Lumber Co., owned by Prouty & Miller, 
burned July 10; loss $10,000. 


BRITISH NORTH AMERICA. 


BRITISH COLUMBIA. Nanaimo—July 14 the saw and 
shingle mills of the New Ladysmith Lumber Co. were 





. destroyed by fire: loss $30,000. 





TROUBLE AND LITIGATION 


LUMBER COMPANY IN LITIGATION. 


Sr. JoHN, N. B., July 20.—The lumber property of 
A. D. Mills & Sons (Ltd.), of Annapolis, N. S., is in 
litigation, and the plant has been idle for some time. 
The Mills lands were the subject of a controversy in the 
provincial legislature at its last session. They were sold 
last week at suit of the Montreal Trust Company, trustee, 
for the bondholders. The Eastern Trust Company, of Hali 
fax, had been appointed receiver of the company under a 
foreclosure order. On the day of the sale last week the 
solicitors for A. D. Mills & Sons forbade the sale in_ their 
behalf and in the behalf of a number of judgment creditors, 
on the ground that an action is pending to set aside the 
foreclosure order and all proceedings founded under it. The 
bidding began at $50,000 and went up to $340,000, but as 
the bidder was unable to pay the required 10 percent deposit 
the property was resold and knocked down to a representa- 
tive of the Montreal Trust Company for $175,000. Its claim 
is said to be about $340,000 and the Royal Bank of Canada 
has a second mortgage on the property for over $100,0.0. 
Proceedings have already been instituted to set aside the 
trust deed under which the sale took place, and an effort 
will be made~to have the sale declared illegal. The property 
consists of 150,000 acres of timberlands with mill property; 
and valuable water rights. 











PoRTLAND, ORE., July 20.—Creditors of the Rainier Lumber 
& Shingle Company, with a mill at Rainier, filed a petition 
during the week in the Federal court here asking that the 
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company be declared bankrupt. An indebtedness of $98,672 
is alleged apportioned among five creditors. The petition 
alleges that an act of bankruptcy was committed by the de- 
yendants in transferring to the E. J. Dodge Lumber Compan 
jumber valued at $15,000, for which but $8,000 was received. 
(his, it is alleged, was used to pay an obligation to the 
ilamilton Creek Lumber Com “_ 4 On April 5 another 
preference of creditors was made, it is alleged, when $1,000 
worth of saw logs was transferred to the Columbia River 
Voor Company. Another preference was made, it is as- 
serted, when -a lumber barge was turned over to Percy Allen. 





BALTIMORE, Mp., July 20.—The Drovers & Mechanics 
National Bank has applied for the appointment of receivers 
ior D. Wilfson & Sons, manufacturers of furniture. The firm 
issented to the proceeding. ‘The circuit court named Myer 
itosenbush and Carlyle Barton, attorneys, as receivers. - Ac- 
ording to the bill of complaint the firm owes more than 
$50,U00, including $15,600 on promissory notes, to the bank 
that brought the suit, but the assets are not less than $60,- 


- so that with proper management all debts will be paid in 
iull. 


BiLoxt, Miss., July 21.—Creditors have filed an involun- 
tary bankruptcy petition against the Hattiesburg Lumber & 
Manufacturing Company, of Hattiesburg, asking that the 


-concern be declared bankrupt. All the claims are for timber 
sold by the petitioners to the defendant company. 


TIMBERLAND SALES. 


Conn Bros., of Jackson, Miss., have bought for $35,000 
from M. J. McPherson, of the McPherson Lumber Company, 
of Howell, Mich., a stand of virgin pine timber. ; 





The D. W. Britton Cooperage Company, of Green Bay, Wis., 
has bought a 15,000,0U0-foot stand of timber near Parks 
Siding, west of Channing, Mich. 





The Davis Bros. Lumber Company, of Ansley, La., has 
bought for $2,000 a tract of timberland in Bossier Parish 
from F. M. Cline. 


OPP PPD PLP LPL LAD 


A BrooKLYN subway contractor has succeeded in using 
wooden forms for concrete fifteen or twenty times by 
constructing them in panels, and washing them with hot 
water in cold weather immediately before pouring the 
concrete. ; 








WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Conditions 
See Page 26. 


Yard trade continues steady. Demands from the 
builders has greatly aided in increasing the movement 
of lumber locally. The building permits continue of 
large proportions and if competition was less keen 
vardmen would be a fairly satisfied lot. Country trade 
is somewhat quiet and is likely to remain so until after 
harvest, Crops are bountiful, however, and fall demand 
is expected to be very heavy. 

Lumber receipts at Chicago during the week ended 
July 18 aggregated 43,929,000 feet, against 55,296,000 
feet for the corresponding week in 1913. Total receipts 
from January 1 to July 18, 1914, amounted to 1,238,- 
363,000 feet, a decrease of 367,161,000 feet, compared 
with the corresponding period last year. Shipments 
for the week ended July 18 were 18,520,000 feet, an in- 
crease of 1,927,000 feet, compared with the correspond- 
ing week in 1913. Total shipments from January 1 to 
July 18, 1914, aggregated 582,628,000 feet, 51,302,000 
feet more than was shipped from Chicago during the 
corresponding period in 1913. Shingle receipts for the 
week show a decrease of 1,852,000 as compared with the 
corresponding week in 1913. Total receipts from Jan- 
uary 1 to July 18, 1914, show a decrease of 34,656,000 
against the corresponding period of last year. Ship- 
ments of shingles for the week show a decrease—420,- 
(000 in amount—compared with the same week last year. 
Total shipments from January 1 to July 18, 1914, show 
a’ decrease of 117,041,000, compared with the corre- 
sponding period of last year. 


Chicago Lumber Receipts and Shipments 


Reported by J. C. F. Merril, secretary of the Chicago 
Board of Trade. 
RECEIPTS—WEEK ENDED JULY 18. 














mober. Shingles. 
CUS RC RAR See area gr mgr are tie ae 43,929,000 7,251,000 
SEO <siest'sv a whan ee ee es 55,296,000 9,103,000 
SROTOOIIE sy o's. ins 9.0 eo 11,367,000 1,852,000 
TOTAL RECEIPTS JANUARY 1 TO JULY 18. 
mber. Shingles. 
PUY acaieks arson a 6 'erateters pie ati ete 1,238,363,000 270,231,000 
MADMIN Se coca tolb lea ck-i ae eee aia we were 1,605,524,000 304,887,000 
TN cist, x0 Gia wigs alawiors 367,161,000 34,656,000 
SHIPMENTS-—WEEK ENDED JULY 18. 
Lumber. Shingles. 
Prey Ee ee eee cers 18,520,000 6,243,000 
Le 4 ee ee corer eee tay een aL 16,593,000 5,823,000 
RRR 656.55 53s vies oe ws 1,927,000 420,000 
TOTAL SHIPMENTS JANUARY 1 TO JULY 18. 
Lumber. Shingles. 
Oe noes kne ent caves sansa 582,628,000 150,572,000 
| SEES SS ies eer year snr i iyi err ems ee 531,326,000 267,613,000 
eS EE CRON PN TALC ee rere 
RUE o8.o 66 is Sab Nise ae swap een ee 117,041,000 
RECEIPTS BY WATER. 
Week ended July 18, 1914....... iS igepce i 6408-57678 9,163,000 feet 


Permits issued by the Chicago building department 
tor week ended July 22 were: 











CLASS— No. Value. 
REINO yc o55 x's! s dow leg ss a sas < 5159's 7 4,275 
* 1,000 and under $ 101 282,650 

5,000 and under 63 386,300 

10,000 and under 29 366,500 
25,000 and under 9 301,000 
50,000 and under ,0' 6 438,000 
Stanley Field & Jones, 4-story brick fac- 

RON os obs sa isicseo is sig'es Maisieaieas ae ae 1 400,000 
Board of Education, 3-story brick school. 1 250,000 
I. Englehart, 8-story brick apartment 

PRRUINEIEEE aso 050% 0.0019 pemcerere eceisiele evar 1 100,000 

6 ET Oy ET OR TOE » 218 §$ 2,528,725 
Average valuation for week............ eae 11,599 
Totals Previ0us WEEK... vccccscsecses 216 2,561,885 
Average valuation previous week........ are 11,860 
Totals corresponding week 1913........ 161 1,542,650 
Totals January 1 to July 22, 1914...... 11,796 51,333,460 
Totals corresponding period 1913 53,176,375 
Totals corresponding period 47,746,010 
Totals corresponding period 53,404,410 
Totals corresponding period 48,971,050 
Totals corresponding period 54,420,005 
‘Totals corresponding period 32,606,545 
Totals corresponding period 1907....... 4,888 40,839,065 
Totals corresponding period 1906....... 4,871 40,715,915 
‘lotais corresponding period 1905....... 3,902 36,287,515 





NORTHERN PINE. 


Chicago.—Trade if anything shows signs of improve- 
ment. Wholesalers and dealers feel encouraged over the 
cutlook. The volume of business being transacted is 
still below normal, but the activity that has character- 
ized the market the last two weeks gives promise of 
bringing about a stronger tone. Receipts of lumber by 





water during the week have been very light. Much of 


the white pine that is left has been shipped directly 
east. Prices are unchanged. 

Minneapolis, Minn.—The fear of transportation troubles 
is entering into the situation and is causing some of the 
yards to order stock more freely in preparation for the 
fall trade. The danger of a strike among the enginemen 
of the western roads is an added feature, with a car 
shortage to come from the crop movement practically a 
sure thing. The mills are doing their best to encourage 
summer ordering, and report a volume of trade that is 
fully up to the normal, and in some cases better. 


Bay City and Saginaw.—Prices for pine lumber are firm. 
The product is almost wholly worked up in the factories. 
Local dealers have bought considerable lumber for de- 
livery by lake or rail as fast as it is in shipping condi- 
tion. They are paying $17 for mill culls in the Georgian 
3ay district, and lumber prices run from $23 upward 
according to grade. The volume of business is below 
normal. 

New York.—Dealers are more hopeful of an improve- 
ment in the demand but orders still continue light and 
the market is featureless. Mixed orders come along 
slowly and while business is restricted to current wants 
there is a slightly better tone to the price situation. 


Buffalo, N. Y.—Trade is quiet. Some dealers look after 
their lake shipments on the spot, but they are not buying 
more stock, as it is hard to get any that can be sold 
at a fair profit. There is promise of a better demand 
soon. 


North Tonawanda, N. Y.—A seasonable trade is re- 
ported. While the volume of business is not large and 
dealers are taking advantage of the lull to go on vaca- 
tions, the belief is prevalent that only a few weeks will 
elapse when more active conditions than have prevailed 
for some time will be in evidence. Stocks in retailers’ 
hands are becoming less plentiful and inquiries from them 
are on the increase. Building has been fairly active in 
the territory supplied by the local market and the manu- 
facturing trade is beginning to consume more stock than 
formerly. Prices hold firm, dealers still maintaining that 
they can not afford to do any cutting in face of the 
strong quotations maintained at producing points. 





Pittsburgh, Pa.—Inquiries are more frequent and buy- 
ers are more interested in getting down to a trade basis. 
Low grades are still somewhat off from the average, and 
here and there are weak spots in the prices asked. Gen- 
erally large stocks do not appear to be available. 





EASTERN SPRUCE. 


Boston, Mass.—One of the largest wholesalers of eastern 
spruce in New England is quoting $23.50 base. The sales 
manager claims there are few instances when he has 
even considered $23, although many of the smaller inter- 
ests are willing to entertain the latter bid, and even con- 
cede $23 to be the regular market quotation. It is a 
fact that a livelier situation exists in the demand for 
spruce frames, and that sellers are not so disposed to 
assent to concessions as they were in the recent past. 
Mid-July is usually a quiet period when even a fair 
demand is hailed with joy, hence the signs of renewed 
activity referred to above are very gratifying after the 
dull spring experienced by spruce men. Quotations for 
random continue at about the same level. 


New York.—Offerings of spruce are free and reports 
from all eastern points indicate that mills are sawing 
faster than they sell and considerable talk of curtailment 
is under way. Yards are buying sparingly and while the 
outlook for the building demand in some sections of the 
market is better orders are light. 





Buffalo, N. Y.—Demand is fair but the market is some- 
what out of line, the Canadian cut going east to a great 
extent. There is too much of the cheaper lumber, such 
as hemlock, coming into competition with spruce for it 
to be very strong in this market. The demand is large- 
ly for crating. Heavy siding is selling well if clear 
enough. 





Elkins, W. Va.—Manufacturers of spruce and hemlock 
are disappointed over the failure of these woods to show 
any signs of activity in a marketable way. The demand, 
comparatively speaking, is exceedingly light. This is not 
to say that there is not a good deal of spruce being sold 
but it is not bringing ihe price it did and there is no 
immediate indications of any improvement so far as West 
Virginia operators can see. 


WHITE CEDAR. 


Chicago.—The post market is seasonable. Some orders 
are being placed for later delivery, possibly in the belief 
that a better assortment can be secured at this time. 
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Carpenters 


everywhere are doing from 2 to 3 times 
more shingling per day with the aid of 


Pearson’s 
Aut 
marc NAILER 
With it you can work in Winter same 
as Summer. ving on one job will 


more than payforit. $5.00 express 
- prepaid. Money back if not ©. K. 


Pearson Mfg. Co. 


*- in | 
Opening For 
Wood-Working Plant 


A Western North Carolina lumber com- 
pany having on hand between 3 and 4 
million feet of manufactured stock desires 
to interest a manufacturer in the location 
of a chair, furniture or other wood-work- 
ing factory in the vicinity. 














For information refer to file 


No. 30998 and write 
M.V. Richards, Land and Industrial Agent, 


Room 352 
SOUTHERN RAILWAY, Washington, D. C. 


A BOOK OF HOUSE PLANS, 


“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 

AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, Ill. 
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The large rounds are comparatively scarce and there is a 
feeling that prices will advance on this item in the 
course of fall. Some short length poles are being ab- 
sorbed by the country telegraph and telephone companies, 
which are coming into the market spasmodically for this 
material. 




































































Minneapolis, Minn.—Shipments of cedar posts are heavy 
and producers are well satisfied with the situation. Coun- 
try yards in Minnesota and the Dakotas have been selling 
posts busily and are replenishing their stocks for fall. 
The pole demand is better and prices seem to be firmer, 
With a good prospect for fall business. Advanced prices 
on posts are being adhered to closely 


Buffalo, N. Y.—The market for cedar posts is dull, as 
the season is about over. There is always demand for 
poles, especially long ones, which will always be scarce 
and high priced. This market used to receive cedar lib- 
erally by lake, but of late years the cargoes go to Tona- 
wanda. White cedar shingles are slow sale, as they are 
not able to compete with Washington red cedars. 





HARDWOODS. 


Chicago.—Locally the hardwood trade is still irregular. 
Most of the manufacturers and wholesalers report busi- 
ness as being slow; others, however, say that a better 
tone to the market is noticeable; that inquiries are more 
plentiful and their volume and tone indicate a restoration 
ot confidence a little later on. Interior millwork con- 
cerns are buying stock amounting to fairly large propor- 
tions, but the furniture, implement and other factories 
continue to buy only such stuff as they really must have. 
In southern hardwoods concessions are being made to 
move surplus stocks, but as a rule manufacturers re- 
main firm as to prices, believing that the market will 
gradually become better. Northern hardwood manufac- 
turers remain firm when it comes to quoting values. 
Stocks are not excessive and a normal demand would 
clean up available supplies. 

Minneapolis, Minn.—Wholesale dealers report that buy- 
ers are nolding back and that it is more necessary to force 
market activity than it was a month ago. Prices as a 
rule are firm and buyers are conservative. It is only when 
special price inducements are made that consumers show 
any eagerness. The retail vard trade is quiet, but im- 
plement and furniture factories have been doing a good 
business and are using hardwoods freely. Flooring is 
active, and northern hardwoods are generally firm, with 
a limited supply. Southern stocks are reported smaller 
than usual and oak prices hold up well. 


Bay City and Saginaw.—The hardwocd trade is feeling 
the midsummer rest but there is little stock in shipping 
condition unsold. The market is firm and stocks are 
greatly reduced. 

Kansas City, Mo.—Hardwoods show little change from 
the condition that has prevailed for several weeks. Trade 
is light and the tendency is to try to get price conces- 
sions before ordering. However, prices are not showing 
as much variation as might be expected with the de- 
mand what it is. The better grades of oak are holding 





their own better than most items on the hardwood list. 
Gum is selling in moderate volume. Oak flooring is 
draggy except in the larger towns. Maple flooring has 
had a nice run of business lately. 


St. Louis, Mo.—It is believed that trade will begin to 
show a marked improvement within thirty days. Buying 
is confined to small order lots. There is a seasonable de- 
mand for plain and quartered oak. Some orders are com- 
ing in for ash and red gum, and selects in poplar. Prices 
are steady, as a rule. 


Louisville, Ky.—Local hardwood men report a normal 
July business being done, though the volume of trade is 
not exceptionally large. Prospects with the furniture 
houses are so good that the lumbermen are counting on a 
big business from that source in the near future. If the 
railroad rate cases are decided immediately, as has been 
promised, there should be some good business from the 
carriers, in the opinion of many lumbermen, irrespective 
of how the decision goes. The excellent crops furnish not 
only good prospects generall¢, but insure business being 
brisk with the implement and wagon factories, which are 
big lumber consumers. 





New Orleans, La.—Hardwoods change position slowly, 
but all recent changes are said to be for the better. 
Steady call for the oaks and gums gradually increases on 
the domestic side, the finish grades apparently leading 
the improvement. <A fair export movement of oak and 
gum lumber is noted at this port. Hardwood logs and 
round timbers appear to be in small request, the move- 
ment being almost negligible. By some accounts there 
is better inquiry for export stock. Prices have appar- 
ently undergone no change of significance, but quotations 
on the staple woods are said to be firmly held. 





Ashland, Ky.—Oak orders are reported more plentiful. 
With stocks low at consuming points a good business is 
expected in the near future. Prices are unchanged. 


New York.—-Trade continues quiet in most classes of 
hardwood, but in some respects there is a slight improve- 
ment. Small consumers continue their former demand 
from the retail yards but heavy consumers such as the 
large trim manufacturers and furniture factories seem 
to be booking little new business. Their supplies of 
hardwoods have run to the lowest possible point and in- 
quiries indicate a resumption of active ordering during 
the early fall. Prices are less uniform than earlier in 
the month. 


Buffalo, N. Y.—The hardwood trade has hardly shown 
the improvement that is reported in some other branches 
of the trade, but that must come before long, as the 
eastern stocks are light and must be replenished soon 
Oak sells readily, but the prices are not what the seller 
demands and the same is true of ash, although birch and 
maple are doing better. The demand for chestnut and 
poplar is light. 


Cincinnati, Ohio.—There is an @casional report of price 
cutting, but holders generally insist on getting a fair 
price. There is a better call for plain oak than other 
items. Quartered oak, too, is in fair request. Upper 
grades of sap and red gum are moving fairly well and 
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are gaining each week. The low grades of this wood hay, 
been steadily in active demand, so have those of cottor 

wood, poplar, basswood and other hardwoods suitable for 
the box manufacturers. Demand for maple is on th: 
increase, and with an increasing furniture trade much j 
expected in this line. 





Columbus, Ohio.—On the whole conditions are as goo: 
as could be expected under the circumstances. Dealer; 
stocks are comparatively light and buying is being don 
more liberally. Factories are still slow in buying mate 
rials. Furniture concerns are expected in the mark: 
after the midsummer shows. Dry stocks in the hand 
of mill owners are not large. Shipments are coming out 
promptly and some improvement is reported in collection: 


Boston, Mass.——-There has been a very fair demand fo 
hardwood lumber the last week. Inquiries have not bee: 
coming in so fast that merchants have had any troubk 
attending to their business, but when the orders hay: 
been footed up the showing is satisfactory. Maple floor 
ing is selling well. The regular sizes are bringing $47 
the same figures asked for birch. Excellent quartere: 
oak tlooring is offered at $88 and plain oak at $57 to $5» 
Quotations for the hardwoods, inch, are: Ash, brow: 
$59 to $61; basswood, $43 to $45; birch, red, $54 to $56 
birch, sap, $45 to $48; cherry, $95 to $100; maple, $39 t 
$41; oak, white quartered, $87 to $92; plain oak, $59 to $6 
whitewood, $59 to $61. Only choice quartered oak 
bringing more than $90, although the trade is paying u 
to $2 more for some fancy lumber. Call for brown ash. j 
light, but the supply of good lumber is so scarce that th: 
price is firm. 

Baltimore, Md.—With the hardwood men it is still th 
same story of stocks being in ample supply and the de 
mand halting, though in the end consumers usually fine 
that in point of volume they have done fairly if not quite 
as Well as in previous years. It is a fact that few if 
any members of the tride have orders in considerabl 
number ahead, which gives rise to the tendency to under 
estimate the extent of the hurdwood business. Leenuss 
there are no long lists of orders in hand hardwood me 
are prone to think business has undergone a_=slump 
though a summing up at the end of a given period will 
usually show that the total of transactions is well up to 
normal. The feeling with regard to gum is encouraging 
While the quantity of this wood distributed in the Balti 
more market does not exceed moderate proportions the 
interest shown in it by the buyers is suggestive of im- 
provement and tends to encourage the dealers as well as 
the manufacturers. 


Elkins, W. Va.—Of all the hardwoods, red oak, bass- 
wood and ash may be said to be leading, though the de- 
mand for any of these woods is not so extensive as it 
Was a year ago. Red oak is probably the most merchant- 
able of the hardwoods. The average price for this wood 
as far as can be learned on 4/4 sizes is $20 a thousand 
for No. 2 common and from $30 to $32 for No. 1 common, 
firsts and seconds bring from $42 to $44. While there is 
some demand for basswood the sales of this wood are not 
so large as they have been. Ash is moving in fairly large 
quantities. Sound wormy chestnut, which for a whil 
was in fairly good demand, is extremely quiet. 





Pittsburgh, Pa.—Considerable low priced oak is moy 
ing. Recent reported sales indicate that some good oak 
has gone for little better than hemlock in value, Chest- 
nut and poplar are dull but are somewhat firmer in tone 


Memphis, Tenn.—The hardwood movement continues 
steady, with a moderate volume of business. Inquiries 
continue to increase and a large proportion of these are 
developing into actual orders. Shipments are going for 
ward at a fair rate and, while production is in excess of 
current sales, there is apparently no uneasiness among 
manufacturers. They are beginning to see signs of a 
large business and they are therefore anxious to get theil 
stock lists in such shape that they may be in position to 
take prompt care of any orders that may be received 
They may therefore be said to be accumulating lumber 
designedly. Furniture manufacturers are beginning to 
show more interest in southern hardwoods and muc! 
encouragement is felt over the attitude of the railroads 
which are ordering more equipment than for a long while 





HEMLOCK. 


Chicago.—Although there is not a heavy movement of 
hemlock, there is sufficient business to hold prices fairly 
steady. Manufacturers appear to be confident that con- 
ditions will shape themselves satisfactorily during the 
early fall. Mills in the North report steady operations 
and fair shipments. 





Bay City and Saginaw.—While prices for the better 
grades of hemlock lumber in manufacturers’ hands in 
this district have not advanced, the tone of the market is 
strong. Stocks are very low and broken. Piece stuff 
and boards are quoted at $17 to $21. 


New York.—In some cases an improvement in the yard 
demand is reported but the general volume of trade 
shows few signs of activity. Prices are off and supplies 
at mill points are sufficiently large to discourage an) 
hope of betterment for several weeks. 


Buffalo, N. Y.—Hemlock sales are good, but the com- 
petition in this wood is sharp and is likely to continue, 
as there is not only the Pennsylvania cut, but a large 
amount coming in by lake. Then there is hemlock by rail 
from Tennessee, said to be of exceptionally good quality, 
so that the market is well stocked. The amount of build- 
ing in the city is large, so that the supply of hemlock 
needed is always liberal. 





Boston, Mass.—Divergence of opinion is pronounced 
concerning the state of the hemlock market in New 
England. Some wholesale merchants express themselve- 
as almost satisfied with the amount of orders they are 
booking; others are pessimistic in their views of the 
demand. It is generally admitted that prices are lowe! 
than they have been before this year; a natural condition 
of the market at this season. Good eastern hemlock 
boards, 6-, 8- and 12-foot, are generally offered at $22: 
extra good -10-foot boards are bringing 50 cents more 
Some No. 3 hemlock boards are to be had as low as $18, 
and plain boards of fair quality are selling at $20 to $21 
Most of these low price boards are of northern hemlock. 
Some buyers are of the opinion that this is a good op- 
portunity to stock up for future needs. 
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Pittsburgh, Pa.—In some of the lists there are indica- 


sions of a recovery to list values, with instances of with- 


iwal of all previous quotations. On the other hand 
mncessions are heard of from other sources that indi- 
te that pressure to move sizable lots of hemlock is felt 
competitive business. Hemlock is not plentiful and 
iy general revival of trade would make for higher 
rices. 





Columbus, Ohio.—-Lvemand for hemlock is seasonably 
trong. Dealers are stocking up a little since they have 
nished their midsummer inventories. Prices are still low 
1 sympathy with yellow pine. Shipments are coming out 
romptly 





POPLAR. 


Chicago.—This wood is about holding its own. High 
rade lumber is always in fair request in this market. 
he demand for firsts and seconds is said to be season- 
ble. Stocks held by the yards are well rounded out. 
some of the yards are experiencing a satisfactory trade. 
ommon lumber is a slow mover. 


Buffalo, N. Y.—-The poplar trade is confined largely to 
he lower grades. Poplar doors and finish are in fair 
emand. Prices have been low for some time, but with 
e good building volume in the city there will be a 
teadily increasing call for poplar. 


Boston, Mass.--Demand for poplar lumber is quiet and 
rices show little change. There is some commission 
haring by smal! dealers, which makes things rather 
nteresting for large wholesalers, but which can not be 
iid to have any real effect on quotations. Prices are 
firsts and seconds, $58 to $60, with occasional sales of 
ery choice lumber at $61 to $62; selects and saps, $47 to 
48; common, A, $28; B, $23 to $24. 

Ashland, Ky.—Demand for poplar shows a decided im- 
vrovement and orders are placed in larger volume. High 
erades are especially in demand. Prices are firm. 


Baltimore, Md.—Poplar is about holding its own. Miils 
ive running full time, and some accumulation in stocks is 
to be noted, though this does not excite apprehension be- 
cause the excess above actual distribution is smaller than 
in some other years. Demand is not so active as to be 
reflected in firmness of prices. More or less fluctuation 
prevails, and the sellers can be prevailed upon to make 
concessions. Vrice lists are hardly more than a guide, 
indicating approximately the prevailing range, but being 
by no means closely adhered to. The outlook in regard 
to exports seems to be better. 


Cincinnati, Ohio.—-There is a tair movement in the bet- 
ter grades of poplar indicating a return to favor of this 
wood. Prices are unchanged and at manufacturing points 
it is claimed that a satisfactory business is being booked 
ihead. Low grade stock is in active call. 


Columbus, Ohio.-Tiie poplar market holds up well when 
the present business depression is taken into considera- 
tion. Demand from retailers is fair. Prices are well 
maintained at the following levels at the Ohio River: 
Firsts and seconds, $56; No. 1 common, $35; No. 2 com- 
mon, $25; No. common, $18. 





FIR, SPRUCE, CEDAR. 


Chicago.—Mill representatives find that the fir market 
gradually is improving, although prices have not ad- 
vanced and are still considered below the level of a fair 
profit. Some yard stock is moving for quick shipment and 
some railroad inquiries are out for car material. The 
market still lacks snap, however. 

Portland, Ore.—-The fir market is improving gradually. 
Log prices are expected to advance 50 cents by August 1. 
And there is said to be probability of a succeeding ad- 
vance of 50 cents. The surplus in the water available 
for immediate use is reported as small. Red cedar logs 
are scarce because of the limited logging operations. De- 
mand for red cedar shingles has increased and prices are 
better than two weeks ago, the quotations being $1.60 to 
$1.65 for stars. 





Tacoma, Wash.—Yard stock demand shows a slight 
dropping off but prices are reported being maintained. 
There are some good sized yard stock inquiries on the 
market, one of them for 5,625,000 feet to go via the 
Canal. The general tone is firm, although tine general 
range of prices is $2 below what millmen regard as nor- 
mal. There have been some railroad inquiries, including 
car material, that may develop orders and that would 
materially stimulate the market. There are some reports 
of difficulty in getting cars and the situation may be- 
come acute when the crop movement gets in full swing. 


Seattle, Wash.—The advance of 56 cents to $1 in the 
price of fir lumber has been well maintained during the 
last week, and wiffle the increase in business has not been 
heavy following the holiday apathy, the fact that the vol- 
ume has been more than maintained indicates it has not 
had a deterrent effect. Many mills announce a further 
advance of 50 cents the coming week, and as they have 
a fair volume of orders in hand it is expected to be in 
full effect before the end of the month. Stocks of com- 
mon dimension at the mills are light. 


Kansas City, Mo.—Fir prices are from 50 cents to $1 
higher than they were a few weeks ago. However, recent 
quotations indicate that manufacturers are not arbitrarily 
trying to force the market and some sales are reported 
at prices that ruled before the advance. The volume of 
business is not as Jarge as it was. Retailers are not dis- 
posing of their stocks but indications are that trade will 
liven up again in a few weeks. Almost all the dealers 
in fir here believe that better business is only a question 
of a few weeks and that as other woods advance and sell 
in larger volume fir will follow their lead. No change 
in the spruce trade is reported. Cedar siding is steady 
and selling fairly well. 


Buffalo, N. ¥.—The market continues without much 
change right along, dealers finding that this variety of 
Pacific coast wood is holding its own during this slack 
time and is sure to go ahead again when the general 
trade is brisk again. Buffalo is near enough to the At- 





lantic seaboard to be on the lookout for Pacific coast 
rates by Panama Canal that will reduce the cost enough 
to give those woods a better chance here than they have 
ever had. 





WESTERN PINE. 


Chicago.—Demand for California sugar pine and white 
pine shop lumber is fair. Shipments continue to come in 
at a fair rate and wholesalers are offering better stock 
selections. Inland Empire white pine is moderately ac- 
tive. 





Kansas City, Mo.—Orders about keep pace with the 
production, local representatives of the mills say, and no 
surplus stock is accumulating except in the 16-foot 
lengths. Manufacturers are anxious for orders and are 
sending out warning that a car shortage in the North- 
west is even more probable than one in the Southwest. 
However, they are making few price concessions to induce 
buying. Factories are enjoying a good trade, although 
not rushing. They expect more business a little later on. 





Buffalo, N. Y.—The California pine varieties, especially 
sugar pine, compete well with the eastern soft woods as 
soon as they are tested out and though they are dull 
now, along with practically all other lumber, the stocks 
are not excessive in the East and the movement will be 
increased as soon as other branches of the trade go 
ahead again. A better competitive price would help 
some, but that is not to be expected when the price of 
practically all lumber is at the bottom. The fall trade 
ought to see something much better in all Pacific coast 
woods. 


Boston, Mass.—There is an even demand for western 
white pine and prices are firm. There are many purposes, 
such as the manufacture of doors and pattern-making, for 
which no other wood may be substituted for western white 
pine, and this steadies the demand. Orders do not begin 
to bulk to the totals of a few years ago, principally 
because the supply has shown considerable shrinkage. 
A few years ago the largest wholesaler of white pine in 
this territory was selling 136,000,000 board feet annually, 
while today orders with the concern average 68,000,600, 
although the amount of money invested in this sort of 
lumber is about the same, so radical has been the raising 
of values. Quotations are: Uppers, 4-4, 5-4, 6-4, 8-4, 
$100.50 to $103.50; 2%-inch, $110.50; 4-inch, $120.50; selects, 
4-4, 5-4, 6-4, 8-4, $90.50; 2%%-inch and 3-inch, $105.50; 
4{-inch, $115.50; fine common, 4-4, $73.50; 5-4, 6-4, $75.50; 
2-inch, $77.50; 2%-ineh and 3-inch, $90.50; 4-inch, $103.50; 
No. 1 cuts, 4-4, $57.50; 5-4, 6-4, $65.50; 8-4, $68.50; 214-inch 
and 3-inch, $85.50; barn board, dressed and matched, No. 


1, 8-inch, $38.50; 10-inch, $39.50; No. 2, 8-inch and 10-inch, 
$34.50. 




















REDWOOD. 


San Francisco, Cal.—Conditions are unchanged in the 
redwood lumber market, with prices well maintained on 
all grades. There is a fair volume of shipments from 
Eureka and other ports to foreign countries. The mills 
are well supplied with orders for rough clear for some 
months ahead. Eastern rail business has improved dur- 
ing the month. 





Kansas City, Mo.—Redwood has not been in as good 
demand this week as last and prices are a shade lower. 
Orders continue small and were scarcer than usual ac- 
cording to most dealers. The opinion prevails that the 
condition is only temporary and that when other woods 
improve redwood will keep pace with them. 





Buffalo, N. Y.—Redwood siding has always been popular 
here and if it were pushed on the spot by mill represent- 
atives it would soon assert itself and take a leading 
place, for all sorts of siding are scarce and the eastern 
supply will not be large again. Redwood competes fairly 
well with red cedar for siding, but is not bought much 
here for other uses. 





NORTH CAROLINA PINE. 


Norfolk, Va.—The sales last week were slightly less 
than during the week previous, the decrease being noted 
in several items of dressed stock. No. 1, 4/4 edge, sold 
at $25.75 to $28; No. 2, $22.50 to $25; No. 3, $15.50 to 
$16.50; 4/4 edge box, $13.50 to $15.50; 4-4 edge culls and 
red heart, $11.75 to $12.50. Six-inch box, $14 to $14.75. No. 
1, 8-inch rough, $29.50 to $31; No. 2, $25.50; No. 3, $16.75 
box, $15 to $16; cull and red heart, $12.75 to 
: No. 1, 10-inch rough, $31.75 to $33.25; No. 2, $26; 
No. 3, $17.75 to $19.50; box, $16 to $17; culls and red 
heart, $13.50 to $14. No. 1, 12-inch rough, $34 to $35.25; 
No. 2, $29; No. 3, $20 to $20.50; box, $16.75 to $18; culls 
and red heart, $14. No. 1, 5-4 edge, $28; No. 2, $25; box, 
$14 to $15; No. 1, 6-4 edge, $29 to $30.50; box, $14.50 to 
$15.50: No. 1, 8/4 edge, $32 to $33.50; Nos. 1 and 2 bark 
strips, $17.75 to $18.50; box bark strips, $10 to $11.50. No. 
. 28-inch flooring, $26.25 to $27.50; No. 2, $24.50 to $26; 
No. 3, $20 to $22; No. 4, $13.50 to $14. No. 1 3g-inch ceil- 
ing. $16 to $16.50; No. 2, $14.50 to $15.50; No. 3, $12; No. 
1, $9. No. 1, yy-inch ceiling, $17.50 to $18; No. 2, $16.25 
to $17; No. 3, $14 to $15; No. 4, $10.50 to $11. No. 1, 
18-inch partition, $26.50 to $28; No. 2, $25.75 to $27; No. 
8, $20.50 to $22. Nos. 1 and 2 bark strip partition, $22.50 
to $23.50. Six-inch roofers, $15.25 to $16.25; 8-inch, 
to $16.50; 10-inch, $16.50 to $17; 12-inch, $17.50. North 
Carolina pine sizes, $17.50 to $19; factory flooring, $17 to 
$17.75: lath, $3; 4/4 log run cypress, $20.25; 4/4 cull 
eypress, $15. 



































New York.—Stocks in the yards are large enough for 
current wants. Wholesalers are in position to make al- 
most immediate delivery of any order. This places yards 
in position where they do not have to buy ahead and in 
view of the light building demand the outlook for the 
next few weeks is not encouraging. 





Buffalo, N. Y.—There is no stir in shortleaf pine as 
yet, with all the report of advances in longleaf. If the 
mills in that trade would join the others in an effort 
to push prices up the chances of success would be bet- 
ter than they are. Something of the sort is expected and 
the trade here will not be against it, for if it succeeds 
there will be another indication that lumber is taking a 
step forward. 























































What Does Your Logging 
Rope Cost? 


— Not what you pay for each foot of 
rope bought, but what does it cost for 
every thousand feet of logs handled ? 


Loggers who have thoroughly investi- 
gated the true cost of Wire Rope are 


now using 
ERCU 


RED-STRAND 


E ROP 


Tough - Strong - Safe- Durable 


and are thereby reducing their logging 
expense. 


Why not make the test yourself ? Because of 
our great confidence in HERCULES Rope, 
we welcome comparison. We are just as anx- 
ious to maintain our good reputation as Wire 
Rope Makers as you are to receive good service, 
so if HERCULES Rope does not come up to 
our claims, we are the greatest loser. 

If you are interested in good Wire Rope ser- 
vice, send us your name and address and we 
will be glad to mail you, without cost, our 
monthly magazine ‘* Leschen’s Hercules.”’ 
Each issue contains articles of value and inter- 
est to all wire rope users. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS, MO. 


New York, Chicago, Denver, Salt Lake, San Francisco 






































































Don’t Lose Sight of This Fact! . 
Quality costs money. The man who offers you a ‘special discount” 


has forgotten quality. Which is the best for you—quality or quan- 
tity? If the former, remember we cater to quality only. 


: 140 Perry Street, 
The L. & I. J. White Co., SUFPALO, N.Y. 


Warren Axe & Tool Co. 


Sole Manufacturers of the Famous _ 


— SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 


RIGHT QUALITY—RICBT PRICES, 


Write us. WARREN, PA., U.S. A. 











SAW MILLS DESIGNED AND BUILTS, 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments. Practical 
sawmill engineer. Cansave you money. Highest testimonials. 


C. M. STEINMETZ, P.O. Box83 Washington, D.C. 
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Loggers! 


It’s a pretty good 
feeling to know that 
you could “bury the 
mill in logs” if you 
were to turn loose 
your woods organi- 
zation at full power. 


The woods super- 
intendent in the lead- 
ing article in Steam 
Machinery for July 
knows just how it 
feels. 


You will be inter- 
ested in turning to 
this article— 


*““A Million and a 
Half Ahead of the 
Mill’? and reading 
the how and where. 


We'll send along a free 
copy if you want it. 








CLYDE IRON WORKS 


Head Office & Factory: DULUTH, U. S.A. 


BRANCH OFFICES 


414-416 Carondelet St. NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 
343 S. Dearborn St., CHICAGO, ILL. 
18th and Upshur St.. PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 
1014 Carter Bldg., HOUSTON, TEX. 














Boston, Mass.—A striking improvement in the demand 
for North Carolina pine is a feature of the lumber market 
this week. Rough edge has a lively inquiry, quotations 
for which are very firm. In part this is due to a reported 
shortage by several mills whose product is popular with 
the local trade. For rail shipments of 4-4 under 12-inch 
$31 is the lowest offer several wholesalers will take. 
Roofers are selling better than they were a fortnight ago, 
and sellers are accepting last week’s prices only for cars 
in transit. Sales are reported of 6-inch at $18.50 and 8- 
inch at $19.50. Some authorities claim that a car short- 
age has combined with a curtailment of the production of 
air-dried roofers to strengthen prices. Partition is not 
enjoying the popularity of some other varieties of North 
Carolina lumber, and quotations are about the same, 
namely, $30.50 to $31 for No. 1, }3/3%-inch. 





Baltimore, Md.—Stocks are still coming in with suffi- 
cient freedom to make the offerings large, so that more 
or less pressure is exerted on prices. Inquiry leaves 
something to be desired. The trouble of course is mainly 
with the box trade, which has so far developed no liberal 
needs. All the factories are behind in the amount of 
work turned out and even now they are not pushed to 
fill orders, though most of the plants are running full 
time. The commitments entered into at the beginning 
of the year for the requirements of the season about 
suffice to meet the needs of the plants, and few supple- 
mentary orders are being placed, whereas at other times 
much filling in is to be done. The building grades of 
lumber are in better shape, but the trouble there is with 
an inordinate competition, which keeps quotations low. 
Evidently, demands upon the mills as a whole are not 
sufficiently heavy to take up the slack, and stocks are 
thus forced upon markets in quantities larger than re- 
gard for firm values makes desirable. The production is 
curtailed, to be sure, but this only shows that the move- 
ment falls below what might be regarded as a normal 
volume 





SOUTHERN PINE. 


Chicago.—This market as far as prices are concerned 
is unchanged and demand is said to be holding its own. 
The country trade is slow, but very encouraging crop re- 
ports are being received from nearly all sections of this 
territory. There is a good prospect for fall trade. There 
is an entire absence of pressure, so far as requirements of 
the local retail trade are concerned. Consuming factories 
are buying, but there does not seem to be much urgency 
to this demand. 








Kansas City, Mo.—Demand for southern pine has not 
been quite so large this week as it was about the first of 
the month. Salesmen say that country retailers have 
filled up deficiencies in their stocks and are waiting to 
sell out a little before they reorder. The farm work is 
almost as heavy as it has been in all sections except 
the few where wheat threshing is over. Trade in these 
sections is good. Prices are being well maintained and 
common stock is especially strong. Demand is expected 
to improve materially in the next few weeks. There is 
less talk of a car shortage although some shipments 
are delayed and many men in a position to know say 
that such a condition can hardly be avoided. Mill stocks 
are not gaining much from what local manufacturers’ 
representatives say. Railroad buying is not large but 
inquiries are increasing. 


St. Louis, Mo.—The yellow pine situation is improv- 
ing, demand and inquiry being better in every way. The 
excellent crops have encouraged the country yards to 
place orders. Then, too, the trade desires to be stocked 
up before the car shortage assumes serious proportions. 
Dimension is gradually climbing to a dollar advance. 
Nos. 1 and 2 common boards are firming up and several 
of the manufacturers want an advance of 50 cents. 


New Orleans, La.—Demand for yard stock and for 
structural timbers is said to be registering continued im- 
provement, with more active inquiry for car and railroad 
material. Dressed stock does not appear to be making 
corresponding gains. The better request for structural 
material has improved the car sill position and, according 
to one report heard today, better prices have been ob- 
tained for car sills within the last few days. The export 
market continues normally quiet, though there is some 
request for saps and sawn timbers. European stocks are 
said to be tairly abundant and overseas buyers are in- 
clined for that reason to search for ‘‘bargains.’’ 


New York.—Some of the yards are doing a fairly good 
business and last week there was considerable activity in 
conrection with several large subway contracts. Out- 
side of this little business is being placed. The house- 
building demand is so low that it is hardly noticeable. 
All sizes are freely offered and prices are low. 


Buffalo, N. Y.—This market has not yet accepted the 
advance made in the South on longleaf pine and it may 
not, but if the mills mean business it will have to. All 
the lists received here this week note an advance of $1 
to $1.50 on all high grades and advices are to the effect 
that it will not be safe to sell stock not yet ordered on 
old prices, for the chances are as good as a certainty that 
the seller would be stuck. 


Boston, Mass.—Yard orders for yellow pine lumber are 
numerous, and prices are firm enough to satisfy the sell- 
ing end of the market. Quotations are: 6-inch, $28; 
8-inch, $30; 10-inch, $34; 12-inch, $38; 14-inch, $43; 16-inch, 
$46. For timber not delivered $1 less is accepted, except 
for 6-inch. Cargo business is reported lighter than last 
month. The firmer tone of the market is also noticeable 
in the sale of flooring. Prices are still somewhat erratic. 
Edge grain A is offered at $39 to $41; B, $36 to $38, and 
C, $30 to $31; flat grain A, $28.50 to $28, and B, $27.50 to 
$28. The inquiry for partition is improving, although 
prices are not much higher yet. For B and better, 4%/3\4- 
inch, $27 to $27.50 is obtained. No. 2 common yellow pine 
is moving in fair volume at $18.50 for 6-inch, and $20 to 
$20.50 for 8-inch. The latter width is the best seller at 
present. 


Baltimore, Md.—The offerings of Georgia pine are suffi- 
ciently free to hold values to a rather easy level. Stocks 
at producing points are held relatively higher than here, 
so that the whoiesaler is finding it difficult to replace 
stocks on the basis of the figures for which he has sold 





them. Many of the longleaf pine mills are still shut 
down, and with other work offering, it is not easy to 
get labor at the mills at wages within the limits set by 
the returns on lumber. The needs of the contractors 
here are large and the trade would be in good shape if 
prices were somewhat higher. 


Cincinnati, Ohio.—The market gradually strengthens 
but is far from what it should be as to price and demand. 
Wholesalers report better city business due to a persist- 
ant rumor that the carpenters’ strike will end in a day 
or two. Retailers have been only fairly active. Prices 
are stiffening gradually. 


Pittsburgh, Pa.—A greater scarcity of cars is apparent 
in the yellow pine districts and especially in the south- 
western mill regions. This is causing a slower shipment 
of stock on orders. Some of the new lists that have come 
to hand indicate an advance in some of the scarcer items. 





CYPRESS. 


New Orleans, La.—Market conditions are little changed 
for the week, but it is agreed that the trend is toward 
more active demand. Call for yard stock in mixed cars 
continues fairly heavy and gradually is gaining. The 
wholesalers also are placing some business. By some ac- 
counts selects and finish are developing strength. Prices 
all round are firm, but no changes are reported. Car sup- 
ply, by the general account, is easy. 


Chicago.—The movement keeps up sufficiently well to 
impart firmness to quotations. Local wants are not ur- 
gent, nor do they quite come up in volume to a normal 
movement. Wholesalers report that they are doing a 
fair yard business in mixed cars. Some inquiries are re- 
ceived for tank and factory stock. 


Kansas City, Mo.—Cypress is holding its own well. 
Yard trade supplies most of the business but demand for 
finished lumber is improving. Common stock is getting 
scarce. Lath have advanced 10 cents on account of the 
shortage. No. 1 boards, 1x12, in most lengths and 6-inch 
No. 1 fencing are hard to find. Factory trade is not 
large but inquiries denote that it will be a big factor in 
future business. Most cypress dealers here look for a 
gradual improvement from now on. Prices are already 
a little stronger and fewer sales at the larger concessions 
are reported. 


St. Louis, Mo.—The cypress trade, while not rushing, 
is fairly satisfactory. Most of the orders are for quick 
shipment and to fill in stocks. A number of inquiries are 
being received. 


New York.—Trade continues quiet but the demand is 
mainly for better grade of stocks. The small millwork- 
ing mills that are usually in the market at this time of 
year with orders for cheap cutting up stocks are doing 
practically nothing. Prices are low and several larger 
yards placed orders last week in order to get in at the 
bottom. 





Boston, Mass.—Call for the medium grades has been 
more satisfactory than the inquiry for firsts and seconds. 
Price concessions seem to be expected by buyers with 
attractively large orders to place. Ones and twos are 
quoted at: Inch, $44.50 to $46; 5-4 and 6-4, $47 to $49; 
8-4, $49.75 to $51.25; 3-inch, $56 to $60. For shop, No. 1, 
prices asked are: Inch, $28 to $28.50; 5-4 and 6-4, $36 to 
37: 8-4, $37.75 to $38.75. There is little change in quota- 
tions on saps and selects, and these grades are moving 
slowly. 


Baltimore, Md.—Builders are having much work and 
their needs in the way of cypress are relatively large. 
These needs, however, rather take the form of finished 
stocks than of rough lumber; trimmings and interior fin- 
ish cypress being in more active request than the ordinary 
sawmill products. The comparatively free inquiry, how- 
ever, has not induced the yards to observe noticeably 
greater freedom in placing orders, which latter are gen- 
erally confined to the more immediate needs as they de- 
velop. Some of the yards carry fairly large assortments 
of cypress. North Carolina stocks in special sizes and 
free from wind shakes are called for with considerable 
freedom, but the offerings of such stocks are limited. 


Cincinnati, Ohio.—There is a fair movement in all grades 
with an increasing demand for planing mill stock. In- 
creasing building activities are responsible for a much 
better demand for yard stock for building purposes. Low 
grades are in excellent request. Prices are unchanged. 


Columbus, Ohio.—There is a rather weak market in 
cypress in this territory, but this is to be expected under 
present conditions. Eastern orders are still the best. 
Dry stocks are generally plentiful. 





SHINGLES AND LATH. 


Chicago.—Not a great deal of business is going but 
prices are said to be the same as those quoted last week. 
Supplies in transit are not heavy and there seems every 
reason for a steady market, although predictions are gen- 
erally useless in the shingle trade. White cedars seem to 
be in a little better demand than the west coast prod- 
ucts. Extras are very scarce; standards are moving 
fairly well. The lath market is unchanged. Demand 
is good, with prices firm. 


Minneapolis, Minn.—The country trade is seasonably 
quiet, as farmers are busy with harvest, but the outlook 
is excellent and the market is holding up well at $1.60 
for stars and $1.90 for clears at the mill. Wholesalers are 
not disposed to push hard for orders. 


Seattle, Wash.—Following the higher prices for red 
cedar shingles in expectation of the lower production dur- 
ing the shutdown for the July 4 period the mills renewed 
production, with the result that production has proved 
greater than the demand. Prices have dropped 50 cents, 
holding firm at $1.60 for stars and $1.85 for clears. The 
advance also deferred the development of labor troubles; 
but it is still a question as to how long the settlement of 
the controversy will be postponed. 


Tacoma, Wash.—Red cedar shingle demand continues 
fair. Sales are being made at the advanced prices, 
ranging between $1.60 and $1.65 for stars. Eurekas have 
declined. Cedar logs continue scarce. 
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Kansas City, Mo.—The tone of the shingle market here 
is a bit easier but most dealers still hold stars at $1.60 
ind clears at $1.90. There is less talk of trouble in the 
ingle producing country between the shingle weavers 
ind the mills. Most of the mills, according to the reports 
that reach here, are again running and turning out stock” 
, the extent of their capacity. Orders are holding up 
well but most retailers will soon be supplied, Premium 
hrands are in good request. They bring from 20 to 30 
nts more than common stock. Lath are very scarce 
nd higher prices are becoming more general. 


New Orleans, La.—Cypress lath remain in brisk demand 
d comparatively small supply at the mills. . Straight 
ir orders are still refused at most mills. Call for cypress 
ingles shows improvement, which comes rather earlier 
the season than usual. Prices all round are reported 
ell held but unchanged. 


Buffalo, N. Y.—Something has taken place again in 
e Pacific coast shingle mill situation, for dealers call 
e price off again, in spite of the late supposed firm- 
ss. Red cedar clears have the field practically to them- 
--lves and there is no reason here why the price should 
.ot be steady and uniform. The demand is very good 
nd late sales have been large. 





North Tonawanda, N. Y.—The Coast shingle market 
is taken a change this week which has resulted in con- 
siderable weakening of prices. Quotations are being sent 
cut that are as low as 10 cents below the lists prevailing 
week ago. Wholesale yards report an excellent trade. 
lealers are unable to account for the weakening of prices 
nless it is the manipulations of the mill interests on the 
Coast which closed their plants and called in transit 
stock early in the month in anticipation of a strike. Lath 
ire selling as rapidly as received at the yards and dealers 
ire getting the high prices that have prevailed all summer. 


Boston, Mass.—-Lath have been coming into this market 
| large quantities, and prices have shown the effect of 

is condition. For 15-inch many manufacturers decline 
to consider Jess than $4.10, and some continue to expect 
1.15, but buyers are supplying their needs in some in- 
tances at the bargain figures of $4.05 and even $4. If the 
demand continues as good as it is for a few days longer 
there will probably be few opportunities for buyers to 
persuade eager sellers that anything less than $4.10 is a 
reasonable bid. Some people claim there are chances 
to obtain 1%-inch lath at $3.70, yet shrewd wholesalers 
report they are unable to locate millmen that will accept 
less than $3.75. There is some business at $3.80. Bundled 
furring is moving moderately at $22 to $22.50 for 2-inch, 
nd $21.50 for 3-inch. Despite the prevalence of fireproof 
roofing agitation, shingles are more than holding their 
own. Good makes of white cedar extras are quoted up to 
$3.60, and are selling at that price, although there are fair 
extras to be had down to $3.50 and $3.45. Clears are 
bringing $2.85 to $3.05 and second clears $2.65 to $2.75. 
The closing of some Washington mills owing to labor 
troubles is maintaining prices for red cedar shingles. 
Extras are quoted from $3.63 to $3.68. Spruce clapboards 
are scarce and high, 4-foot extrds bringing up to $54 and 
clears up to $52. Red cedar clapboards are firm at $17.50 
to $18. 


Columbus, Ohio.—The shingle market is quiet, although 
there is a considerable volume of trade for small build- 
ings. Shipments from the Coast are practically over for 
this season. Prices are firm at levels that have prevailed 
for some time. Lath trade is somewhat active and prices 
are well maintained. 


Cincinnati, Ohio.—-Increasing building -activities are re- 
sponsible for a fair demand for shingles but the con- 
sumption has been so light so far this season that some 
retailers have heavy left-over stocks. 


COOPERAGE. 


Chicago.--Slight changes are noted in the cooperage 
market the last week, although there is growing evidence 
of the anxiety of many of the oil stave holders and manu- 
facturers to realize, while a few concerns have gone into 
receivers’ hands. Prices are unchanged; still ruling less 
than eost of lumber. July and August are the dullest 
months and small trade only may be expected for tight 
barrels until late in the fall. A few inquiries are re- 
ceived for future deliveries of kraut and pickle barrels 
and kegs, and more interest is shown for purchases of 
cut offs’’ and 30-inch white oak staves. Large buyers 
would serve their interests best by contracting now for 
their future wants while barrels are lower than they can 
he made without loss. Many stave mills are cutting oak 
in dimension stock on account of better returns than 
making staves and heading mills are obliged to close 
down. Large sales have been made of No. 2 28%-inch 
staves for the large apple crop now in sight. The flour 
trade is holding back, unwilling to pay former prices. 
The large crop of wheat will reduce flour prices and cause 
millers to use more bags if they can not buy staves 
cheaper. Heading and hoops are slow and easy in 
prices. Ash butter tub stock, while not rising in price, 
is now in the most active demand of the season, say 
\. & H. Gates in their report on market conditions. 





No. Pe 28%-inch Michigan elm flour staves, 


ey Sa arya .00 
No g | 28%-inch Wisconsin elm flour staves, a 
No. 2, 28%-inch elm staves, net M......... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head- 
DO errr rrrrre Tree 07% to .08 
No. 1, 17%-inch gum heading, per set, nom- 
MND aio 56 4  4.5:0:b 0 019-6010 06.400 60s OW ane hen 64:5 No demand 
1, 28%-inch gum staves, nominal....... 7.75 
KR., DO-tMER BUM MOV ccc ccvccsecssveis a2e 
rm atent coiled elm hoops, 6-foot, per M...... 9.5 
Patent coiled elm hoops, 5%-foot, per M... 8.50 to 9.00 
Patent coiled elm hoops, 5-foot, per M...... 8.00 
Half barrel staves, elm, per M...........-- 5.00 
Half barrel basswood heading, per set..... .05 
Hlickory hoops, flour barrel, per M.......... 5.00 to 5.50 
liead lining, car lots, per M, 12-inch........ .30 to .85 
Head lining, small lots, per M, 18-inch...... .60 
en-round hoop barrels......cccccccccceees 46 
Eight patent Hoop DArrels. ....s.sccssossves -46 
tfickory hoops, flour barrel, per M.......... 4 
wo patent and six hickory hoop barrels.. .45 
four patent and a wire hoop barrels.... 4 
Half Datrel, G-NOOD. ocscccccccccscccvessess 387 to .38 
No. 1 white ash Sather See 11.00 
‘lat ash, 5%-foot hoop, per M............. 4.75 
Vite Oe. Oli BIOWOn; DOT Whe... 0. cscs 29.00 30.00 
ted oak, oil OURWOR, DOP We cc. ccccsss cess See o 28.00 
SE fe tage a5 516 5.6 4404 0 wide ad 6 So ose No , 
ce SPSS a eer rere ere 11.00 to 12.00 
[PE 6 dgsdaka as Stic caesdsoubends ce ae 1.00 to 1.12 
DIL. win Sieben cece ees tenes s9 0 deegs -90 to .95 


Pork barrels, ash 
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Your Audience 


Is Waiting for You! 


SS 


Step lively, Mr. Manufacturer! 


A vast audience of lumber buyers 
awaits your message. 


This audience includes practically 
ALL of the trade you would care to sell, 
for it is made up of the buyers who are 
big enough and progressive enough to 
pay $4.00 admission to obtain each week 
all the latest lumber news, the most re- 
liable market reports, the broadest vision 
of the lumber industry,—and— 





The most dependable and comprehensive 
guide to available sources of supply. 





Most of the leading manufacturers are 
telling this selected audience about their 
lumber and their service. They realize 
that it includes nearly all of the trade 
worth winning. 





You can mount the platform with 
whatever amount of space you think 
your firm, your lumber and your facili- 
ties entitle you to, and you can be as- 
sured that your advertisement will be 
read and appreciated by the greatest 
number of “‘gua/ity’’ lumber buyers. 

If your name ts not already on the program, as 
published on pages 76 and 77, write or wire TO- 
DAY for amore detailed description of the audience. 


431 South Dearborn St., 
CHICAGO 
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Advertisements will be inserted in this de- 





partment at the following rates: 
Forone week, - - - - - - 25centsa line. 
Fortwo weeks, - - - - - ~- 45centsa line. 
Forthree weeks, - - - - - 60centsa line. 
For four weeks, - - - - 75 cents a line. 
— words of ordinary length make one 
ine. 


Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper conte 1ining ad- 
vertisement Copy must be in this office not 
a than Wednesday morning in order to se- 

ure insertion in regular Jepartment. All ad- 
vertise ments received later will be placed under 

1eading Too Late to Classify. 











LIST OF MACHINERY 
DUNLEVIE LUMBER COMPANY, 
ALLENHURST, GA. 


Steam Log Loader—4 Arms—10” 
2. Steam Log Loader—3 Arms—10” 


Cylinder. 
Cylinder. 


3. 1—4 Block Carriage with Hand Set Works. 

:: 3 > Block Carriage with Hand Set Works. 

». Carriage Bumpers (Sold) 

6. Shot Gun Steam Feed (Long Side), 10”x60 ft. 
Complete. 

7. Shot Gun Steam Feed (Short Side), 10”x40 ft. 
Complete 

Ss. Transfer to (Long Side), Steam Lift and 


Arms. Complete with Chain. 
r (Short Side), Steam Lift and 
Arms. Complete with Chain. 








10. 1 Clark 60” rer 
Edger Table, 


11. Rear mplete with Rolls and one 
Speed Roll. 

12. 1—4 Saw Slasher, 20 ft., complete with Floor 
Transfer. 

15. 1—S Saw ag =O ft. 

14. Floor Transfer o Trimmer. 

15. Rolls over econ r to Trimmer. 

16. 1 Mitts & Merrill No. 16 Hog, Cylinder 38” diam 
eter, 24” face, Spout 16x20, 

Vote: All the above machinery made by Clark Bros. Co. 





FOR SALE. BOX FACTORY, PLANING MILL & 
RETAIL YARD 

Klamath Fa lls, Oregon, is destined to be the 
of Southern Oregon and Northe 
a pretentious city of 5,000, 

This factory and retail vard is situated in ~ city limits 
of Klamath Falls, on the paved road that every farmer must 
travel in going to and from the country. 

The retail feature of this proposition alone makes it worth 
investigating. And rail shipments of boxes and lumber for 
the year of 1913 and 3 months of 1914 exceeded S79.000. 

The trustees of the Savidge Bros. Lumber Company will 
sell this plant at the very lowest possible figure consistent 
with good faith toward creditors and you will say it is low 
enough when you investigate 

Address BOX 1011, 


metropolis 
rm California. It is already 


Klamath Falls, Ore 


HANDY BOOKS FOR LUMBERMEN 
See lists of books and description 


On page 44. 


MY COMMISSIONS RUN FROM $4000 00 TO 








$7,000.00 per year. Want additional capital for jobbing 
general line of lumber, or would consider outside man with 
some capital to invest Prefer silent partner who can dis 
count invoices 

Address “W. 57° care AMERICAN LUMBERMAN. 





COMMISSARIES USE COUPON BOOKS 
Almost everywhere now, as the most satisfactory system of 
accounting. The BEST coupon books are made in Indian- 
apolis. Send for samples and prices. 

ALLISON COUPON CO., 


Indianapolis, Ind. 











WANTED-—A HARDWOOD SPECIALIST 
Must be a good correspondent, familiar with producing 

and consuming points, to take charge of the buying and 
selling of hardwoods for a firm well rated and long estab- 
lished. Exceptional opportunity for a_ live, active, encr- 
getic and experienced man. Give detailed information in 
first letter. 

Address “S. 71,” care AMERICAN LUMBERMAN, 





FOREMAN SASH DEPARTMENT 





Thoroughly experienced man capable of laying out work, 
making cutting wits and wral supervision of Sash De- 
partment. Energetic young man of good character required. 


In applying give references, full particulars of experience 
and wages desired CREAM CITY SASIT & DOOR CoO., 
Milwaukee, Wis. 


WANTED—A PRACTICAL STAIR BUILDER AND 
Cabinet maker to lay out all kinds of stair and cabinet 
work. Steady a competent man; also want one prac- 
tical painter and finisher. Address 

OIL CITY WOOD WKG. 


WANTED—YARD MANAGER 

experience and ability to get business against 
Must be a money maker. The opportunity is 
right man. Good town. Also manager for 
Must have had some experience and be a 

ambition to get ahead. 





job to 


MEG. CO., Reno, Pa. 





With large 
all comers 
there for tin 
small town. 
hustler with 


Address “TT, S98,” care AMERICAN LUMBERMAN. 


WANTED—YOUNG MAN FAMILIAR WITH 
Retail lumber business and a fair knowledge of Sash and 
Door business for retail yard in a Chieago suburb. Good 
future. 

Address “WL. care AMERICAN LUMBERMAN, 
WANTED—MALE STENOGRAPHER AND 
Bookkeeper, experienced in lumber business. Iowa town of 

0,000) population, 
Address “W. SZ 





‘care AMERICAN LUMBERMAN,. 


WANTED-YOUNG MAN STENOGRAPHER AND 
Office assistant for lumber company in country. Must. be 
well recommended. Answer in own handwriting, stating 
age, Salary expected and if can come at once. 

Address “W. 55." care AMERICAN LUMBERMAN. 


ESTABLISHED RETAIL LUMBER & MILL WORK 
Firm in Pittsburgh, Pa., desires aun experienced man who 
would invest $3,000.00 to 85,000.00 in the business and ac- 
cept position of manager. Good opportunity for right man. 
Address “W. 63," care AMERICAN LUMBERMAN, 


ESTIMATORS WANTED. 

Our members are constantly looking for young men with 
ambition and spunk. Big opportunities for brainy hustlers, 
Hlealthy, pleasant location. 

YELLOW PINE SASH, 














DOOR & B. MEFG'S ASS'N, 
$16 Ilurt Bldg., Atlanta, Ga 


HELP WANTED-MALE 
se anamggeat we for large Southern Saw Mill operation. Must 
om » experience in lumber business and be good office man. 
Give age, salary bie? “yy and full particulars in first letter, 
Address ‘W. 73,” care AMERICAN LUMBERMAN. 


WANTED—RETAIL YARD MANAGER. 
Experienced married man for North Missouri yard 
age, experience, sak iry wanted and furnish references. 
Address “W. 75," care AMERICAN LUMBERMAN, 


WANTED-—A GOOD WALNUT INSPECTOR 
Familiar with national rules and road work. Give reference 
und experience. 

Address “W. 91,” care AMERICAN LUMBERMAN. 
WANTED—YOUNG MAN WITH SOME 
I:xperience in the Lumber business te take some stock in & 
well regulated retaii Lumber & Builders’ Supply business, 

with services at good salary. 

Address “W. 56,” care 


WANT—COMPETENT MILLWORK ESTIMATOR 











State 








AMERICAN LUMBERMAN, 








To fill road position. State past experience and salary 
required. 
Address “W. 53." care AMERICAN LUMBERMAN 
WANTED-—RETAIL YARD MANAGER. 


Northern Oklahoma 
wanted, 


yard. State age, experience, salary 
whether married or single, and furnish references. 








Address “W. 76," are AMERICAN LUMBERMAN. 
WANTED—YOUNG MAN 
With experience in lumber, sush and doors to figure bills, 
make changes and stri aig shten out orders from country lists. 
Address “W. 79,” care AMERICAN LUMBERMAN, 





WANTED—TWO MANAGERS FOR RETAIL YARDS 

In prosperous towns of 7500 and 2500 population respec- 

tively. State nationality, a; ge , experience and salary desired. 
Address “T. 90," care AMERICAN LUMBERMAN. 


WANTED-GERMAN CATHOLIC MANAGER 
For small yard in Eastern Washington. State expericncee 
and salary desired in first letter. 

Address “M. 57,” care AMERICAN LUMBERMAN, 


WANTED—HARDWOOD LUMBER INSPECTOR 
With experience as “er and Stenographer. Must be 
sober and industrious. Ap 

BRADY LU MB ES R COMPANY, 








Elkins, W. Va 








WANTED—A SASH AND DOOR MAKER FOR 


Small door factory. Must be able to lay out and mak« 
doors and sash. State reference, and when you can start t 
work and at what wages. Address 

DOOR MAKER, care 


WANTED-—SETTER FOR CARRIAGE 
Who can also handle band saw if necessary. State experi 
ence. NAUBINWAY MILL CoO., 
Naubinway, Mich. 


WANTED—CIRCULAR SAWYER FOR 
Hardwood mill, Soule steam feed. Must be Al in every was 
Address “W. 71,” care AMERICAN LUMBERMAN 


WANTED—CIRCULAR STEAM FEED SAWYER 


AMERICAN LUMBERMAN, 











Must be hustler, sober and understand cutting hardwood. 
Right hand rig. Northern Mich. 
Address “T. 80,” care AMERICAN LUMBERMAN. 





WANTED—EXPERIENCED SASH & DOOR 


Salesman to represent a large sash and door concern. Terri- 
tory—Northern Missouri. Must be a hustler. Prefer one 
acquainted with this trade. When making reply give refer- 
ences and salary expected. 

Address “TT, 63,” care AMERICAN LUMBERMAN. 


WANTED—HARDWOOD SALESMAN 
To represent Cincinnati Lumber Company with saw and 
Planing Mill Connection. Must be high class man of good 
standing. Give full information in first letter. 
Address Il. M. R., care AMERICAN LUMBERMAN, 


FIRST CLASS FIR SALESMAN 
In Nebraska, Wisconsin, Iowa and South Dakota to repre 
sent several first class Coast mills on commission, 
Address “W. 89,” care AMERICAN LUMBERMAN, 














WANTED—FIRST CLASS 

Mahogany and hardwood salesman with high reference 

Established trade in C hicago and vicinity preferred. 
WARREN KOSS LUMBER CO., Jamestown, N. Y, 





GOOD LIVE COMMISSION NEN 
Wanted to sell yellow pine lumber. Advise experience a:.j 
commission wanted, 
Address “RR. 126." 


“are AMERICAN LUMBERMAN, 





PACIFIC COAST LUMBER BUYER 
Wants position as Coast representative for Eastern 
Coast Wholesaler. Thoroughly experienced buying and = s« 
ing Coast lumber and shingles. Eleven years’ practic 
lumber experience in mill and office. Married. Age : 
Don't drink. Address 
ARTHUR HL. ZEIGIEN, P.O. Box 510, Wash 


WANTED-—POSITION AS MANAGER OR 
Superintendent with . firm in the manufacture of sash, do 
and interior trim. ‘an take off quantities, list for mi 
make working ieentnas, and have executive ability to hand 
men. Would prefer position with firm that manufactu 
special and high-class interior trim and cabinet work; Luo 
years’ experience. Soest) reference, State salary you a 
Willing to pay a competent man in your first letter. 

Address “S. GOS care AMERICAN LUMBERMAN, 


PRACTICAL EXPERIENCED MILLMAN 
Wants to connect himself by September 1 with reliable fir: 
as superintendent or estimator. Best of reference as to 
character and ability in handling force of production and 
knowledge of values in manufacture of sash, doors, gener: 
house trim, mantels and fixtures. State salary you are wil 
ing to pay a competent man with eighteen years’ practical 
experience in your first letter. 

Address “2, 70," 


WANTED-—POSITION AS MANAGER 

Or Woods Superintendent. ‘Twenty-five years’ experien 
cruising and operating in Michigan and Wisconsin; hav 
cruised timber all through southern states. Married, age 433 
Strictly temperance. Am familiar with all details of ope 
ating from stump to car. Willing to go anywhere. Best 
of references. 

Address “S. 75," care 


Tacoma, 








care AMERICAN LUMBERMAN,. 





AMERICAN LUMBERMAN 


BAND FILER WANTS POSITION 
Southern States preferred. Wanted position as Band fil 
on mill of big capacity. Fast mill preferred, where lots of 
lumber is wanted of good quality. Am able to put same wu 
to stand as hard feed as the average sawyer can feed then 
Can give good references, 
Address “W. 98,”" care 





AMERICAN LUMBERMAN 





FIRST CLASS AUDITOR AND BOOKKEEPER 
Holding at present a position in this capacity and as Con 
missary manager in Wyoming, wishes to make a chang 
Have had over 18 vears’ thorough experience in all accounting 
work. Am German American, marricd, 34 years of age, and 
ean furnish best of references. 

Address “W. 94,” care AMERICAN LUMBER M AN. 

WANTED-POSITION AS SALES MANAGER | 
Or General Manager by man of ten years’ experience it 
Hardwoods. Can furnish best of reference and deliver thi 
goods. 


Address Se. B. M., 
WANT TO REPRESENT IN MISSISSIPPI 


Some wholesale lumber concern as buyer on salary or con 
inission. “= ll acqui lin ‘ted. Best references 
Addre “W. 95." care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS MANAGER 
Of mill, Young man (26), five vears with present employer 
Married. Good habits. Excellent references 
Address “W. 66." care AMERICAN LUMRERMAN 


WANTED-POSITION AS MANAGER 
Retail yard. Have $3,000.00 would like to invest in thé 
business; 28 years old; 7 vears’ experience: at 


married: 7 
present employed. C an furnish best references. 
Address “T. 64,” care 


AMERICAN LUMBERMAN 
LUMBER AND LOGGING — 
Ten years’ experience. First class references, per 


man. <At prese nt employed. Desires to change, 
Address “M. A. B.,” care AMERICAN LUMBERMAN. 





Grottoes, Va 

















POSITION WANTED AS TRAVELING SALESMAN 

With a reliable firm. Prefer territory out of Omaha. Hav 

had 5 years’ experience in the lumber business. Salary S75. 
Address “W. 83," care AMERICAN LUMBERMAN 





WANTED-—POSITION LOGGING SUPT., 
Twenty vears’ experience. Can get results at minimum 
cost. Go anywhere. Sober. <A-1 reference, * 
Address “W. S84," care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS STORE MANAGER 
Eight years’ experience. Good reference. 
Address “W. S82," care AMERICAN LUMBERMAN 











FIRST CLASS MILLWRIGHT & CARPENTER 
Wants situation. Prefer the west. Best references 
Address “WW. 92,” care AMERICAN LUMBERMAN. 





POSITION WANTED AS SHIPPING CLERK 
Or green yard foreman. Ten years’ experience in Cypress 
Gum, and Cottonwood. Married, sober and reliable. A No 
1 references. Cause for a change, mill cut out. 

Address “W. 96° care AMERICAN LUMBERMAN. 





CIRCULAR SAWYER WANTS POSITION 
Can do own filing for 25 M capacity or take mill by con 
tract. Reference from present employer. 
Address “W. 86," care AMERICAN LUMBERMAN. 





POSITION WANTED. 
By young man, age 26, single. Experienced in = millwort 
and wholesale lumber. Now employed as bookkeeper witl 
retail vard. <A-1 reference 
Address i Oe Oe 


POSITION WANTED BY YOUNG MAN 
With 12 years’ experience in sash, door and millwork esti 
mating, pricing, invoicing and sales department. Can fu 
nish best of references. At ee occupied, 
Address “W. SS,” care AMERICAN LUMBERMAN, 





> care AMERICAN LUMBERMAN. 








WANTED-SHOP FOREMAN 


Competent to Jay out ali kinds of 
Doors, Stairs 


Interior Finish, Sash, 
and Cabinet Work, 


ROOT MEG. CO., Michigan City, Ind. 














WANTED—COMMISSION SALESMEN 


To sell North ¢ a pine, we carrying the accounts. Com 


WANTED POSITION FILING FOR 


Circular mill of 830 M capacity or more. Reason for chang: 





mission paid weel 


ELM Cl 1 7 UMBER COMPANY, New Bern, N, C 


this mill shutting down indefinitely. References if wanted 
Address H. R. HIBBETT, MeIntosh, Ark. 
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